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TWENTY-FIRST YEAR x re bye’ us 





BIG PROPERTY. LOSS; 
LITTLE INSURANCE 


Devastating Wind Storm Struck 
New Albany, Ind., Which Was 
Considered Immune 








PEOPLE FELT TOO SECURE 





Thought That Companies Will Not 
Lose More Than $75,000 in City 
Itself 





New Albany, Ind., March 28—Ap- 
proximately $1,000,000 of damage to 
property was done by the tornado 
which last Friday afternoon skirted the 
northern extremity of this city. The 
insurance on city property is about 
$75,000, This toll of the damage takes 
no count of destruction of trees, wire 
systems, etc., nor does it include nu- 
merous isolated cases of broken win- 
dows, shattered chimneys, etc., outside 
of the path of the main storm. In sev- 
eral rural sections, also, the same storm 
is charged with several losses which 
are not included. 


Interesting Insurance Features 


From the viewpoint of the insurance 
man there are several interesting fea- 
tures that stand out. The insurable 
risks were protected almost fully by al- 
most every other kind of insurance ex- 
cept tornado. This was another com- 
munity which fancied itself immune 
from windstorms and mortgagees with 
liens on improvements do not appear 
to have required tornado protection. 
Comparatively very little was carried. 
Again, with hardly an exception, those 
property-owners who had tornado in- 
surance on their buildings had none on 
their furniture. Again a very large pro- 
portion of those insured fully against 
fire appear to be under the impression 
that they were also protected against 
tornado damage. 


Reports Not Checked Up 


Not until the first of next week will 
anything like complete data on the 
losses from tornado be available. 
Agents operating in New Albany, 
though since the Newcastle storm they 
have been writing a good deal of tor- 
nado i insurance, had not given much at- 
tention to it. In numbers of cases the 
agents have been taking the leading 
Parts in the organized relief work and 
have not had opportunity to make up 


(CONTINUED ON PAGE 7) 





AETNA INSURANCE CO. 


98th ANNUAL FINANCIAL EXHIBIT 


JANUARY 1, 1917 


CASH CAPITAL $5,000,000.00 
Net Surplus . é 8,503 ,324.53 
SURPLUS FOR POLICY- HOLDERS . $13,503,324.53 
Reserve for Re-Insurance 11,165,306.81 
Reserve for Unpaid Losses 1,672,915,68 
Reserve for Other Claims 365,000.00 

TOTAL NET ASSETS . $26,706, 547.02 


Western Branch, Insurance Exchange, Chicago 


WM. B. CLARK, Presiden: L. O. KOHTZ, Assistant General Agent 
THOS. E. GALLAGHER, ' Agent R. B. IVES, Assistant Secretary 








AMERICAN EAGLE FIRE INSURANCE COMPANY 


of NEW YORK 
HENRY EVANS, President 





feu GINS AMIEL US O08. ooo eee ck ke. $2,902,448 
Against which are charged : 
Legal Reserve for Unearned Premiums... .. . $318,424 
ee “* Losses beingAdjusted.. .. . 26,233 
: * “ All other Claims......... 12,558 
* - “* Collateral Loan,......... 400,000 
BO A TS Pe eye ey 757,215 
Leaving : 
i os 25 wins ns nese see casawel $1,000,000 
RTE ry Fe 1,145,233 
Making POLICYHOLDERS’ SURPLUS....... $2,145,233 


Gross assets include excess deposit of $15,596 in Virginia. 


FROM STATEMENT AS OF JANUARY I, 1917. 


INSURE IN THE AMERICAN EAGLE—A TRULY AMERICAN INSTITUTION 
MAIN OFFICE: 80 Maiden Lane, NEW YORK 











EDWARD MILLIGAN, President 


GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX Secret 

THOMAS C. TEMPLE, Secretary GEORGE C. LONG JR., Secretar, 

THEO F. SPEAR, Ass’t See’y NRY P. WHITMAN, Ass't Sec’y 

FRED C, GUSTETTER, Ass’t Sec’y EDWARD V. CHAPLIN, Ass’t Sec’y 
Surplus to Policy-holders $ 9,756,000 
Total Losses Paid . ~ ‘ é 500, 
Cash Capital - Three Million Dollars 
Reinsurance Reserved - $5,996,730 
Reserve for a Losses and cm other 

N = Claims 658,699 

: NET SURPLUS F 6,745,963 

Total Assets - - $16,503,963 











APRIL 2nd TO 
APRIL 7th 
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PART ONE 


$3.00 per Year, 15 Cents a Copy 


“AGENCY ISSUE IS UP 


BETWEEN THE BODIES 


Bank Representation Causes Sharp 
Clash Between Union and 
Western Insurance Bureau 





IS NOW UP TO COMMITTEE 





Differing of Opinion Between the Two 
Big Organizations Is Regarded as 
Serious 





There has arisen a vital issue between 
the Western Union and Western Insur- 
ance Bureau over the agency question 
and the matter is now before the con- 
ference committee, which it is hoped 
will reach an amicable decision before 
the forthcoming semi-annual meeting 
of the Western Union. 

The main issue is over bank agencies. 
The companies had their field men last 
year get together a list of bank agen- 
cies giving the companies represented. 
The Western Union contends that 
where two different people in the same 
bank, represent different classes of 
companies, it is virtually one office 
housing two agents representing two 
distinct classes of companies. The 
Union therefore contends that this is 
in violation of the agreement, and that 
a bank agency should be either Union, 
Bureau, or mixed as the case may be. 


Position of the Bureau 


The Western Insurance Bureau holds 
that one employe may represent Union 
companies and another Bureau compa- 
nies, having their offices at their homes 
and "having no connection with one an- 
other, they conducting this business on 
the side and the profits not going to 
the bank in any particular. If the bank 
receives the commission, then it does 
become a single agency, ‘but if the two 
men are independent, the Western In- 
surance Bureau holds that they cannot 
be construed as working for one agency. 
President Charles E. Sheldon in his ad- 
dress before the Bureau at its last meet- 
ing stated that the Bureau had con- 
ceded several things to the Union in 
the way of farm and automobile busi- 
ness as affecting the status of agencies 
and he did not believe that the Bureau 
was called upon to make any further 


concession. 

Many of the union companies claim that 
the present situation where two employes 
in a bank represent two different classes 


(CONTINUED ON PAGE 17) 





Total Assets - - - 


United States - 








United States Branch Statement January 1, 1917 


Net Surplus above all Liabilities in the 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





$9,186,914.00 


3,611,051.00 


S teaeced FUNDS are held solely for the protection of 
policyholders and creditors -in 
the United States 
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EXPLOSION INCOME 
TRIPLED LAST YEAR 


$618,200 Collected by Thirty-Four 
Agency Com- 
panies 


3 PERCENT LOSS 


Globe & Rutgers Biggest Factor in 
Field—Home and United States 
Fire Get Fair Volumes 


RATIO 


Explosion became a side line of im- 
portance for fire insurance companies 
in 1916. The total premiums on the 
line amounted to $618,200, as compared 
to $200,827 the previous year. In other 
words, the business tripled in volume. 

The losses were just over 3 percent, 
so that a good profit was no doubt 
made by the companies that did a suffi- 
cient volume to pay for the overhead 
involved in handling a line separate 
from those regularly handled in the 
course of general business. 

No doubt the bulk of these premiums 
came on explosion policies issued on 
manufacturing risks where a distinct 
explosion hazard exists. Some, of 
course, came from natural gas riders 
on standard fire policies. No doubt 
many of the companies that show very 
meager incomes from explosion insur- 
ance assume the hazard only under such 
riders and do not write the general ex- 
plosion policies that are used for big 
risks. 

Globe & Rutgers Leader 


The Globe & Rutgers outstripped all 
competitors with a quarter million in 
premiums. The loss ratio for this com- 
pany was 2 percent. 

Second in rank on volume was the 
Home of New York, with $61,547 of 
premiums, and third the U. S. Fire, with 
$51,078. The North River, Aetna, Hart- 
ford, Queen and North British followed 
in consecutive order, with premiums in 
the neighborhood of $25,000. 

Thirty-four agency and three rein- 
surance companies wrote the line. The 
premiums, losses and rank, according 
to volume, of the various companies 
follow: 
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$618,200 


To Correct the Hazards 


Pittsburgh, Pa., March 27——-The Chamber 
of Commerce: has taken action with a view 
to correcting certain fire hazard condi- 
tions that have been brought out forcefully 
in connection with the reecnt $2,500,000 
conflagration in Pittsburgh. A resolution 
was adopted calling upon the city authori- 
ties to take the necessary measures to 
eliminate inefficiency in the fire depart- 
ment. The movement is backed by the 
underwriters and the insurance interests 
in general, which were well represented 
at the meeting. 


\ Springfield F. 








GENERAL 


OF PARIS 


’ FRED S. JAMES 
GEO. W. BLOSSOM 
W. A. BLODGETT 





ASSURANCE CO. 


BRITISH DOMINIONS 


FRED S. JAMES & CO. 


123 WILLIAM STREET, NEW YORK 


FIRE URBAINE 


FIRE INSURANCE CO. 


OF PARIS 


GENERAL INS. CO., LTD. 
OF LONDON 


Cc. B. G. GAILLARD 
ASSISTANT MANAGER 


UNITED STATES MANAGERS 








RECORD FOR LAST YEAR 


REGISTERED MAIL INSURANCE 


Income From Line Nearly Quadruples 
in Three Years—Commercial Union 
Leads on Volume 


In three years’ time the volume of 
registered mail insurance written in the 
United States has nearly quadrupled. 
The premiums last year collected by 
thirty-one companies totaled $434,969, 
as compared to $124,417 in 1914. The 
premiums in 1915 amounted to $271,834. 

The 1916 loss ratio was 21 percent, 
on = to 20 percent the previous 


“Nearly all of the business was written 
by marine insurance companies, as it 
is, strictly speaking, a marine line. The 
Commercial Union had the lead over 
all other companies, with a very com- 
fortable income, amounting to $116,597. 
The Fireman’s Fund, with $41,566, ranks 
second. The Queen, Royal and Mann- 
heim rank third, fourth and fifth on the 
volume of premiums in the order 
named. 

It is interesting to note that in 1914 
the largest amount of registered mail 
premiums collected by any one com- 
pany was $20,084. 


Figures for the Year 


The premiums and losses and ranks 

of various companies follow: 
7 Prems. — Losses 

Aetna $ 16,15 $ 642 
Atlantic Mut. 5 i 189 
Boston soins 
Columbia, 
Coml. U ae: 
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Minneapolis F. 
Nord-Deutsche 
No. America 
I’hoenix, Eng. 
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P. B. Sommers President 


The Krockel Insurance Agency Company 
of Cleveland has been incorporated by 
Josephine Kroeckel, Bernard Kroeckel, 
Paul B. Sommers and others. The capital 
stock is $4,000. Mr. Sommers, state agent 
of the Scottish Union, is president, and 
B. A. Kroeckel is secretary and manager. 
Mr. Sommers still continues with the 
Scottish. The agency does $30,000 a year 
business in premiums. 


State Hail Scheme 


Active participation 
ance business by the 
was endorsed by _ the st ta house. By 
unanimous vote H. R. 517, by Osterman, 
was advanced to third reading after it 
had undergone a series of amendments at 
the hands of Rickard and others. 


in the hail insur- 
state of Nebraska 





THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $15,460,745.59, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 

HENRY W. EATON, Mer. G.W. HOYT, Deputy Mgr. H.R.LOUDON, Assoc. Deputy Mgr, 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
WILLIAM S. WARREN, Mgr. R.H. PURCELL, Asst. Mgr. W. P. ROBERTSON, Deputy Asst. Mgr. 














“SERVICE”’—That’s the Slogan of 


Neare, Gibbs & Lent 


Union Trust Building, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 
Companies in fourteen states. 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 


We Can Supply Your Needs—Write Us 


i > 





SAN FRANCISCO: 
Selbach & Deans 
General Agents 


DALLAS: 
J. S. Aldehoff & Co. 
General Agents 
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HEQ 
INSURANCE COMPANY, | 


OF AIX-LA-CHAPELLE GERMANY. 


UNITED STATES BRANCH / 


v NEW YORK. ATLANTA: 
A ketsey. was? Jerome & Brown 


Managers 
COMPANY 


of Philadelpnia 


Cash Capital $500,000 Net Surplus $638,414.50 
Surplus to Policyholders, $1, 138,414.40 


EASTERN DEPARTMENT HoME OFFICE 


D. H. DUNHAM, V.-PRES. H. M. GRATZ, PRES. 

JOHN KAy, Looe mggoe el E. J. THOMASON, SEC’Y 

A. H. HASSINGER, SEC PHILADELPHIA, 
NEWARK, NEW JERSEY PEN 


ORGANIZED 1855 
FIREMEN’S company OF NEWARK 
JANUARY 1, 1917 


Cash Capital $1,000,000 Net Surplus $2,453,008.62 
SurplustoPolicyholders, $3,703,008.62 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 


DENVER: 
E. J. Miller 
General Agent 


NEW ORLEANS: 
J.D. Kitchen & Bro. 
General Agents 


CHICAGO; 
Harvey W. Murray 
General Agent 








ORGANIZED 1853 


The Girard F. & M. 'NSURANSE 


WESTERN DEPARTMENT 
NEAL BASSETT, V.-PRES. AND MGR. 


W. T. BASSETT, ASS’T MGR. 
CHICAGO, ILL. 





WESTERN DEPARTMENT 
NEAL BASSETT, V.-PRES. AND MGR. 


W. T. BASSETT, ASS’T MANAGER 
CHICAGO, ILLINOIS 
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PERFECTS SCHEDULE 
FOR GRADING CITIES 





Standards of Protection Brought 
Clearly to the Attention 
of Authorities 





UNIFORMITY IS SOUGHT 





National Board Issues System Intended 
to Place All Municipalities on 
Equitable Basis 





The National Board has issued its 
“Standard Schedule for Grading Cities 
and Towns,” with reference to fire pre- 
vention, physical condition. The pre- 
liminary draft was made in June, 1915, 
and the next year and a half was taken 
to correct defects shown by experi- 
mental application of the schedule and 
to embody in it suggestions from the 
best authorities. The standards were 
formulated after study of conditions in 
more than 500 cities. The schedule is 
based upon the plan of assigning to the 
various features of fire defense, points 
of deficiency depending upon the extent 
of variance from the standards. The 
natural and structural conditions which 
increased the general hazard of cities 
and the lack of laws or their enforce- 
ment for the control of satisfactory con- 
ditions are graded the same way. 


Grading Deficiencies 


The sum of the maximum points of 
deficiency totals 5,000. This is divided 
in accordance with the relative values 
of the features considered. 

Points 
Water supply, engine stream basis.. 1,700 
Water supply, hose stream basis 1,200 
Fire department, engine stream basis 1,500 
Fire department, hose stream 
basis .. badece 2eeee 


PMG QUE cciscgicsccccbcccccccens GEG 
MOMUM scare aiwe ican ddeieeeweleeuiewees 50 
Building 1AWS ccccccscccccccccscccce 200 
MORMON cciseuueucdnccaccscceaceea —SGG 
Structural conditions ...... gésccece S300 

5,000 


Emphasizes Standard Conditions 


The schedule is written in such a way 
as to emphasize standard conditions, 
points of deficiency being determined 
throughout for failure to meet the re- 
quirements for standard adequacy and 
reliability. Such an arrangement offers 
an excellent opportunity for a city, 
through its engineers or consulting ex- 
perts, to improve conditions along the 
proper lines and to secure the benefits 
resulting therefrom. 

Last December the executive com- 
mittee of the National Board passed a 
resolution to the effect “that it is the 
sense of the committee that the appli- 
cation of the schedule, the cities having 
a population of 20,000 or over, shall be 
made by engineers of the National 
Board.” These engineers are familiar 
with the condition in these cities; it is 
desirable to have uniformity in the ap- 
plication throughout the country, and; 
the rating organizations in some cities 

lave no engineering staffs. The execu- 
tive committee also recommended that 
the schedule be adopted by various or- 
ganizations throughout the country. 
The Southeastern Underwriters Asso- 
ciation adopted it and other organiza- 
tions are studying it, and the prospects 
ps general adoption appear favor- 





Northern States Fire, Grand Forks, N..D 
eo dissolution of the Northern Fire & 
Marine of Grand Forks, N. D., has been 
— by the district court of Grand 
; a county on petition of the state in- 
. rance commissioner, and a receiver has 

een named. The Northern States Fire 
an been organized to take over the busi- 
_ —_ assets of the defunct company. 
$100 Pe he ~e States is incorporated for 
put nm € e vts Ob ie ens 

ess by its disastrous ex- 
perience with hail insurance in 1916. 
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UNITED STATES BRANCH 
New York 





OLDEST IN THE WORLD 


SUN INSURANCE OFFICE 


OF LONDON 
AUTOMOBILE INSURANCE 


We are now prepared to write this class against hazards of Fire, Theft and Transportation. 
Agents would do well to investigate our simplified form of policy. 
Representatives desired to handle this branch of the business. 


WESTERN DEPARTMENT, CHICAGO 


P. T. KELSEY, Manager 
F. M. JONES, Asst. Manager 


PACIFIC COAST DEPARTMENT 


San Francisco 











CHANGES IN THE FIELD 


L. R. DALE GOES TO MICHIGAN 





Well Known Nebraska Field Man of 
the Aetna Will Become a 
Wolverine Special 





L. R. Dale, who has been special 
agent of the Aetna in Nebraska, has 
been transferred to Michigan and will 
have joint supervision of the state in 
conjunction with F. W. Groves, who 
has been for some time special agent 
in Michigan. The new arrangement 
was made necessary owing to the death 
of George A. Armstrong, state agent. 
Mr. Dale is a member of the famous 
Dale insurance family of Nebraska. 





George S. Cooper 


George S. Cooper, proprietor of the 
Appelman-Cooper Agency at Denver, 
Colo., has been appointed state agent 
of the Milwaukee Mechanics for Colo- 
rado. He has had the company in his 
agency for many years, and also repre- 
sents locally the Germania and the 
Northwestern Underwriters. 





J. Carl Chase 


J. Carl Chase, St. Louis, special agent 
of the American Central, has resigned 
to become Missouri state agent of the 
Sun and Patriotic. Heretofore Mis- 
souri and Illinois have constituted one 
field for the Sun, in charge of State 
Agent Rollin I. Read of Chicago. Mr. 
Read will hereafter devote his entire 
attention to Illinois. 





W. B. Triplett 


H. Lee Upton, Kentucky state agent 
for the Home and Franklin at Louis- 
ville, announces the appointment of 
W. B. Triplett as special agent for both 
companies, for Kentucky, working un- 
der Mr. Upton. 





Emil,J. Hermann 


The German Fire of Pittsburgh has 
assigned the Wisconsin territory of the 
company to Emil J. Hermann, of Grand 
Rapids, Mich., who is special agent in 
Michigan.. He will look after the addi- 





tional territory, but will continue to 
make his headquarters in Grand Rapids. 





Robert Wechselberg 


The Milwaukee Mechanics’ has ap- 
pointed Robert Wechselberg as state 
agent for New York with headquarters 
at Syracuse. He succeeds W. M. 
Wakeman, Jr., who has been trans- 
ferred to New England territory. Mr. 
Wechselberg formerly had charge of 
the German Underwriters’ in Indiana, 
Michigan and Ohio. 





Fred W. Sullivan 


Fred W. Sullivan, who has been act- 
ing as special agent in the farm depart- 
ment in Illinois for the American of 
Newark, working out of the Rockford 
office, has been transferred to Michi- 
gan, as assistant to State Agent 
Minskey. 





H. M. Wilson 


H. M. Wilson of Aberdeen, S. D., 
special agent in the farm department 
for the American of Newark, in South 
Dakota, will also assist State Agent 
Perfect of Nebraska in the farm depart- 
ment. 





George T. Mielke 


George T. Mielke, of Chicago, who 
was formerly special agent of the West- 
chester in Michigan, has been appointed 
special agent for the Marquette Na- 
tional Fire in Iowa, Minnesota and 
Wisconsin, making headquarters at the 
home office in Chicago. 





Richard Baxter 


Richard Baxter, who had been with 
the Jackson, Mich., office of the Michi- 
gan Inspection Bureau, has been ap- 
pointed special agent of the North 
America and will serve as an assistant 
to State Agent H. W. Crowell. 


R. H. Williamson 


Robert H. Williamson, special agent for 
the Liverpool & London & Globe, in Ten- 
nessee, has been transferred to western 
New York to succeed J. H. Vreeland, who 
was recently appointed assistant secretary 
at the United States headquarters of the 
Scottish Union & National. 





Robert L. Engle 


Robert L. Engle has been appointed spe- 
cial agent of the Germania in Indiana to 
assist his father, John R. Engle. He will 





make his headquarters at Winchester, 
Ind. Young Engle has been in the south 
for the last few years being engaged in 
civil engineer work. He is a graduate of 
Purdue of the class of 1911. 





VOTE TO REPEAL IOWA LAW 


House by 85 to 20 Goes on Record 
Against the Antidiscrimination 
Measure 








Des Moines, Ia., March 2—The Iowa 
House this afternoon passed the Rogers 
bill to repeal the Iowa antidiscrimina- 
tion law by 85 to 20. Rep. Rogers 
claimed the law had increased rates 
without justification. The House then 
took up for discussion the Miller bill, 
which provides for a state rating bu- 
reau. 





Michigan Agency Appointments 

N. W. Natl—Cady & Weale, Battle Creek; 
J. E. Cunningham, Detroit. 

Old_Colony—Kate A. Willis, Jackson; O. H. 
Fox, Battle Creek. 

Palatine—A. S. Jones, Marquette. 
o—— Eng.—Holden-Hardy-Boyland, Grand 

apids. 

Pruss. Natl—B. R. Swift, Detroit. 

Royal Exch.—A. W. Jones, Marquette. 

Scott. Union—D. F. Ghent, Detroit. | 

Springfield—Story Grosvenor, Greenville; T. 
€. Parlement, West Branch. 

Sterling—Mt. Clemens Ins, Agency Co., Mt. 
Clemens. 

Svea—A. W. Jones, Marquette; J. B. Leary, 
Calumet. 

a Ont.—Holden-Hardy-Boyland, Grand 
apids,. 

Agricultural—Emmett H. Burgess, Grand 

aven; Adolph R. Van Colm, Port Huron; 
Joseph W. Schaeffer, Battle Creek; William E. 
Fulkerson, White Cloud. 

Amer. Cent.—J. B. Leary, Calumet. 

Amer. Eagle—E. B. Klinger, Niles. : 

Automobile, Ct.—J. E. Wallace, Port Austin. 

City of N. Y.—O. H. Fox, Battle Creek; A. 
W. Jones, Marquette. | ‘ 

Concordia—H. S. seegin. Detroit; D. A. Ben- 
me Jackson; E. W. Dynes & Co., Sault Ste. 
Marie. 

Detroit F. & M.—Urban Realty & Mortgage 
Co., Detroit. i 

Detroit Nat—F. N. Cooper, Detroit; E. W. 
Dynes & Co., Sault Ste. Marie. 

Dubuque F. & M.—Lehner & Hill, Pontiac. 

Ger. Alli—J. J. Saxten, Farwell; J. B. Leary, 
Calumet. 

Germania—Guaranty Title & Mosteage Co., 
Flint; F. J. Fisher, Grand Rapids; E. W. 
Dynes & Co., Grand Rapids. > : 

Globe & Rut.—Esther M. Robbins, Detroit; 
H. F. Evans, Detroit. P 

Hamburg-Brem.—F,. C. Collin, Detroit. 

Hartford—Mack & Mack, Rochester. 

Home—Holden & Hardy, Grand Rapids. 

Ins. Co. S. Pa.—Lyman B. Clark, Detroit; 
Schememann & Knorr, Detroit; George B. Stev- 
ens & Co., Inc. 


“What gets me, judge,” said the burglar 
about to be sentenced, “is bein’ identified 
by a bloke who kept his head under his 
bed clothes durin’ the entire transaction.” 
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Placing Surplus Lines? 


Our Special Department is at your command, backed by the integrity and financial responsibility of 
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CALLS METHODS WRONG 


HINTS AT STATE INSURANCE | 


North Dakota Commissioner in News- 
paper Letter Discusses Alleged 
Waste of Present System 


Insurance Commissioner S. A. Ols- 
ness of North Dakota, who was elected 
by the same Nonpartisan league which 
last fall swept into power all but one 
of North Dakota’s state officers, has 
written a long letter to the Fargo 
“Courier-News,” organ of the league, 
in which he expresses the opinion that 
the insurance business as now consti- 
tuted is wrong. Prior to becoming in- 
surance commissioner Jan. 1, 1917, Mr. 
Olsness had served as secretary of a 
mutual fire and hail insurance company 
at Sheyenne. 

The following are excerpts from Mr. 
Olsness’ letter: 


“While I admit that the business of in- 
surance has been brought down to a fine 
science, judging from the individualistic 
viewpoint, I am more convinced than ever 
that the people pay too dearly for the 
protection gained. Competition is waste! 
There are too many companies contending 
for the melon. When one learns that we 
have upward of 300 companies all told, in- 
pm county mutuals; that we issue 
about 15,000 agents’ licenses per year, and 
that perhaps from 5,000 to 8,000 men are 
employed in soliciting and writing this 
business, may we not be pardoned for 
rotating the question as to the economy of 
it a 

“Does it not appeal to sound reason that 
one agency could make money, even at 
greatly reduced rates, where they had a 
monopoly, whereas 100 different contend- 
ing companies would starve on the same 
rate and the same territory? ‘Yes,’ some- 
one says, ‘but what would you suggest 
as a remedy? Do you want to destroy 
the individual business pursuits, destroy 
the democratic principles upon which this 
nation was founded? Do you point to 
state insurance, which is incompatible 
with Americanism and democracy?’ ” 

Nearly all the insurance measures ad- 
vocated by his department, Mr. Olsness 
states, were defeated in the last legisla- 
ture through cooperation between the large 
insurance interests and a senate friendly 
to them. 

“We find,’ continues the commissioner, 
“that the life insurance business is con- 
ducted on the most equitable and scien- 
tific basis, while miscellaneous insurance, 
such as casualty, accident and _ health, 
boiler and plate glass, etc., is the kind 
of insurance which seems to yield the 
greatest profit on capital invested. 

“I just wanted to leave a hint,” says 
Mr. Olsness in closing, “with the public 
for their solution that the people may 
join with me in pondering over the popu- 
lar phrases ‘un-American,’ ‘undemocratic.’ 
How long will the public tolerate waste- 
ful practices because someone pleases to 
call them democratic and American? Are 
we not taking this grand name ‘America’ 
in vain?” 


FIRE PROTECTION NOTES 


Cudahy, Wis., has contracted for a com- 
bination truck costing $8,950. 

Frederick, Okla., has voted bonds of 
$35,000 for waterworks improvements. 

Milwaukee will buy three automobile 
city service ladder trucks, to be delivered 
within 90 days. 

At Kaw City, Okla., the fire department 
is to be equipped with new hose carts and 
a volunteer fire fighting force. 

Eau Claire, Wis., has a new ordinance 
establishing fire limits and regulating the 
construction of buildings therein. 


Fire Chief Thomas A. Clancy of Mil- 
waukee, Wis., has been provided with a 


Packard Twin Six phaeton for official duty. 
*Fire protection at Kewaskum, Wis., has 
heen enhanced by the completion of im- 
provements in the private waterworks sys- 
tem of the L. Rosenheimer Malt & Grain 
Company. 
’ Port Huron, Mich., has decided to re- 
place the horse drawn apparatus at both 
the north and south hose houses with 
motor driven apparatus of the combina- 
tion type. 

Kansas City, Mo., is negotiating for the 
purchase of several motorcycles with side 
cars, equipped for fire fighting. The ma- 
chines_have the standard equipment of 
seven Pyrenes, axe, lath hook, and 5-gallon 
chemical. 

Lynchburg, Va., was inspected March 22 
by thirty-one members of the Virginia 
Fire Prevention Association, who found 
conditions much improved since the last 
inspection four years ago. South Boston 
will be inspected next month. 

Superintendent Potter of the Muskegon, 

waterworks pleat. in his annual re- 
port, shows that the pumping equipment 
at the Lake Michigan waterworks is fast 





proving inadequate to take care of the 
growing city’s needs. He_ recommends 
that the pumping capacity be materially 
increased. 





Results Secured 
By Agents’ Body 





The National Association of Insur- 
ance Agents has sent out the following 
summary of the benefits of the associa- 
tion, giving the results secured in 1916: 


1. Proposed contingent commissions 
compulsory by legislation defeated by a 
committee of the agents’ National asso- 
ciation which appeared before the commis- 
a a convention in St. Louis in April, 


2. The defeat of an effort to reduce com- 
missions on unprotected dwellings through 
concerted effort of the National and state 
associations, resulting in postponement 
and agreement on the part of the com- 
panies not to effect any change without 
first conferring with local agents. 

. A declaration by the National As- 
sociation of Insurance Commissioners 
against the multiple agency and under- 
writers annex system obtained through the 
appearance of a committee of the agents’ 
National association and state associa- 
tions before the insurance commissioners 
in New York. 

4. The proposed adoption by the Na- 
tional Board of a standard form of ac- 
counting to be used by all companies, 
brought about largely by the efforts of 
the National association in formulating 
standard accounts current and supplying 
them to agents. 

5. An investigation and report by the 
insurance commissioners condemning the 
practise of writing mercantile floaters, fol- 
ag agitation in the agents’ associa- 

i 


on. 

All these benefits have accrued to all 
agents, whether members of the associa- 
tion or not. Therefore there should be a 
strong appeal to their pride,and self-re- 
spect to enlist themselves in the agency 
movement and to give it moral and finan- 
cial support. 

Obviously, none of the above results 
would have been obtained without organi- 
zation. Had no organization existed, the 
results would probably have been just the 
opposite and therefore hurtful to local 
agents. 





News of the Mutuals 








Field Men Elect Officers 


On the closing day of the meeting of 
the Mill & Blevator Mutual Fire Insur- 
ance Field Men’s Association in Chicago 
last week a new constitution and by-laws 
were adopted. No radical changes were 
embodied, but the old constitution was 
revised and brought up to date and made 
more applicable to present conditions. Con- 
siderable discussion was given on the final 
day of the meeting to the application of 
the association schedule. It was felt by 
some that the schedule did not apply to all 
classes of business which the grain com- 
panies are writing. A committee was ap- 
pointed to draw up a special schedule to 
apply to seed warehouses. The next meet- 
ing of the association will probably be 
held in Detroit. Officers were elected as 
follows: 

President—W. H. Ingalls of the Texas 
Millers. 

Vice-President—C. B. Sinex, Grain Deal- 
ers National. 

Secretary—William Reed, Mutual Fire 
Prevention Bureau. 

, Treasurer—Orville Davis, Michigan Mil- 
ers. 

Executive Committee—H. E. Wilson, 
Michigan Millers, chairman; Ralph Dan- 
forth, Millers National; H. A. Braunagel, 
Southwestern agency. 

The meeting closed with a banquet at 
the Union League Club. 


Editor Gives Platform 


The editor of the “Mutual Insurance 
Journal” makes the following recommenda- 
tions to mutual companies: , 

(a) Assessments—Do away with them. 

(b) No money in the treasury—Create a 
surplus fund. 

(c) Risks rarely seen or 
Frequently inspect them. 

(d o classification, risks all at same 
pro rata cost—Classify your risks. * 

(e) Incompetent officers— Get experi- 
enced underwriters. _ 

(f) Inadequate salaries—Competent men 
cannot be had without competent pay. 

¢(g) Bond your secretaries and treas- 
urers—Banks and fiduciary institutions 
bond their officers, Do the same. 


inspected— 


The uniform bill for the organization 
of domestic mutuals and the admission of 
foreign mutuals passed the Iowa house 
of representatives Monday. 


__A bill has been passed in Texas allow- 
ing local mu to extend their opera. 
tions to all points within 100 miles of their 
domicile. : 





NATIONAL BOARD LOYAL 


RESOLUTIONS ARE ADOPTED 


Offers the Use of Its Engineers and 
Records to the National 
Government 


The executive committee of the Na- 
tional Board has adopted resolutions, 
placing at the command of the national 
government its engineering organiza- 
tion and all the records giving infor- 
mation concerning almost every indus- 
trial plant located anywhere in the United 
States, together with particulars of the 
structural conditions and fire fighting fa- 
cilities of 300 leading American cities. The 
engineering corps of the National Board 
is trained along technical lines which 
requires expert knowledge and would 
be valuable to the national government 
in its engineering work in case of war. 
In addition to its own corps, it would 
be able to muster the technical men of 
a number of insurance organizations. It 
is estimated that the aggregate number 
of trained inspectors and engineers 
now employed by insurance organiza- 





tions and companies that would be 
available for service in the national 
government would exceed 1,000. 





John Quincy Adams 


on Prevention 





An interesting pamphlet has been re- 
ceived by the library of the Fire Under- 
writers Association of the Northwest 
in Chicago, containing an address by 
John Quincy Adams on the occasion of 
the annual meeting of the Massachu- 
setts Charitable Fire Insurance Society, 
May 28, 1802. There are twenty-seven 
pages in this pamphlet and it is in 
fairly good condition. 

In his address he makes a strong plea 
to the American people for safer build- 
ing construction—and grows eloquent 
over the absurdity of “clapboards and 
shingles” as the best means for safe- 
guarding the lives of the people. 


The committee on ordinances of the com- 
mon council of Madison, Wis., has recom- 
mended for passage at the April meeting 
an act providing for a building code, which 
embodies all ordinances relating to build- 
ing, plumbing and electrical work. 
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MAKE BIG DRIVE FOR 
EXPLOSION INSURANCE 


Companies Find in War Possibil- 
ity Great Stimulant for 
New Lines 





SOME BIG LINES WRITTEN | 


All Manufacturers, Whether They Have 
War Orders or Not, Are Now 
Prospects 


War’s imminence has given an impetus 
to explosion insurance such as the line 
has never had before. It was a form of 
insurance that was written only by rider 
on fire insurance policies up until the 
time that bomb plots began to occupy the 
front pages of the newspapers early in 
the period of war order business in the 
United States. The explosion hazard be- 
came so serious in munition factories and 
others supplying war materials that a de- 
mand for explosion indemnity resulted. 
A few of the more aggressive fire com- 
panies met this with a special form of 
policy. Now there are many times as 
many companies writing the line, and 
there is even a scramble for the business. 

A few of the companies have been ac- 
tively seeking explosion insurance through 
certain agencies and some of the more 
progressive large city agencies and brok- 
erage firms have gone out and created 
some. Now companies with big agency 
organizations are not only spurring up 
their field men, but also their local agen- 
cies and are going after all classes of 
manufacturing concerns. 


All Manufacturers Prospects 


Now practically every manufacturer in 
the country is in danger of loss through 
plots. Practically every manufacturer is 
turning out a product that would either 
directly or indirectly aid this nation in 
the prosecution of war. 

The simple form of explosion policy 
covers only against explosion not due to 
an inherent hazard or process in the 
plant, nor to the explosion of steam boil- 
ers or fly wheels. But many of the risks 
endangered by plots have inherent hazard 
that should be protected at all times, and 
such protection can be sectred by the 
payment of an additional premium. 

Where such inherent hazard exists, 
agents should not quote the rate for the 
simple form of policy, and then make 
additional rates. The total rate should 
be asked just as the total rate is quoted 
for fire and tornado insurance on farm 
and dwelling property when agents are 
offering the combined policy. This is a 
little point in salesmanship and, of course, 
explosion insurance will have to be “sold” 
to many. 

Bankers Need Education 


It will not be taken as fire insurance is, 
for many of the banks loaning money to 
concerns are not yet familiar with this 
new form of indemnity. Agents could 
probably assist themselves materially by 
making the bankers of their community 
thoroughly familiar with the line. There 
1s NO question but that these banks would 
demand the deposit of explosion policies, 
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just as they do the deposit of fire policies 
at present. 

In many of the cases where explosion 
insurance is written, not only is the loss 
of property protected, but also the loss 
of use and occupancy. One company that 
has written a considerable volume says 
that the risks on which only property dam- 
age explosion insurance is written, are 
very few and far between. One reason 
is that much of the business so far writ- 


ten has been on plants having war orders ° 


and making enormous profits, which really 
are greater than the physical value of the 
risks themselves. 

This condition means that use and oc- 
cupancy insurance has been given a boost 
by the writing of explosion insurance for 
many concerns, once protected against 
chance for loss in a certain direction, will 
never again go without such insurance. 


Pord’s $20,000,000 Line 


At present many of the automobile man- 
ufacturers of the country are taking on 
explosion property damage and explosion 
use and occupancy insurance. It is under- 
stood that a $20,000,000 line is being con- 
sidered by the Ford Motor Company. 

Many of the flour mills and grain ele- 
vators, particularly those in the twin 
cities and vicinity, have taken on explo- 
sion insurance and there the inherent haz- 
ard is insured as well. Dust explosions 
are always a menace to the future solv- 
ency of flour mills and grain elevators. 
In the automobile industry also there is 
an inherent hazard in the japanning de- 
partment. 


All Metal Workers Need It 


One company that has addressed its 
field men urging them to push explosion 
insurance suggests that every metal 
worker be solicited. Among such metal 
workers who could make parts of muni- 
tions are tool and die works, machine 
shops and foundries, brass foundries 
aluminum foundries, novelty and stamp- 
ing works and automobile accessory con- 
cerns. 

Chemical works of all kinds now have 
both an inherent hazard and a war hazard. 

Garment workers are also good pros- 
pects for explosion insurance, partly be- 
cause of the war orders they are in a 
position to secure and partly because of 
the nationality of their employes who 
might become over-patriotic. 


Rates Charged for Risk 


The rates charged for explosion insur- 
ance follow: 


.20-Cent Rate—Applies to asylums, 
banks, chapels, buildings occupied for 
charitable purposes, churches, clubhouses, 
colleges, dwellings, barns, buildings occu- 
pied for fire department purposes, hospi- 
tals, hotels, offices (not appurtenant to 
manufacturing plants), public libraries. 
schoolhouses, buildings occupied for so- 
ciety purposes, studios, water pumping 
stations, mercantile buildings, not occu- 
pied for storage of war materials. or 
goods). Policies to contain warranty that 
no manufacturing shall be done, nor the 
storage or sale of war materials or goods 
permitted on the premises. This rate will 
apply on contents only if the building is 
owned by others, the object being to se- 
cure the premium on both building and 
contents if owned by the same person or 
corporation. 

35-Cent Rate—Applies to manufacturing 
plants except of the 50-cent and 2-percent 
classes, below: Note A—Does not apply 
where — consists of substantially only 
one building besides boiler house. Note B 
—Does not apply to plants where less than 
the entire plant is to be covered. 

50-Cent Rate—Covers acid factories, 
such as acetic, muriatic, nitric and sul- 
phuric where no considerable normal ex- 
plosion hazard exists. Warranty em- 
bodying all commodities manufactured, 
part of policy. 

$2-Rate—($1.50 with inherent hazard 
warranty) to cover benzole, picric acid 
and other high explosive plants, includ- 
ing plants having a normal explosion 
hazard, 

70-Cent Rate—To apply to all risks not 





embraced in the preceding classes and also 
to apply to all risks consisting substan- 
tially of one manufacturing building out- 
side of boiler house. (See notes A and B 
above.) To apply to all plants where 
certain buildings are selected for cover of 
the policy, leaving the greater part of 
the plant uncovered. (See notes a and b, 


above.) 
Inherent Hazard Warranty 

“This company shall not be liable for 
any loss caused by explosion originating 
from any of the materials and or processes 
incidental to the business of the assured.” 

This clause may be waived on policies 
covering machine shops (and foundries 
when insured in the same form) for an 
additional rate of 2% cents when the risk 
is eligible to the 35-cent rate under the 
rules and for 5 cents additional when sub- 
ject to the 70-cent rate. This rule does 
not apply to foundries when separately 
insured. 

Explosion Occurring on Premises 

The words “through explosion occurring 
on said premises” may be eliminated for an 
additional premium of 25 percent of the 
rate otherwise chargeable. 

All policies must contain the 50 percent 
contribution or coinsurance clause. 

Use and Occupany Rates 

_ 70-Cent Rate—To apply to manufactur- 
ing plants except those consisting of sub- 
stantially one building outside of boiler 
house, and except where less than the en- 
tire plant is covered. 

$1.25 Rate—-To cover where above rate 
of 70 cents does not apply, and where the 
following rates do not apply. 

$1 Rate—To cover acid factories, such 
as acetic, muriatic, nitric and sulphuric, 
where no considerable normal explosion 
hazard exists. 

Rate—($2.25 with inherent hazard 
warranty) to cover benzole, picric acid 
and other high explosive plants, includ- 
pa plants having a normal explosion haz- 
ard. 
The words “and such explosions as may 
originate from any materials or processes 
incidental to the business’ may be strick- 
en from the form covering machine shops 
(and foundries when insured under the 
same form) for an additional rate of 5 
cents when the risk is eligible to the 70- 
cent rate, or 10 cents if eligible to the 
$1.25 rate. ’ 


Prohibits Bombardment Cover 


Superintendent Phillips of New York 
has refused the Globe & Rutgers per- 
mission to write bombardment insur- 
ance. 


Goes With Corroon & Co. 


John B. Sirch, for the past fourteen 
years special and general agent of the 
National Union Fire, of Pittsburgh, in 
Virginia, West Virginia, North Carolina 
and Pennsylvania, has resigned that posi- 
tion to take charge of the underwriting 
department of the brokerage firm of R. A. 
Corroon & Co., New York. His resignation 
takes effect April 1. 


MISCELLANEOUS NOTES 


The Midland Casualty’s Chicago office in 
the Insurance Exchange will be moved 
on May 1 from 903 to 460 


William J. Gardner, United States mana- 
ger of the Ocean, will be in Chicago 
today (Thursday), returning from the 
west, where he has spent several weeks. 


William M. Monroe, a grandson of the 
late Col. W. M. Monroe, for many years 
state agent in Ohio for the New York 
Underwriters, has ‘become a partner of 
Harry Gould of Toledo, Ohio. 

Herman C. Kuntz, proprietor of a gen- 
eral store at Harrisburg, near Columbus, 
Ohio, has been bound over in $500 bond 
on a charge of setting fire to his place 
of business March It was said the 
store was insured for $2,500. 

The “Insurance World” of Pittsburgh 
has issued its annual fire, casualty and 
miscellaneous insurance chart. This is the 
forty-first annual publication and is a con- 
densed history of the leading fire and cas- 
ualty companies for ten years. 

Lowndes & Dunahue, of Baltimore, have 
been appointed general agents of the auto- 
mobile department of the Niagara Fire for 
the District of Columbia, Maryland, New 
Jersey and Pennsylvania. They are gen- 
eral agents for the Georgia Casualty for 
the entire east. 





“No, judge, I have not appeared before 
as a witness in this suit. This is the 
first time I’ve worn it.” 








SIDE LINES BRING IN 
$40,000,000 PREMIUMS 


Growth in 1916 Over Previous 
Year was 33 Per- 





cent 


55 PERCENT LOSS RATIO 





Automobile, Tornado and Hail Bring 
in All but $2,000,000 of the 
Total Amount 





The so-called side lines of fire insur- 
ance companies brought them in more 
than $40,000,000 in premiums in B16, 
on which there was a loss ratio of 55 
percent. This is not high, when it is 
remembered that one-fourth of the total 
side line business was in hail insurance, 
on which the loss ratio was 97 percent. 
_All but about $2,000,000 of the side 
line business came from automobile, 
tornado and hail insurance. The other 
— was divided among the other 
ines, 

These so-called side lines are only 
those that the companies report upon 
individually to the New York and Mas- 
sachusetts insurance departments: The 
totals do not include the premiums and 
losses on such forms as use and occu- 
pancy, rental values, leaseholds, and 
other forms that are written on stand- 
ard fire policies. 


Most Side Lines Profitable 


_ From a loss standpoint, all of the side 

lines except hail insurance were profit- 
able. Some of the forms, such as tour- 
ists’ baggage and registered mail, no 
doubt cost some companies more money 
than they got out of it, because the cost of 
printing supplies exceeds the premium 
income for many of them. 





Loss 

Prems. Losses Ratio 

Motor vehicle .$18,096,625 $ 8,180,508 .45 
Tour. baggage . 155,374 68,725 .44 
Regist’d mail.. 434,96 92,309 .21 
OSIM 6 .cces 10,335,924 3,929,559 .39 
ee waa :045,390 9,754,426 .97 
Sprink’r leakage 860,160 0,692 .31 
Explosion ..... 618,200 22,215 .03 
Earthquake ... 12,981 ounce eae 
TOM es cca $40,559,623 $22,318,334 .55 


Big Increases Over 1915 


All of the side lines except earth- 
quake insurance showed a good growth 
in 1916 over the previous year. The 
biggest growth in volume was on auto- 
mobile insurance, but explosion insur- 
ance, with an increase of 200 percent 
in premiums, showed the largest pro- 
portionate growth. 

The total premiums in 1915 on these 
side lines ran less than $31,000,000, 
making the growth on all of them about 
33 percent. That they present an op- 
portunity to both companies and agents 
goes without saying. A table compar- 
ing the premiums of 1916 and 1915 fol- 
lows: 


1916 


1915 Gain 
Prems. 


Prems. in 1916 


Motor 
vehicle $18,096,625 $13,036,901 $5,059,724 
Tourist’s 


baggage 155,374 111,835 43,639 
Registered 

mail ... 434,969 271,834 163,135 
Tornado.. 10,335,924 8,778,306 1,557,618 
Hail ..... 10,045,890 7,964,465 2,080,925 
Sprinkler 

leakage. 860,160 612,341 247,819 
Explosion 618,200 200,827 417,373 
Earthquake 12,981 19,479 —6,498 





Totals. .$40,559,623 $30,995,988 $9,563,635 
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SOME INTRICACIES OF 
U. AND 0. INSURANCE 


Subject Attracts Big Attendance to 
Meeting of Examiners 
Club 





ABLE PAPER BY GARTSIDE 


Faults With Some Forms and Lack of 
Science in Methods of Ascertain- 
ing Rates Pointed Out 





Probably the largest attendance_in 
the history of the Fire Insurance Ex- 
aminers Association of Chicago turned 
out last Thursday evening to hear a 
paper on use and occupancy insurance 
by William H. Gartside of the western 
department of the National Fire of 
Hartford. His remarks were followed 
by a general discussion, in which nu- 
merous questions were asked, not only 
the speaker, but others present. 

In part, Mr. Gartside said: 

“There has been lately an unprece- 
dented demand for use and occupancy 
insurance. One of the reasons for this 
is undoubtedly the unusually large 
profits that the manufacturers and mcr- 
chants are making. A number of large 
use and occupancy losses have also 
had an influence in directing attention 
to the value of that form of insurance. 


Restricted to Successful Concerns 


“When we cover the use and occu- 
pancy of a manufacturing plant, we are 
covering a more or less intangible 
something, the characteristics and fca- 
tures of which are not as plain to the 
underwriters as are the physical aspects 
of the risk. One may fairly judge the 
value of a building, machinery and 


stock from an inspection, but who can | 


tell what the value of the plant is as 
a profit producer. Two plants with 
physical values approximately the same 
may vary widely from the standpoint of 
productivity or profit. In a large de- 
gree it is necessary to rely on the own- 
ers’ figures as to the use and occupancy 
value. 

“This is one reason why some com- 
panies restrict their lines to well estab- 
lished firms and individuals of good 
financial standing who have demon- 
strated their ability to conduct their 
business profitably. 


Bffect on Moral Hazard 


“The question frequently comes up 
whether use and occupancy insurance 
does not tend to excite or increase 
moral hazard. I think it can safely be 
said that it is more likely to increase 
it than to decrease it. It is human na- 
ture to lose one’s sense of responsi- 
bility as the penalty for failure to ex- 
ercise that sense lessens, and the man 
who is so completely insured that he 
cannot lose by any fire is likely to be 
less vigilant than the man who will 
have a material loss regardless of the 
amount of insurance collected. 


Retaining a Margin of Safety 


“If the manufacturing processes only 
of a plant are insured, the owner must 
himself assume the chance of loss to 
manufactured product, which, assuming 
that his business is profitable, would 
leave a margin of safety as respects 
the moral hazard. This is especially 
true if there are warehouses in connec- 
tion with the plant, which are filled with 
manufactured goods. But if the form 
covers building and contents, or build- 
ing, machinery and stock, without limit- 
ing the coverage to raw stock, the mar- 
gin of safety, as respects moral hazard, 
is thereby decreased. It seems to me, 
therefore, that the form in which the 
contract is drawn has considerable bear- 
ing on the question of moral hazard. 


Danger in Valued Form 
“Take the question of a valued form. 





It simplifies adjustment in case of loss, 
which is a good feature, but if there is 
total prevention of manufacturing op- 
erations the company must pay the full 
per diem amount, regardless of whether 
the assured has suffered loss to that ex- 
tent or not. If a concern has been do- 
ing a business of $300,000 a year and 
carries ‘U. and O.’ to that amount, and 
during the last quarter of the year its 
business decreases to a basis of $100,- 
000 a year, with a prospect of hard times 
ahead for an indefinite period, would 
you not consider that a valued form in 
that instance might be a possible source 
of danger, but, you might argue, a val- 
ued form would be granted only to cor- 
porations of known financial standing 
and which have been in business for 
years. However, I know of one ‘U. 
and QO.’ line of a well known and es- 
tablished concern of a million dollars 
or more, which has been written under 
a valued form, and I am told the as- 
sured did not pay dividends last year. 


Insuring the Labor Market 


“Refer to that part of the usual form 
reading: ‘Loss to be figured from the 
date of the fire to the time when said 
buildings or machinery could, with rea- 
sonable diligence and dispatch, be re- 
paired or rebuilt and machinery re- 
placed therein.’ This seems to limit 
the liability to the time required to re- 
store the building and machinery to 
substantially the same condition as it 
was before the fire. But suppose this 
clause appears in place of the one just 
referred to: ‘Loss to be computed from 
the date of the fire to the time when, by 
exercising due diligence, manufacturing 
operations could be resumed.’ The 
building and machinery have been re- 
stored and replaced, but some skilled 
workmen have, in the meantime, se- 
cured work elsewhere. There is a 
shortage of such labor, and until they 
can be replaced manufacturing opera- 
tions are necessarily curtailed. Is the 
company liable for the loss due to such 
shortage of labor? 


Covering Stock Under Form 


“Where stock, in the case of a manu- 
facturing plant, is included in the cover, 
it should, in my opinion, be limited to 
raw stock, which forms as essential a 
part of the equipment as the machinery. 
The liability is unquestionably greater 
where stock is insured with building 
and machinery, but that is a feature 
which should be taken care of in the 
rate. 

“Generally speaking, the rate is 
higher for straight fire insurance where 
the stock is covered, and I cannot see 
that the same principle does not gov- 
ern in connection with use and occu- 
pancy. 


Rates Not Wholly Satisfactory 


“The question of rate I will not at- 
tempt to discuss at length. Efforts are 
now being directed toward the prepara- 
tion of a schedule that can be applied 
to use and occupancy insurance in 
something like a scientific manner. Un- 
der the present rule of making the ‘U. 
and O.’ rate and same as the building 
rate, with the highest credit for coin- 
surance, it can easily be shown that in 
some cases the result is a lowering of 
the rate as the liability increases. For 
example, assume we have a foundry and 
machine shop operated by electric 
power, current being furnished by the 
traction company. ‘U. and O.’ insur- 
ance is carried on these two buildings, 
the traction company’s power house, 
which furnishes the electricity, not be- 
ing included in the cover. We figure 
the rate as follows: 


Value of foundry, $10,000; 


rate with 
90 percent clause, 1 percent; 


premium, 


100. 
Value of machine shop, $20,000; rate 
with 90 percent clause, 80 cents; premium, 


$160. 

Total, $30,000; average rate, .866; pre- 
mium, $260. 

“U. and O,” $50,000; average rate, .866; 
premium, $433. 

“The traction company discontinues 
selling electric current to outsiders, or 
for other reasons discontinues its serv- 
ice, The assured builds a power house 


LUMBERMENS EXCHANGE PLAN 





Forest Mills of British Columbia Tells 
Difficulty in Getting Its 
Loss Settled 





Much interest is being taken in the 
statement published by the Forest 
Mills of British Columbia, in which it 
attacks the Lumbermens Indemnity 
Exchange of Seattle for its alleged un- 
warranted delay in settling a loss on the 
property of the mills. The managing 
director of the Forest Mills, A. 
Anstie, states that the action of the 
Lumbermens Indemnity Exchange, 
which is an interinsurance concern, 
caused his people great embarrassment. 

In the first place, it withheld settle- 
ment totaling $145,137.50 insurance for 
eighteen months and caused a further 
loss of $30,000, represented by interest 
for eighteen months and attorneys’ 
fees. The indemnity exchange denied 
liability and it forced the British Co- 
lumbia concern to bring suit in the 
United States. The Forest Mills, in the 
effort to get its money, which it needed 
at once, offered to accept 85 percent 
from the exchange. The regular insur- 
ance companies paid their losses in full. 
When the time came for settlement, 
the exchange agreed to pay $75,000 in 
cash and $70,137.50 three months later. 








of incombustible construction and in- 
cludes it in the cover. We now figure 
the rate as follows: 


Value of foundry, $10,000; rate, 1 per- 
“a. premium, $100 


Value of machine shop, $20,000; rate, 
80 cents; premium, $160 


Value of power house, $5,000; rate, 25 
cents; premium, $12.50 


Total, $35,000; average rate, .778; pre- 
mium, $272.50 . " 


“TU. and 0.” insurance, $50,000; average 
rate, .778; premium, $389. 

“From this it will be seen tnat the 
present method of figuring ‘U. and O.’ 
rates is far from scientific. 


Experience Will Teach Lessons 


_“Until we have had a broader expe- 
rience with use and occupancy insur- 
ance, it will probably be well for us to 
encourage a plastic state of mind on 
that subject, because we may find it 
necessary to abandon some of our most 
cherished beliefs as to the proper 
method of treating ‘U. and O’ 

_ “The demand for use and occupancy 
insurance is growing steadily and grow- 
ing fast, and with a sufficient volume 
of premiums to strike a reasonable av- 
erage, more frequent opportunity to 
analyze the contract in connection with 
actual loss adjustments, and with per- 
haps an occasional interpretation from 
the courts, we will be justified later on 
in speaking more positively on this sub- 
ject than I, at least, feel able to do at 
this time.” 


Managers Enter Discussion 


Fred M. Gund, western manager of 
the United States Fire and North River, 
was present from Freeport, Ill. He 
pointed out that use and occupancy in- 
surance was interesting to many man- 
agers and companies because of the in- 
creased income that it would provide. 
He expressed the belief that if the com- 
panies would write both fire and explo- 
sion property damage insurance and 
fire and explosion use and occupancy 
insurance, that they would get a larger 
income and a proportionately lower 
loss, even though the loss for the four 
kinds of insurance would be greater 
than if there would be but one kind of 
insurance. Others who spoke that were 
not members of the club, were: George 
S. Valentine, assistant United States 
manager of the Prussian National; F. 
H. Burke, assistant western manager of 
the Fire Association; J. L. King, Min- 
nesota state agent of the Pennsylvania 
Fire, and Charles N. Gorham, assistant 
western manager of the American. 


Comparison of Losses 
It developed in the discussion that 





losses under use and occupancy poli- 


FIRE RETURNS BY STATES 


PREMIUMS AND LOSSES GIVEN 





Records of the Business Done by Com- 
panies Last Year in Various Fields 





Premium and loss returns as made 
by fire companies to the insurance de- 
partments on last year’s business are 
as follows: 












COLORADO 
wise, a 
IN ono acct. -b cioaisicsa 1,106 812 
Northern, Russia .... 9328 2,891 
Norwich Union ...... 44,077 18,905 
Paternelle ........... 5,309 13,296 
Salamandra ......... 25,714 8,865 
Second Russian ...... 9,351 2,964 
: ILLINOIS 
Coml. National, Ill. .. 17,956 17,379 
Century, Scotland .... 19,741 1,737 
SOUTH DAKOTA 

DONTE 22S ce atune fe 8 os - 60,244 52,289 
Amer. Cent., Mo. ..... 36,613 19,964 
Amer, Eagle ......... 1,18 eorkiare 
American, N. J. ...... 87,409 65,170 
Bankers & Merchants. 12,487 062 
UNION, | 555)5:6.6/6.0 610-00 .' 6% 17 6,062 
Brit. America ..... weer 2,990 5,538 
Citizens, Mo. ........ 2,921 127 
Columbia, N. J. ...... 3,424 3,618 
Coml. Union, Eng. .. 97,412 49,431 
Coml. Union, N. Y. .. 2,372 173 
Connecticut ......... 9,524 30,315 
Continental .......... 62,685 6,930 
Farmers, Ia. ......... 23,418 1699 
Fid.-Phenix .......... 56,722 32,972 
Fire Association ...... 25,664 929 
eee »406 980 
Fireman’s Fund 11,528 
Franklin ..... 2,519 
German Alli, .... 2,717 

er. Amer., N. Y.. 60,657 
Germania ....... 09 10,391 
Glens Falls ...... qT 575 
Hanover ......... . 5,267 
Hartford ....... eoeee 138,471 54,762 
a ae +. 262,067 145,197 
Imperial .........00. 4,61 1,755 
North America ...... 54,391 18,928 
State of Pa. .....cee0. 721 315 
L& LL. & G......... 69,714 38,439 
THONGON i.5 6.6 6:00:00 reser 253 6,005 
Lon. & Lane. ... ee. 11,805 4,785 
Michigan Coml. ...... 526 611 
Millers Natl. ......... 18,310 6,065 
Milwaukee Mech. .... 9,091 5,519 
Minneapolis ......... 16,935 18,541 
Minnesota ........... 5,376 1,026 
National, Ct. ......... 244,108 190,272 
Natl. Union ......... »716 19,957 
New Hampshire ..... 9252 2,784 
IISROES ceccccceccsse ERE 3,216 
Nord-Deutsche ...... 1,895 382 
N. B. & M. .......... 25,806 7,180 
North River ....... 8,270 714 
Northern, Eng...... 17,658 4,315 

WwW. RB Kcccessce LU8 CGR 97,237 
N. W. Natl, Wis. .... 91,085 70,987 
Norwich Union ...... 2,499 6,756 
MOPIONE 5 66.6 8d wsiees -. 21,636 17,194 
PRIGUOD. 6.666ss cscs - 20,007 9,665 
Pennsylvania ........ 29,266 10,521 
People’s National .... 397 5,606 
Phoenix, Eng. ....... 16,174 —..... 
Phoenix, Ct. ......... 25,109 8,489 
Prov. Washington .... 15,341 6,564 
a ere 5,022 13,105 
Queen City, S. D. .... 8,213 8,117 
TRGMONIOG 6 i6-0.06cdc eae 1,548 1,475 
Royal Exchange 3,422 
TROVOL. 6 cicesc ces 35,971 
Safeguard ...... ae cece 
Security, Ct. ........2. 23,774 
Standard, Ct. 2.222: aie 2, 3,272 
St. Paul ....cee. eoees 440,215 324,934 
Springfield .......... 157,628 68,940 

_- err eee ° 7,827 5,500 
Svea ..... “ »261 729 
Twin City cecccces were 8,358 7,100 
United States eseee 44,941 21,189 
Western, Can. ....... 3,570 52 
Westchester ......... 21,893 10,191 





cies usually ran less than losses under 
property damage policies on the same 
plants. This difference seems to vary 
in different lines of business and a com- 
parison of property and use and occu- 
pancy losses will no doubt be beneficial 
in the measurement of rates on such 
risks. 

The ordinary use and occupancy form 
calls for a working year of 300 days. 
It was pointed out that in plants op- 
erating Sundays forms be amended 
to read 365 days and it is further 
pointed out that in plants operating 
more than one shift of workmen, that 4 
working day shall be fixed at 24 hours. 
This 24-hour-day clause is one that will 
probably become incorporated in all 
use and occupancy forms ultimately. 





Stevens Point, Wis., has a new ordinance 
fixing new fire limits for the south side 
business district as requested by the chief 





of the fire department. 
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BIG PROPERTY LOSS; 
LITTLE INSURANCE 


(CONTINUED FROM PAGE 1) 


their reports or even to check them up. 
Several of the offices, also, have been 
so swamped with applications for tor- 
nado insurance that their organizations 
have been devoting practically all their 
time to writing this new coverage, leav- 
ing the rest until the policyholders pre- 
sent claims. 
Little Pire Loss 


There is almost no fire loss to be 
reckoned with. Several of the best 
posted insurance men of the city esti- 
mate the total damage from fire which 
followed the wind at probably not in 
excess of $2,000. This is because the 
wind was followed by, or, in fact, ac- 
companied by, a downpour of almost 
unprecedented volume, and for the 
most part fires were extinguished be- 
fore they got well started. Probably 
only a very few damage claims will in- 
volve both tornado and fire losses. 


Zone of the Storm 


The wind swept up the Ohio Valley and 
struck first at West Seventh_and Cherry 
streets, cut over to West and Early streets 
and Crystal avenue, thence down Early 
street to State street, along a depression 
a mile back from the river. It swept 
State street from Monroe to Clay, and 
thence on eastwardly out of the city. Most 
of the damage was done north of Cherry 
street in the west end and north of the 
Charlestown road in the east end. A path 
of about a quarter of a mile was_swept 
almost clean of all structures. Outside 
of the area described in New Albany, how- 
ever, damage was superficial. ; 

Most of the area affected was filled with 
homes of working people, who for the most 
part are said to have owned their proper- 
ties, which were generally one and two- 
story frame cottages, in small yards. The 
only prominent residence was the three- 
story brick mansion of the late Charles W. 
DePauw, which was practically de- 
molished. ‘There was no tornado insur- 
ance carried. : 

The Kahler Furniture Company, a two- 
story frame woodworking plant, was 
leveled. The loss is estimated at $75,000, 
with no tornado insurance. 

The greenhouses and nursery plant of 
Andres Rasmussen, the largest plant of its 
kind in southern Indiana, was swept al- 
most bare of glass, with loss to plant and 
stock of $75,000; no tornado insurance 
carried. : 

The Peter Jacobson & Sons frame furni- 
ture factory was demolished at a loss of 
$18.000; no tornado insurance. _ 

New Albany Hosiery Mills; roof and 
part of top floor blown off; loss about 
$5,000, with $10,000 tornado insurance. 
This is practically the only conspicuous 
risk which_was protected. . 

The old New Albany Woolen Mills, un- 
tenanted; roof partly blown off and main 
wing destroyed; given loss of $5,000; no 
tornado insurance. 


Scope of the Damage 


According to the figures of the appraisal 
committee of the relief organization, 495 
residences in the path of the storm were 
struck. Of this number 350 were de- 
stroyed utterly, damage to the remainder 
ranging up to 50 percent, according to a 
superficial examination. They represent 
an average valuation of $1,100 a house. 
Total losses are figured in detail as fol- 


lows: 
Deg, SOOT TE Ee $ 600,000 
Household furnishings.......... 250,000 
Kahler Furniture Company..... 75,00 
Anders Rasmussen............- 75,000 
Peter Jacobson & Sons Co...... 18,000 
New Albany Hosiery Mills...... 5,000 
Old Woolen Mills building...... 5,000 
OME acacusyacaveg ac Peer eer $1,028,000 


Felt They Were Immune 


New Albany lies in a valley to the east- 
ward of the Silver Hills, which are knobs 
that rise about 300 feet. It has almost 
never been damaged by wind and residents 
grew to believe that they were immune 
from dangers of tornadoes. The cyclone 
which swept through Louisville twenty- 
seven years ago yesterday, March 27, 1890, 
struck. almost opposite New Albany, 
crossed the river east of this city and 
caused no damage here. This further con- 
firmed the property owners in the feeling 
that they were secure. 

Although the tornado will not involve 
payment of many losses on tornado, it 
will involve cancellation in every office of 
a large number of policies of fire insur- 
ance, written on buildings which have 
been swept out of existence. 

There are numerous stories being told 
by the insurance agents of property owh- 
ers who only recently decided not to carry 
tornado insurance any longer, after hav- 
ing done so for years and paying re- 
newals along with renewals of the fire 
Policies. The rate has been low—40 cents 


for three years on residence property and eff 


50 cents for three years on commercial 
property. 


Immediately following the discovery of 


TERRORS OF INDIANA TORNADO 


DEVASTATION AT NEW ALBANY 





here. 





Ruins of the Koehler Furniture Company’s plant, a two-story woodworker. 
$75,000. Insured against everything but windstorm. Many were killed in the crash 





Loss 











Brick house on State Street. 
damage done to brick buil 


Many of the children were killed. 
street was w hed off, 
torn away almost to the ground. 








path of the wind were shattered. 
otherwise wrecked. 
a three-story brick ruined by the tornado. 








A notable feature of the New Albany storm was the 
. The Oldham street school, for colored children, a 
brick, was leveled with the foundation walls, only a doorway being left standing. 
The top of a brick fire engine house on Vincennes 
leaving most of the first floor, except where one corner was 








Utter devastation in the path of the storm. All frame buildings directly in the 
Those on the edges were overturned, unroofed and 
The arrow points to the residence of the late Charles W. DePauw, 


TO BE AGENCY COMPANY 


PLANS OF NATIONAL. TRADES 


———_—— 


J. W. Going Will Establish It in Local 
Offices in Various States 
at Once 








The announcement that James W. 
Going had been made managing under- 
writer of the National Trades Insur- 
ance Company of Chicago has more 
significance than the news first indi- 
cated. The National Trades is to 
branch out as a general writing com- 
pany in the agency field. It was or- 
ganized a few years ago as the Na- 
tional Brewers Insurance Company, 
specializing on breweries and kindred 
property. Owing to the extended dry 
movement throughout the country, the 
field of operation became more re- 
stricted and the stockholders concluded 
that an opportunity was at hand to do 
a larger business in a more extensive 
way and build up for Chicago a pros- 
perous institution. 


Changed Its Tactics 


The company changed its name and 
then decided to get an experienced un- 
derwriter, who was acquainted through- 
out the field and would be able to se- 
cure an agency plant from the start. 
Mr. Going, while vice-president and 
general manager of the Shawnee Fire 
of Topeka, became acquainted with the 
entire country through the agency 
transactions with that company. The 
National Trades is now fticensed in IIli- 
nois, New York, Connecticut, New Jer- 
sey, Wisconsin, Ohio, Pennsylvania, 
Missouri, Minnesota, Michigan, Indiana 
and the state of Washington. It will 
extend its field as opportunity presents 
itself. Mr. Going will take his new sta- 
tion the first of the month, leaving the 
Associated Industries Fire, for which 
he has been managing underwriter, and 
where his services were highly prized. 
The National Trades has $200,000 
capital and about $133,000 net surplus. 
The insurance man in the company, 
who has been doing its underwriting, is 
E. G. Rhoads, for many years a promi- 
nent broker in Chicago. Mr. Rhoads 
has extensive outside interests that de- 
mand most of his attention. 


Will Enter the Organization 


The company has already made ap- 
plication for membership in the Chi- 
cago Board and it will be an organiza- 
tion company. It is understood that it 
will either apply for membership in the 
Western Union or Western Insurance 
Bureau. The president of the company 
is William H. Rehm. Its home office 
is in the McCormick building, Chicago, 
but later on will endeavor to secure 
quarters in the Insurance Exchange. 


Bruns Chairman of Committee 


President E. C. Roth, of the National 
Association of Insurance Agents, has a 
pointed Frederick V. Bruns of Syracuse, 
N. Y., as chairman of the newly estab- 
lished committee on fire prevention. This 
committee will cooperate with the Na- 
tional Board, the National Fire Protection 
Association, the Underwriters Laboratories 
and other agencies interested in reducing 
the fire waste. 














eral of the New Albany agents began to 
strike while the iron was hot, and urged 
that all property owners take out insur- 


ance. 

In all the offices canvassed, however, 
it was reported to the representative of 
THE NATIONAL UNDERWRITER that 
new tornado business was coming in faster 
than it could be taken care of. 


Farmers Not Heavily Insured 


Nothing like a report on windstorm 
damage to farm property in the outlying 
sections has been received, although it is 
stated to have been occasional and local. 
Frank Zoeller, who is with the Fred Sauer 
agency, and one of the best posted men 
on farm insurance in the city, said that 
the majority of farmers in the section car- 
ried no tornado insurance, although there 
is some combination fire and tornado in 


ec 
Agency reports follow: 

Southern Indiana Insurance Agency— 
No tornado insurance involved. 





the extent and scope of the disaster, sev- 


Charles Kreutzer—Estimated a _ total 





of $44,000 tornado insurance involved, the 


about $20,000. Agency has twenty com- 





Aetna, Equitable F. & M. and Westchester 
holding the larger proportion in the order 
named and lesser amounts being car- 
ried in the Palatine, Caledonian and Phoe- 
nix of London. 

Mutual Trust & Deposit Co. (Joseph 
Bruns)—Estimated about $5,000 tornado 
insurance involved. 

S. W. Vance Agency—About $10,400 in- 
volved; losses will average 10 percent: 
Coml. Union...$2,000 German Al...$1,200 
N. Brit. & M.. 6,000 Amer. Cent... 1,200 

Fred Sauer Agency—$13,200 involved; 
about 50 percent loss estimate. This 
amount included the $10,000 on the New 
Albany Hosiery Mills: 
Hartford ....$10,006 Aachen & Mun.$2,000 
Hartford .... 1,200 

M. P. Whitman Agency—No tornado in- 
volved. 

Ohio Farmers—No estimate of total in- 
volved available. Claims presented total 
$5,850. D. H. McMullen agent. 

New Albany Trust Co.—Losses_ re- 





panies. Partial list follows, all. total 
losses: 

Security ..... $1,500 Boston ....... 500 
Fireman’s .... 1,000 Northwestern 
Colonial .. 1,000 National ... 1,000 
Germania .... 500 Ins. Co. of Pa. 1,000 
Dubuque ..... 500 


Agency now writing much tornado busi- 
ness. 

Mrs. Anna B. Morris—Maximum loss of 
$5 estimated, one-third of 1 percent, on 
policy of $1,500 in American Eagle; win- 
dow blown out of residence. Claim of 
about $300 for fire filed, but not checked. 
Now writing much tornado business. 

G. L. Russell Agency—No tornado insur- 
ance involved. Now writing much tor- 
nado business. 

Conklin & McIntosh Agency—No torna- 
do insurance involved. Now writing nu- 
merous policies. 

Louis Goodbub Agency—No tornado in- 
surance involved, so far as ascertained. 
Now writing it. 

E. H. Hartley Agency—No tornado in- 





ported about $15,000; losses estimated 


surance involved. Now writing lots of it. 
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AS VIEWED FROM CHICAGO 


TRACTION SCHEDULES 


The conference committee has ruled 
that traction schedules should be added 
to the list of risks eligible to term in- 
surance, on the basis of two and one- 
half annual rates for three and four 
annual rates for five years. It is fur- 
ther ruled that policies in existence 
prior to the new ruling shall not be 
canceled for the purpose of rewriting, 
either in the same or other companies, 
prior to the date of expiration of the 
term for which they were originally 
written. 








* oo oe 
WESTERN BUREAU MEETING 


The annual meeting of the Western 
Insurance Bureau will be held at the 
Bellevue-Stratford hotel, Philadelphia, 
May 9. 


* * * 


HAZARDS OF BONE DRY LAWS 


The bone-dry situation and its results 
will be the topic at the next meeting 
of the Fire Insurance Examiners As- 
sociation of Chicago, to be held at the 
Grand Pacific Hotel, Thursday evening, 
April 19. H. W. La Rue of the Con- 
tinental is scheduled to read a paper 
and conduct a discussion. Distilleries 
and breweries as insurance risks will, 
of course be given consideration. 

* * * 
EXAMINER’S WOES 


In these days of increasing intrica- 
cies of the fire insurance business— 
more numerous and complicated forms 
and clauses, added Union rules from 
time to time, coupled with a gradual in- 
crease of gross business, the daily re- 
port examiner has his added problems. 
In many cases, already bending under 
a heavy burden of work, he winces as 
each new rule is launched, or as each 
of his states adopts new rate laws or 
other requirements, which means a cam- 
paign of education among his agents, in- 
volving voluminous extra correspondence 
before the agents can properly understand 
the new regime. In the midst of his heavy 
duties there comes, occasionally, a ray 
of light, in the shape of a new rule 
which tends to lighten his labor. Such 
a contingency is an exception, however, 
as the rule generally works the other 
way, but if it be for his benefit, that 
benefit does not come until he has spent 
weary weeks of waiting for the result, 
occasioned by his efforts to instill into 
the mirids of his agents the new-born 
idea. 

Among the new or recent changes made 
in the underwriting practice is one which 
has done more to help out the western ex- 
aminer than any other of late days, and 
that is the adoption in several states (with 
more to follow) of the standard uniform 
forms and clauses. These, used by all 
companies, are placed in the hands of 
agents, with instructions to use them at 
all times. There are forms for numerous 
classes of mercantile risks, both for pro- 
tected and unprotected towns, from retail 
dry goods risks to woolen mills, each par- 
ticular form having its heading, with a 
full description of the class of business 
covered and with all clauses which are re- 
quired also printed in the form, with space 
left for the location. With one of these 
forms attached to the daily report, the ex- 
aminer can pass on the risk in a jiffy, as 
compared to the time previously required 
to read through a long written or printed 
form gotten up by the agent, which may 
contain many features to be criticised. If 
it is the uniform standard form, he knows 
it is all right and has only to look for 
location, rate, and the answers called for 
on the back of daily report. No plodding 
through a long drawn-out local agent’s 


ADDING MACHINES 


Bought—Sold—Rebuilt 
We buy fire salvage for cash or rebuild for assured or 
Company. Wire full part:culars our expense or write, 
Our isal proposition will int you. 
DONALD C. PRICE CO. 
186 N. La SNe St. 








Chicago 
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J. H. MACFARLANE, 





MANAGING UNDERWRITER 


CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY 


CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED. 


Cc. H. BISHOP 
President 
0. T. BROWN 
Secy-Treas. 
CASH CAPITAL 
$839,130.00 


ASSETS 


SURPLUS TO 
POLICYHOLDERS 
$1,245,852.60 











form to pick out the flaws. If it’s uniform 
standard, it must be all right, he figures. 
If there should be anything wrong with 
it, that is a matter without his province 
and his failure to criticise any error in the 
form cannot be laid to his door. 





CHICAGO AND SUBURBAN 


GOVERNOR DUNNE’S ARTICLES 


Ex-Governor Edward F. Dunne of 
Illinois is presenting a series of ar- 
ticles in the Chicago “Examiner,” at- 
tacking fire insurance companies. The 
articles no doubt are being prepared by 
Superintendent Potts of the Illinois de- 
partment. In his latest article Gov- 
ernor Dunne claims that the rates given 
by insurance companies to the different 
classes of insured, are inequitable and 
unfair to a most extensive and extraor- 
dinary degree. He thinks that owners 
of dwelling houses pay exorbitant 
rates and declares that the dwelling 
house owner is being exploited for the 
benefit of the insurance companies, 

ek * 
McCLURG’S LECTURE 


Gilbert McClurg addressed the Fire 
Insurance Club of Chicago on Tuesday 
night, on “The Scenic Wonders of the 
West.” Mr. McClurg accompanied his 
lecture with stereopticon views and 
moving pictures, dwelling particularly 
upon the scenic wonders and natural 
resources of Montana and Washington. 
President McCullough announced that 
there will be no meeting of the Club 
April 10, as the annual ladies night will 
be held at the Hotel La Salle April 12. 
There will be a dance with cabaret en- 
tertainment and refreshments. While 
guests will be admitted, a charge of $2 
will be collected from everyone not a 
member of the Club. It was announced 
that J. A. La Mott, formerly of the 
home office of the London & Lanca- 
shire and for many years representing 
that company in South America will 
lecture on fire insurance conditions in 
South America, on April 24. 

et ok ok 


E. B. CASE CRITICALLY ILL 


Edward B. Case, of Moore, Case, 
Lyman & Hubbard, Chicago local 
agent, is critically ill at the Presby- 
terian Hospital in Chicago from a se- 
vere attack of kidney trouble. Mr. 
Case is one of the prominent local 
agents of Chicago, having been in the 
business in the city for many years. 
He is well known in the councils of the 
National Association of Insurance 
Agents. 











ee a 
NOMINATING COMMITTEE 


The executive committee of the Chi- 
cago Board is recommending an amend- 
ment to provide for a permanent nomi- 
nating committee, who shall nominate 
a candidate for president, vice-president 
and treasurer. The committee is to be 
composed of presidents of the board 
within the preceding twelve years. Pro- 
vision is made for nomination by mem- 





Inspections 
brokers and the business public, 
Municipal Commi 


unisi a 
desi for the public weal. 
18 years in this field 





Office with Joseph C. Knight & Co. 
Reom 1568 ims. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


in Chicago, Cook County and the Greater Metropolitan District. @This inspec” 
torate very properly gauges the expectancy of fire risks and intelligently anticipates 
events before they occur. QThe undersigned sells this talent to companies, 
herewith tendering counsel to al 
all those who formulate insurance laws 


nts 
| State Insurance Officiais, lagiiative 4 an 


—Dixit et Fecit— ; 


C. W. PIERCE 


Independent Inspector and Fire 
Prevention Counselor 


Established 1857 





UNITED STATES BRANCH: 
J. H. LENEHAN, United States Manager 


Assets $2,619,260.89 Surplus $1,211,738.35 Liabilities $1,407,522.54 


NORD-DEUTSCHE 


INSURANCE COMPANY 


Hamburg, Germany 
123 Willam St., New York 





Surplus enhanced by amount of Special Deposit 


The above funds are held exclusively for 
the protection of American Policyholders 


$500,000 





GEO. A. MOWRY 
President 


W. A. GORDON WM. WALSH 
Secretary Ass’t Secretary 


Twin City Fire Insurance Company 


MINNEAPOLIS 


Capital $500,000 





Mr. AGENT:—When you need ASSISTANCE to secure 


AUTOMOBILE and COMPENSATION 
INSURANCE, 


try 

P. A. COOLING COMPANY 
General Agents for Indiana 

WESTERN INDEMNITY COMPANY 

eee: 404 American Central fray ete ent 

Main 3744 INDIANAPOLIS 





Frederick A. Brown 
Insurance Law 
10 So. La Salle St. Chicago 























INSURANCE 


FIRE AND MARINE 
—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Cash Capital 
Assets 
Liabilities (Except Capital) 
Surplus to Policyholders 


Statement January 1, 1917 


$1,000,000.00 
2,748,832.19 
1,039,977.81 
1,708,854.38 











AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
‘THE AZTNA ACCIDENT AND LIABILITY CO. 
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bers, provided that not less than ten 


file a report. 
* 
Vice-President John QO. Platt of the 
North America will pay a visit to the 
western department in Chicago this week. 


Allan I. Wolff of J. J. Coffey & Co., Chi- 
cago agents, hit the front page of the 
Chicago dailies last Sunday with an ac- 
count of his unique entertainment at 
Libertyville, Ill, where he took 60 
guests in special cars for an indoor golf 
tournament. An auditorium had been 
changed into a park with a nine hole golf 
course, providing a very novel form of 
indoor entertainment. 

Mr. Wolff now appears in the name of 
his firm, as the J. J. Coffey & Co. now 
becomes Coffey, Wolft & Co. 

I. W. Bockey, managing underwriter of 
the Merchants National Fire at Chicago, 
was married Saturday to Miss Gladys 
Scott of Chicago, the ceremony taking 
place in the Presbyterian church at Ad- 
dison and Broadway, ‘ 

Western Manager George E. Haas of the 
Atlas has been making a trip through 
Arkansas and Tennessee. 


Special Agent Pred N. ReQua of the 
Farmers of York is quite ill at his home 
in Wilmette, Ill. 

* *” * 

Manager 8. T. Collins of the Providence 

Washington is at Hot Springs, Ark. 


Cc. W. Higley, western manager of the 
Hanover Fire, is spending several weeks 
on the southern California coast. 


Assistant Manager Frank M. Jones of 
the Sun, who was operated on in St. 
Joseph’s hospital a couple of weeks ago, 
has now moved to his home in Evanston, 
Ill., and is recuperating nicely. 


Louis A. Tanner, Cook county special 
agent for the Home of New York, is in the 
Columbus Hospital, Chicago, as the result 
of an automobile accident in Lincoln Park, 
suffering with a broken kneecap and nu- 
merous cuts and bruises. 


T. M. Nyholm has resigned as exam- 
iner in the western department of the 
Providence Washington to become an in- 
spector with the National Inspection Com- 
pany of Chicago. Mr. Nyholm is well 
grounded in the office end of insurance, 
and will now get valuable field training 
under Manager Joseph & Hubbell. 


_ M. J. Moriarity, one of the chief exam- 
iners in the western department of the 
Fidelity-Phenix, visited the tornado-devas- 
tated city of New Albany, Ind., last Sat- 
urday. 

we * * 

The Hartford: Accident & Indemnity, 
vhose western claim, inspection and pay- 
roll audit departments are now located at 
1611 Insurance Exchange, Chicago, has 
leased the space at 1337 Insurance Ex- 
change, now occupied by the western de- 
partment of the Niagara Fire, and will 
move in when the Niagara vacates the 
cffice in May. Moore, Case, Lyman & 
Hubbard, general agents for the Hartford 
Indemnity, will then take over the space 
pred occupied by these departments at 


* * * 

Royal V. Haser, examiner in the head 
office of the Prussian-National, has re- 
signed to become underwriter for the As- 
sociated Industries Fire. Mr. Haser start- 
ed his insurance career in the western 
office of the Commercial Union. 


Charles S. Freeman, formerly Cook 
county special of the Queen, who was 
also connected with other offices in Chi- 
cago, was in the city this week. He was 
called home by the death of his father 
at Batavia, Ill. Mr. Freeman is now con- 
nected with the fire branch of the Ocean 
Accident at Toronto. 





STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 





One minute from the 
Insurance District 


The Patrenage of Ine 
surance Men is 
Solicited 





RECOVERS FROM SLUMP 


TOURIST’S BAGGAGE GROWING 





Line Makes First Increase Since Wart 
Began—1916 Loss Ratio Was 
44 Percent 





Tourists’ baggage insurance seems to 
have recovered from the slump that it 
suffered as the result of the European 
war. Premiums on this line dropped 
off in 1914 and again in 1915, but re- 
covered last year. The 1916 premiums 
amounted to $155,374, as compared to 
$111,835 in 1915, $129,458 in 1914 and 
$142,820 in 1913. 

The loss ratio in 1916 was 44 percent, 
as compared to 30 percent in 1915, 45 
percent in 1914 and 20 percent in 1915, 
Forty-two companies wrote the line 
in 1916; in 1915 thirty-eight companies 
wrote it; in 1914 thirty-one companies, 
and in 1913 twenty-six companies. The 
Insurance Company of North America 
wrote the largest business, with pre- 
mium income of $36,949. The Liver- 
pool & London & Globe ranks second 
with $13,856, the Hartford third, the 
Royal fourth and the Automobile of 
Hartford fifth. 


List for 1916 


The premiums and losses of the va- 
rious companies for 1916, together with 
the rank which they took according to 
volume of business, follows: 

Rank Prems. Losses 





GN oie akikeede cess 138 $ 4,181 $ 251 
Alliance, Eng ...... 16 2,701 «es 
Alliance, Pa. ....... 19 1,216 cae 
Automobile, Ct. ..... 5 9,236 4,886 
I 4. 60.64 -4e 6 cco 12 4,899 378 
Columbia, N. J. ..... 30 324 

Coml. Un., Eng. ‘4 1,301 98 
Coml. Un., N. Y 75 
Continental ........ 870 1 
Federal, N. J 3,530 23,031 
Fid.-Phenix ........ 46 
Firemens Fund 1,213 106 
Germania .......... B 08 

Ger. Alliance ....... 33 Per 
Ger. Amer., N. Y.... 8 6,333 2,392 
Biartiord ....+-..... 3 12,468 
Seer re 6 7,933 3,315 
L.& L. & G., Eng... 2 13,856 2,319 
L&L. & G, N.Y... 21 1,182 

Lon. & Lane. ....... 25 § 741 
Mannheim ......... 23 975 106 
Mass. F. & M. ...... 27 771 22 
Mich. Coml. ........ 36 160 200 
National, Ct. ........ 17 2,327 10 
Nord-Deutsche ..... 35 196 re 
No. Amer. .......... 1 36,949 17,520 
Old Colony ......... 31 299 3 
(AS ees 28 604 8 
POEM in cbeccsiccs 29 346 reer 
Phoenix, Eng. ...... 33 220 8 
Prov. Wash. ........ 9 6,295 175 
Prue. Nath ....<.s«. 38 144 10 
Co aera 14 3,782 1,847 
errr 4 9,987 5,052 
Eee 11 5,297 
Safegua:d .......... 42 8 wes 
St. Paul F. & M..... 7 6,542 3,645 
Springfield F. & M... 22 1,156 8 
Thames & Mersey... 26 807 

Union, Eng. ........ 39 120 

Union Marine ...... 32 263 ous 
U. S. Bloyds ........ 10 5,598 1,504 





HOtAIS oc eseteeo es $155,374 $68,725 


Increase Capital to $1,000,000 


The increase in capital of the German 
-Alliance from $400,000 to $1,000,000 was 
approved by stockholders Tuesday. 


Pabody Makes Address 


Secretary E. A. Pabody, of the Asso- 
ciation of Insurance Underwriters of 
Columbus, addressed the Columbus Credit 
Men’s Association Tuesday night on “Re- 
ciprocal Insurance,’ with special refer- 
ence to house bill 325, which will be- 
come a law as soon as the governor signs 
it. The address was a splendid one and 
well received. 





The application of C. A. Pryce of Co- 
lumbus, Ohio, has been favorably acted 
upon by the Association of Insurance Un- 
derwriters of Columbus and he will be- 





Laurence R. Adams, Sec’y and Mgr, 





come a member at the next session. 





The Reisch Indemnity Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 





Dram-Shop Indemnity 








INCORPORATED 1849 


| RINGEIELD Fase INS.G 


SPRINGFIELD, MASS. 
‘WESTERN DEPT. CHICAGO. AF DEAN Mcp. 


An American Company. 
Large capital and ample surplus. 
Successful record of nearly seventy years. 
Broad and progressive policy. 
Liberal individual lines. 
Carefully guarded liability in conflagration 
centers. 


OFFERS Fire, Lightning, Registered Mail, Tornado, and Sprinkler 
Leakage Insurance as safe as that of any 
company in the world. 


THE SPRINGFIELD enjoys the confidence and loyal cooper- 
ation of thousands of local agents who know its character and 
appreciate its unique attitude in refusing to compete with its own 
agents thru Underwriters’ Agencies. 

















CHARTERED A. D. 1794 





308-310 WALNUT ST., PHILADELPHIA, PA. 


ES 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P. RODGERS, Asst. See’y 





CASH CAPITAL $1,000,000 
TOTAL ASSETS SURPLUS TO POLICYHOLDERS 
$4,658,595.39 $1,402,353.66 
FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


NATIONAL INSPECTION CO. 
INVALUABLE ON SPECIAL HAZARDS 


-"G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 


C. A. PALMER, President C. O. DAVIS, Vice-Pres. W. A. ELDRIDGE, Secy. 
S.D.ANDRUS, V.-Pres. & Man’g Underwriter F. H. ALDRICH, Counsel. H. R. VERNOR, Asst. Secy 
: L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Capital fully paid $250,000.00 Assets $542,142.29 


Surplus to policy holders $350,000.63 
406-412 DIME BANK BUILDING 





















64th ANNUAL STATEMENT 










Capital - - = = -+ = = § 600,000.00 

Assets (to protect policy holders) - - 5,036 ,003.01 

Swaurance Compamy Net Surplus to policy holders - - 2,739,141.06 
of WetertowuN.B: Netsurplustostockholders - - - 1,989,141.06 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, -Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 














COMMERCIAL NATIONAL 
FIRE INSURANCE Co. 


OF CHICAGO, ILL. 
10 SOUTH LA SALLE ST: 







Specializing in High Grade Surplus Lines 
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| News of the States 











Ohio and 
West Virginia 











FLEMING MADE FIRE MARSHAL 





Cleveland Man Is Appointed to the 
Position to Succeed Bert B. 
Buckley 





Governor Cox of Ohio has named as 
fire marshal, to succeed Bert B. Buckley 
of Dayton, Representative T. Alfred 
Fleming of Cleveland. Mr. Fleming 
will resign his seat in the lower house 
and take charge of the office about the 
first of April, it is said. Mr. Fleming 
is thoroughly versed in fire prevention 
work and also in the duties of the office 
to which he has been appointed. He is 
an ardent student of fire prevention and 
will, it is said, proceed to give Ohio a 
real fire prevention campaign. 





REPORT MADE ON TOLEDO, O. 





National Board Presents Facts as to 
Fire Fighting Facilities and Con- 
flagration Hazard 





The National Board’s summary of the 
fire fighting facilities of Toledo, Ohio, 
is as follows: 


Water supply from adequate source; in 
the congested value district, the high pres- 
sure fire service offsets deficiency in sup- 
ply; quantities in most other districts de- 
ficient. Fire department well equipped, 
but the undermanned condition, which is 
being made more serious, greatly reduces 
effectiveness. Fire alarm service good, but 
endangered by poorly located headquar- 
ters. 


It gives the following as to the con- 
flagration hazard 


Severe individual and group fires are 
probable throughout the congested value 
district, due principally to the many large 
to excessive areas and communicating 
groups, weak construction, frequent high 
winds and present undermanned condition 
of the fire department. The use of the 
high pressure fire system, in connection 
with several other valuable mitigating 
features, should prevent the occurrence of 
a sweeping fire, except under very ad- 
verse conditions, such as a further reduc- 
tion in the manual force of the fire depart- 
ment. 

Serious fires endangering the main dis- 
trict are probable in a wholesale and man- 
ufacturing district. Individual to severe 
group fires are probable in minor mer- 
cantile and other manufacturing districts. 
In dwelling sections the flying brand haz- 
ard, due to shingle roofs, is increased 
by ‘mainly inadequate fire fighting facili- 
ties; congestion is present and sweeping 
fires are probable. 





Nelson Reid’s New Position 


Wylie Irwin, adjuster of the General 
Adjustment’s West Virginia branch at 
Charleston, W. Va., has resigned and 
will move to Wheeling to engage in 
other business. Nelson Reid, assistant 
secretary of the National Union of 
Pittsburgh, has been put in charge of 
the entire state for the General Ad- 
justment, with headquarters at Charles- 
ton. Mr. Reid formerly traveled in the 
state for the Continental and Fidelity- 
Phenix. He will be assisted by 
Adjuster J. Fred Neill, located at Clarks- 
burg. Mr. Reid has had a long expe 
rience in the field and traveled in Ohio 
before he located in West Virginia. 





Summer Outing Is Up 


Chairman Dye of the Ohio State Fire 
Prevention Association and the Ohio Field 
Club’s committee on the mid-summer out- 
ing, with Chairman Eaton of the same 
committee of the Ohio Association of Fire 
Underwriters, will soon take up the pro- 
gram question. Last year the joint meet- 
ing was marred by the treatment accorded 
the delegates by the hotel people of Cedar 
Point. This year there will be a dis- 
tinct understanding with the hotel, or the 
mid-summer outing will not be held there. 











BACK OF THE COMPANY—WHAT ? 





best thought and effort. 





THE MINNEAPOLI 


INSURANCE COMPANY 


Has as directors men of affairs who have been conspicuously successful in their business—men of shrewd financial judg- 
ment—prominent in their special lines. 


They believe absolutely in this company—are back of it in every sense of the word. 


Fire and 
Marine 


Minneapolis, Minn. 


It has the benefit of their very 














“OHIO’'S OWN FIRE CO COMPANY” 


SERVICE—“ BEST IN OHIO” 











American 


CASH CAPITAL, $350,000.00 


Economic Management 





JOHN A. DODD 
Secretary 


JOHN W. ZUBER 
President 


WILLIAM LEITH 
Underwriting Manager 


THE 


National Fire Insurance Co. 


COLUMBUS, OHIO 
AGENTS WANTED WHERE NOT REPRESENTED 


Broad and Conservative Underwriting 











After deciding on the place of outing, the 
character of the program will be deter- 
mined. 





Credits on Fire Rates 


Under new estimates published by the 
Ohio Inspection Bureau, where the 90 per- 
cent reduced rate clause is attached to a 
blanket form covering the contents of any 
building or division of a building, credit 
for the same may be allowed without the 
attachment of the pro rata or average 
clause. 





The bureau also announces that the | 
published fire rate on sprinklered risks is | 


the rate advised for use and occupancy 
insurance (no additional coinsurance de- 
ductions to be made). 





House Refuses Consent 


The Ohio senate passed a bill to reim- | 


burse the citizens of East Youngstown, 
whose property was destroyed by fire dur- 
ing the riots, in the sum of $300,000. The 
house refused to pass the measure. 





Ohio Agency Appointments 


b> goal i K. Harris Agency Co., 


J. M. Danner, 

Atlas—H. H. eile "Milford; W. W. Jordan, 
Cincinnati. 

Caledonian—The Maxson & Perdue Co., 
Cleveland. 


oes, a4 ‘ row Sag = : 
age, e Farrow-Sage Co., Shelby; 
G. L. Dewey, A or a Falls - “ 
City of N. Y.—A. J. Semmcibe, C. D. Terry, 
Ww. W. Pembroke, Columbus. 
Commonwealth—A. D. Marmaduke, Alliance; 
The Potters Ins. Agency, East Liverpool. 
oe G. Farrow, The Farrow-Sage 
o., Shelby. 

Continental—J. E. Mooney, Lorain; G. D. 


— cA Pringle & Freeman; Lon- 
on. 

Federal, 45 H. Parsons, Dayton; C. M. 
“emu Oo leming, Cleveland. 


Fire Assn.—J. Seidman, Cleveland. 

First Natl. “4 C. Whelan, Toledo; E. E. Gott- 
half, Cleveland; L. E. Fulton, Toledo. 

Franklin—C. W. Hendershot, East_Liverpool. 

Germania—B. Hanawalt & Co., Marysville; 
M. F. Dillon, Youngstown; Pringle & Freeman, 
London; W. A. Zimmerman, Greenville; C. 
Powley, Monroeville; Brookhart & Hare, Celina; 
Cary, Reidenbach & oe ge og 

Grain Deal. Nat. & Mut., Ind.—D. J. Monroe, 


Columbus. 
Ger.-Amer., Y.—I. A. Wynn, Kenton. 
yin Perdue, Minerva; }: 
Bock, Cleveland; W. —, Lima; S. 
. W. Haiman, 


Rody, - Spitzig, GS; B, ep 
M. Weil, J. C. 


Cleveland. 
—— ee P. Thomas Co., 
Pitra, B. Ayer and F, P. a Cleveland. 
Catitornia— ilbert Realty Co., Elyria. 
OHIO NOTES 


Columbus, Ohio, will have its clean-up 
week the first of May. Campbell 





of the Rail-Light Company is chairman 
of the fire prevention part of the clean-up. 

The April meeting of the Central Ohio 
Fire Chiefs Cooperative Association will 
be postponed until the last week in June 





GERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 Net Surplus $159,096.82 
WM. F. STIFEL, President 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. C 
Organized 1864 


0. 
Organized 1881 





COMBINED STATEMENT 





Capital - = - - $250,000.00 
F. RIESTER, Secretary Aesite F ge Steg 895,201.24 
OSCAR E. STRAUCH, Asst. Secy. Surplus to Policy Holders - 606,086.66 
E. A. KEELER 
714 Hippodrome Bldg. ADAM BENUS, Secy. 


Cleveland, Ohio | F. A. ROTHIER, Prest. 
Special Agent for Ohio, Indiana and Penna. F.C. BARTON, Asst.Secy. R. B. HEATON, State Agt. 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1917 








INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


conte Capital, - - - “eee e 
DEC. 31, 1916 Liabilities, > lL a’gaa%aas 60 
Capital - - - - - = $300,000.00 | Net Surplus - - $8,331,218 62 
Surplus to Policy Holders - 415,498.55 | S?"s for Botcy Holders, - — 
Assets - - - - - - - 728,234.87 HEAD OFFICE 
Losses Paid to date - - - 6,464,905.01 Cor. William and Cedar Streets 








INCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY OF TORONTO, CANADA 
Fire, Tornado, Ocean Marine and Inland Marine Insurance 
— January 1, 1917, in U.S. ..........045 pebedeostacecsopeces eeeegecavece o+00$3,329,177.74 


rplus in the United States ..... -» 1,478,531.90 
Total losses paid in United ‘States from 1874 to ‘1916, ‘inclusive, $41,657,814. 31 


W. R. BROCK, President W. B. MEIKLE, Vice-President and General Manager 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


RPORATED 
Home Office: <= - - Shelbyville, Hlinois 
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held Springfield. 
aot ee Seen Aaiecintion ot H. S. BASSETT, Sec’y MELVIN BARCLAY, Managing Underwriter 


Ohio Firemen will meet. 





Michigan 











Plan for State Meeting 


The Muskegon (Mich.) Fire Under- 
writers Club at its annual dinner meet- 
ing last week elected the following 
officers: President, Max Lange; secre- 
tary, G. C. Chaddock; treasurer, Peter 
W. Losby. Plans were discussed for 
entertaining the members of the state 
association at the annual convention, 
to be held in Muskegon early in July, 
and Max Lange, G. C. Chaddock and 
E. D. Magoon were named as a com- 
mittee on arrangements. 





American Agents Meet 


Manager Chas. E. Sheldon and As- 
sistant Manager Chas. N. Gorham, of 
the American, accompanied by Mr. 
Elmers of the automobile department, 
and Mr. Barningham, daily report ex- 
aminer for Michigan, will meet in con- 
ference at Grand Rapids, Mich., Thurs- 
day, of this week, about fifty of the 
company’s agents in the western part 
of the state. ‘State Agent Minskey and 
Special Agent Sullivan will be present. 
The meeting was arranged and presided 
over by State Agent Minskey. This, 
the second Michigan group meeting of 
American agents, the other having been 
held a few weeks ago at Kalamazoo. 





Have the Same Offices 


While the agency of Dudley & Barber 
and the Moloney Insurance Agency will 
be_ in the same Office, the two agencies 
will be run entirely independent of each 
other. Mr. Dudley and Mr. Barber, how- 
ever, have become officers in the Moloney 
Insurance Agency, Percy T. Dudley being 
president and Henry Barber being treas- 
urer. Mr. Moloney is vice-president. Dud- 
ley & Barber continue as a copartnership. 
The agencies are at Cheboygan, Mich. 





Another Imperial Fire 


Another fire at midnight, March 24, in 
the brick garage at the plant of the Im- 
perial Furniture Company, Grand Rapids, 
caused a loss of $1,000. This makes the 
seventh fire loss sustained by the Im- 
perial company since April 19 last, with 
damage estimated at $83,000. The com- 
pany had offered a reward of $1,000 for 
information leading to the discovery of 
the firebug and the force of night watch- 
men was also doubled. 





Michigan Agency Appointments 


Gran. State—A. W. Jones, Marquette. 

Ham.-Brem.—Charles Holden, Grand Rapids; 
A. W. Jones, Marquette. 
_Hartford—Mt. Clemens Ins. Agency, Mt. 
Clemens. 

Inter-State—Leonard Frebes, Trenton. 
_L. & L. + N. Y.—Story & Grosvenor, 
Greenville, 

London, Eng.—O. H. Fox, Battle Creek. 

Home—A, D. Crimmins, Charlevoix. 

Mich. Coml.—Huron_Slosson, Lansing. 

Mich, F. & M.—T. Parliament, West 
Branch; J. R. Sparling, Detroit. 

Milw. Mech.—O._H. Fox, Battle Creek; Roy 
Andrus, Hastings; Holmes Realty Co., Lansing. 

Natl.-Ben Frank.—O. H. Fox, Battle Creek; 
Harmon-Williams Co., Detroit. 

New Hamp.—D. F. Ghent, Detroit. 





Smith Buys Davidson Agency 


. John H. Smith has bought the fire in- 
surance agency of the Davidson Company 
at Port Huron, Mich., and the new firm 
hereafter will be known as John H. Smith, 
Successor to the W. F. Davidson Company. 
It is the oldest agency in the city, having 
been organized thirty years ago by the 
late W. F. Davidson. “Jack” Smith, who 


The Wabash Fire 


Insurance Company 








commenced business Jan. 1, 1916, 
and closes the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us keep as much as 
possibleof Indiana's $7,000,000.00 


fire insurance premiums at home. 


H. M. BARFIELD, Pres. 








The Buckeye National Fire Insurance Company 


Capital, $100,000; Assets, $190,502.86; Liabilities (ex. capital) $44,367.49; Net 
Premiums, $97,337.63; Net Surplus, $46,135.37; Gain in Assets, $18,953.72; 
Increase in Reserve, $20,204.00. 


OHIO AGENTS WANTED 


Annual Statement, December 31, 1916 





TOLEDO, OHIO 


HOME OFFICE: 337 SPITZER BUILDING 








now becomes active head and owner, has 
been ‘associated with the company as 
manager for the past twelve years and is 
familiar with every detail of the business. 


Western Manager Thomas E. Gallagher 
of the Aetna and H. E. Templar, examiner 
for Michigan, attended the funeral of 
State Agent George A. Armstrong of the 
company in Detroit last Thursday. 





Indiana 











FRIEDLEY IS MADE MARSHAL 





Indiana State Agent of the North Amer- 
ica Is Appointed to the 
Position 





There is much rejoicing in insurance 
circles in Indiana over the appointment 
of H. H. Friedley of Indianapolis, state 
agent of the North America, as state 
fire marshal. Mr. Friedley is one of 
the most successful adjusters in the 
west and is a man who has had a long 
and valuable experience in insurance 
and loss matters. It has been a fore- 
gone conclusion for a number of weeks 
that Mr. Friedley would receive this ap- 
pointment and the news met with a 
favorable response from all over the 
state. 

Mr. Friedley is a native Hoosier, hav- 
ing been born in Indiana in 1852. He 
became a local agent at Bloomington, 
Ind., and later on served the Royal as 
special agent in the state from 1884 to 
1896. He was called in from the field 
to the western department at Chicago, 
to take charge of the loss department. 
He served in this capacity until 1901, 
when he was appointed Indiana state 
agent of the North America, but has 
given almost his entire time to adjust- 
ing losses. In 1903 he served as presi- 
dent of the Fire Underwriters Asso- 
ciation of the Northwest. 

Will Hays of Clinton, Ind., is an ap- 
plicant for deputy state fire marshal. 
It is known that the new fire marshal 
has a high opinion of the work of Roger 
Wallace, a chief deputy under Mr. 
Longley. 





Report on Converse, Ind. 


Companies doing business in Converse, 
Ind., have had their attention called to the 
status of that town as regards fire pro- 
tection. It has just been discovered that 
the waterworks pumps are shut down 
from about midnight until 5 a. m. each 
night, and this custom has been followed 
for several years. Converse is classed as 
a 4% town and, in view of the above, the 
Indiana Inspection Bureau will regrade 
the town, giving it a lower class. In the 
meanwhile, companies are looking up their 
liability which, heretofore, has been classi- 
fied on the basis of a protected town. 





Indiana Agency Appointments 


City of N. Y.—McGilliard & Mumford, In- 
dianapolis. 

Detroit F. & M.—C. C. White, Noblesville. 

First Natl—W. Bedk Agency, Washington. 

Fidelity Phenix, N. ——L. A. Ferguson, 
at gl D. E. Richards, Roanoke; E. B. Flora, 


elphi. 

ae M. Treesh, Bourbon; N. Eld- 
ridge, Summitville; A. L. Meiers & Co., Indian- 
apolis. 
Firemen Fund—H. D. Orchard, Bloomington; 
N. H. Doney, Cambridge City; A. L. Jamison, 
Kokomo. 

General, France—J. T. Foster, Bloomington. 

Home—North Side Trust & Savings Co., 
Mishawaka; Kokomo Trust Co., Kokomo. 

Hartford—E. G. Darnell and W. W. Crull, 
Crawfordsville. 








Northern, Eng.—Timmerman & Co., Batesville. 








F.R. Ormsby, Pres. G.F. Hutchings, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Capital $300,000 Net Surplus $108,562 
An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Joseph Winum, Treas. & Asst. Secy. 




















Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS, - - - - - - $2,486,445.48 

A. C. CUMMINS, President BUSINESS CONFINED TO OHIO 


The Central Manufacturers’ Mutual Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 
Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 
H. V. OLNEY, President C. A. L. PURMORT, Secretary 


THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
INSURANCE COMPANY 








R. SMITH, Secretary 














Mansfield, Ohio 
Insurance in force over $4,000,000 Net cash surplus over $60,000 
Writing a general classification Auto fire floater department 


Annual dividends to policyholders 
G. W. DeYARMON, Secretary 


E. J. Forney, Pres. J. M. Cook, Sec’y. 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Organized 1876 


S N. FORD, President 


Dayton Mutual Fire 
Insurance Co., "o:io0" 


OHIO 
B. C. COLEMAN, Secy. 





Assets Jan. 1, 1914, $102,806 


Ccnservative and Careful Management 


AGENTS WANTED 
Address Home Office. An Agency Company 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 


The German Fire Insurance Co. The German American Insurance Co. 


The Western Insurance Co. The Union Insurance Co. 
All of Pittsburgh, Pa. 


Combined Capital - - - $900,000 Combined Net Surplus - - - - $733,076 
Combined Assets - - - 3,042,656 Combined Surplus to Policyholders - 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 
ROBERT L. MOUK FISH & SCHULKAMP 


State Agent General Agents for Wisconsin 
Dayton, Ohio Madison, Wisconsin 


Ss U kK P L U Ss Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance 1n best American 


and Foreign companies and at Lloyds, London. 
LINES anp 


$6,519,788 
385,313 


Insurance - 
Total Assets 








(Reliable Agents Wanted 
in Pennsylvania, Ohio, 
Illinois and Wisconsin) 





YOUR BUSINESS SOLICITED ; PROMPT ATTENTION 
F. R. THOMPSON 











Home—O. N. Asbury, Newport; J. T. Shepard, 


RE-INSURANCE CONTRACTS DRAWN AND PLACED. 


Insurance Exchange, Chicago, Ill. 
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Milford: Hammond Savings & Trust Co., Ham- 


mond; First Trust & Savings Bank, E. Chicago. 
London—Timmerman & & Co., Batesville; First 
Trust & Savings Bank, E. Chicago; Fitzgerald- 
Lemond Realty Co., Inc. ., Lafayette. 
Mechanics, Pa.—C. McLaughlin, Portland; 
Terre Haute Real Estate Exchange, Terre Haute. 
Mich. F. & M.—W. H. Roberts Agency, 
Columbia City. 





Norman E. Carter, local agent at Colum- 
bia, Ind., has taken into partnership L. S. 
Johnston and the firm will hereafter be 
known as the Norman E. Carter & Johnson 
Real Estate Company. 





Illinois 











_FIRE LOSSES FOR FEBRUARY 





Month’s Waste Was Larger in Illinois 
Than Any One Month of 
Previous Year 





There were 2,007 fires reported to the 
Illinois state fire marshal during Feb- 
ruary, and the total fire loss caused by 
these fires amounted to $1,970,130. Of 
this number, 1,171 fires occurred out- 
side Chicago, with a property loss of 
$1,422,920, and 836 fires in Chicago 
caused a loss of $547,210. 

Half of these 2,007 fires, or, to be 
exact, 1,143, were dwelling house fires, 
representing a loss of $581,364. A large 
proportion of these fires were caused 
by sparks lighting on roofs and igniting 
the wooden shingles. 

Defective flues and chimneys caused 
318 fires in February, the loss amount- 
ing to $185,882. Stoves and furnaces 
caused 243 fires and a property loss of 
$137,826. The careless use of matches 
caused 92 fires and a loss of $17,445. 

In 76 fires during February the fire 
was not confined to the building in 
which it originated, and thus these 76 
fires caused a loss of $113,494. The 
loss for February is larger than any 
loss reported to the state fire marshal 
department during any one month of 
the previous year. 





Shingle Roof Losses 


During January and February there 
were reported to the Illinois state fire 
marshal department 1,934 fires caused 
from sparks on shingle roofs, entailing 
a property loss of $990,469. This num- 
ber is in excess of the tota! number of 
fires reported to the department during 
the year 1916 as being caused by sparks 
on roofs. During that period there 
were 1,861 fires, causing a property loss 
of $872,366, or $100,000 less than the 
loss for the first two months of the 
year 1917. This condition arises from 
the fact that there was little or no mois- 
ture during the first two months of the 
year and the shingles became so dry 
that they were highly inflammable. 
Then, too, many of these fires were 
communicated to other buildings be- 
cause burning shingles are carried by 
the wind or draft of the fire, and, when 
they alight on other shingle roofs, 
create fearful havoc. 





Hear Eloquent Quinn O’Brien 


Eighty-six members of the Illinois 
pond of the Blue Goose heard Quinn 
O’Brien, a Chicago lawyer, deliver one 
of the best orations on Monday that 
has ever been given before a gathering 


of insurance men in Chicago. Mr. 
O’Brien is an eloquent orator. He 
analyzed the traits of the various na- 
tionalities that are welded into the 
American people. He is an eloquent 
orator, and Thomas E. Gallagher, who 
had charge of the meeting, is being con- 
gratulated on having secured Mr. 
O’Brien. Mr. Gallagher presided and 
W. J. Nolan of the Glens Falls assisted 
in conducting the luncheon, which was 
held at the Red Room of the Hotel La 
Salle at 12:30. Music was furnished 
by a three-piece orchestra. Cornelius 
J. Doyle, associate genera! counsel of 
the National Board, and Congressman 
Riley of Wisconsin were called upon 
for brief remarks. 


GETTING DEFECTS CORRECTED 


Illinois Inspection Bureau Has Done 


Much in Its Work With the 
Assured 











The plan followed by the IWinois In- 
spection Bureau, inaugurated by Man- 
ager Frank H. Jones, in writing to the 
assured after an inspection and survey 
of his risk, showing him the defects 
and explaining how he can get a lower 
rate by remedying these defects and 
making proper improvements, has had 
a far-reaching effect. The plan is mak- 
ing many friends for insurance through- 
out the state. Mr. Jones believes that 
through this plan more defects have 
been corrected in a year than has been 
the case during the last ten years. As 
soon as a survey has been made and 
the risk has been sized up, the owner 
receives a letter from the inspection 
bureau, pointing out the improvements 
that can be made that will reduce the 
fire hazard and the rate will be de- 
creased thereby. ‘The assured appre- 
ciates the service that is being rendered 
and many friends have been made that 
are standing up for insurance compa- 
nies that heretofore have regarded them 
with suspicion. 

Manager Jones intends now to give 
more attention to the fire fighting fa- 
cilities and water supply of cities and 
towns in the state, in order to encour- 
age improvements in that direction, so 
that the basis rate will be affected and 
the town will be put into a better class. 





Alton Board’s Meeting 


The Alton, Ill., board held its annual 
meeting Monday with a banquet. The 
following officers were elected: A. E. 
Ernst of the McKinney Agency, presi- 
dent; J. B. Maxfield of Geo. H. Smiley 
& Co., vice-president, and J. A. Giberson 
of the Giberson Insurance Agency, secre- 
tary and treasurer. 





ILLINOIS NOTES 


Edward D. Griggs, the local agent of 
Jerseyville, lll. is dead. 

At Mt. Sterling, Ill., the agency of Percy 
W. Brockman has been sold to Clifford R. 
Brooks. 

Clyde Weingartner has become associ- 
ated vaith his father, J. F. Weingartner, in 
the latter’s local agency at Rockford, IIL, 
and the firm name has been changed to 
J. F. Weingartner & Son. 


Sexton & Sons of E. St. Louis, TL, ad- 
vise The National Underwriter that it was 
wrong in stating that the American Cen- 
tral had transferred to McLean & Galvin, 
as the former agency is still representing 
the company. 

The city council at La Salle, Ql. is con- 
sidering the adoption of a measure carry- 
ing with it improvements in the water 


works and fire department. Should this 





measure pass, it would result in a 10 per- 
cent reduction on brick mercantile build- 
ings, and an 8 percent reduction on frame 
mercantile buildings. 

Jesse Shelton has been found guilty by 
a jury in the circuit court at Effingham, 
Til, on a charge of arson. An indictment 
was returned against the man on a simi- 
lar charge during the October term of the 
circuit court, but because the inability of 
the authorities to locate him, the case was 
continued until the March term. 

R. B. Currier, for the past twenty-five 
years an agent of the Home at Aurora, 
Illinois, died last week at the age of 86. 
Mr. Currier was for many years the right 
hand man of his brother, Charles Currier, 
who was secretary of the old American of 
Chicago, which reinsured in the Home in 
1884. Mr. Currier was known for his 
earefulness in selecting business and _ his 
agency enjoyed a particularly low loss 
ratio. 





Wisconsin 











Rate Bill Passed Senate 


The substitute rate bill in Wiscon- 
sin, agreed upon by the insurance de- 
partment and Senator Skogmo in place 
of independent measures, passed the 
senate last Thursday and will come up 
today (Thursday) before the assembly. 
No opposition is expected and Wiscon- 
sin will probably enter the ranks of the 
antidiscrimination states. The harmony 
measure is in the form of an amend- 
ment and addition to the law concern- 
ing ratemaking, which conferred rating 
power upon local boards. 





Ganders Will Honor Carlisle 


The Wisconsin Home Nest of the 
Blue Goose will hold a dinner Monday 
evening, April 9, with His Highness 
Most Loyal Grand Gander E. G. Car- 
lisle of Chicago as the guest of honor. 
The dinner will be in the gold room of 
the Hotel Wisconsin, Milwaukee, and 
invitations are being extended to visit- 
ing ganders. A large turnout is ex- 
pected. Unusual entertainment is be- 
ing provided. 


Wisconsin Agency Appointments 


London—Harry ay ey and C. F. Hibbard, 
L. Jacobs, C. C. Joys, A. A. Matter and A. M. 
Anderson, Milwaukee. 

Lumber Mut.—F. A. Barker, Milwaukee. 

Maryland Motor Car—H. J. Boland, Green 


ay. 

Milw. Mech.—S. A. Toune, - Valle; E. E. 
Behrens, Milwaukee; W. A. olden, Sparta; 
M. P. Wilqued, Luxemburg; T. a Mould, Bara- 
boo; C. H. Roth, Lancaster. 

Millers Mut.—C. J. Anderson, Eau Claire. 

ill Owners Mut.—C. J. Anderson, Eau 
Claire; F. A. Barker, Milwaukee. 
Minn. Implement—F. A. Barker, Milwaukee; 
W. Davis, H. R. Davis and H. 3 Finch, 
Stevens Point; F. R. Sebenthall, Eau Claire. 

N. W. Mut.—F,. A. Barker and Adolph Pfund, 
Milwaukee. 

Ohio Millers—C. J. Anderson, Eau Claire. 

Pa. Lumbermans—F. A. Barker, Milwaukee. 

Pa Millers—F. Barker, Milwaukee. 

Pittsburgh—H. W. Williams, Portage. 

Security, Ia—L. M. Chartiar, Wausau; R. P. 
Brown, fate: 2 Frank McCornick, Friendship. 

Security, H. ann, est and 
7 a Weuntatced, Superior; R. E. Chartiar 
and L. M. Chartiar, Wausau; Theodore Her- 
furth, Madison. 





WISCONSIN NOTES 


A. J. Mitchell, a local agent at Richland 
Center, Wis., was married at Butler, Ind., 
last week to Miss Gladys Smith. 

House bill 535, introduced in the Wis- 
consin legislature prohibits the division of 
commissions by local agents with non- 
resident brokers. 


A jury at Kenosha, Wis., on March 23 
acquitted J. J. Steinbach, Evanston, II1., 








} ASSETS | 


$3,889,607 
POLICYHOLDERS’ 
SURPLUS 


$1,418,341 
REINSURANCE 
RESERVE 


$2,367,768 


Those figures and a record 
of sixty-nine years of hon- 
orakle treatment of loss 
claimants make the 


OHIO FARMERS 


INSURANCE COMPANY 
A FINE 
COMPANY 
FOR THE 
ASSURED 











F. H. HAWLEY, President 
W. E. HAINES, Secretary | 

WESTERN DEPARTMENT 

INSURANCE EXCHANGE, CHICAGO 


Charles L. Hecox, Manager 
Guy A. Richards, Asst. Mgr. 























of the charge of arson in connection with 


FIRE INSURANCE 
COMPANY 


PHOENIX - ARIZONA 
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CAPITAL 


$200,000.00 


EDGAR M. DAVIS 
VICE-PRESIDENT and GENERAL 
MANAGER 


CENTRAL DEPARTMENT 
: COVERING: 
ILLINOIS - OHIO - INDIANA 
WISCONSIN MICHIGAN - MISSObR) 


ARTHUR J. DAVIS 
GENERAL AGENT 


aon = w 


CHAS. P. HALL, SPECIAL AGENT 
2019 INSURANCE. EXCHANGE 


CHICAGO 























DETROIT, MICH. 


SURANCE INDEMNITY 


BNE 55s Soick a sivcknc tee $1,665,929 


D. M. FERRY. Jr. 


E. J. BOOTH 
President 


Vice-President 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE IN- 
It has paid over $8,000,000 in Losses 


iT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


FOR THIRTY-SIX YEARS 


DPE ct See $792,476 
H. E. EVERETT E. P. WEBB 
Secretary Asst Secretary 





A Full Kit of Tools 


Fire Explosion 
Automobile Rent 





Marine 














CHRIS. SCHROEDER & SON co. 
86 Michigan Street, Milwaukee 


Globe & Rutgers Fire Insurance Co. 


Michigan and Wisconsin 


Profits Tornado 


Service Near at Hand 





Use’ and Occupancy 
Leakage Floaters 


Sprinkler 
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the fire which on Jan. 3 destroyed the ice 
houses of the Harry Lawler Ice Company 
at Twin Lakes, Wis., with a loss _ esti- 
mated at $80,000 and insurance of $38,000. 
The fire occurred during a strike of em- 
ployes. 

August Rebhan has been nominated for 
first vice-president of the Milwaukee 
Chamber of Commerce. The annual elec- 
tion will be held April 2. 

M. English of Arcadia, Wis., has been 
an agent of the Continental continuously 
for forty-three years, and in recognition 
of his long period of service has been pre- 
sented with a medal by the company. 





Iowa 











BILL GETS MANY HEARINGS 





Iowa Rating Plan Up Three Times Last 
Week—Source of Complaints 
Against Law 





The senate insurance committee of 
the Iowa legislature has held three 
hearings on the Lytle bill, providing 
for the repeal of the antidiscrimination 
law. The first was devoted to repre- 
sentatives of the Iowa Manufacturers 
Association, who declared in favor of 
the repeal. The other two were given 
over to those opposing any repeal of 
the present law. 

Commissioner English and a- dozen 
other friends of the present bill spoke 
in favor of the rating law. They as- 
serted that complaints of the statute 
come in practically every case from 
those who have heretofore enjoyed 
preferential rates or those who have 
failed to correct defects which would 
give them a lower rate. 

The house of representatives is thrash- 
ing out the question this week. The 
Miller bill for a state rating bureau 
was set for Wednesday morning and 
the Rogers bill—same as the Lytle bill 
in the senate—was set for Wednesday 
afternoon. 





To Make Up for Lost Time 


Plans are under way by the officials 
of the Iowa pond of the Blue Goose 
for a social session at the time of hold- 
ing the annual meeting in April. There 
has been but one Blue Goose party this 
season and Most Loyal Gander John 
D. Carpenter expects to make up for 
lost time at the coming session. Plans 
for a social session at the time of hold- 
at the April meeting and committees 
will be named to take charge of events. 
The midsummer meeting will be held 
at Okoboji, probably in July. 





Hail Clause Not Approved 


The Iowa department has refused to 
approve the hail clause which has been 








Hotel Dyckman 
D MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
ity with a fa- 


Metropolitan 
hotels "Two 
| splendid cafes 


lemen, 
Heras Grill 





Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 





Only Live Stock Insurance Company to Write a Blanket Policy 





JERE M. KEENEY, 


Chairman Organization 





NOW IN ORGANIZATION 


FARMERS & BREEDERS LIVE STOCK INSURANCE COMPANY 


Incorporated under Illinois Insurance Laws 


—Home Office— 
DANVILLE, ILLINOIS 


Authorized Capital and Surplus $200,000 


OWNED AND MANAGED BY INSURANCE MEN, FARMERS, BREEDERS AND VETERINARIANS 


If you want a desirable connection, get in communication at once. Great variety of Policies. Death from any cause on Horses, Mules and Cattle. 
The Farmers’ own Company. Easy to sell. Easy to settle. We are out of the old beaten path. 


JOSEPH W. MEITZLER, 
Secretary-Treasurer 











filed with the uniform forms in the state. 
The commissioner contends that. this 
clause provides for prorating a hail loss 
with other tornado insurance, whether it 
covers hail or not. It is contended that 
und: the law this endorsement cannot be 
approved. The hail clause, therefore, has 
been withdrawn until some satisfactory 
arrangement can be made. 





Mayor Meyer has purchased the local 
agency of E. A. Hansen at Britt, Ia. 





Minnesota 











PLAN IS NOW WORKING WELL 





Minnesota Agents Are _ Reporting 
Through Stamping Secretaries— 
Uniform Forms Are About Ready 





The new regime in Minnesota, requir- 
ing that all agencies report through 
stamping offices, is working out satis- 
factorily, as, with but few exceptions, 
the agents are sending their data 
through the proper channels. The 
standard uniform forms are being pre- 
pared for Minnesota and will be in the 
hands of agents in a short time, after 
which the handling of Minnesota busi- 
ness will be on a much easier basis. 
There having been some doubt as to 
whether the coinsurance clause could 
be attached to sprinkler leakage poli- 
cies in Minnesota, the actuarial com- 
mittee referred the matter to attorneys 
and have received an opinion that the 
statutes permit the attachment of the 
y nga to leakage policies the same as 
re. 





Nevius Buys Out Partners 


Blake R. Nevius has purchased the in- 
terests of his partners in the Stephenson- 
Nevius-Higgins Insurance Agency at Wi- 
nona, Minn., and will conduct it person- 
ally under its present name for the pres- 
ent. O. J. Stephenson has under consider- 
ation several different propositions in the 
insurance business and expects to make an 
announcement regarding his future plans 
within the next few weeks. 





Minnesota Agency Appointments 

Mich. F. & M.—E. J. Feldman, A. C. Walker 
an ae 
Wells. 


Great Nor.—Frank Guarnera and John M. 
Copeland, St. Paul; L. H. Zeidler, Brownton; 


. Morgan, Pipestone; I. H. Sickle, 





STOCK SALESMEN WANTED! 


Central National 
Fire Insurance Co. 


Securities Building, 
Des Moines, Iowa. 


Capital and Surplus, $1,000,000.00 


President, one of the most successful under- 
in le-West. Treasurer. one of 
- ae eee mes ausee 
ers. ie up 
business men and bankers. iaiean ai 
Only -grade men wi! lean reco 
wanted. required. 
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| 1898 Nineteen Years of Service 1917 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 
risks direct in any Statein the Union. 


F. L. TESCA CHAS. L. THURBER 
President Secretary 











Total Assets $655,995.39 


NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY Ist, 1916 


Capital $400,000 


Net Surplus $220,005.78 


OFFICERS 

Puntnnd Wa eaedipnen seen uae eee President 

Ba Gaps rare Vice-President and Manager 

ee ee eee re. Vice-President 
NN ages ais a ede sl care ean sea a aa oe aes Vice-President 

WILLIAM COLLINS................... 

CR ee 


......Treasurer and Assistant Secretary 


rr rer rc Assistant Secretary 











IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





S. A. COURT, Secretary 








WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


DANA C. DAY, Agency Manager 














George W. La Brande 
Albert 


A. O. Eberhart 
Dr. A. B. Kirk 














BOARD OF DIRECTORS: 


Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 
Albert Berg, Pres. & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


Jos. I. Silbar, Sec’ y 


George T. Simpson Carl G. Schulz J.C. Fulton 
C. L. Maguire Louis F. Dow George Jarchow' 


Joseph I. Silbar 


Louis B. Krook 


Dr. J. J. Egkiund 














CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company 


Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 
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4 A. Anderson, Milan; A. G. Rehse, Stewart; 
C. Sheldon, Grand’ Meadow 

Franklin—W. Er- 
nest F. Smith and Arthur Smith, nne- 
apolis; Annie M. Ewing, acter 

Northern, Eng.—-E. Bergsman, Newfolden; Or- 
ville W. Merritt, Fairmont; Walter J. Finch, 
Owatonna. 


George Hammet, crags #F 
i 





John W. Haagenson, an attorney, has 
purchased the local agency of O. J. Ander- 
son at Fergus Falls, Minn. 





Nebraska 











WILL HAVE LINCOLN BRANCH 


W. P. Blinn Will Take Charge of the 
Inspection Bureau Office to 
Be Established 


The Nebraska Inspection Bureau will 
open a branch office at Lincoln, Neb., 
the first of the month. W. P. Blinn, 
now an inspector for the bureau, is to 
be manager in that office. Mr. Blinn 
started his insurance career in the west- 
ern department of the Springfield in 
Chicago in 1910, went with the Mis- 
souri Bureau in 1911 and then resigned 
to go with the Lawton-Byrne-Bruner 
Agency of St. Louis. He took charge 
of the special hazard department, when 
he resigned tc establish a service office 
for the local agents in Kansas City, 
which he maintained till Aug. 1 of last 
year, when he went with the Nebraska 
bureau. Mr. Blinn is regarded as an 
up-to-date man in every way. 





Kansas 











Kansas Agency Appointments 


Coml. Union—P. Brunsetter, Nortonville; R. 
L._Bloss, Touganoxie. 


Royal—J. Yearout, Lyndon; A. E. Clark, 
Pomona; J. H. Ingham, Wichita; R. P. Almond, 
Wichita; ¥ N. Phillips, Gridley; W. Flory, 
Gridley; W. J. Houston, Bucklin; W. C. Kiely, 
Wheaton. 


Western Assurance, Can.—Wm. Bunnell, 

Glens Falls—W. L. Douglas, Gardner. 

Phoenix, Ct.—Bertha Campbell and Carrie Mc- 
Nutt, a 


Girard—T. H. Cummings, Kansas City. 





Missouri 











M.-K. Pond Meets April 17 


The Missouri-Kansas pond of the 
Blue Goose will hold its annual meet- 
ing at Kansas City, April 17. A spe- 
cial meeting was held at Kansas City 
last week, at which the general plans 
were made, and the following commit- 
tee on arrangements appointed: Gus 
M. Wise, L. C. Gray, E. W. Decrof. 
E. G. Carlisle, most loyal grand gander, 
will be invited to speak. 

Writing Gas Explosion 

Insurance against ras explosions is be- 
ing written rather freely at Kansas City, 
Mo. The use of “booster” pumps to re- 
lieve the low pressure is alleged to be 


causing accidents. The pumps suck the 
gas out of the pipes, burning jets sup- 


FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION ASSURANCE 
C0., Ltd., of LONDON 
PALATINE INSURANCE COMPANY, 

Ltd., of LONDON 
COMMERCIAL UNION FIRE INS. C0. 
of NEW YORK 


UNION ASSURANCE SOCIETY, Ltd., 
of LONDON 








WESTERN DEPARTMENT 
N.E. Cor. Clark and Monroe Sts., Chicago 





The Pioneer German Fire Insurance Company in America 








TOTAL LOSSES PAID IN THE 
UNITED STATES $30,000,000 


Hamburg 


Hire Insurance Company 
HAMBURG, GERMANY 


Organized in 1854 


-Bremen 


Entered United States in 1858 





UNITED STATES BRANCH: 123 William St., New York, H. N. KELSEY, Manager 








AGENTS WANTED IN UNREPRESENTED POINTS 











plied by the pipes go out, and when the 
pressure again comes on accidents occur. 





Missouri Agency Appointments 


Firemens—L. J. Bowyer, Linneus; Harris & 
Michael Realty Co., Flemington. 
Globe & Rut.—Briggs Hoffman, St. _ ame, 


Hartford—R. L. Barger, Ironton; E Keith- 
ley, cea P. Burnett, Paris; S. Cook, 
ae: i F. Westfall and E. D. Marr, Kansas 

ity; A. 


Bi! Smith, Bellflewer; Packwood Ed- 
NE elie Ozark; 
Neiburg, 


dings Agency, Moberly; dams, 
Whitaker, Weaubleau; E. E. 
Wright City; Harris Bros., Harris. 

Ham.-Brem.—O. W. Bleeck, Farmington; L. 


A. Engel, St. Louis. 
MISSOURI NOTES 
Leslie C. Gray of the Springfield pre- 


sided at March 26 luncheon of the field 
men at Kansas City. 

D. R. Ford, special agent of the Spring- 
field in Missouri, fell while inspecting a 
theater at De Soto, Mo., recently, and suf- 
fered a broken leg. 

Frank A. Davis has purchased a half 
interest in the agency of E. B. Omohundro 
at Bowling Green, Mo., and the firm name 
has become Omohundro & Davis. 

W. G. Shipe, special agent of the Fi- 
delity-Phenix, with headquarters at Kan- 
sas City, was a victim of burglars re- 
cently. The marauders entered his home 
while he and Mrs. Shipe were out one 
evening and took everything that was 
loose in the way of money and jewelry. 
The loss amounted to about $200—‘“fully 
covered by insurance.” 





Texas 











Bills Failed in Texas 


Of the bills desired by fire insurance 
men in Texas none was passed by the 
legislature. On the other hand, several 
objectionable measures also failed. 
Among the more important proposals 
were the bill permitting coinsurance 
clauses, permitting companies to write 
all property iines on automobiles, 
changing the valued pclicy law, pre- 
scribing qualifications for agents, regu- 
lating interinsurance exchanges, and 
permitting the incorporation of compa- 
nies to act as adjusters. The bill to 
abolish the rating commission also 
failed, as did the resolution against 
the present standard policy. 

One insurance bill did pass. It gives 
the rating commission $130,000 a year 
instead of $100,000. It was not opposed 
by insurance men. 


TEXAS NOTES 


Cravens & Cage of Houston, Tex., have 
been appointed managers in Texas for the 
British Dominions General of England. 

Stamford, Tex., has been allowed a rate 
credit of 15 percent for good fire record 
— 1915 and 1916. The loss ratio was 


Capt. BR. L. Pollard, who some months 
ago retired from the insurance business, 
since which time he has been engaged in 
ranching near Uvalde, Tex., is spending a 
few weeks in Austin, Tex., the guest of 
his son, D. M. Pollard, of the Prussian 
National Fire. Captain Pollard has one 
of the best ranches in western Texas, 


City Fire Marshal R. R. Deason, of El 





CASUALTY é TORNADO 


= 
INSURANCE 





H. C. EDDY, Resident Secretary 


en a wy 


Paso, Tex., reports the fire loss of that 
city for 1916 was $194,275, while $288,166 
in premiums was paid to insurance com- 
panies. In 1915 the total fire loss was 
$49,582 against premiums amounting to 
$250,894. In 1916 occurred the James A. 
Dick grocery fire, for which $166,000 in- 
surance was paid. The key rate of El 
Paso has geen reduced from 18 to 17 cents 
for new fire apparatus. 





Kentucky and 
Tennessee 











STIMULATED WIND BUSINESS 


Kentucky Agents Write Many Tornado 
Policies as Result of New Albany, 
Ind., Disaster 


There has been a big increase in the 
amount of tornado insurance written 
in the Louisville district, as well as 
throughout the state, according to re- 
ports of special agents and local agents 
in Louisville. The demand for the pro- 
tection of this character jumped sharply 
following the Newcastle storm, and has 
been further increased as a result of 
the New Albany disaster, with its loss 
of two score lives and more than a mil- 
lion dollars in property. Some of the 
companies have advised their repre- 
sentatives to wire for supplies of pol- 
icy forms if they find themselves run- 
ning short. Louisville papers which 
carried the accounts of the storm in 
New Albany also displayed large ad- 
vertisements of local agents urging that 
protection against tornado should be 
taken by every’ property holder. 
Agents are finding that renewals of 
fire policies can often be made to pro- 
duce tornado business. 


Prompt Payment Required 


Small stickers, one and a quarter by 
three inches, printed in red ink, are being 
distributed by the Kentucky Actuarial 
Bureau to local agents in Louisville and 
will be supplied throughout the state, 
with the request that the agents make 
use of them, for their own _ protection 
and benefit, as well as for that of the 
companies. These stickers read: 

“This policy, certificate or renewal re- 
ceipt shall become cancelled on the last 
day of the month following date of its 
issue, unless premium named herein shall 
have been actually paid in cash, in full, 
to the authorized agent of this company, 
on or before the said date, and this no- 
tice appearing on any policy is hereby 
mutually accepted by the assured and the 
insurer as fully complying with the can- 
cellation notice required by the printed 
conditions of said policy. 


KENTUCKY NOTES 


Cc. Hagan, local agent at Lebanon, 
Ky., Rnd sold a half interest in the busi- 
ness to John Newton and the firm will be 
Hagan & Newton. Mr. Newton has been 
in the office for the past five years. 

At Paducah, Ky., forty-five private gar- 
ages were found to be nonfireproof and 
their owners were notified of the provi- 
sion which gives them thirty days to make 
improvements. 

At Hickman, Ky., the local agency of 
Helm & Helm has become the Helm- 
Swayne & Amberg agency, composed of 
H. C. Helm, T. T. Swayne and B. 
Amberg. 

W. J. Recktenwald, who will be mana- 
ger of the central stamping bureau 7 
Kentucky, at Louisville, beginning May 1 








teen years he has been examiner of the 
western department of the Hanover Fire. 





Southern States 











Agents Want Protection 


Tre Richmond, Va., local agents ap- 
pointed a committee to confer with the 
Southeastern Underwriters Association in 
regard to outside brokers. The committee 
will now insist on something being done, 
inasmuch as many suggestions have been 
made as to how to remedy the situation, 
but nothing has been agreed upon. The 
theory prevails that a few admitted com- 
panies bind a small portion at regular 
rates, but that a large part of some risks 
are placed in outside companies. The 
agents seem somewhat helpless unless the 
companies stand together against the in- 
roads of outside brokers. 


Louisiana Figures 


The Louisiana department finds that 
premiums collected by fire companies last 
year in the state were $5,202,512, which 
is $698,226 more than 1915. "The losses 
were $2,517,912, which is $197,769 less 
The loss ratio was 48.34 per- 
cent. In 1915 it was 60.21 percent; in 1914, 
57.55 percent. The average rate last year 
was 1.26. 


Gibson & Moore at Richmond, Va., have 
taken Eugene H. Sutton into the firm, 
which is now known as Gibson, Moore & 
Sutton. Mr. Sutton has been associated 
with the firm several years. 


He did not succeed in the insurance 
business, but believed that he had histri- 
omg ability, and after a series of attempts 

he joined an itinerant dramatic company 
with the prudent condition that he should 
not appear twice in any one place, saying 
that he “dreaded the extra hazardous pos- 
sibilities of a second appearance before 
an uncultivated audience.” 





Organized 1850 





Fire Insurance Company 
OF NEW YORK 





WESTERN DEPARTMENT 


1337 Insurance Exchange CHICAGO 
W. L. Steele, J. P. Singleton, 


Manager. Assistant Manager. 
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New! 


Fireproof! 
Every room with 





has arrived in the city. For the past six- 
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MOUNTAIN AND COAST FIELD 








REPORT MADE ON PHOENIX 





National Board Tells About Fire Fight- 
ing Facilities and Conflagration 
Hazards of City 





The National Board’s summary of the 
fire fighting facilities of Phoenix, Ariz., 
is as follows: 


Summary—Water supply source appar- 
ently adequate; supply works have un- 
reliable features; adequate quantities for 
fire protection available only under low 
consumption conditions. Fire department 
efficient, and adequate except for men and 
minor equipment. Fire alarm system well 
maintained and mainly adequate and re- 
liable; service generally satisfactory. 

It gives the following as to the con- 
flagration hazard: 

Owing -to the numerous large areas of 
mainly weak construction, serious indi- 
vidual fires are liable to occur in the prin- 
cipal mercantile district, but buildings are 
mainly low, streets of good width, high 
winds infrequent and fire-fighting facili- 
ties mainly adequate, and the probability 
of a fire extending over a considerable 
portion of the district is only moderate. 

Among the warehouses, manufacturing 
plants and minor mercantile sections, seri- 
ous local fires only are probable. The 
residential sections are intermingled brick 
and frame, with a considerable proportion 
of incompustible roofs, and have a nor- 
mally mild hazard. 





No Provision for Expense 


Owing to the fact that the Montana 
legislature made no provision for an 
appropriation for salary of its hail in- 
surance commissioners, it is not likely 
that the state hail insurance fund, which 
was created by the last legislature, will 
amount to much. The hail insurance 
fund law is modeled after that of North 
Dakota, allowing property owners to 
insure in the hail fund and let the pre- 
miums be distributed prorata accord- 
ing to the losses. Last year the North 
Dakota state fund was only able to pay 
35 percent of the losses sustained. 

Under the Montana act the chairman 
of the hail commission is to receive a 
salary of $2,400 and expenses, while 
the appraisers are to receive $6 a day 
and expenses. 


A. C. Olds Has Resigned 


San Francisco, Cal., March 28—A. C. 
Olds, assistant manager for the Amer- 
ican, Rochester German Underwriters 
and Caledonian on the Pacific Coast, 
has resigned, effective June 1, but has 
not announced his future plans. He is 
well known in local insurance circles, 
having been Pacific Coast manager for 


“THECOMPANY WITH THE PYRAMID’ § 
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5.553. 270.71 
5.725, 609.34 
6.097. 887.20 
6.250, 526.89 
6.350.079.09 
6.515, 829.58 


TOTAL LIABILITIES EXCEPT CAPITAL$3 158.8479 
POLICY HOLDERS SURPLUS ---~ $3,356,944.79 


WESTERN SPECIAL AGENTS — Ss. 
Moore, W. R. D T Haute, Ind.; F. S. 
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the Caledonian and allied companies 
before the latter’s Pacific coast business 
was consolidated with that of the Amer- 
ican last year. Previously he was field 
man in the middle west for old Phenix 
of Brooklyn and later the Fidelity- 
Phenix. 





Fairchild Gets Colorado Post 


C. W. Fairchild has been appointed 
Colorado commissioner of insurance. 
He served as secretary to Governor 
Ammons two years ago. He seems ac- 
ceptable to the insurance men and is 
regarded as an able man. 





To Honor Bernard Faymonville 


San Francisco, Cal., March 28—Bernard 
Faymonville, who retires as president of 
the Firemans Fund April 1, will be the 
guest of honor of his friends and asso- 
ciates in the business at a dinner at the 
Fairmont Hotel the evening of April 3. 
The committee in charge of the affair 
comprises Rolla V. Watt, Dixwell Hewitt, 
E. T. Niebling, W. H. Breeding, R. P. 
Fabj, H. B. Keith and Frank J. Devlin. 





Oregon Code Assailed 


Efforts are now being put forth by L. D. 
Mahone, a Portland attorney, to invoke the 
referendum on Section 22 of the new in- 
surance code at the coming June election. 
The section has reference to the regula- 
tion of rates of nonboard companies and 
it is generally conceded that the expense 
of placing this measure on the ballot is 
being financed by them. Insurance Com- 
missioner Wells has denounced the mo- 
tives of Mr. Mahone and has publicly re- 
quested him to show who is backing him. 





Loss on Pueblo School 


The loss on the Central High School at 
Pueblo, Colo., which has been adjusted, a 
total. The insurance was $180,000 and the 
value was fixed at $316,920. The school 
board regarded the building as fire re- 
sisting and ‘therefore not likely to burn in 
case it caught fire. Therefore the insur- 
ance was only 57 percent of the value. The 
fire discloses the fact that the roof was 
supported by unprotected steel girders 
which collapsed under the intense heat and 
the wood used in the building did not re- 
sist the fire to any extent. 





Denver Plan Is Approved 


The joint supervisory mountain commit- 
tee has approved the new agreement of 
the Denver Fire Insurance Agents Asso- 
ciation and it is now in force so far as 
brokerage is concerned. Brokerage on so- 
called 25 percent business is 15 percent 
classified under the Western Union rule 
and 10 percent is the brokerage on all 
other classes of direct business. This it 
is hoped will solve the brokerage situation 
in Denver. 





Get Pacific States Fire 


San Francisco, Cal., March 28—H. M. 
Newhall & Co., of San Francisco, are 
appointed general agents for the Pacific 
States Fire of Portland for California, 
Arizona and Nevada. The firm has been 
prominent in shipping and marine business 
for over thirty years, and until thirteen 
years ago was also active in the fire 
general agency business, representing, 
among other. companies, the Atlas and 
National of Ireland. It will start a cam- 
pain for business in the Pacific Coast 
eld. 





R. E. Johnson’s New Post 


Raymond E. Johnson has resigned as 
special agent for the George O. Hoadley 
general agency of San Francisco in Mon- 








Northern 
Insurance Company 


of New Yor 


STATEMENT, DECEMBER 31, 1915 


tana to become insurance manager for 
the Lauzier-Wolcott agency of Butte. 


No Colorado Bills Passed 


No insurance laws were passed in Colo- 
rado. Among the bills that went down 
to defeat were the Napier bill to regulate 
fire insurance rates and the fraternal 
child insurance measure, also the bill to 
permit legal reserve child insurance. 


PACIFIC COAST NOTES 


James Buttle of Auckland, general man- 
ager of the New Zealand, is visiting the 
Pacific branch at San Francisco. 

R. W. Osborn of San Francisco, Pacific 
Coast manager of the Pennsylvania Fire, 
was in Chicago this week on his way 
home from a visit to the home office, and 
conferring with Manager Richards of the 
North British. 








News from the East 











Baltimore Premiums 


Total fire premiums in Baltimore for 
the last six months of the year are $1,025,- 
429. The German of Baltimore leads with 
$85,143. Other companies leading in in- 
surance premiums are as follows: Ameri- 
can Eagle, $22,331; German American of 
Baltimore, $24,915; Home, $46,229; L. & L. 
ong tsh: N. B. & M., $20,088; Royal, 





Philadelphia Premiums 


The last six months of the year show in 
fire premiums in Philadelphia $3,122,261. 
The Liverpool & London & Globe leads 
with $111,869. The North America is sec- 
ond with $107,603, the Fire Association 


DWELLING HOUSE INVENTORIES 
Send 10 Cents for Samples 
THE NATIONAL UNDERWRITER 





third, with $106,412; the Royal, fourth 
with $96,285; the Pennsylvania, fifth with 
$83,930, and the Home, sixth, with $78,352. 





Bombardment Insurance 


There are many inquiries in New 
York City regarding bombardment in- 
surance and some has already been 
written in London Lloyds It seems 
that no companies chartered or licensed 
in New’ York can accept such risks. 
There are said to be 50 brokers in New 
York City that have contracts with 
London Lloyds through which they can 
place bombardment insurance. The 
rates change from day to day, and 
vary from ¥4 of 1 per cent, to 1 per cent. 
The policies cover all war risks, in- 
cluding those that are attacked from 
land, sea or air. 


EASTERN NOTES 


Hinckley & Woods will move from their 
present quarters at 32 Kilby to 98 Milk 
street, Boston, about the first of May. 
This local agency has been in its present 
quarters for about forty years. 

At a specially called meeting of the 
Boston Board to consider the subject of 
the request of the companies that all risks 
issued by Boston agents be stamped, was 
rejected. The vote was 20 for to 16 
against, but the rules require a three- 
fourths vote. 

Cc. E. Tolman and F. W. Harding, of the 
German American office at Boston, which 
is under the management of Rogers & 
Howes, have been promoted to the offices 
of assistant manager and special agent, 
respectively. Mr. Tolman has been with 
Rogers & Howes about twenty-one years 
and Mr. Harding about seventeen years. 


Several devices are in the market for 
protecting automobiles from theft and fire; 
but the surest protection is insurance. 





1362 Insurance Exchange, Chicago 





THE CENTRAL STATES FIRE 


Insurance Company of Wichita, Kansas 
FIRE, TORNADO, AUTOMOBILE, HAIL AND FARM RISKS 





H. C. WHALEN, President 


AGENCY CONNECTIONS OPEN IN KANSAS . . 


Bitting Building, WICHITA, KANSAS 





Nebraska National 


Fourth Floor, First National Bank Building 
FIRE 


Agents wanted in open territory. 


Incorporated January 4, 1890. 


TORNADO 
On city and farm property, automobiles and threshing machinery. 


Insurance Company 


LINCOLN, NEBRASKA 


Phone, B 4881 
HAIL 


Agents and Policyholders participate in the profits of this company. 
Authorized Cash Capital or Guarantee Surplus Fund, $500,000.00 








Will Buy 





Power of Attorney or Attorneyship-in-fact (incor- 
porated or unincorporated) of a successful Inter- 
Insurance Exchange or Reciprocal Underwriters 
operating in the western field. Address in confi- 
dence, 68-¥, care The National Underwriter. 











towns and cities of the State we are represen 
agent that we can be of special service. 


UNITED MUTUAL *tompany’ 


HOUSTON, TEXAS 
Only authorized Mutual writing Fire and Tornado Insurance throughout Texas. In all principal 


by experienced agents. Prepared to convince any 
iberal commission. Write us today. 








PMNs So ics ection eee 1,521,500. 55 
Liabilities......... wees. 867,104. 
COMA. o.csccceces esse» 350,000.00 
Net Surplus.............. 304,396.35 
Surplus to Policyholders. 654,396.35 
FIELD MEN 
]. W. BECK 
56 Richton Ave. it, Mich. 
ERIK LINDSKOG 
7 West Lake St. Minnea Minn. 
W. P. RAY 
P. O. Box 366 Terre Haute, Ind. 
F. G. DELAHUNT 
720 Racine St. Milwaukee, Wis. 
R. W. WETZEL 


1526 Bryden Road : Columbus, Ohio 

















McPHERSON 


| AGENTS 





The A. J. Shaw Insurance Agency 


General Agents 
Representing 


Three of the leading hail writing stock companies 


for Kansas, Oklahoma and Nebraska. 
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Losses of the Week 











ARCH losses will, with the aver- 

age company, be about 25 percent 
below the February record. There has 
been a steady decrease in the number 
of losses reported during the past fort- 
night. An unusual number of fires were 
caused by defective wiring this week. 

* * 


Chicago, Il., March 22—Fire in three- 
story and basement brick, 746 to 754 Mil- 
waukee avenue, owned and second-third 
floors occupied by Chicago Copy Co., por- 
traits, caused a 70 percent loss. Insur- 
ance on building: 

Alliance aA i. & G.. 7 000 
— Und 2,000 


Ohio Farmers. 
Phila. Und. .. 
Phoenix, Ct. .. 
St. Paul 
Standard 


Firemens Fd.. 
Farmers, Pa... 
Hartford 


Insurance on contents: 
Amer., N. Ji. —_ 
Citizens, Mo.. 
Franklin, Pa.. 500 
Firemens, N. J. — 
Fire Assn. ae. 
Glens Falls . 
Girard 
yuaranty Und. 


Mercantile 

Millers Nat... 

National, Ct... 

Niagara 

"750 Ohio Farmers. 
Pennsylvania . 

Ger. Am., N. Y. + O08 Security, N. H. 1,000 


Hartford .. 000 St. Paul 500 
First floor, * 746- 748, — by Alex. 
Gozzola, furniture. Insuran 
Amer. Cent. ...$750 National, Ot: - $1,000 
Coml. Un. 750 
First floor, 750, occupied by Guercio 
Bros., meats. Insurance: 
Orient ,300 
Second floor, 754, occupied by Peerless 
Press Co., printers. Insurance: 
Citizens, Mo... $ 750 Lumbermens 4 
German, W. V. 500 Mechanics, Pa.. 500 
Germania .... 1,350 Pittsburg, Pa... 500 
Granite State. 600 Sun, Eng. 
Hamburg-Brem. 500 | r 
Rapid City, S. D., March 26—The high 


school building burned today here. The 
loss will be about total. re 


Akron, Ohio, March 26—Fire damaged 
the plant of the Giant Tire & Rubber Com- 
pany and the building in which it was 
located, owned by the Akron Gas Company, 
which is operated by the East Ohio Gas 
Company, but the percentage of loss has 
not yet been accurately estimated. It may 
run around 650 percent on the building. 


Insurance; 
Palatine .....$1,000 Amer., N. J...$1,500 
1,500 Buff. Ger...... 1,500 


Concordia . 0 
x 2500 Amer. Cent.... 1,000 
Aetna 7,300 


Camden 

The following companies, amounts un- 
known, were interested in the insurance 
on the plant: Aetna, Hartford British- 
America, First National, Humboldt, Mins- 
ter Mutual and Allemannia. 


Gilman, Tll., March 26—Defective wiring 
caused a total loss to the hotel build- 
ing owned by Leslie E. Brown.  Insur- 


ance: 
Phoenix, Ct...$2,000 Aetna 
Norwich Un.. 1,000 Hartford 
- 1,000 Hanover 
2,000 


* 

Detroit, Mich. March 23—lI ire of un- 
known origin caused a 10 percent loss to 
the Standard Savings & Loan Associaion. 
Insurance: 
Continental ..$2,500 
National, Ct.. 
Home 
Pelican 
Wmsbg., City. 2, 500 | ‘ 


Duran, N. M., March 23—There is a total 

re on the general store here owned by 
Coury. crt rance: 

. $1,500 


Fire Assn....$2,500 
Phila. Und.... 2,500 
Coml, Wn... 2,500 
Ger.-Amer. ... 2,500 


oxtnce Un. .$4,500 Fid.-Phenix 
Aachem. & M. 1,500 | Ger.-Amer. cow. SPO0R 


ia Maden, N. M., March 23—Sparks 


CLASSIFIED 
ADVERTISEMENTS 











of 30 cents per line, payable strictly in rad 
vance. Approximately seven words per line. 
inimum charge, $1.50. 


{ 
Advertisements in this column are at the rate 





oe 
WANTED—BRIGHT, ACTIVE YOUNG 
man that has had some experience in 
fire underwriting and office management. 
Must have executive ability. State ex- 


perience, salary, etc. Address 99-D, care 
The National Underwriter. 


POSITION WANTED — AS SPECIAL 

agent, fire insurance, by man having 
eight years’ Bureau and Company _ eri- 
ence. Age thirty-one; married; college 
graduate. Now serving companies ta re- 
sponsible capacity. Desire for advance- 
ment reason for change. Address 1-F, 
care The National Underwriter. 











from a passing locomotive caused a 10 
percent loss to the Hallock & Howard 
Lumber Co. Insurance: 

Globe & Rut.. ee 500 oe -Amer. ..$13,500 
State 500 L. & L..@ G.. 22,500 
Phoenix, Ct.. 13’ 800 Norwich Un.. 5,00 
Springfield -. 16,500 Royal 

Colonial 13,500 - Niagara 


Terre Haute, Ind., March 21—Defective 
electric wiring caused a $3,000 loss to the 
Home Packing & Ice Co. Loss under gen- 
eral form. Insurance: 

500 Atlas $5,000 
5 97500 Nord- i yg 2,500 
tonsa 800 Citizens, Mo. 1,725 
Hanove 4,500 Royal Rx 3. 1,725 
Ww ash. 2". 500 | 
= 


Prov., 

East nevensent; Ohio, March 22—There 
is a total loss under item 3 and a 20 per- 
cent loss under items 4 and 6 of the East 
Liverpool Traction & Light Co. Cause 
unknown. Damage principally to occu- 
pied buildings. insur: ance: 

A Phoenix, Eng..$5,220 

Phoenix, Ct. 220 
Prov., Wash... 
Equitable .... Phiis. Und.... 
Fire Assn.... 
Hartford 
National, 
Niagara 
Orient 


Union.. 
Ww sat Te Ont.. 


~ 
East St. Louis, Ill., March 21—Back fire 
from an automobile caused a loss esti- 
mated at $7,500 to the buildings of the 

Indiahoma ones Co. Insurance: 
$3,000 Amer. Cent...$5,000 

Ct.. 3,500 
* 


* 
Flint, Mich., March 27—A total loss is 
reported on the clothing stock of Craw- 
ford & Zimmerman at 414 S. Saginaw St. 


Insurance: 
i U;..8. Fire. as 000 
No. 00 


National. 


Northern, 
Agricultural... 2 
Citizens, Mo.. 2, 
Ger.-Amer. ... 2,000 
a 500 Aachen & M... 2,500 
* * * 


Keokuk, Iowa, March 26—The creamery 
plant of Swift & Co. was destroyed by fire 
with a loss of $40,000. 


Nord- Deutsche 
German, Pa. 
Globe & Rut.. 
Germania .... 


Milwaukee, Wis., ‘March 22—Defective 
electric wiring caused a 40 percent loss to 
the Milwaukee Shoe Co. Insurance: 
een Ont.$ 5,000 Franklin 

0,000 Fid.-Phenix . 

Natl. Ben F.. 

Franklin .... & 

Ger. Alli. Assn. 
Western, Ont. 

Amer., N. J.. 

Springfield. . 

Le ae G:, 

Colum. Natl.. 

North’n, Eng. 15, 000 
P B 3oston 5, 00 


* 

Cincinnati, Ohio, March 23—117 East 
Sixth street; five-story brick building 
owned by the Groesbeck Estate. Insur- 
ance: 
Royal $1,250 L.& L. & G...$1,250 

Occupied by Richmond Bros., paints, etc. 
Loss total. Insurance: 

German Alli. Law U. & R. ak: aoe 
Royal 000 


Reliance .... 
Minneapolis. . 
Connecticut.. 


Phoenix, Ct... 
Ins. Co. N. A.. 
Globe & Rut.. Prov., Wash.. 
Industrial, O.. Fire Assn. 1/500 
Exposures, 115 East Sixth street: ‘seven- 
story brick owned and occupied by J. Be 
Kinsley, silver plater. Insurance: 
N. B. & M. . -$5,000 


,500 Firemens F.. 
Second floor occupied by Jas. E. Grass- 


Reliance 
Firemens, N. 


New Hamp.. 27500 
mann, printer. Insurance: 
Phoenix, Ct...$1,500 Wmsbg. City. .$1,000 
119-121 East Sixth street; five- story 
brick owned by F. D. Lincoln Estate. In- 
surance: 
Cin’ti Equit.. ie 000 Connecticut -$10, 000 
German Mut. 3/000 Lon. & Lance. 5,000 
LL&L. & G. 2,000 
Occupied by Ww. H. Stanage & Co., print- 
ers. Loss 30 percent. Insurance 
Coml. Un., Eng.$3,500 German Alli. - $1,500 
Old Colony... 1,000 Western Mut. 1,000 
Minn. F. & M. Ohio Farmers. 
Pruss. Natl... : 
Law Union... 
Fire Assn..... 
Springfield ... 
Norwich Un.. 


Mich. Com}. 
Allemannia 
Home 

Glens Falls... 
Phoenix, Eng.. 
Mansfield Mut. 
Peoples Natl.. 
Stuyvesant ... 


Aet 
camaiae . 
N. W. F. & M. 
Keystone Und. 
St. Paul 
Natl. Ben F... 
Buff. Ger 1,000 
Fireman's F.. 
* * 

El Paso, Tex., March 26—A 75 percent 

loss is reported on the Hoyt Furniture Co. 


New Ulm, minn., March 26—A total loss 
is reported on the hardware stock of 
Schnobick & Co. Insurance: 

Hanover .....$1,000 Pa. Fire...... $1,500 
Scot. Union... 1,500 Westchester .. 1,000 
Northern .... 1,000 

* * 


Od Wash., March 21—There is a 40 
percent loss on the general store of Zan- 
dick & Schafer, Inc. Insurance: 
Germania ... $3, 000 Pruss. oo ig 
Fid.-Phenix .. 1,500 No. Amer..... 2,000 
Continental .. 1,500 

Sd 


* 
Chelan, Wash., March 22—A total loss 





was sustained by the hotel building owned 
by the Chelan Blectric Co. Insurance: 
Germania ....$4,000 Norwich Un..$4,000 


Fifield, Wis., March 23—A loss of $5,000 
was sustained by the Central Lumber Co. 
Loss to planing mill on items 4, 5 and 6 
under general form total. Insurance: 
Ger.-Amer. ...$5,100 Phoenix, Eng. .$3,300 
Ham.-Brem. .. 2,500 Prov., Wash... 4,000 
New —eP- . 3,300 Queen 4.550 
- Y. Bn 5 ry t+ Springfield ... 

~-B& Me creigies 4,500 Westchester .. 

* * * 


Newton, Kan., March 27—-There is a 75 
percent loss on the stock of general mer- 
chandise owned by J. B. Griffith. 

* * a 
Dayton, O., March 24—A 50 percent loss 


of unknown origin is reported on the Mer- 
rick Cloak Co. 


1,850 


* * 


Lanesboro, Minn., March 23—There is a 
total loss to’ the school building in school 
district 158. Insurance: 

Fire Assoc... ..$3,000 ae - 
Caledonian ... 2,00 id. Und. 


‘In addition. to the high school building, 
the old school structure connected with 
the former by a tunnel, through which 
the flames were carried, was burned down. 
The Lutheran Church was also burned. 

* * * 

Minneapolis, Minn., March 19—There is 
a 50 percent loss to "the building used as 
a female boarding house at 27 Main St., 
S. E. —— Sun, $1,000; Svea, $2 ,000: 
Orient, $3,000 ‘ 

What Cheer, Iowa—The What Cheer 
Clay Products Company plant was dam- 
aged by fire, sustaining a 50 to 75 percent 
sun Insurance: 

un 


Nat Union... 

No. Brit....... 4,0 

New Hamp... 2,000 
* * 


Rapid City, S. D., Mar. 26—A $90,000 
loss is reported on the high school. 


Will Enter Central States 


The Guardian Fire of Salt Lake City 
has applied for admission to Illinois, 
Iowa, Michigan and Ohio to write fire, 
automobile, theft, collision and prop- 
erty damage insurance. A. J. Davis of 
Chicago, general agent of the Arizona 
Fire, will also act in a similar capacity 
for the Guardian. The company will 
apply for admission to Indiana in due 
season. 


F. B. Bigelow, president of the St. Paul 
Fire & Marine, has returned to his desk 
after a month’s vacation in the south. 





OFFICIALS WERE PROMOTED 


McDonell Made Vice-President of De- 
troit Fire & Marine and C. A. 
Reekie Is Secretary 


Detroit, Mich., March 27—Charles A. 
Reekie, assistant secretary of the De- 
troit Fire & Marine, will become sec- 
retary April 1, and Alex H. McDonell, 
present secretary, will become vice- 
president. Under the new arrangement 
there will be twe vice-presidents—C. 
L. Andrews and Alex H. McDonell— 
while Mr. Reekie will handle all of the 
duties of both secretary and assistant. 
The change is made to ease up things 
on Mr. Andrews. 

Mr. McDonell has been associated 
with the Detroit Fire & Marine for 
more than forty years, while Mr. 
Reekie’s connection dates back thirty- 
four years. 


Ohio Agency Appointments 


Hamburg-Brem.—G. W. Nicholas, Dayton. 

Hartford—E. B. Sproul, pave: M. Sol- 
omon, J. — 5. y, P. “5 Spitziv, 
Cleveland; E. H. Schott, ps B. Steinle, 
Pleasant hill: H. Cooper, Caldwell; “a ‘W. Aux: 
ter, Lindsey; G. A. Farrow, H. Sage, G. G. 
Farrow, Shelby; Mary Perdue, Minerva; C. W 
Hendershot, East Liverpool. 

Humboldt—W. R. Perkins & Co., W. R. Pes- 
kins, T. M. Geoghegan, > Pumphrey, Cincin- 
nati; J. Walde, Fremont; A. L. Martin, Spring- 
field; E. D. Wallace & Son, Lima. 

Imperial, N. Y.—C. W. Hendershot, East 
ag ol. 


Indem. Mut. & Marine—Neare, Gibbs & Lent, 
Cincinnati. 
Law i & Rock—C. W. Hendershot, East 


Liverpoo 
Milw. esate —The Farrow-Sage Co., G. A. 
Farrow, G. G. Farrow, H. Sage, Shelby. 
Nat. Ben_ Franklin—J. % Dunigan, leve- 
land; F. O’Neill, Toledo; W. J. Jordan, Cin- 
cinnati. 
Netherlands—E. M. Robbins, Cleveland. 
New Hampshire—The Potters Ins. Agency, 
East Liverpool. 
ome” Deutsche—The Wagner Loan Agency, 
elina 
Peoples Nat.—C. W. Hendershot, East Liver- 
rool. 
: Phenix, France—J. C. Whelan, J. McMaster, 
Toledo. 
Stuyvesant—C. E. Hochmuth, Toledo. 
Sun—B. B. Putnam, Marietta. 
. Edgington, Mario: 
. E. Hochmuth, Toledo; 
Bock, Cleveland. 
Aetna—J. S. Kerr, Cleveland; P. R. Hath- 
away, Edon. 


Arizona—Van Duesen & Plank, Medina. 


WwW. Brig and J. 





DIRECTORY OF LOCAL AGENTS 





Tue NationaL UNDERWRITER Recommends the Following as Among the Prominent and Reliable 


Agencies With Good Facilities for Exchange and Outside Business. 


Adver- 


tisements of Only First-Class Offices Accepted. 





MINNESOTA 
JAMES H- HARPER COMPANY 


GENERAL INSURANCE 
Fire Pretection Engineering 
DULUTH, MINN. 


NEBRASKA 
Jay D. Foster, BaRkER, Sec'y 


STER-BARKER COMPANY 
Successors H. E. PALMER SON & CO. 


Oldest Agency in the City 
ting: one. e WY; Continental Springfield 
ie Liverpool & Lon Globe; New Hamp- 
Phoenix of ideas Western rance, Ont; 
shire, Bh German Alliance, General Agents: The 
Fidelity & Casualty Co. N. ¥,, 600-4 Brandeis Bldg. 











Be 





OHIO 





Established 1894 
AREY & ZIMMERMAN 
Suite 15, 41 E. 4th St. 
Hamilton County —— City,N.Y- 
Resident Agents Shiv & Lon. & Globe, Eng. 
Caledonian, Scot. 
CINCINNATI, OHIO 


DWARD E. SHIPLEY 
me INSURANCE 





sine Guaranty Co. 
onds 


603 First National Bank Building 
CINCINNATI, OH1O 


United States" Fideli 
Surety 


oe J. MACKLIN 
FIRE INSURANCE 
rains © Springfield, na Aetna, Ins. Co. 


» German * Alli pe. London, North 
British & Mercantile, Phoenix of London, 


35 North High Street 
COLUMBUS, OHIO 


: on o. 





M. STAFFORD-GOSS- 
BEDELL CO. 


INSURANCE 
Plain Dealer Bldg. 
CLEVELAND, O. 





HE BINGHAM & DOUGLASS CO. 
Established 1870 


GENERAL INSURANCE 


ped to — all classes of Insurance 
ge or small, 


The Cuyakoga Bldg. 
CLEVELAND, O. 


We are equi; 
in amounts 














WISCONSIN 





EORGE Y HIRE CASUALTY AD OMG, 
AGENCY ILE, BONDIN io eM 
Representing: Brit. jroo ——, Mo.; Fideli' 
and ‘ ae Co. is 





Sua, Bag L nh 





SHEBOYGAN, WIS. 
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AGENCY ISSUE IS UP 
BETWEEN THE BODIES 


(CONTINUED FROM PAGE 1) 


of companies means an injustice to them 
as the business will be gradually shifted 
to the Bureau companies which are more 
favorable in their classification on 20 and | 
25 percent business. The Western Union | 
points out the danger of such representa- ' 
tion, holding that it is impossible for two 
employes of a bank to conduct their agen- 
cies independently and that in almost all 
cases it means that the bank is getting . 
the benefit of the representation. 

In many states, and especially in the! 
northwest, bank agents are prevalent. . 
They are regarded as the best class of 
agents in many respects, as they are finan- | 
cially responsible and are reliable people. ! 
Therefore, there is considerable contest 
to get into these agencies. In many of 
the banks the two classes of companies 
are represented by two different officials 
or employes. The Western Insurance Bu- 
reau is making a strenuous stand against 
any further concessions in this direction, 
saying that they are entitled to their 
agencies and that there is no injustice in 
the present arrangement. 


Agency Mergers 


Another matter has come up in the way 
of agency mergers, that being where a 
clear Union or clear Bureau agency takes 
over a mixed agency or one of the other 
complexion. Under the rules, where a 
clear Union or Bureau agency purchases 
one of the other class or a mixed agency, 
it goes to a 15 percent flat basis. The 
purpose in the minds of the organization 
leaders who fathered the agency arrange- 
ment was to reduce the number of mixed 
agencies and not create any new ones. It 
is stated that this rule is being violated 
to a great extent, and that these purchases 
are made either outright or through some 
round-about or indirect way, and that 
the 15 percent flat rule is not being ob- 
served. This, therefore, will be a bone 
to pick over, but the bank agency proposi- 
tion is the one that is looming up as the 
biggest one in the controversy between the 
two organizations. 





George H. Batchelder of the Pennsyl- 
vania Fire succeeds W. Ii. Steele of the 
Niagara as chairman of the joint super- 
Mon committee for the Rocky Mountain 
eld. 








STATEMENT OF THE OWNERSHIP, MAN- 
AGEMENT, CIRCULATION, ETC., RE- 
QUIRED BY THE ACT OF CON- 
GRESS OF AUGUST 24, 1912 
Of Tue NationaL UNpDERWRITER, published 
weekly at Chicago, IIll., for April 1, 1917. 

State oF ILLINOIS 
County oF Cook 
Ss. 

Before me, a notary public, in and for the 
state and county aforesaid, personally appeared 
A. J. Wohlgemuth, who, having been duly sworn 
according to law, deposes and says that_he is 
the business manager of THe National UNDER- 
WRITER and that the following is, to the best of 
his knowledge and belief, a true statement of the 
ownership, management, etc., of the aforesaid 
publication for the date shown in the above 
caption, required by the act of August 24, 1912, 
embodied in section 448, postal laws and regula- 
tions, printed on the reverse of this form, to-wit: 
_1. That the names and addresses of the pub- 
lisher, editor, managing editor and business man- 
ager are: ; 
ae The National Underwriter Company, 
Chicago, Ill. 

Managing editor, C. M. Cartwright, Chicago. 

Asso. editors: W. S. Crawford, J. F. Wohlge- 
much, C. W. Van Beymun, Chicago. 

Business manager, A. J. Wohlgemuth, Secy., 
Chicago. 

2. That the owners are (give names and ad- 
dresses of individual owners, or, if a corpora- 
tion, give its name and the names and addresses 
of stockholders owning or holding 1 per cent or 
more of the total amount of stock): 

The National Underwriter Co., Cincinnati, Chi- 
cago, New York. 

E. J. Wohlgemuth, Cincinnati, Ohio. 

C, M. Cartwright, Chicago, IIl. 

W. S. Crawford, Chicago, Ill. 

J. F. Wohlgemuth, Chicago, Ill. 

G. W. Wadsworth, Indianapolis, Ind. 

H. M. Diggins, Cincinnati, Ohio. 

3. That the known bondholders, mortgagees 
and other security holders owning or holding 1 
per cent or more of total amount of bonds, mort- 
gages or other securities are (if there are none, 
so state): None. 

. 4. That the two paragraphs next above, giv- 
ing the names of the owners, stockholders and 
security holders, if any, contain not only the 
list of stockholders and security holders, but also, 
in cases where the stockholder or security holder 
appears upon the books of the company as trustee 
or in any other fiduciary relation, the name of 
the person or corporation for whom such trustee 
Is acting, is given; also that the said two para- 
graphs contain statements embracing affiant’s full 
knowledge and belief as to the circumstances 
and conditions under which stockholders and 
security holders who do not appear upon the 
books of the company as trustees, hold stock 
and securities in a capacity other than that of a 
bona fide owner; and this affiant has no reason 
to believe that any other person, association or 
corporation has any interest, direct or indirect, 
in the said stock, bonds or other securities than 
as so stated by him. 
Tue Nationa Unperwriter Co., 

y A. J. Wohlgemuth, Sec’y. 

Sworn to and subscribed before me this 16th 
day of March, 1917. 

(Seal) Epna Woopatt. 





PITTSB 


Operating in a limited territory under an experienced management 


North Branch Fire Insurance Co. 


SUNBURY, PA. 
INSURANCE AND REINSURANCE 


URGH, PA. 


Incorporated 1911 
JOHN G. SELL, Managing Underwriter 


City (Fire) Insurance Company 


Incorporated 1870 
G. R. DETTE, Managing Underwriter 

















THE INSURANCE MAN’S MARKET PLACE 








The National Underwriter Company »* The Rough Notes Company 








EVERYTHING FOR INSURANCE 








OFFICE, FIELD AND LIBRARY 











nistems, as well as means of increasing 


Rough Notes Company. 





N THIS LITTLE department each week we shall try to give helpful sugges- 
tions to insurance men looking to the improvement in their office and field 


business, through the extensive line of 


sysurance publications issued by The National Underwriter Company and The 
While the department is conducted for advertising 
purposes, we believe it will pay insurance men to read it. 











A good deal of sentiment attaches to 
the old-fashioned daily expiration reg- 
ister. Almost every local agent re- 
gards it with a great deal of affection. 
The two or three or more battered, 
thumb-marked volumes, which carry 
within their frayed covers the life his- 
tory and the actual heart of his busi- 
ness, if a fire came, are the volumes he 
would work hardest to save. Nothing 
counts quite as much with him. And 
for that reason, as the business grows 
and the agency work becomes more 
complex, and the need for efficiency in 
the office more insistent, frequently it 
is the daily expiration register which 
is the last to go. 

For modern methods have found their 
way into the local office, as well as into 
the home office. Time-saving efficiency 
methods, which are reducing office work 
to a minimum, have been designed to 


lat), the loose leaf system, which is 


more desirable for agencies having 
larger individual accounts, and the 
“Perfected Underwriters’ System,” 


which is a vertical filing system in 
which letterhead sized cards are used 
as ledger sheets, and which will be de- 
scribed more in detail in a later article. 

But for the average agency, perhaps 
nothing equals in simplicity, inexpen- 
siveness and convenience the card in- 
dex system. 


No Dead Matter Kept 


In such a system there is no dead 
matter. If a risk goes off the books or 
is canceled, the cards are placed in a 
separate file for future reference. The 
operation of a card system is simplicity 
itself. But two sets of cards are re- 
quired to keep it complete—expiration 
cards and assured’s line cards. The 





give the agent all the time possible for 

getting business, and to reduce the 

overhead office expense to a minmum. 
Three Systems Devised 

Three systems, all founded on the 
same principle, have been devised. With 
the bound volume, daily expiration reg- 
ister, if the names under each initial 
were more than a few, every posting 
and every notation, regarding a policy, 
‘meant a long and irritating search to 
find the entry. Locating the expira- 
tions for any particular month or week 
was a laborious proposition. The auto- 
matic follow-up of modern bookkeep- 
ing systems was unknown. 

Modern systems are based on the 
loose leaf or card index idea, so that 
the accounts can be arranged in exact 
alphabetical order, so as to be located 
instantly or exactly in the order of ex- 
piration, so that every day’s work au- 
tomatically is laid out for the agent. 


Systems Are Described 


The three systems are the 3 by 5 card 
index system (probably the most popu- 


former are used in keeping the individ- 
ual expirations and are arranged ac- 
cording to the date of expiration, the 
annual business by days and months, 
and term policies by the year. The line 


| cards are used as an alphabetical index, 


arranged by customers’ names. In 
*phone calls, or at any time when a cus- 
tomer demands quick service, it takes 
but a moment’s time to get all the facts 
about any one customer’s business. 


Complete Outfit 


We have devised an outfit which will 
take care of the average agency and are 
offering it at a special price of $11 for 
the outfit complete. It not only pro- 
vides for the expirations now on the 
books, but anticipates future needs, and 
will be found satisfactory in every re- 
spect. The outfit consists of the fol- 
lowing: One two-drawer cabinet—one 
drawer for expiration cards and the 
other for assured’s line cards, one set 
of daily guides, one set of monthly 
guides and one set of yearly guides and 
one set of blank guides, to be used for 























Edition of 1916 Now in Press 


THE NATIONAL U 








(My commission expires Oct. 30, 1917.) 





THE CORNER STONE OF AN INSURANCE MAN’S LIBRARY 
Deitch’s Digest of Insurance Legal Decisions 


A synopsis, prepared for the layman, of every legal decision for thirty years. 


A Complete Record of Insurance Law 
as interpreted by the courts 


Cincinnati Chicago New York 
THE ROUGH NOTES CO. 
Indianapolis 
(Associated) 


Price $5—Special Rate for Sets 
NDERWRITER CoO. 














special purposes, 750 expiration cards, 
and 250 assured line cards. Additional 
cards can be purchased as needed. If 
you do not feel that this outfit is large 
enough for your agency we shall be 
glad to make special combinations to 
fit the particular case. 


Elaborations Can Be Made 


Many elaborations on this system can 
easily be made, according to the needs 
of the agency. By the use of tabbed ex- 
piration cards, the assured lines cards 
and expiration system can be combined. 
Street or locality cards, where the busi- 
ness of the agency is of large propor- 
tion, are important. Solicitor’s prospect 
cards, giving full information regarding 
the prospect, are of the greatest assist- 
ance in soliciting and make the street 
work produce the greatest possible re- 
sults. Ledger account cards are fre- 
quently desirable. 

Carefully designed cards, the result of 
years of experience in supplying the 
needs of local agents, can be secured. 

A special catalogue, describing in full 
these office systems and other helpful 
business suggestions, will be sent free 
upon request. 


Tank Town 
Humor 


AT ITS BEST 














One who has never worked 
in a home office or general 
agency has missed some of 
the best humor of the insur- 
ance business. The letters, 
ideas and doings of the tank 
town agents and the men in 
larger places who are of tank 
town calibre are rich uncon- 
scious fun. Some of the best 
of this has been put into the 


“Bush League Agent” 


Letters by Howard J. Burridge. 
These have been published in 
gift book form, with illustrations 
by Melven Barclay of the Buckeye 
National Fire. Burridge and Bar- 
clay have done some clever pen 
work. The volume is worth while. 
It has more than fun in it but the 
fun is well worth the price— 


$1.25 postpaid 


The National Underwriter 
1362 Insurance Exchange, Chicago 
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GRADING SCHEDULE PERFECTED 

“STANDARD SCHEDULE for Grading Cit- 
ies and Towns of the United States, 
With Reference to Their Fire Defenses 
and Physical Conditions,” just issued by 
the NationaL Boarp or Fire Unperwrit- 
ERS, is a little book of eighty pages, the 
perfecting of which has ‘cost thirteen 
years of work and the expenditure of 
many thousands of dollars. 

Since 1904 engineers of the NatIionat, 
Boarp have inspected and reported upon 
more than five hundred cities in the 
United States. These have presented 
virtually condition as regards 
population, laws, water supply, fire pro- 
tection, climate, topography and con- 
struction, 


every 


With the wide experience 
gained in this work, the engineers for- 
mulated certain standards. 

About three years ago the schedule 
was outlined, the number of points of 
deficiency for variation from the dif- 
ferent standards being assigned. This 
outline of a schedule was then applied 
to many towns and was modified to 
produce consistent results. Then a pre- 
liminary draft of the schedule was pre- 
pared and was submitted to members 
of the Nationat Boarp, insurance de- 
partments, rating organizations and 
others for suggestions and criticism. 
Continued application and the correc- 
tion of minor defects have brought the 
schedule up its present state, in 
which it represents the very best 
thought and knowledge on this subject. 

What was the purpose of all this 
labor? To secure such uniformity in 
the grading of cities that all would be 
treated alike and, at the same time, to 
have this grading so reasonable that 
justice would be done to all. 

To secure uniformity and correct- 
ness in the application of this schedule, 
the executive committee of the Na- 
TIONAL Boarp has decided that the 
board’s own engineers shall apply it in 
cities of 20,000 population or more. 

Written in a way to emphasize stand- 
ard conditions, the schedule will con- 
stantly call the attention of municipal 
engineers and experts to those defects 
in construction, water supply and the 
like existing in the city, and its appli- 
cation will have a great influence in de- 
veloping improved fire protection and 
the elimination of fire hazard, with re- 
sultant conservation of property. 

The way to reduce fire rates is to 
reduce losses, so the Nationa Boarp 
has performed a real public service in 
showing the municipalities of the coun- 
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try how the fire tax upon their citizens 
may be reduced. 





USE AND OCCUPANCY 

PropaBL_y the livest topic of discus- 
sion and the biggest problem of fire in- 
surance today is use and occupancy in- 
surance. Company men see in this line 
both dangers to and chances for profit. 
Officers and managers are mulling over 
forms and gathering data from every 
available source. 

Agents see in the line an opportunity 
to increase their premium income. But 
they must know the subject to present 
it intelligently to prospects; they must 
know it to properly protect their 
clients; they must know it so that forms 
will not be ambiguous and prolific of 
trouble or dissatisfaction over adjust- 
ments of claims. The literature of use 
and occupancy insurance is very 
meagre. It is also scattering. Some 
of it is obsolete. 

Tue Nationa, UNpDERWRITER will in the 
near future issue a special number de- 
voted exclusively to this subject of use 
and occupancy insurance. Arrange- 
ments have been made with a number 
of students of the business to contrib- 
ute articles to this number. 

Desiring to make this number not 
only of temporary, but also of perma- 
nent value to agents, the contributed 
articles will be profusely subheaded and 
indexed. Subscribers are also invited 
to send in inquiries on this particular 
subject. These will be submitted to 
some authority for answer and the in- 
structive and interesting questions and 
answers will be published in this 
number. 





EASILY WORTH $3 

AN Illinois agent who writes virtually 
nothing but farm business, and writes 
enough so that he is considered one of 
the first ten on farm premiums in the 
state, has advised Tyre Nationa, Un- 
DERWRITER that just one sentence in its 
article covering the Newcastle, Ind., 
tornado will be worth the cost of the 
paper to him for ten years. This agent 
pushed combined fire, lightning and tor- 
nado policies and the sentence he re- 
ferred to mentions the gap between the 
fire and tornado contracts, which is ap- 
parently filled by the combined con- 
tract. The agent is taking this issue of 
the paper with him and when oppor- 
tunity presents lets his prospect read 
“that statement in the leading insur- 
ance paper.” 

Tue NATIONAL UNDERWRITER sent a 
staff man to Newcastle to get the in- 
formation used in the article and gave 
all the information on the storm and in- 
surance that would interest local agents, 
field men and companies. The paper 
keeps ever in mind the desires and 
needs of all its subscribers and this par- 
ticular article served all. 

While “that one sentence” is a good 
soliciting document so also are the pic- 
tures and the figures which show that 
only about 5 percent of the value of 
the property destroyed was covered by 
tornado insurance. The agent can ask 
his prospects if they are going to be 
caught as were the residents of New- 
castle and vicinity. 





Tue world doffs its hat to the man 
who stands his ground. 





Personal Side of the 
Insurance 


Business 


The death of George H. Robinson, 
eastern vice-president of the “Insurance 
Field,” removes from the ranks of in- 
surance journalism not only one of its 
successful business-getters, but an 
agreeable and kindly personality. Mr. 
Robinson’s passing is chronicled with 
particular regret by THe NationaL Un- 
DERWRITER for the reason that he re- 
ceived his first journalistic training with 
it, and was in fact its first traveling 
man. Much of his success in insurance 
journalism was due to the fact that he 
had had a considerable experience in 
fire insurance previously. As a boy, he 
entered the general agency of Alfred 
Paull of Wheeling, W. Va. Wishing to 
go into the local agency business on 
his own account, he removed to Can- 
ton, Ohio, and purchased the agency of 
John I. Lynch, who was one of the 
best known agents in the state. Local 
conditions in Canton were bad at that 
time, much rate-cutting was going on, 
and Mr. Robinson’s venture in the Jocal 
agency field was not a success. 

When “The Ohio Underwriter” was 
started Mr. Robinson was one of its 
first subscribers and a warm supporter. 
On giving up his agency he applied for 
a position as traveling man, which he 
filled with credit for a considerable 
time. He resigned to go with the 
Globe-Wernicke Company of Cincin- 
nati, which had taken over the insur- 
ance supply department of “Rough 
Notes,” which was in charge of Louis 
H. Martin, son of the late Dr. H. C. 
Martin, editor of “Rough Notes.” 
Subsequently, he became connected 
with the “Insurance Field,” under the 
aggressive and capable management of 
C. I. Hitchcock. Mr. Hitchcock recog- 
nized in him a man of both ability and 
experience and placed him in charge 
of the New York office, where he made 
a conspicuous success. 


Harry Nerdorf of St. Joseph, Mo., be- 
lieves in cleaning house at least once 
in fifty years. His time came a few 
weeks ago, and while doing the neces- 
sary act, in order to keep his office girl 
for another year, he unearthed an Aetna 
policy which he prizes very highly. It 
was issued April 30, 1868, for one year, 
covering $500 on household goods, at a 
rate of $1.25 per hundred. The com- 
pany used first-class paper, which is 
well preserved. 


Charles H. Harraden of Detroit, 
Mich., special agent of the Columbian 
of Indianapolis in Ohio and Michigan, 
broke his leg at the thigh Monday, 
last week, at Boyne City, Mich., where 
he had gone to adjust a loss. He was 
taken to the Lockwood Hospital at Pe- 
toskey. 

Mr Harraden fell on the icy sidewalk 
at Boyne City. He is in a plaster 
dressing from his waist to below his 
left knee. This will have to be kept on 
at least six weeks. 

Hugh C. Munday, business manager 
of the “Surveyor” of New York, has re- 
signed to become associated with the 
publicity department of the Aetna Life 
in its casualty department. Mr. Mun- 
day has. been long known in insurance 
journalism. He is a former fire insur- 
ance man, having been connected with 
Brooklyn offices, but his fame was ac- 
quired in insurance newspaper work. 


Aim at the highest. Aim! 
Don’t be afraid of defeat. 
Don’t fear to venture against the foe, 
No matter where you may meet. 
What would the world have gained, 
Or where would we be today, 
If men had feared in the days of old and 
turned from their tasks away? 


Aim at the highest. Aim! 

Why should you not win the prize? 
Others are hastening toward the goal 
Away with your fears! Arise! 

What if the strife is long? 

Others have fought through the same. 

Much may be gained, if you will but try, 
so aim at the highest. Aim! 
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Ethics of the Business 


Windsor, Mo., Feb. 14, 1917. 

Dear Sir: Yourse Of The 13 Reseived 
And Contence Noted In Reply Will Say 
It Was My Self That Roat The Other 
Letter And The Reason I Roatt It was 
Last Fawl When One Of Youre Rep 
sentives Was Hear He Asked Me The 
Question If I Would Like The Agency 
And At That Time I was Not In Position 
To Take Any Agency But Now I Am 
But If You Ar Sadisgyed Withe The 
Present Agent And I Do Not Se Why 
You Could Be Otherwise As You Have 
One Of The Best In This Town And I 
could Not Promis You As Eficient Work 
As You Get Now When I Had Any In- 
shurence I Always Gave It To Him And 
Now He Has A Policy On My House 
And Contence And If He Stil Wantes It 
And I Supose He Does I would Not Be 
An Ablicate But If Anything Was To 
Happen That He Would Not Want It 
And I think It Likely For Ower Town Is 
Not Largenough For as Good A Man As 
NIG. ce viscccisteie ois And Should He Make A 
Move I Would Then Consider It But 
Not While He wantes It For He Is One 
Of My Best Friendes. 

Yourse Truly 
x * * 


He lit a match 
To read the meter; 
He’s pleading now 
With old St. Peter. 
a T. Winship, Mich. 


* 
YLL TAKE LEMON, PLEASE? 


At the afternoon tea Monday at the 
Ingleside club, Mrs. George E. Edmunds 
will recite, assisted by.Mrs. S. L. Bird and 
Mrs. C. B. Bowerman, Mrs. Worth Ross 
and Mrs. Howard Willard will pour tea. 

The young ladies serving will be the 
Misses Esther Edmunds, Katrina Scher- 
merhorn, Kathleen Codd, Muriel West- 
brook, Eleanor Grindley, Lucy Phillips, 
Virginia Ramage and Helen Campbell. 

The round table discussion will be on 
“Fire Insurance,’ with the following di- 
visions: “Pending Legislation,” ‘How 
Losses Are Adjusted,’ “How Ratios Are 
Determined,” and “Cooperative Insurance.” 
—Detroit Free Press. 

* * * 


FIELD MEN’S BAND 


(Kansas and Nebraska) 
Four Drums. 
One Harp. 
A Dozen Lyres. 
xO 
SHOULD HAVE USED HIS PANTS 


Brockton, Mass., Feb. 14—Residents of 
the thickly settled southern section of the 
city were startled at midnight by the re- 
port of two terrific explosions that were 
heard two miles away and which shattered 
glass in many of the buildings. 

Lyman French, a street railway con- 
ductor, was the innocent cause of the 
rude awakening of the people of Campello. 
He struck a match on a fire alarm box, 
intending to light his pipe, but instead he 
was knocked down, the box was blown to 
pieces and in another instant there was a 
second explosion in a manhole about 200 
feet away. 

The cover of the manhole was blown 
high in the air and broke away one of the 
two supporting arms of an electric light 
pole. It is believed that there was a gas 
leak and that the gas had followed a con- 
duit from the manhole to the fire alarm 
bex. 

= * = 
Little Jack Horner hid in a corner 

Smoking a cigarette. 

When he threw it away it lit in the hay 

And the barn burned to ashes, you bet. 

—Imari Zumwalt, Kan. 


: - 2 2 
LEAVE IT TO A LOCAL AGENT 


Clay White of Main street, the popular 
aluminum and insurance agent, has pur- 
chased three fine bred Belgian hare rab- 
bits, and says he has decided to enter the 
rabbit raising business similar to other 
people who enter chicken raising on 32 
small scale, for the purpose of meeting the 
high cost of meats. Clay has purchased 
three registered rabbits, which cost him 
$5 apiece. They were shipped to him 
from a well known firm out of the city, 
and they all arrived Saturday night in 
good condition. Clay will build a big pen 
in which to keep them, and expects to 
have enough rabbits within a few months 
to supply himself with all he meat he 
wants—Unpper Alton correspondence in Al- 
ton, Ill., Times. _ 

* * * J. L. Whitlock of Centralia, general 
agent for the Kaskaskia livestock insur- 
ance company was here Tuesday and set- 
tled a loss with Louie Quandt for a dead 
cow.—Juka Correspondence in Centralia, 
Tll., Sentinel. 
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EXIT EQUITABLE SURETY 

Tue other day the Treasury Depart- 
mENT revoked the license of the Equirt- 
ABLE SureETY of St. Louis to write bonds 
running to the general government. 
The company had ceased to execute 
bonds nearly two years ago, when it 
was merged into the New ENcLAND 
| QUITABLE, 

Probably no other company which 
has risen and fallen in recent years has 
better illustrated the uncertainty of the 
surety business. The Eguiraste Surety 
was organized in 1911, with everything 
in its favor. It had $1,000,000 capital 
stock and $250,000 net surplus, both 
largely oversubscribed by the strongest 
financial men of St. Louis, and paid in 
with very little expense. The men who 
organized it had made a marked suc- 
cess of the surety business and they 
gathered about them other men with 
equally good records. 

The company wrote over $230,000 pre- 
miums its first year, doubled this the 
second year, and made a good increase 
in the third and fourth years. For the 
first year its loss ratio was two-tenths 
of 1 percent; for the entire four years, 
27.7 percent. 

It organized its field, however, on a 
big, expensive scale. It entered many 
states, opened a number of branch of- 
fices and secured high-priced men to 
represent it. Its expense ratio for four 
years was 65.1 percent. During that 
period its reserves increased to the ex- 
tent of $536,139 and its underwriting 
loss was $396,736. In its third year it 
lost nearly $50,000 on investments. It 
cut its capital in two to make surplus. 
At the end of about four years it had 
run its race and then it merged. 

The history of the EquiTaBLe SurEtTY 
simply goes to show that even large 
capital, great financial strength in the 
stockholders behind the company and 
good underwriting talent in the home 
office do not insure the success of a 
surety company. 


NARROW THINKING 

BECAUSE the vast majority of insur- 
ance and surety men think within nar- 
row limits, the entire business in which 
they are engaged suffers. At conven- 
tions of agents or company officials, 
one is unfavorably impressed with the 
want of vision on the part of many who 
express their views. Too often their 
remarks show that their thoughts are 
limited by the immediate needs of their 
business. They devote themselves too 
exclusively to specific problems. They 
fail to grasp the broad general tenden- 
cies in their own business and those 
economic and social tendencies in the 
country at large which are bound to 
influence their business for better or 
worse. 

One of the chief causes of the hostile 
attitude of the public and of the legis- 
lative bodies toward the insurance busi- 
ness has arisen from failure on the part 
of insurance men to recognize the drift 
and strength of public sentiment and 
conform their courses, at least to some 


difficulties to be overcome or the im- 
mediate advantage to be gained has so 
fully seized the attention of insurance 
men that they often have failed to see 
the ultimate price they would pay for 
the present apparent gain. 
Companies and agents have preached 
to the assured the beauty and justice 
of scientific rating based upon experi- 
ence and then have given the lie to 
their own words by accepting cut rates 
that they would not even attempt to 
justify on the ground either of science 
or experience, but the cut rate was 
needed for the immediate capture of the 
risk and the general effect upon the 
public was something afar off. 
Company officials get together and 
demand legislation for the regulation 
of agents and then some of those same 
companies will seize an opportunity to 
appoint as an agent a man whose rec- 
ord is such that he would promptly be 
put out of business if the legislation 
they ask were enacted and enforced, 
while agents are equally ready to se- 
cure such men as brokers or solicitors. 
Failing to recognize socialistic ten- 
dencies in other lines of legislation, in- 
surance men go blindly along until they 
find, in their own states, bills introduced 
which would exterminate them, and 
then, when it is too late, they get very 
active in opposing what they should 
have prepared for long before. 





Prime Factors in 
Agency Building 











Five essentials in the building of a 
casualty agency were outlined before 
agents of the Georgia Casualty at a 
meeting at the home office, by A. H. 
Smith, of the Smith-Lawson-Coambs 
Company of Chicago. Mr. Smith 
named these factors in order, as fol- 
lows: The company, the agency builder, 
personal contact, the broker and claim 
settlement. 

The agency builder, in the opinion of 
Mr. Smith, must be a man of peculiar 
and elastic faculties and qualities, as no 
other business man is called upon to 
spread himself over such a wide and 
varying field of interests and activi- 
ties. 

“Due to a constant readjustment of 
conditions,” said Mr. Smith, “agency 
building has passed through a multi- 
tude of changes during the past twenty 
years. The agent who lacked creative 
power and the ever necessary punch in 
the construction of his agency has long 
since given way to the man of ingenu- 
ity who does things new and in new 
ways. The mere representation of an 
insurance company, which may be one 
of many conducting a like business, 
means little either to the company rep- 
resented or to the agency. Every 
wagon needs a propelling power—the 
horse or engine; possession of the 
wagon is highly essential, but not suffi- 
cient.” 

* * * 

Bringing the agency and its goods to 
the attention of the consumer is com- 
prised in the term “personal contact,” 
as used by the speaker. Sales methods 
have changed. The manufacturer must 
get his article to the attention of the 
consumer before the middleman will 
undertake to handle it. It is equally 
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extent, to its demands. The immediate 


necessary that the company and agency, 


by advertising or otherwise, get the 
policies they have for sale before the 
buying public. The agency builder is 
the logical person to perform this task 
in his own locality. 

* * * 

The broker is of ever-increasing im- 
portance, because he becomes a link in 
the chain, completing and coordinating 
results of personal contact. Of him, 
Mr. Smith says: 

“In the effort to establish personal 
contact, and secure its benefits, it will 
be found: First, that to make a satis- 
factory connection with each and every 
insurable individual unit of a large com- 
munity is simply, humanly impossible, 
and, second, it will soon be discerned 
that the broker is a strong and obtrud- 
ing hindrance, and all but immovable. 
Therefore, the wise thing to do, as we 
see it, is to utilize this already thor- 
oughly established factor in the insur- 
ance world. 

“The agency builder may, in a limited 
measure, perform the function of a bro- 
ker, but he cannot do his agency or his 
company justice by utilizing all of his 
time and strength in this manner. 
Great interests, like great fortunes, are 
not enhanced by a single individual ef- 
fort but by his ability to utilize the 
efforts of many. The agency builder 
must become a general at the head of 
an army of workers. * * * The bro- 
ker is the bone and sinew of the insur- 
ance business today.” 


Arkansas Boiler Law 


Arkansas has passed a boiler inspection 
law, which becomes effective April 1. It 
provides for one boiler inspector at a sal- 
ary of $2,000, and not to exceed $1,000 of 
yearly expense. He is to inspect every 
boiler in the state annually. He is to in- 
spect any boiler, the owner of which de- 
sires to get insurance, at the same time 
as the insurance inspection is made. The 
fee for a state inspection is $3, which goes 
to the state treasury. 











Transportation as a 
Factor of Hazard 














_ The factor of transportation is a very 
important one in contracting and not 
infrequently is the cause of loss to 
surety companies. Recently, on a job 
in Chicago, the contractor had all the 
material that was necessary except sand 
with which to make mortar. There are 
millions of tons of lake sand within 
twenty or twenty-five miles of Chicago, 
but the railroads could not be induced 
to bring it into the city, so the work 
was tied up for the time being. Re- 
cently a contractor was engaged in the 
erection of a building which required 
a large amount of concrete work. The 
wrecking of two freight cars tied up for 
one day a switch which led to this 
building. During the tie-up the weather 
was fine, but the delay caused material 
to be delivered when the weather had 
turned cold and it was impossible to 
do concrete work. In another case one 
of the railroads had a large amount of 
material for a contractor within two 
miles of where the work was to be 
done, but the cars were in a freight 
blockade there and he could get noth- 
ing done. In these cases the loss in 
keeping an organization idle was not 
sufficient to cause or affect the solvency 


j of the contractor, but they show how 


difficulties about transportation might 
readily cause the surety a loss. 


S. H. Watkins has been appointed a spe- 
cial agent in the Chicago branch office of 
the Aetna companies. Mr. Watkins for 
a number of years was connected with 
the Ocean and the Globe Indemnity in Chi- 
cago, but more recently has been a spe- 
- agent of the Fidelity & Casualty in 

oO. 
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CASUALTY AND SURETY NEWS 








POSTPONED FOR A YEAR 


NO ACTION ON COMMISSIONS 





Superintendent Phillips Gives Time for 
Discussion and Adjustment of 
Big Issue 


Insurance Superintendent Jesse S. 
Phillips of New York has agreed to 
postpone action on his proposal that 
workmen’s compensation commissions 
in New York be reduced to 10 percent. 
Nothing more will be done by him for 
one year. This announcement was 
made at the close of the hearing in 
Albany on Thursday of last week. Mr. 
Phillips stated, however, to representa- 
tives of the agents present, that they 
had not convinced him that commis- 
sions should not be reduced and that 
in his opinion there were about three 
times as many agents engaged in the 
compensation business as ought to be, 
and, if two-thirds of them were elimi- 
nated, the remainder, on lower commis- 
sions, could make as much money as 
they are making at present or more. 
At the hearing Superintendent Phillips 
stated that he had received letters from 
the presidents of two or three compa- 
nies in which they endorsed the posi- 
tion he had taken in his annual report. 


Phillips Was Strictly Fair 


Agents who attended the hearing are 
very much pleased with the attitude 
that Mr. Phillips assumed. He gave 
them every opportunity to be heard. 
The hearing was informal and a num- 
ber of people took part in the discus- 
sion. He showed a strong desire to 
be fair to everybody, and men who at- 
tended the hearing came away with a 
very high opinion of him. 

Three organizations were represented 
at the hearing, these being the New 
York Brokers Association, the New 
York State Casualty Agents Associa- 
tion and the National Association of 
Casualty & Surety Agents. The dele- 
gation from each selected one speaker 
to present its views. Mr. Wise of John- 
son & Higgins spoke for the brokers, 

H. Warner of Buffalo, spoke for 
the New York State agents, and George 
D. Webb, of Chicago, chairman of the 
executive committee of the National as- 
sociation, spoke for the agency force 
of the country generally. 


Steps Towards Readjustment 


Mr. Phillips having stated that he is 
in no wise convinced and evidently hav- 
ing postponed action in order to give 
time for a peaceful readjustment, it is 
reported from New York that steps are 
already being taken to have the compa- 
nies and agents of the country under- 
take a general. discussion of the ques- 
tion of acquisition cost with a view to 
reaching certain conclusions on which 
an agreement can be secured. 

Notwithstanding Mr. Phillips’ views 
on the question of eliminating a large 
proportion of the agents engaged in 
this class, it is not at all likely that 
many agents are going to eliminate 
themselves if they find any profit in 
staying in the business. In view of va- 
rious difficulties, however, it is to he 
expected that a good many agents will 
give less attention to this line in iu- 
ture, than they have been doing in the 
past. The uncertainty as to companies 
which will write the line, small pre- 
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miums and low commissions make the 
line unattractive to many agents, and 
it is likely they will turn their atten- 
tion more to lines paying larger returns. 


CHANGES ARE MADE BY GLOBE 





Western Department to Cease Under- 
writing, Most Agencies Reporting 
Directly to New York 





The Globe Indemnity on March 31 

will close its western department at 
Chicago so far as the underwriting is 
concerned. Since last summer this de- 
partment has handled the underwriting 
for agents in Illinois and for a very 
few agents in adjoining states. Agents 
in certain sections of Illinois will here- 
after report directly to the home office 
and those in others will report to R. W. 
Hosmer & Co., general agents at Chi- 
cago. 
C. E. Van Allen, the supervising un- 
derwriter, will return to the home office 
in New York on May 1. He was for- 
merly at the home office, but has been 
at the western department office for 
the last four years. 

The western claims, inspection, and 
payroll audit departments are continued 
unchanged. 

These changes carry out the plans 
which the Globe Indemnity las had in 
mind for some time, the western de- 
partment serving largely to get the 
company well established in the west- 
ern states. From time to time agen- 
cies that developed satisfactorily have 
been transferred from the supervision 
of the western department to the home 
office. 


Lining Up the Agents 


O. F. Roberts, general manager of the 
Chicago Bonding, is now busy transfer- 
ring the leading agencies of the Pru- 
dential Casualty to the combined com- 
pany. 

The Jones-Davis Agency at Minneapolis, 
which represented the Prudential Cas- 
valty, has taken the Chicago Bonding as 
general agents and will specialize on cas- 
ualty lines. 

Paul A. Preus of Minneapolis has taken 
a general agency and will give most at- 
tention to the surety business. 

Homer H. Smith at St. Paul has been 
appointed northwestern branch manager. 
He was formerly vice-president of the St. 
Paul Insurance Agency, general agent of 
the Hartford Accident & Indemnity. 

F. Churchill Whittemore of St. Louis, 
one of the leading general agents of the 
Prudential Casualty, has taken the gen- 
eral agency of the Chicago Bonding. 

At Milwaukee the Hilbert-Baerwald 
Company, which formerly was general 
agent of the London & Lancashire Indem- 
rity, has become general agent of the 
Chicago Bonding for all lines in Wiscon- 
sin. 


M. J. O’Brien, special agent for the Fi- 
delity & Casualty at Detroit, has been 
transferred to the Pittsburgh office. He 
was at Detroit for the past eighteen 
months. 








GUARANTEED LOW COST LIFE INSURANCE 


THE TRAVELERS 
INSURANCE <3 INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 


AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 














SALESMEN WANTED 
be —_ abi quick selling insurance proposition in America. 
bm large rurcatin vs ove same la the Commercial Travelers 


66,500 policies now in force, paying: 


$5,000.00 Accidental death | Cost never $9.00 for Accident 
$25.00 Weekly Indemity exceeded $10.00 for Health 
Ne medical examination No waiting for commission 


INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 
Ernest W. Brown, Sec’y-Treas. ES MOINES, IOWA 





The 








Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN'L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB -_ Gen. Agts. Illinois, Mo. y. Ind., 1423 Insurance Sector, Chi 
FRED L. GRAY COMPANY -« Northwestern Managers, 3 28-336 Security Bank Bldg., Minnea 
RAYMOND & RAYMOND e- - ———— Agents, Southern Michi: gan, Journal Bldg., Detroit 
ALFRED PAULL & SON - ents, West Virgeie, Board of Trade Bide. » Wheelin r 
R. H. CLARK General at, Northeastern Ohio, 337 E. Superior Avenue, N -. Clevelan¢ 
DIGGS-TERRIS INS. . AGENCY, ren. Agts., uthern Ohio, a 1st National ., Cincinnaty 
KING, McCUNE & McKENZ’ ® Res. Agents, N. W. Ohio, 309 Caacienatt Bldg., Lima 
MERRILL, DODGE & ‘JACKSON Co., “Gen. Agtate, Lucas Co., Produce Exch. Bldg., To edo, O 











T. J. FALVEY, President 





Company Growth Means Growth for Agents 


MASSACHUSETTS BONDING = INSURANCE COMPANY 


Stands Out Conspicuously as One of the Most Rapidly Growing Surety and Casualty Companies in America 
CAPITAL.... 


is: 


THE 


HOME OFFICE: BOSTON, MASS. 


$1,500,000.00 


+ Co Personal Accident 
SSS 
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AMONG THE SURETY MEN 


DECISION ON FUND AWAITED 





Right of North Dakota to Bond Off- 
cials Now Before Federal 
Supreme Court 





Whether the state of North Dakota is 
to have the privilege, under a_ state 
bonding act passed in 1915, of divert- 
ing into a state fund the $75, 000 per 
annum which is now paid in premiums 
on public officials’ bonds, will be 
known in a short time, the case of the 
Dakota Trust Company versus W. C. 
Taylor, as insurance commissioner, 
having been heard in the United States 
Supreme Court, March 19. The state 
bonding act authorized North Dakota 
to issue surety bonds to all public offi- 
cials and made it compulsory for such 
officials to procure state bonds. The 
Dakota Trust Company brought suit 
against the insurance commissioner, de- 
claring the law unconstitutional. The 
state supreme court upheld the stat- 
ute, and the trust company then ap- 
pealed to the United States Supreme 
Court. 


War Affects Supply Risks 


New York, March 28—There is much 
interest here in the future United States 
government war contract bond rates. 
It is generally felt that new situations 
are certain to develop as regards surety 
on such contracts owing to conditions 
under which war supplies are to be pur- 
chased. It is difficult to classify the 
bonds required. An exception is taken 
to the classification of these as supply 
contract bonds because under govern- 
ment contracts the supplies can not be 
purchased in the open market, in event 
of the failure of the contractor. 








Complain of Excess Commissions 


For some years there has been a ten- 
dency to increase the commissions of sub- 
agents of surety companies in the smaller 
places under jurisdiction of branch offices 
and general agencies. There is complaint 
that some companies are following this 
course in Illinois to a marked extent. It 
is well known among experienced surety 
men that the overhead expense in hand- 
ling the business of subagents is large 
by reason of the fact that so many of the 
subagents are not thoroughly trained 
surety men and require assistance when- 
ever they have an important case to 
handle. As the standard rate of com- 
mission for general agents is 30 percent, 
the payment of more than 20 percent to 
subagents usually means that their busi- 
ness will be handled at a loss. 





Heavy Loss for Lloyds 


London Lloyds have a $40,000 bank fidel- 
ity loss at Los Angeles, where a book- 
keeper of the Bank of Italy has confessed 


to embezzlement of that amount. The 
bank carries specific primary coverage 
with regular companies on a number of 
employes, which is reinforced with an 
excess bond with Lloyds, but in the Los 
Angeles case there is no primary cover- 
age and entire loss falls on the London 
underwriters. 





Resigns From Association 


San Francisco, March 28—Robertson & 
Hall, managers of the Massachusetts 
Bonding, have resigned from the Surety 
po nance eng Association of California be- 
cause the home office of the company has 
declined to pay the dues of $50 annually 
and the agency does not care to defray 
the expense itself. 





CASUALTY RETURNS 


The following shows premiums re- 
ceived and losses paid in different cas- 
ualty lines in the various states last 
year: 











IS YOUR CAR INSURED 





THE 
AMERICAN UARANTY OMPANY 
rsuwes Unedrest Uonrioence 


COLUMBUS, OHIO 


Ohio’s Only Casualty and 
Surety Company 


Write for Agency 








COLORADO 
a Losses 
European Accident— , 
ACCIGENE .....0000- 7,437 2,898 
oo as 1,253 2,355 
Liability .......... 543 Pere 
Workmen’s compn.. 221 
BUGGY oc esccccece 377 
SUPSCY nc ccccesccce 391 
Steam boiler ....... 3 
Burglary and theft 2,169 237 
Fly wheel ......... 14 
BOCs ..cc.ee- 12,406 »,490 
Georgia Casualty— 
Accident .......... 157 70 
Vo) 62 wnede 
EMADENCY . 6 cece 4,175 87 
Workmen’s compn.. 1,102 291 
Plate glass ........ 64 dames 
Burglary — age Cree 
Auto. & T. Dam.. 782 581 
ota .” adkate aces 6,388 1,027 
Globe Indemnity— 
Accident ........6- 1,794 251 
1) eee 532 350 
EME os oe ci0.s:56 7,185 9,986 
Workmen’s compn.. 25,704 8,285 
Widelity ...cccccses. 1,486 381 
NOES ae ose cewes 673 canKee 
Plate glass ........ 1,221 630 
Burglary and theft. 1,592 312 
Auto. & T. P. Dam.. 602 102 
Po ees 40,790 20,297 
Great Eastern Casualty— 
Accident .......... 11,448 2,093 
pS ee 5,809 2,049 
EARUTGY cc ccceccue 501 <a 
Plate glass ........ 5,356 1,779 
Burglary and theft. 522 391 
—s aS P. Dam..  : ces 
a aiaea acc 23, 747 6,312 
ountian wesbitiy & Guaran 
Accident .......... 1,94 144 
i ae 1,030 1,145 
Liability .......... 3,070 67 
Workmen’s compn.. 5,926 431 
PPIMGHEY |. 6c. c ccccices 84 ager 
Auto. & T. P. Dam.. ere 
Totals ....60s% 12,504 1,788 
London Guarantee &. Accident— 
Accident .......... 12,769 11,592 
Do re 1,656 2,100 
LitaDihty 2... 48,319 18,433 
Workmen’s compn.. 169,020 62,608 
Steam boiler ....... 4,443 18 
Burglary = oo 2,181 146 
Auto. & T. Dam. 5,259 1,363 
Workmen’s a 7,185 6,953 
WOU ccccis.. 250,832 103,386 
Midland Casualty— 
Accident and health 4,973 2,210 
Nati 1 Casualty— 
Accident and health 15,462 6,637 
National, U. S. A.— 
Accident ‘and health 11,007 3,220 
National Surety— 
PIGGMEY  ccccccvesces 46,294 4,130 
Lo RE er ae 35,016 *1°626 
Derainey and theft. 4,173 1,20 
POGUES inci ccs 85,482 3°709 
*Recoveries exceeded losses. 
j Preferred Accident— 
Accident .......... 9,223 5,615 
UNE NM. Clare axon oe 902 552 
EAADSMY 2.0 cee 2,568 240 
PERIGEE oe60 5 cece s Ae Os ees 
SUNGGS, és escce ccs S35 8 8 43 «eeu 
Burglary and theft. 454 190 
Auto. & T. P. Dam.. 348 167 
Totals ....00.. 14,958 6,765 
Travelers— 
Accident .......... 83,078 44,061 
C2 eee 5,913 1,593 
Liability .......... 10,764 4,744 
Workmen’s compn.. 39,720 8,060 
Workmen’s collec... 2,527 63 sc 


po) eee 142,002 


J. J. Roche has been appointed district 
manager of the monthly health and acci- 
dent department of the Consolidated Cas- 
ualty at Cleveland, succeeding J. J. Palmer, 
who has withdrawn from the business. 


SURETY-CASUALTY FIELD MAN 


WANTED by big company, for supervision 
important group of States. Must show strength. 
Man with some local agency experience preferred. 

Salary and contingent. Correspondence treated 
confidentially. Address 95-Z, care The National 














Underwriter. 








higher. 


BARS. 
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@ Plate Glass Losses are mounting higher and 


@Formerly one of the most profitable lines of 
insurance, many companies last year showed 
heavy underwriting losses from this class. 


@Plate glass losses from all causes except direct 
violence can be largely eliminated by the use of 
ZOURI SAFETY KEY-SET SASH, CORNER 
AND DIVISION BARS. 


q The present practice of the plate glass insurance 
companies in making the same rates on all sash- 
set plate glass is equivalent to placing a premium 
on the use of all perishable materials and the 
cheapest and frailest settings mechanical inge- 
nuity can produce. 


@ Protect Your Company by Recommending ZOURI 
SAFETY KEY-SET SASH, CORNER and DIVISION 


@ Protect Your Customers by Urging a Merit Sytem 
in Rating Plate Glass Insurance. 


Zouri Drawn Metals Company 


CHICAGO HEIGHTS, ILL. 


a 
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Bonds 
Fidelity 
Oficial 
Judicial 


Contract 
Depository 


Miscellaneous 


Admitted Assets 
$1,801,040.80 


C. F. DAVIS 


Mgr. Casualty 
Department 











Chicago Bonding & Insurance Co. 


SUCCEEDING 


Chicago Bonding & Surety Company 
Prudential Casualty Company 


LINES OF Se ig WRITTEN 


Accident 


Srerncrs Liability 
. Automobile 
Plate Glass 

Burglary 


Capital 
$500,000.00 


O. F. ROBERTS, Sec’y and Gen. Mgr. 


JOHN H. DAVIS 
Mgr. Fidelity & 
Surety Department 


HOME OFFICE 


Chicago, Ill. 





Insurance 


Health 


Net Surplus 
$296,048.32 
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IN THE ACCIDENT FIELD 
HELD MEETINGS IN THE WEST 


Industrial Agents of General Accident 
Called Into Conference With Home 
Office Representatives 


Assistant United States Manager E. 
O. Howell and Agency Superintendent 
F. W. Ford of the General Accident, 
who met the industrial agents of sev- 
eral western states at Chicago on 
Wednesday of last week, were on a 
general western trip. After the Chi- 
cago meeting they held one in Cleve- 
land. About sixty agents were in at 
the meeting and were given a talk by 
Mr. Howell, after which Mr. Ford inad 
an interview with each one separately. 
On Wednesday evening there was a 
banquet at the Great Northern Hotel, 
with T. J. Magner, head of the Chicago 
general agency, as toastmaster. Speeches 
were made by Mr. Hall, Mr. Ford, EI- 
mer J. Schafer of the Meeker-Magner 
Company, G. H. Garretson, manager of 
the industrial department at Chicago, 
and others. 

The meeting at Chicago in a sense 
was a celebration of putting Chicago 
on the map in the industrial depart- 
ment. Since Mr. Garretson took hold 
of this department last November he 
has made a net increase in debit of 
over $500 a month. 


Buys Citizens National Building 


The Kentucky Central Life & Accident, 
now being organized at Anchorage, Ky., 
has purchased the office building at An- 
chorage, erected several years ago by the 
Citizens National Life, and will use it as 
its home office building. The Inter-South- 
ern Life of Louisville, which sold the 
building, acquired it two years ago when 
it absorbed the Citizens National Life. 
The amount involved in the transfer is 
$100,000. 


Potts Objects to Clause 


The Standard Accident has withdrawn 
for use in the state of Illinois its “Super- 
ior’ accident and sickness policy. It is 
issuing it elsewhere, but withdrew it from 
Illinois on account of objections raised by 
Superintendent Potts to the clause pro- 
viding $50 indemnity for sickness which 
proves fatal, in addition to other indem- 
nities paid. 


The Merchants Life & Casualty of Min- 
neapolis has been licensed in Texas. 


Oklahoma Burglary Losses 


Companies writing burglary insurance 
for Oklahoma were hit rather hard in 
the payment of losses for 1916 as a result 
of the numerous bank robberies, accord- 
ing to the figures made public by Insur- 
ance Commissioner A. L. Welch. They 
show that the companies writing burglary 
and theft insurance in the state collected 
$35,291.08 in premiums and paid out losses 
to the amount of $60,068.35, almost twice 
the amount collected. 


Hartford’s Coast Changes 


San Francisco, March 28—H. Everett 
Charlton, assistant t- Pacific Coast Mana- 
ger Joy Lichtenst.in of Hartford Acci- 
dent & Indemnity, has resigned to enter 
the brokerage business at Los Angeles. 

L. Swezey, who has been claims 
manager, is appointed resident secretary 





and will take care of underwriting in 
addition to supervising claims. 

Harry W. Lobb, who has been chief 
accountant, is appointed resident comp- 
troller. 





| 


| 











Edwin S. Sweeney has become connected 
with the western claims department 
of the Globe Indemnity at Chicago. 
He was formerly a claim man in the serv- 
ice of the Fidelity & Casualty. He takes 
the place in the Globe Indemnity office 
formerly held by J. M. McCaffrey, who re- 
cently resigned to take charge of claims 
for the New Amsterdam Casualty at Chi- 


cago. 
2 ke * 


Pratt With Interstate 


Cc. A. Pratt has been appointed chief 
adjuster in the Chicago branch office 
of the Interstate Casualty. Mr. Pratt has 
been a claim man in Chicago for about 
twenty years and for some time past has 
been connected with the claim department 
of the United States Fidelity & Guaranty 
in that city. 

+ * ae 

Prank R. Young and Donald M. Wood 
of Childs, Young & Wood, of Chicago, 
have recently joined the class that used 
to be considered heroes, until it grew 
so large. Mr. Wood’s father has been suf- 
fering for some time from _ pernicious 
anaemia and blood transfusion was neces- 
sary. Mr. Wood and Mr. Young both gave 
blood and neither felt any the worse for 
it. In fact, both went to the office and 
put in a day’s work after the operation. 

* co * 


J. M. Barkdull, of the George B. Stev- 
ens Company of Detroit, was the author 
of a one-act playlet that Detroit casualty 
men put on at the banquet of the Insur- 
ance League in that city. The skit pic- 
tured the attempt of State Insurance 
and Miss Michigan to get married in a 
justice court and the breaking up of the 
ceremony by Mark T. McKee on the 
ground that State Insurance already had 
married both Miss Ohio and Miss Wash- 
ington and had not secured a divorce from 
either. 

* co 1~ 
Procedure in Appeal—An appeal from 
the Indiana industrial board decision in 
@ compensation case was taken to the 
court on the ground of error in the board 
proceeding and finding. In the hearing by 
the board only the employer was named, 
but in the appeal the name of the insur- 
ance company was coupled with such em- 
ployer in a joint assignment of error, 
without any showing of interest on the 
part of the company. The Indiana appel- 
late court decides that the joining of one 
without right in a joint assignment de- 
feats the assignment, as there is no show- 
ing of any right on the part of the insur- 
ance company. So the joint assignment, 
which is really the complaint, is dis- 
missed. A motion for a new trial is not 
contemplated in the procedure before the 
industrial board. , et 


Proof as Alleged Suicide—That the dis- 
covery of a dead body with a revolver in 
its hand does not necessarily mean that 
the dead person committed suicide, was 
the ruling of the Arkansas supreme court, 
affirming the judgment of the lower court 
in the case of the Aetna Life vs. Dan 
Taylor, as administrator for the estate of 
Edgar F. Sears, on appeal from the Jeffer- 
son chancery court, in which an award 
of $8,000 as insurance and $1,000 attor- 
neys’ fees was made. Mr. Sears was in- 
sured in the Aetna under an accident 
policy. He was found dead with a re- 
volver in his hand. The insurance com- 
pany contended that he had committed 
suicide and introduced evidence of his 


financial reverses. Evidence to the con- 











A Progressive 
SURETY and CASUALTY 
Company 





trary was introduced by the administra- 
tor, which the jury accepted. 


Bank Business Causes Break 


San Francisco, March 28—The Na- 
tional Surety has resigned from the 
California Surety and Burglary Asso- 
ciations because the Maryland Casualty, 
through its San Diego general agency, 
is accepting the bank burglary and f- 
delity business of members of the Cali- 
fornia Bankers Association, paying the 
latter a commission on the lines. Two 
associations had agreed not to accept 
such business, but the San Diego 
agency of the Maryland is direct re- 
porting and is not bound by the agree- 
ment of the San Francisco agencies. 


_They were returning from the annual 
dinner of the local board as best they 
could, but one of them tumbled down an 
unguarded half-basement stairway into 
darkness. His companion managed _ to 
reach him and asked if he was hurt. ‘For 
heaven’s sake,” said the fallen one, “strike 
a match, for I believe I’m unconscious.” 











Wm. S. McNAIR 
ATTORNEY AT LAW 
Investigation, adjusting and trial of all classes 
of Casualty Insurance Claims, including 

m pensation 
References furnished on request 
701 Penobscot Building, DETROIT, MICH. 














Now in Its Thirty-First Year 


BUSINESS MEN’S PENSION 
POLICY PAYS: 


Monthly Acci-} 
dent and Sick- 
eat ness Benefits | Premium 


$5,000.00; $100.00 | $9.00 


Covers every accident and sickness so long as 
totally disabled. Sold in Classes AA-A-B. 


The Best Seller in America. 





Accidental Quarterly 











Agency Openings in Seventeen States 


THE PROVIDENT 


LIFE & ACCIDENT 
INSURANCE COMPANY 


CHATTANOOGA, TENN. 
LIFE, ACCIDENT, HEALTH INSURANCE 











“AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 
**Conservative but Aggressive’’ 





WICHITA, KANSAS 


re, 








J. W. SCHERR, PRES. 








VOCATIONAL 


HEALTH AND ACCIDENT POLICIES 


WE ARE THE ORIGINATORS OF POLICIES DESIGNED ESPECI- 
ALLY FOR SPECIFIC PROFESSIONS. FOR PARTICULARS WRITE 


CONSOLIDATED CASUALTY COMPANY 


LOUISVILLE, KENTUCKY 














Write the C 





Capital., $500,000. 





Stands for “WESTERN PROTECTION” 
—the new Disability Poliey of The 
WESTERN INDEMNITY COMPANY, 
Dallas, Texas. The very latest thing in disabil- 
ity insurance. Ready for issuance June 1, 1916. 


AGENTS, THIS CONTRACT IS A SELLER! 


WILL BE WRITTEN IN FOLLOWING STATES ONLY: 
TEXAS, OKLAHOMA, KANSAS, COLORADO, UTAH, CALIFORNIA, 
MISSOURI AND INDIANA. 
for Speci and Full Particulars, 


PROMPT SETTLEMENT OF CLAIMS 
Assets, $1,128,000. 











LIFE AND ACCIDENT 
SALESMEN, WRITE: 


Lincoln, Nebraska 





STOCK COMPANY 


American Old Line Insurance Company 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen yeass 


co. 
__Aoply for Territory Contracts. 


Exceptional contracts to salesmen. In fourteen states. The largest accident and health benefits to th 
DMMERCIAL. BUSINESS, PROFESSIONAL AND FARM CLASSES. ‘ 











The Republic Casualty Co. 


PITTTSBURGH, PA. 
Writes All Lines. of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 
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Casualty Premiums Received and Losses Paid in Ohio in 1916 on Several Lines 


Prems. Losses Prems. ae Prems. Losses Prems. sses Prem Losses Prems. Losses Prems. 








r-Acci. and Health-. -———~—Liability-———, ——Work. Compn.—~  ——Fid. and ———. aa Glass——, ;--Burg. and Theft~+ --A. & T. P. ——— 





ses 
Aetna A. & von ‘$ 240 $ 94 $ 57,629 $ 10,4 C ee eee 4,275 $ oe sod $ 4a 281 $ 1,522 $ 15,269 $ 3,170 60,786 eect WUT 
a > Life.. 231,632 93,117 274,809 125, 484 Seen RAGE (d8Geaces Rccaddsa, cecgease Sedeqeead cegacaxa ‘sededace ap brssiie adhicreren 
pg ee oe atewee cogneend ctheneaa, « caeauaca SUKGSSER. (cGceuete Seddddad <vhaeeca .Jasevamen eexceees *112,057 *21,686 
Cas...... 41,754 MEMEO cannes. Ghteveta | seccdaats weedceas a sates aan ae 12,576 9,156 1,230 GES. adudidacd, »  seneeune 
Mas Guat. coe So5 cc's a asersaes. . aeeaeced , weneesae scecuscauovedecres 64,617 BRAGG) Aiccecca. ‘cawanaes 3,917 3,462 57,560 8,779 
Am. Indem..... CG  Wesesiee | CC4eeeee! ee ees”  Saeeieee wm seers Reta eae eiee 6 Seed wee a Vekeeewe 6 <eVrscee ceuacecedd  ceddetee ecdetaae 
MEETS ccoccuss: sitesene, siheenke, enaeeken . aceacede  svcuaned ie 204 WAG (Kehedaeeins Neasaheae wataacaan *40s6beed-o ehbdbaba Face 
Cas. Co., Amer.. 9,671 4,720 16,763 32,861 44,581 25,949 4,363 ccceanee 709 974 GAR scenanue 2,875 2,943 
Chicago Bond... ......6- 00 ceeeceee 0 teuee otedeee sede ET TEER 22°806 PAGED cicadas. wy cscnugie, —Scedegee ccuoeduee, sessetea ieee 
Employ. Liab. 22,228 10,880 160, 34i 22,299 18,422 3,484 6,416 828 4,209 2,354 12,153 3,432 34,609 9,087 
European Acci. 27,588 4,753 5,339 wenden © #ereteus 6,681 Caaceead  aeaaacae b. esacacae 11,465 SOG, devdeded. . <cdcaane 
Fid. & Cas..... 134,692 116,053 144,109 50,392 15,721 1,706 53,886 165 16,136 6,248 48,742 12,826 25,097 7,267 
Fid. & Dep..... 20,192 11,240 bee 34 SEES kcadaseee . --nesaues 188,870 18,399 9,110 4,159 14,066 3,650 2 7,900 
Frankf’t Gen... 15,610 6,410 34,973 EEG «6SSeeeee, 6cedekbe Aaeedeen isaceaaee <(nadauade eaeeanna 3,512 ee | ectgudau, . «cauanen 
General Acci... 150, 7239 76, 850 104,559 45,069 10,786 rere eee ee ee Cro ee 5,893 2,610 10,739 
Globe Indem... 52, 950 15, 086 91,036 277 802 11,631 6,131 36,132 985 11,273 5,541 15,101 3,206 2 
Gt. East. hg 81,976 BROOO. siegneee <ktseace “exes Sabe.  aectbee | <eeawate eecideaem 9,968 5,941 5,928 1,258 
Hart. A. & Ind 26,717 18,916 88,134 20,011 4,388 1,729 33,350 1,510 2,530 781 7,798 2,894 
oat = Gece) Blin ee. ppb Vee “ae exauugad wsactcawa 27,688 BRGGe” ssccceee, ~ sctecons 
L. & L. Ind | ee 11,843 88 104 39 QGQGR iccwecce 365 44 EGU” -cewnenes 
Lon. G. & Acci. 7,811 3,321 55,963 13,249 24,852 EVIBGM (cucaeeds  <cscadeaa > abbagace ~“cdeaceus 5,413 »562 
Md. Casualty... 66,917 31,213 95,473 39,052 6,610 2,395 171,055 12,376 16,010 7,865 19,346 8,292 
yg —* ee 105,619 BEGGS chaseees 8 6% kG@acee , Satdeekn  cGeeeeus 42,449 1,718 12,437 7,797 3,840 1,465 
ase 11,994 WME | ogvcdies, Suganvege <cudaude | coaneeds cabgadea, “aeeusees 15,142 5,284 SEE 6 ccceces 
Natl Surety. CO. SEGRECES, ARRUEEER Oo CREEEE . “CeGhwees ccdeoene evcceces 187,078 NG@Q@ae “vagacea. caceaged 18,046 3,109 
New Am. Cas... 24,420 AGO ieakeetud. denateoe ~ atscetee ehenaces 29,594 303 6,0.37 3,643 4,520 1,277 
N. 3. .@ PB. Goi cccccce ] satesees Witewene sslevanna Stemeene Ceeneakde  cBeasdede  Geadedea 13,399 7,180 5,102 GRE ncsaedee “scaeedes 
Te EONS Gtcktace ccnceeee Skene “eamemee,  avecaene. -cceenees Weeeeeee. oceaccees 15,684 WOUG | ccuseage “dcidedkeh. cackadae . vasanaae 
Ocean A. & G.. 27.642 13,046 113,563 59,706 28,387 7,242 1,187 103 6,079 4,222 14,194 3,180 29,032 11,144 
Preferred Acci.. 57,643 18,191 42,133 WMG accecesa, adecee ke (xdedeeee “Kaaeceae davdageae <<eaceqas 2,018 10 10,877 3,415 
Pru. Cas....... 24,568 11,499 38,797 EEE Jcccecack ceengaad “a addecee, cauasecs 2,455 1,336 1,909 567 12,073 6,227 
Republic Cas... 22,236 7,784 54,351 8,416 eeeiee -xevmneed 5,702 7,153 2,705 605 399 390 28,919 7,748 
Royal Indem... 19,379 12,812 116,921 24,120 173,040 68,297 53,747 12,131 5,102 2,229 8,946 1,286 22,242 7,362 
Southern Sur... 10,341 2,763 8,381 ME <ccaaean, «exeuuas 38,434 51,091 1,288 482 W717 822 10,894 5,628 
Standard Acci.. 126,475 51,829 85,637 28,954 5, 036 WG © caGeceed sundaes sedtnegen  oesacaee. «accede ss eeeuee 19,597 6,982 
Travelers Ind.. 3,782 356 Mm Widecsee vesacaaue /owanes edt weaedede deanmaas 3,927 879 7,606 1,120 17, 604 24645 
we eseee 353,158 133,497 285, 8 85, a 175,637 GGGGY casncace~ Kadceeas “ciddewad( “ecceeana> “<deaeeds daccnnea scudseseu scebe 
U. S&S. Cas...... 43,895 11,654 29, 348 19, 381 398 OS eateedee) <cadan«s 4,982 2,746 1,644 467 6,924 2,503 
U. S. F. “e G... 7,315 969 76,931 16,800 78,052 27,975 193,472 38,832 2548 823 21, 946 3,779 16,275 5,388 





Totals.....t$2,997,156 7$1,259,373 $2,071,997 $ 705,030 $ 909,075 $ 398,262 $1,524,774 $ 198,655 $ 206,640 $ 101,786 $ 261,860 $ 69,642 t$ 660,350 ¢$ 201,968 


*Includes all auto hazards. j;Include totals for companies listed below. {Include figures of American Automobile, which include additional auto hazards. 


Returns of Companies bea Only Accident and Health Insurance in Ohio 








Prems. Losses Losses Prems. Losses Prems. Losses 
American Liability...$ 26,723 $ 11,249 Continental Casualty. si3s. 7304 $ 47,725 Masonic Protective...$ 23,867 $ 11,229 No. American Acci....$ 99,563 $ 45,476 
Brotherhood Accident. 20,972 10,971 Eastern Casualty..... 2,360 1,687 Mass. Accident....... 11,452 3,332 Ohio State Life....... 76,366 8,33 
Cleveland Life....... 62,524 25,555 Equitable Accident. 3,730 1,356 Metropolitan Life..... 10,464 4,934 Pacific Mutual Life... 99,706 45,697 
Clover Leaf Casualty. 36,813 14,212 Federal Casualty..... 23, 706 10, 466 Midland Casualty..... 11,268 3,791 Peerless Casualty..... 13,460 7,682 
Columbia Life........ 24,283 8,981 Federal Life......... Veasaus Pica National Casualty.... 98,596 38,293 Provident L. & Acci.. 3,243 1,904 
Columbus Mut. Life. - 75,618 28,655 Gem City Life........ 6,340 1,180 National L. & Acci... 98,260 32,591 Red Men’s Frat. Acci. 1,966 780 
Commonwealth “an: «- 27,473 11,732 Great Western Acci.. 8,244 2,257 Nat'l Life, U. S. A.... 115,732 36,127 Reliance Life......... 5,525 1,876 
Conn. General Life. 29,081 6,550 Inter-Ocean Casualty. 23,625 11,442 National Relief...... 17,512 71,789 Ridgely Protective... 28° 157 15, "383 
Consolidated Casualty 23, 397 9,510 Loyal Protective..... 20,133 12, "942 
{The figures of this company had not been filed with the Ohio insurance department when this compilation was made. 
Casualty Premiums Received and Losses Paid in lowa in 1916 on Several Lines 
Accident & Health ;— Liability —, be mnogu sCompn. Fidelity & Surety Plate Glass . Burglary & Theft Auto&T.P. Dam. 
Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses 
Aetna Accident & Liability...... ose$ Ge -wxawege $ 21,749 $ 2,182 $ 1,116 $ 581 $ 12,521 $ 4,682 $ 1,968 $ 489 $ 4,067 $ 1,257 $ 5,089 $ 1,497 
po AR Re errr 75, r+ $ 29,326 37681 27720 56, “a PREG cn addea (eedeeae eNeweee  KRERAE EY  SxSawke. KbaetEn. wddedad  44adaus 
American Indemnity. Seemed ween Oe wsedtecte “cdacede etawenée  “eeCheee | cecewes MO ikvdautcas Seacead weaddee <ceunena -eatece @iabecer “cantees 
PS yO aes ose ciccaceccees “6eRCCe “SRRAREM Ceeeereda “dveweed> “smeaeee: sseauies 99,099 GiGUE” eevcess anudeda “aeekawa cacedead “sS@aedee Veadouta 
CUI UM waic 6 occcctescacccee sieges S6ebeem secmene, cedeede  aeeReee «000 bers BUUAO” “cbagaua ctdued weecdea ~“Zicenay. 6eaedee eananreo saateu 
Continental Casualty................ 51,255 20,176 Wega ..ctcuaes 3,770 SOE, Saecete seceded | Keedees “Saeeaee \ nedtedns \onweewe 42 acauans 
Employers Indemnity..............- errr SAW stecues 2,223 Me Scene Wadena Chee, le seee Ga aeeeee © seamed oar ee 
Employers Liability................ 2,354 5,481 10,093 5,552 26,467 9,270 OO” ccecuns 2,288 372 1,269 303 1,233 177 
Employers Mut. Cas.........cceeeee ceeees  cecceee IG2GS oc ccna 86,780 BEES .<cStdegis Sccaeuk) dieaeee ee ceuad oCeeeted. <escaud, edaunen eeuaune 
Videlity & Casualty..............0008 32,221 13,668 48,506 3,154 148,098 57,206 14,932 396 8,520 2,547 14,592 936 5,284 1,679 
Widelity G& DepGmit. «2... ccccccacssccs 3,050 696 7,559 3,904 29,344 14,241 37,623 8,806 702 589 4,540 406 907 28% 
Frankfort General............e.ee0% 1,058 2 916 156 2,282 ane aceSaee Veukéexs -eseaeese  sbaeaws reer ee REO  éccdaes 
General Accident..... eeiesedocahees 5,080 4,135 749 808 2,726 De tet ccacded a B0adene. cadweaa + 2) cee eeadeae 
Globe Indemnity..........-ceeeeeeee 4,524 1,514 27,759 6,094 57, 270 38° 980 20,986 815 * 3,850 2,057 1,637 551 3,754 1,322 
Great Eastern Casualty............. 11,124 GCGee Sccuaae <cccana etacae “an ¢nekdae | Keaanca ace keen 1,303 282 638 EG . scusdede <ceauad 
Guardian Casualty & Guaranty...... .2..01 se eeeee 9,056 6,247 42,042 15,987 IGGGE acdaeea Gadaeue caeghesn “anecece decades 847 148 
CR Ce Be co ccecass Cieeee eeeeuee mdnoges seedece eceaed a “ecdbeds WEE cideese “senodee) sitenealcaadacuan «26 deedeeeaiaeed cane 
Hartford Accident & —_— deetes 1,914 880 12,553 3,184 9,688 3,376 BIG i cawaes 1,500 589 2,153 13 2,710 430 
Iowa Mutual Liability. Skseeeedas “Seadeg wees 6a 3,653 2 92,705 RQRNGE Vcccceus -cadeeue ahecade cddceda aeadaue. “ceeeaes 29,606 2,062 
Kansas City Casualty...... Sacaaecne 1,143 1,230 869 GG? -scandaa . sacdeee  xsdadane (“S0dssae eivccea statuses wadeaun  «eeceas 222 107 
Lion Bonding & Surety..........00+ eevee  ceeceee evdeene -geeeues éGucucs éed@ens 57,550 CAM 6teeewa = eae eee 295 BAe écceend Saenaeue 
Lloyds Plate Glass........ déesseee - Geatae. «teee Shs CLCBESED KRCREEeN (CCRGREMD Sic&tdnen ccaadeae ‘anamas 409 GE Seicteae  ¥6eneee  cabeedew eects 
Lon. & Lanc. Indemnity............. 1,647 808 10,360 3,146 12,048 9,167 7,021 5,185 1,533 8 p> | rae 1,693 2,048 
London Guarantee & Accident........ 5,902 10,351 8,348 1,719 15,445 GEA ‘isaceea <<dedete.. 2hidene. seeeus 302 25 3,853 635 
Maryland Casualty..........eeeeeeee 6,787 1,464 12,853 9,443 14,643 10,171 13,575 11,816 2,025 1,338 4,186 608 1,364 736 
Massachusetts Bonding............. 19, 972 10,351 8,348 1,719 15,445 s 6,271 35 2,498 1,005 2,389 332 1,253 416 
MBOPORONEAH «CABURIEG. 6.5 ccc ccc Séeees “eedeete 8 (seewess 8 secceee 8 64eee eee (eudeedha “aseuedel caauees 6,116 Saee  dacadae) avecenes seeacae  eadaen 
IUATIONAL BUPOES sc ciccccccsccccccccces #8 ae weunaus <iediee  tcdeekh sevens, <caeaar 64,034 SRG” civcieden. «ssdades 17,945 EVee saccade eck ackes 
~* Amsterdam Gasuaity. Race ame kc 66.6 2,375 4,022 3,812 137 4,023 703 WEG) okcccn. 2,099 911 A: eer 866 137 
. J. Fidelity & Plate Glass......... seeeee Perr GUE . sekdaue 204 meee. Gaekewa. > uddeeues nteekee 4,684 2,503 GEO. cccasas eV accuand 
New EE IU GE co ccieccccecsee s20eese cuceeee  <c Saete . CaeaGay <saMaeee Saaeedds .ccegene | odanens 4,417 MEE scadeee  <agneee. ccaaues edaaaa 
Ocean Accident & Guarantee........ 7,598 14,124 16,460 5,047 59,361 17,873 OP cccces 2,243 1,214 3,880 1,022 1,788 374 
Preferred Accident............++-+++ 64,787 30,013 1,983 OM stekeme «ceedas GIGe cccglcn anhaadad sanadaus 284 52 440 46 
Royal Indemnity.........ceeseeeseee 5,030 3,842 10,738 1,140 18,020 10,694 4,956 13 2,328 865 1,499 69 1,499 450 
SOUtHern SULrety. .....cccccccccccecs 7,898 6,255 5,225 981 11,922 14,219 25,721 7,546 1 "151 455 923 327 2,237 267 
Standard Accident...............00+ 20; 861 5,693 01 772 7,717 OBE (cdivecad waseseca * “Kaeneed | Gaatele enaneen- eacewnd 1,131 133 
Travelers Indemnity................ 1,244 116 18,303 348 22,117 SSG xecaee taavent 1,790 266 1,657 9 3,989 316 
yee -.. 100,895 46,151 17,655 9,277 69,292 MEUGEE Siccece - léedeeeas ‘Kuedenee céacdgtn Sategea DD ahdeedeumecudeten. ~aceugad 
ws States” Casualty. ee ReKaee eae 4-6 5,396 568 2,815 287 10,025 See) «canaea.” ceeeuad 1,072 289 122 19 256 154 
8S. Fidelity & Spesenty. [4 Pee ee 1,258 248 6,450 816 23, 302 9,200 67,052 21,030 13653 1,001 6,782 526 404 62 
Waters CC Nec Aass 5 Gee Rae Raw eeRe PTR aaeeCe ed lataeetedl usleuack Kekedie > dedmaveawwaceeae  eccawed, “becuase LK, anaenes 2,128 *127 
*Auto liability and property damage. 
Returns of Companies Writing Only Accident and Health ceca in Iowa 
Prems. Prems. Losses Prems. Losses 
Bankers Acci......... -$250,101 3100, 256 Federal Life........... $ 1,771 $ 102 Masonic Protec........ rt Me 396 $ S. 746 No. American Acci..... $ 43,766 $ 16,012 
Bankers Cas........... 14,9381 Gt. Western Acci....... 291,189 83,925 Merchants L. & Cas 3, 447 1,196 Pacific Mut. Life....... 36,885 17,788 
Federal Cas....... eooee 20,783 3 “899 Loyal Pratee. ...ceseses 1,855 1,023 Natl. Life, U. S. A..... 3, 919 2 269 Ridgely Protec......... 11, 076 6,460 
TOTALS 
Accident and Health $1, las, 517 site 895 Burglary and Theft $ TN 332 $ 8,621 
EE MNES o.6:6.6.cle Ka. cUi sv de ccccdbeedertededdeedeesccccdes Dt iit Keceaeed dma cdaccces Vins ecanencbeganede ; 
Zia bili _ y ‘a 324'937 an po Auto & Teams Property Damage We checudess cdadsadoweteucdaeneatme #72846 ~*13,601 
133, 612 





27,315 *Includes auto liability business of Western Automobile Indemnity. 
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NEWS OF COMPENSATION 
BIG RATE ADVANCE APPROVED 


20 Percent Increase on Compensation 
in New York Given O. K. by 
Superintendent Phillips 


Superintendent Phillips of New York 
on Tuesday withdrew his approval of 
the present workmen’s compensation 
manual rates, on the ground of their 
general inadequacy, and approved the 
proposed new rates and rules govern- 
ing their application submitted by the 
Compensation Inspection Rating Board. 
These are to take effect midnight 
March 31. It is estimated that the new 
rates are 20 percent higher than the 
old, and on many classifications much 
more. Superintendent Phillips says the 
necessity és urgent on account of the 
substantial increase in the compensa- 
tion loss ratio bringing a large under- 
writing loss last year. The gravity of 
the situation was called to the under- 
writers attention in a special communi- 
cation from Mr. Phillips Dec. 8, where- 
upon a special committee was appointed 
for general revision of rates for New 
York and other states. This commit- 
tee completed its work March 15 and 
the results were submitted to the New 
York Compensation Inspection Rating 
Board, which, after making minor al- 
terations, filed the new manual for the 
approval of the department March 20. 

Commenting on the data, Mr. Phil- 
lips observed that certain groups of 
rates seemed to provide a greater mar- 
gin of safety than others, but this is a 
matter over which department has no 
definite authority and it remains for 
insurance carriers to smooth out such 
inconsistencies. 


CALIFORNIA BILL IS CHANGED 


Now Requires Casualty Companies to 
Guarantee Their Own Ability to 
Meet Their Claims 


San Francisco, March 28—The bill of 
the California industrial accident com- 
mission, providing for a compensation 
guaranty fund by taxing the gross pre- 
miums of compensation companies 1 
percent annually until the fund equals 
$200,000, has been amended to require 
companies to furnish surety bonds equal 
to their outstanding claims in Califor- 
nia. Companies unable to secure bond 
can post cash or collateral securities 
instead. ; 

Representatives of the sound compa- 
nies made a vigorous fight on the meas- 
ure in its original form, as it would 
virtually compel these companies to 
guarantee the ability of weak concerns 
to pay their California compensation 
claims. Guy LeRoy Stevick, Pacific 
Coast attorney of the Fidelity & De- 
posit, although that company no longer 
is writing compensation insurance, took 





an active part in the fight because he 
considered the bill thoroughly vicious 
as originally proposed by the industrial 
commission. 





News About Companies 











Travelers Indemnity, Hartford — Ad- 
mitted assets, $3,574,256; unearned pre- 
miums, $1,176,457; general reserve for un- 
paid claims, $241,203; special reserve for 
liability and workmen’s' compensation 
claims, $288,238; cash capital, $1,000,000; 
net surplus, $696,414; net premiums writ- 
ten and net losses paid, including cost of 
adjustment, as follows: 


Accident 

Health 

Liability 
Workmen’s compn. 
Plate glass 

Steam boiler 


Premiums 


Burglary and theft 
Fly wheel 702 
Auto. & T. P. Dam ; 395,741 


Lumbermen’s Mutual Casualty, Chicago 
—Admitted assets, $158,126; unearned pre- 
mium reserve, $59,314; reserve for liabil- 
ity and workmen’s compensation cleims, 
$30,878; net surplus, including claims, 
reserve for contingencies, $55,263; net 
workmen’s compensation premiums writ- 
ten, $201,314; net losses paid, including 
cost of adjustment, $116,840. 








About People 




















E. E. Griffith, formerly vice-president 
and general manager of the Security Cas- 
ualty of Indianapolis, has been appointed 
special agent of the Pan-American Life, 
with Indianapolis as headquarters. 


John McKechney, vice-president of Joyce 
& Co., general agents of the National 
Surety in Chicago, had an unusual experi- 
ence a few days ago. He has been a surety 
man on the street in Chicago for a num- 
ber of years and did not suppose that 
there was any business man downtown 
who was not more or less familiar with 
surety bonds. A friend introduced him to 
a business man and mentioned the fact 
that he was a bond man. The business man 
intimated that he himself was in a very 
unpleasant position. He had recently been 
appointed administrator of the estate of 
a relative and he hated to ask any of his 
friends to sign a bond for upwards of 
$30,000. The National extricated him from 
his predicament. do a al 

William W. Bice, special agent of the 
Fidelity & Casualty at Chicago, recently 
married Miss Dorothy Gray of Plano, Ill. 
The couple left the following day on their 
bridal trip, going to New York. Mr. Rice 
was recently honored with a check from 
the home office in consideration of the 
amount of business written during 1916. 
He is the winner of the ‘Sox and Cubs” 
contest, which was on in 1916. 


Reginald Locke, who used to be a surety 
and insurance broker in Chicago, with 
headquarters in the Fidelity & Deposit 
office and later in the Maryland Casualty 
office, has recently written to his friend, 
Walter Faraday, an _ interesting letter 
about his army experiences on the Con- 
tinent. Mr. Locke is one of eight or ten 
brothers, all of whom were English sol- 
diers except himself. He left Chicago in 
December, 1915, to spend Christmas in 
Canada, enlisted on Dec. 20 of that year, 
was sent to England on April 1, 1915, — 
at the end of May was transferred to the 
Somme front with the 52nd regiment. Tir- 
ing of the monotony of trench life, he 








Union Accident 


Insurance Company 
(Stock) 
LINCOLN, NEBRASKA 


Nebraska’s Most Progressive 
Accident and Health Company 


H, R. HAYNIE, Secy. 








Union Fire 


Insurance Co. 
(Mutual, Estab. 1886) 


LINCOLN, NEBRASKA 


Nebraska's Oldest and Most 
Progressive Fire Company 


JOS. W. WALT, Secy. 











The Fidelity and Casualty Company of New York 


92 Liberty Street 
New York, N. Y. 











Annual Statement December 31, 1916 


oe ‘J ? 


Capital 
Surplus over all Liabilities........ 
Losses paid December 31, 1916.. 


$13,788,795.23 
052.97 


+» 1,000,000.00 
- _3,080,742.26 
56,090,684.58 


This Company issues contracts 
as follows: Fidelity Bonds; Surety 
Bonds; Accident, Health and Dis- 

| ability Insurance; Burglary; Lar- 

|| ceny, and Theft Insurance; Plate 
| Glass Insurance; Liability Insurance 
| —Employers, Public, Teams (Per- 














sonal injury and Property Damage), 





erty Damage and Collision), Physicians, Druggists, 


Automobile (Personal Injury, Prop- 
Owners and Landlords, Elevator, 


Workmen's Compensation; Steam-Boiler Insurance; Fly-Wheel Insurance. 











ENTERPRISING 





THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 


PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 


SOUND 


LIBERAL 
PROMPT 











UV NN 


SINAN 


AUTOMOBILE INSURANCE 


NEW YORK AND CONNECTICUT 


Continental Casualty Company, having entered the above 
states for the transaction of Automobile Liability, 
Property Damage and Collision Insurance, is now 
open for negotiations for General Agency ccnnections 
in New York State (outside the Metropolitan District) 
and in Connecticut. Address 


WALTER L. SCHNARING, Manager Eastern Department 
80 Maiden Lane, New York City 
or 


General Office, 910 Michigan Avenue, Chicago 


MUNIN 


= 





Sil 


ies 





eneral Accident 


MAS FIRE AND LIFE 


ge ASSURANCE CORPORATION, Ltd. 
FREDERICK RICHARDSON, United States Manager. 


GENERAL BUILDING - 47! @ WALNUT STS. 
PHILADELPHIA 

















American Indemnity Company cane ts 


NEW ps S, LA. 
g. 


Autom. Ins. 
E. Jules Michel, M 


UNDER FEDERAL GOVERNMENT LICENSE 


Assets Over $1,185,000 
ALL LINES OF CASUALTY AND SURETY INSURANCE 

_ OPERATES IN THE STATES OF 
Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Illinois, 
Indiana, Iowa, Kansas, Kentucky, Louisiana, Maryland, Mass., Michigan, 
Missouri, Nevada, New Hampshire, New Jersey, Nebraska, Oklahoma, Ohio, 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virginia, Wisconsin 

BRANCH OFFICES AT 
ST. LOUIS, MO. CHICAGO, ILL. 
Pierce Bldg. 1443 Insurance Exchange 

ee. O. P. Rutledge, Mgr. Hutchinson & Cooley 


General 
ealy Hutchings, Pres. George Sealy, Sec’y. 


DETROIT, MICH. 
Farwell Bidg. 
. M. Brown 


Canal Bank Bid 


Agents Manager 
J. F. Seinsheimer, Gen. Mgr. 














Surplus and Reserves to Policy Holders - 


PUTS ‘‘SURE”’ IN INSURANCE 


foommme {Alt AUT POLICY 


$1,678,642.17 


Premiums 


Written (1916) 
$1,802,734.31 


THE LAST WORDIN 
MOTOR INSURANCE 


GEORGIA CASUALTY COMPANY 
$1,526,022.81 


SMITH -LAWSON-COAMBS COMPANY 
GEN’L AGENTS - CHICAGO 

















The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 


HM. TREAT, President 
Insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 
416 Locust St., ST. LOUIS, MO. 80 Meiéen Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO ‘ 
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Prems. Losses Prems. Losses Prems. 














Aetna Accident & Liability.......... $ ae «aaecus $ 6,158 §$ 6B nccceee 
Aetna Life............- eke rw eae eaten 61,000 $ 38,637 17,969 6,778 $ 84,222 
American Mut. Liability............ isdiete ) weagers wae weecees 126 
PI Ri Gc neus 66 céccccc's “Svkcee wee omnc édemeen («edened. “«weeues 
Bute. THOR. CG; EGE, MERC... ccc ccccce — ceccses 26,991 GEER ccccsce 
PINS 0.06 06 66 0666s ieck Romk Ce Mee ewes 168 Te cedssce 
Bankers Ltd. Gh cindvas skdela ~ anedeie. “<aadaEe caakeee “eameaes 
eee dc ance saske  oeaek’ | veauecie © 6vatece Géeeeee. aemnuad 
ee GRE EL ORD. i esis cc accee | eteeene eseemmher veenees 12,131 
Berean EWG, TRGG. EMA cc cc cccckc cccecse  cvecues See ances 18,857 
Casualty Recip. Exchange........... c...05 ceeeees 2,864 753 2,916 
es Ses occ encase’. eekeee. sCadienes  svaleee, <a < agenes 
Continental Casualty................ 32,435 9,442 11,605 1,688 31,853 
Employers Indemnity Exchange..... ......  ...+ee. 718 35 3,418 
Employers Liability................. 13,856 6,312 23,685 8,006 68,099 
TE BN, GRO 66 ec hiccccnccse 6ce6Re cemeaen csicames aretha 331,153 
Fidelity & Casualty................. 49,927 34,849 25,019 14,045 81,484 
Fidelity & Deposit.................. 54,602 14,990 8,850 3,861 3,501 
Frankfort General.................. 955 8,636 16,588 2,125 35,504 
General Accident..........cccesecees 10,607 2,687 69,324 15,050 71,508 
ide cccceeaeeeee, senenbel «¢0ceee cCeeeeL «<aneees oon sas 
Georgia Casualty...............208- 1,780 220 38,569 10,585 28,872 
Globe Indemnity..................6- 4,016 839 9,543 806 19,508 
Geaereiem COG. & GUO. occ cccccccces ctccce cdcsnce 24,844 6,176 144,132 
Hartford Accident & Indem.......... 2,208 388 15,421 359 28,785 
Kansas Cas. & Surety............... BEG . vsecees 26,742 , | ry 
Lloyd's Plate Glass........sssccceee csccce esecccs cecscce cecece +  saaees 
London & Lance. Indemnity.......... 1,102 652 33,489 6,085 44,352 
London Guar. and Accident......... 12,748 2,205 14,737 7,132 103,686 
I Oe 6 oo hss cckce  camewe eeeeeees “sega <seeees 18,199 
Maryland Casualty........... 30,672 11,449 12,966 1,489 41,907 
Massachusetts Bonding.... --- 25,827 12,443 4,482 1,668 32,303 
Master Plumbers Mut. Lid. Lianb..... .cccce cccosccs cocccce cecccece 13,692 
Metropolitan Casualty............... 3,170 SEY «stéase Sevanee “cayeees 
Te te oi ecidcieece’s 26eeee. woedecs ere re 7,597 
EE Ecc ck chclikcebecwnes “cseag Scdeqeie, s6Cemae sebeceu oe aanas 
New Amsterdam Casualty mpie 920 381 1,312 37 2,542 
New Jersey Fidelity & Plate Glass... ......  ..seeee 9,114 Ge awiegece 
SE Ce pecccc ists Segenel «sedans “Sebeeee, e64q0en  <ogeees 
Ocean Accident & Guarantee......... 9,663 10,346 16,213 4,105 58,766 
Preferred Accident.............. nar 14,449 3,421 ee - Gel <a 
Prudential Casualty ee 7,217 21,557 7,779 36,535 
RROVal TRGGMMILY. 6. 0 nn cccccccccccccs »775 1,417 9,531 1,358 21,180 
Standard Accident...............06. 52,962 27,225 9,736 77,695 
Travelers Indemnity................ 5 73 De  vecvasee. ahaaee ‘ 
bo. Reena ‘ 68,110 69,009 9,862 229,714 
United States Casualty... eee ‘ 17,692 5,208 1,308 4,565 
U. S. Fidelity & Guaranty.......... 2,637 866 9,812 452 21,182 
Utilities Indem. Exchange........... sossee cevceee 73,648 (i ee «e 
I I Caco SecA 666s RGGese “Sed eess . “Ceceeae “Hes vette -eeeeene 
Western Casualty.......... eke aneeee ea OE speaees 752 
Wis. Employers Exchange........... «ssee--s $746,544 $740,097 ....... 
Wis. Hdw. Ltd. Mut. Liab. ‘ 1,120... — cweuene ‘euas ea 20,996 
GUM ee ce ccaccéc seeede Senedes aeeeeee Saceese ‘are eas 
et, IS PRU EI cicceccccas ed¢0ne Sees eee cnceaaa «eases 129,822 
Zurich .cccce PPCeRCTEPRS tO eee6 ONCas 105 90 13,986 2,586 33,479 


*Includes auto liability and property damage. 
tIncludes workmen’s compensation. 
tIncludes also Wisconsin business of Illinois Indemnity Exchange. 


Casualty Premiums Received and Losses Paid in Wisconsin in 1916 on Several Lines 


Accident & Health ;-——Liability——, Workmen’ 


sCompn. Fidelity & Surety Plate Glass Burglary & Theft Auto &T. P. Dam. 
Losses Prems. Losses Prems. Losses Prems, Losses Prems. Losses 











Returns of Companies Writing Only Accident and Health Insurance in Wisconsin 





Prems. Losses Prems. _ Losses 
Bankers Accident....... $ 10,324 $ 4,290 Merchants L. & Cas....$ 5,326 $ 4,066 
Bankers Casualty...... 36,172 13,766 Metropolitan Life...... 2,977 0 
Bus. Men’s Acci........ 1 124 Midland Casualty...... 32,357 16,186 
Bus. Men’s Mut. Indem. 11,013 3,765 National Casualty...... 8,537 x 
Central Bus. Men’s..... 732 22 North Amer. Acci..... - 21,656 9,238 
Eastern Casualty....... 857 998 No. Amer. Life & Cas.. 10,248 4,040 
Federal Cas., Wis...... 3,031 1,397 N. W. Acci. & Benefit.. 8,848 2,472 
First Nat. Acci........ 30,355 12,451 Old Line Life...... «... 46,116 16,843 
Inter-Ocean Cas........ 8,991 3,644 Pacific Mut. Life....... 21,492 15,399 
Interstate Bus. Men’s... 36,214 37,702 Railway Mail.......... 2,333 972 
Loyal Protective....... 4,929 1,567 Ridgely Protec......... 2,665 1,720 





Seulecwess $ 27,381 $ 75 $ 3,042 1,275 5,082 1,393 3,896 1,012 
ME Giteedr canis cases ahs a ee oo . ee 
WENE) Guceee. Cekebewe Seweeus Ckegkads.  Sekede  ebtuade ae eadeaes 
Kawase 73,727 WAGE Keceees “ecekaus sheucac “eaneeee” casuagea -eeneaes 
a? ae "73366 ‘samen 
SESRROEE “SGEOCRG . Seacdee ‘etdans “acawcey weadoas *375 
MEE “Stceatc seagead sadkeee  xcecens ceewace seddeee. sccaues 
WMC 6E2eKse KeCEKES. Bacesae “daceeee “Saedeages. Sandeus Cdaneaes 
WEE) cvGbade ‘Svaccae. aesesde— aacdaceaw, 20eudie “aeuaeate 1,154 
éuhkacea 3,989 MiG atedees! awadese “cucteae “euadavac- Gadus 
NE ‘Wéiddea Sccedear ¥ sagedhe® «cheba “eebabes, seadeec 2,656 
ME. S60Gida ccdReds SeeBale s4cncee <uksged, sekaede . abapnen. eteenel 
36,583 RUGe. scndase 2,874 645 2,463 198 6,319 2,571 
BRED Nunes  weetiae cvteeee. . vwataxtan 10s weeed ) eenthen 46 aeons 
48,570 12,785 111 6,884 2,645 9,205 211 1,771 1,115 
1,786 62,826 24,297 3,439 1,762 3,319 310 1,602 $55 
WHEE -bcehGoe “eceees ccqadite:  ceheeews 1,015 276 1,008 256 
GeEetcccvaane, ‘Gaksads “vee aede.. “sdacens a6 rete ce 14,279 6,874 
Ceeeee | ¢4hdade  ‘wedwece Cielhean saateus 14 oecqmaas ecccecece 
ORME. Sabie caaeaes 1,543 632 586 7,760 2,797 
13,429 17,598 47,786 2,297 1,096 1,766 2,385 
WMGUE aGecgen”, (‘ceaecdd <d4adee *idadegna senaeas 3,386 760 
14,182 pi >. RP 2,415 778 3,058 787 3,094 658 
wectees MONE <écudsa 42 86 aweewas 7,801 1,614 
Cekbeea  esacede, ».weouses 13,584 RING ccccanaga  eactdee  eecuane ) 06eseds 
33,141 8,315 25 6,995 4,042 962 35 8,220 2,446 
WUE sccttes Aaetecs, -sdeaden. Bhuwane 2,010 337 1,948 
MABE G.AUGae> SEEKERS, carded) «eased. scenes «0dbend. , cadaaae - budawed 
21,539 38,688 19,902 7,557 3,648 12,720 1,187 1,945 170 
rei 18,988 8,982 2,211 1,372 pK | a ee 371 
(Sch Gaaebey caaaeeea? ae wee? EE cue “Saaeee eenaen 
SENG Ackutes™ S¥ceate, jexedace . secGtre.  caceaeen Gebeeee  egéadace “aaeueus 
eecesee 60,888 24,338 ecwenea acteues 4,190 eteee 0% oceenas eccecee 
773 13,092 989 324 ee 
eeeuee.- Geaweeer. weckens 8,826 3,341 2,226 710 1,605 122 
cueeade " s80ekee. sndceas 12,756 BOGS | ciccdee. sedvace,csacaae, .wscenes 
43,546 6,441 201 1,009 411 2,022 684 1,837 315 
<leataaa DOGG® Gaccece.. Kteeeea. «eesees 2 tdawees 710 69 
BEEEE wcchane’ “atames 4,946 1,540 See * weswacs 4,859 1,925 
10,286 11,482 10,899 3,476 2,123 2,534 1,239 1,805 
DEG Géexcad  aeactee aaceade scevete “auccene,—. xeecena 4,859 1,297 
Sheeaeel. -SeReEES)  wadeees 1,652 174 1,652 158 9,226 2,481 
REE <siavide.  aegadicce ebeade  cddemce “Sadegene — ecaauan 0deceamecesaeas ‘ 
Se eee Se “cannes 1,720 248 802 120 
16,227 77,566 1,682 2,247 1,782 4,751 152 895 156 
eeeeeds tetewee ladeuee eadeeka- aeaneen TED accéees 
WiMEen -daccccn © aeeaad) etaceee Kites  Gtedede - acuases paweedus gaeeeues 
TMD nitdise. aiansae. >  Sieeee Me teinte ‘aiuaeen °° 3 2330 is 
FRESERE. CBEKESOR . Seeguee 8,834 5,33 eeeuaiwa Vadewee. wheekos 
EE iveacre Kivwinan /  deuaeed c4Geeee- ccseacen | -oees 4n@ © G0eceeas Tedvouns 
DOEEEE hSE Cae. “ACCESS OUNSEEHEE-) WEEE EO” te eeceun ) @eeenes 878 18 
Prems. Losses Prems. Losses 
ee ee $284,871 $130,005 Wis. Casualty.......... $ 61,280 $ 31,639 
Wis. Acci. & Health.... 61,196 27,645 Wis. Nat. Life......... 49,115 19,864 
TOTALS 
Me I IIS 66 oo dk. aac cnn Ceceeeeecdedeveciendedececeees $1,336,595 $ 682,688 
Liability ............... «.- 628,857 175,481 
Workmen’s Compensation. -- 1,875,033 1,156,118 
Pidelity and Surety..... -». 458,714 739 
ei Bia ndie aciane cael cS 6 cehSCE+ pose SKMeRe KeReCR ERE, 107,265 44,853 
Be re ere re 73,023 7,925 
Automobile and Teams Property Damage................0e0e008 97,933 29,236 





EMPLOYERS’ LIABILITY 


Z ¢ 
Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance. 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $9,152, 148.66 SURPLUS, $2,380,316.43 


GENERAL AGENTS 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., 518 Walnut St., Cin- 
cinnati; ZENER & STONE, Ind. and Ky.,Talbott Block, Indianapolis; GEO.A.GILBERT, 
Ill., Iowa, Neb., S. Dak. and N. Dak., 930Ins. Exchange, Chicago; CHAS. H.GARRISON, 
Mich., Majestic Bldg., Detroit; LOYAL DURAND, Wisconsin, Mitchell Bldg., Milwaukee; 
F. D. HIRSCHBERG & COMPANY, Merchants Exchange, St. Louis; GROVES BROS. 
& CO., Commerce Bldg., Kansas City, Mo.; LOVE-HASKELL COMPANY, Omaha, Neb 








ELIMINATE THE KNOCKER! 
Dissatisfied claimants handicap the accident and health 
pent Th THE NATIONAL INVESTIGATION 
BUREAU, INC., adjusts claims for policy holders any- 
where. No charge for preliminary investigation and es- 
timate of cost of service. Agents—refer dissatisfied claim- 
ants tous. Our work for them HELPS YOU. 


Dr. W. Edward Magruder, Pres. and Medical Director 
$24 Madison Ave., Baltimore, Md. 


ADJUSTERS FOR THE INSURED 


MERICAN LIABILITY 
COMPANY 


SPECIALISTS In MONTHLY PAYMENT 
Accident and Health Insurance 


Producers 


of Health and Accident business 
can secure top-notch contract 
in Iowa, Missouri, Wisconsin, 
Kansa and Nebraska territories 





This Emblem 
stands for 
Good Service 





5 ae Bankers Accident Co. 
SECOND NATL BANK BLD%., CINCINNATI, O. Des Moines, Ia. 











$100.000.00 INSURANCE DEPT, DEPOSIT 


The Frankfort General Insurance Co. 


BRANCH OFFICE SERVICE 
@ Unless you can secure prompt and efficient service in the field your competitors will. 
q Through our various Branch Offices conveniently located our representatives receive 
quick returns on their orders for policies. and in claim adjustments, : 
@ Get acquainted with our system of handling Liability, Compensation, Automobile, 
Public Liability, Personal Accident and Health and Industrial Accident and Health. 
Call upon or write ournearest Branch Managers located at Cleveland, Ohio, Chicago, Ill., and Pittsburg, Pa. 


The Frankfort General Insurance Co.,123 William St., New York City 





























“We Are Very Much Pleased To 
Represent Your Good Company.” 





We frequently hear this from men who join the 
Maryland’s agency corps. And the feeling is 
strengthened after they have been with us a while. 
Agents who feel this way have an advantage over 
their competitors. Why don’t you get it? 


Casualty suaury ( pana Surety 
lasurance E R it $s Bonds 


HOME OFFICE: BALTIMORE 


THE COMPANY THAT HELPS ITS AGENTS 
oo ow OE AA ER TR NP 
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secured a transfer to the bomb corps, 
where he got plenty of excitement. When 
he wrote to Mr. Faraday from Hastings, 
England, he had been in four different Eng- 
lish hospitals undergoing surgical treat- 
ment for a shrapnel wound in his head. 
He was then expecting orders any time to 
return to France, as he had virtually re- 
covered. 


Lining Up the Agents 


O. F. Roberts, general manager of 
the Chicago Bonding, is now, busy 
transferring the leading agencies of 
the Prudential Casualty to the com- 
bined company. 


Large Award Is Made 


Indianapolis, Ind., March 28—The Indi- 
ana industrial board has approved the 
award of $8,500 compensation to Michael 
Broderick for total disability, resulting 
from accident in the plant of the Inland 
Steel Company at Indiana Harbor, the 
largest damages awarded since the board 
organized. The maximum allowed com- 
pensation by the act is $5,000, but the 
remaining $3,500 was by agreement of 
the parties concerned. The McClintick- 
Marshall Construction Company is also 
interested. Broderick’s injuries to his 
back resulted in paralysis. 


“Stung” by Worthless Drafts 


At least four Kansas City merchants 
have been victimized by fraudulent drafts 
purporting to be from an insurance com- 
pany in payment of health claims. The 
Lang National Detective Bureau, which 
is working on the case, has heard of 
similar drafts being cashed in Detroit 
and other cities. 

The man who gets drafts cashed usu- 
ally buys 15 or 25 percent of the face 
of the draft in goods. The drafts are 
marked “Guaranteea Draft” and purport 
to be drawn on the Guaranty Trust Com- 
pany of New York by the “United States 
Insurance and Casualty Guarantee Com- 
pany, Accident and Health Department,” 
of New York City. They bear the signa- 
ture “Sam’l J. Mills, Treasurer.” 

The merchants who have cashed the 
drafts have put them through their banks 
and they have come back from thé Guar- 
anty Trust Company of New York with 
the slip on which the line is checked, 
“No Account.” 


Give Banquet to Agents 


Wolfie, Steffelin & Co., general agents of 
the commercial department of the North 
American Accident in Chicago, will give 
a banquet to about sixty of their agents, 
officers of the company and others at the 
Great Northern Hotel at 6 o’clock on Fri- 
day evening of this week. 


Writing Direct Business 


The Chicago branch office of the Inter- 
state Casualty of Birmingham, which last 
year devoted itself largely to reinsurance 
business, is now going after direct busi- 
ness much more actively. It has opened 
an automobile department and is also 
writing compensation and general liability 
lines. It is doing very little plate glass 
business, and up to this time has made 
scarcely any effort to secure personal acci- 
dent or burglary insurance. 


Issues New Policies 


The Great Eastegn Casualty has issued 
twenty-fifth anniversary editions of its 
“New Ultra Gilt Edge” accident policy, 
“New Perfection” health policy and “New 
Superior Protection” disability policy. 
The last named is virtually a combina- 
tion of the other two. 

For select risks the rate on the acci- 
dent policy is $25 annually for $7,500— 
$15,006 principal sum and $25 weekly in- 
demnity. Weekly indemnity for total dis- 








SIOUX CITY 
SURETY CASUALTY 
BONDS INSURANCE 
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lowa’s First 
Multiple Line Company 


Now writing casualty lines. 

Our Automobile Liability and 
Property Damage rates will get 
the business. 

We are making agency con- 
tracts now. Write 


A. G. OGLE 


2nd Vice-President 














FEDERATION ACTIVITIES 


McKEE TO VISIT THE COAST 


Secretary of National Council Will 
Start West About April 12 for 
Long Trip 


Secretary Mark T. McKee, of the 
National Council of Insurance Federa- 
tions, will leave about the middle of 
April for a trip through the Pacific 
States and into British Columbia. 

Following the anual meeting of the 
Insurance Federation of Ohio, to be 
held at Coumbus, on April 10, Secre- 
tary McKee will start west holding 
meetings at various points in different 
states, arriving at Tacoma in time for 
the annual meeting of the Insurance 
Federation of Washington, which will 
be held at Tacoma on April 20. 

From that point, Secretary McKee 
will go to Vancouver, B. C., where a 
meeting will be held on April 23d or 
24th. The annual meeting of the Insur- 
ance Federation of Oregon will follow. 
The date has not yet been fixed, but it 
will probably be about April 27. 

Mr. McKee will next visit California, 
participating in the annual meeting 
there, which will be held the first week 
in May, according to present plans. 
Arizona and New Mexico will be visited 
on the return trip, plans now being 
completed for annual meetings at Phoe- 
nix, Arizona and at Albuquerque, N. M. 


Field Secretary Richard L. Drake, of 
the National Council of Insurance Fed- 
erations, will spend several weeks in 
organization work in California. En 
route west Mr. Drake will hold mect- 
ings at Salt Lake City and Ogden, 
March 29 and 30, Reno, Nev., March 31, 
arriving in California about April 2. 

. * i 

Massachusetts—William J. Lewis, for- 
merly assistant secretary of the New Eng- 
land Equitable of Boston, has been ap- 
pointed executive secretary of the Insur- 
ance Federation of Massachusetts, and 
will at once take up the work which has 
already been well begun of organizing 
local divisions in the various cities and 
towns. The federation will have its head- 
quarters at 79 Milk street, Boston. 








ability is payable without limit as to 
time. If it continue for more than eight 
weeks and no claim be made under the 
double indemnity provision, double in- 
demnity will be paid, beginning on the 
ninth week, not to exceed fifty-two weeks. 

For select risks the rate for the health 
policy is $35, ages 18-50, and $45 ages 
51-60. This policy pays $25 a week for 
sickness indemnity during the period of 
such disability not exceeding one year, 
but for $5 extra premium the time limit 
will be removed. 


Sandman Goes to Kansas City 


J. B. Sandman of Baltimore, who has 
been connected with the home office of the 
Fidelity & Deposit for several years, has 
gone to Kansas City to be assistant mana- 
ger in the office of James Van Buren, 
vice-president of the company. Mr. Sand- 
man has had quite a long general experi- 
ence in the various lines written by the 
company. The increasing business of the 
Kansas City branch office required addi- 
tional help in handling it. 


CASUALTY NOTES 


The Great Eastern Casualty has discon- 
tinued writing burglary insurance in Cali- 
fornia, but will continue to write plate 
glass and accident and health lines in 
the state. 

The old case of the city of Huntsville, 
Ala., against D. P. Billard, former city 
clerk, and his surety, the Fidelity & De- 

sit, for $4,000, has been decided by a 

ury in the circuit court in favor of the 
defendants. 

J. W. Newman, president of the Ken- 
tucky Live Stock, acting for the company, 
bought in the Ladinette restaurant occu- 
pying part of the company’s building, at 
$3,300. Operation of the restaurant will 


-be continued. 


The Pidelity & Casualty 
States Fidelity & gay 
for equal amounts, have signed the $200,- 
000 bond of W. Carlile, newly ap- 
pointed postmaster at Chicago. The trans- 
action was handled by Edmund H. Roche, 
a broker with W. A. Alexander & Co., 
general agents of the Fidelity & Casualty, 
and George E. Brennan, resident manager 
of the United States Fidelity & Guaranty. 


and United 
as cosureties 
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TALK ON CLAIM ADJUSTMENTS 


Howard Ferris Tells Cincinnati Men 
Something About Automobile Lia- 
bility Insurance Claims 


The regular monthly meeting of the 
Cincinnati Insurance Society was held 
Monday evening. The members were 
entertained by an address by Louis 
Dauner, vice-mayor of Cincinnati, who 
gave an appreciation of the Dean 
Schedule in a clever and humorous talk 
entitled, “What I Know About the 
Dean Schedule.” The other speaker of 
the evening was Howard Ferris, Jr., of 
the London Guarantee & Accident. 
His subject was “Auto Liability Insur- 
ance Claim Adjustment.” He stated 
that the chief difficulty in adjusting 
claims comes from incorrectly issued 
policies. Too many agents are careless 
in putting down the answers to the 
fourteen questions on the daily report, 
answering them without consulting with 
the assured. 


Courts have decided that brokers are 
liable where a policy is incorrectly writ- 
ten. Mr. Ferris also emphasized that the 
only safe liability insurance is that which 
covers every member of the family except 
those barred by the age limit. he as- 
sured is not covered by liability insurance 
should an accident occur to a member of 
his family who is driving the car without 
the assured’s authority. Mr. Ferris cited 
several court cases. One was over a policy 
issued to cover garage salesmen in their 
demonstration work. A salesman had fin- 
ished a demonstration and the family con+ 
sidering purchase had just left his car 
when one of the members asked to ride 
part way with the salesman on his re- 
turn to the garage. An accident occurred 
during this trip, but neither the assured 
nor the company were liable since the 
demonstration of the car had been com- 
pleted and permission to accommodate the 
member of the family as done was not 





within the scope of authority delegated 
to the salesman. 


Broaden New Mexican Law 


The New Mexico legislature has 
passed a law permitting fire insurance 
companies to write theft, collision, 
property damage, tornado, and all 
other hazards to which an automobile 
may be subject, except the liability of 
the owner for injury to the person. 


Lutz Goes on Road 


Bertram F. Lutz, who has been coun- 
terman for Newburger & Co. of Chi- 
cago for the past ten years, has gone 
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WANTED! 


A man capable of devel- 
oping automobile liabil- 
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one or more men to do 
field work on a com- 
plete coverage automo- 
bile policy. 
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Guardian Casualty & Guaranty Company 


Salt Lake City, Utah 
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with F. Herrmann & Co. of New York, 
as special agent of the automobile de- 
partment of the Fireman’s Fund. He 
will have as his territory the entire 
country. 


34,000 Farm Tractors to Insure 


More than 34,000 farm tractors will be 
used during the coming season, according 
to the United States Department of Agri- 
culture, which has obtained its data 
through letters sent to 32,000 selected cor- 
respondents. The estimate includes only 
those gasolene and kerosene tractors which 
are to be used in farm operations this sea- 
son. Steam-driven tractors, tractors pur- 
chased but not delivered and tractors em- 
ployed for road or other than farm work 
were excluded. Illinois, it is estimated, 
will use more farm tractors than any other 
state, or 3,202. Kansas will use_ 2,287; 
Texas, 2,235; Iowa, 2,223; North Dakota, 
2.137, while California, Indiana, Minne- 
sota, Nebraska and South Dakota will use 
more than 1,500 each, it is estimated. 


New Policy Forms 


The Travelers has put out new automo- 
bile policy forms in small size, with some 
changes in the coverage. Hereafter com~ 
pensation insurance for the chauffeur must 
be written in a separate policy, but em- 
ployers liability for the chauffeur may be 
accepted by endorsement to the automo- 
bile liability contract. The property dam- 
age and collision coverages are secured 
on different forms, which are really com- 
pined policies of the Travelers and Travel- 
ers Indemnity. Loss of use of damaged 
property is covered only by endorsement 
to the property damage contract. Full 
coverage under the collision feature is 
given by the policy, if the blank. shown 
for additional premium for full coverage 
is filled in. Otherwise adjustments will 
be made with $25 deductible from each 
claim. 


Liable for Chauffeur’s Actions 


A motor car owner is liable for the acts 
of his chauffeur whether working under 
the owner’s’ instructions or carrying out 
his duties under his own volition, accord- 
ing to a decision in the appellate division 
of the New York supreme court. 

The case was that of Mrs. Fannie Rose, 
widow of Morris Rose, who was run over 
and killed by the motor car of Harry 
Balfe, the defendant, while. being. driven 
by his chauffeur, who took the car out of 
storage without permission from the 
owner. an 3 

The decision holds that an owner is lia- 
ble for acts done by his chauffeur in the 
course of his employment as such, but 
mere disregard of instructions or devia- 
tion from the line of his duty does not 
relieve the owner from the responsibility. 
The important point brought out in the 
‘ase was whether the act was done while 
the chauffeur was doing his owner’s work, 
no matter how irregularly or with what 
disregard of instructions. 

As the case now stands, where a car is 
entrusted to a chauffeur’s discretion an 
employer may be responsible for tests 
undertaken without positive orders. If a 
chauffeur’s discretionary authority to.take 
out a car for whatever purpose is not alto- 
gether revoked and canceled when the 
ear is laid up in storage, with orders that 
the car is not to be used, then a chauf- 
feur is a dangerous instrumentality, whom 
the owner maintains at his peril, and em- 
ployer cannot escape liability except by 
concealment of his car in a secret garage 
where his chauffeur cannot find it. 

According to the decision, the judg- 
ment for $16,912 decided in the lower 
court is upheld. The case, however, will 
be appealed to a higher court at Albany, 
and will probably come up for argument 
in about a year. 


Ratings on New Models 


Insurance ratings on newly announced 
models of motor cars follow: 


Type of List Ins. Col. 
Model Rody Price H.P. Class 
Kissel Motor Car Co., Hartford, Wis. 
Double Six..Tour. $2,250 40 E 


Double Six..All-year 2,600 40 G 


Mutual for Livery Cars 


Carl H. Anderson, general agent of 
the National Surety for Arizona, with 
headquarters at Phoenix, Ariz., has organ- 
ized the Arizona Mutual Auto Insurance 
Company to write rent cars, stage autos 
and other classes of automobiles that are 
not accepted by the_majority of stock 
casualty companies. D. F. Johnson, state 
treasurer, is president; W. R. Wayland, 
president of the Central Pharmacy Com- 
pany of Phoenix, vice-president; Mr. An- 
derson, secretary-treasurer; Judge Rich- 
ard E. Sloan, ex-governor, general coun- 
sel, and Willis H. Plunkett, former state 








National Automobile Insurance 


Company 
Authorized Capital and Surplus, $500,000.00 
“All kinds of Automobile Insurance” 





Agency applications now received. 
Rees Wilkinson, and General M 
Wilkinson Biig.; Lincoln, Nebraska 





SPECIAL AUTOMOBILE FLOATERS 


BROAD PROTECTION FOR 








AUTOMOBILE OWNERS 


INSURANCE COMPANY OF NORTH AMERI 


of Philadelphia 
For Sample Policies, Rates and Full Particulars, apply to 


PLATT, YUNGMAN & CO., General Agents 


400 Walnut Street, PHILADELPHIA, PA. 











examiner, auditor. No salaries are paid 
to any Officers except a_ contingent re- 
tainer to the counsel and a commission 
on all business written to the general 
agent. The organization of the company 
was made necessary by the adoption of 
ordinances in various cities of the state, 
compelling operators of public automo- 
biles to carry liability insurance for the 
benefit of the public. 


Another Wisconsin Mutual 


Another automobile mutual has been 
added to the ranks of cooperative con- 
cerns of this nature in Milwaukee, Wis., 
by the organization of the Atlas Auto- 
mobile Liability Company Mutual, Lim- 
ited, which filed articles of incorporation 
on March 23. The incorporators are Jo- 
seph E. Tierney, Oscar Heiber, Emil G. 
Mueller, and others. The officers are: 
President, Edgar Kuemmel; vice-president, 
Joseph E. Tierney; secretary, Max Enge- 
mann; treasurer, Mr. Kuemmel. MHead- 
quarters have been established at 710 
Caswell block, Milwaukee. 





New Reciprocal at Indianapolis 


The Automobile Underwriters, Incorpo- 
rated, of Indianapolis has filed articles 
and will write automobile insurance on 
the reciprocal plan. Arthur Wolf, for- 
merly a special agent for a casualty com- 
pany, will be managing underwriter. The 
incorporators are A. . Early, who has 
been with the Belt Automobile Insurance 
Association and the North American Acci- 
dent; William E. McKee, bookkeeper for 
the Van Camp Hardware & Iron Company, 
and John N. Dalrymple, president of the 
Indianapolis Saddlery Company. 





MOTOR NOTES 


Phillip B. Shillito has been appointed 
agent at Chicago for the automobile, fire, 
theft and collision department of the Alli- 
ance of Philadelphia, to succeed John A. 
Morrison. 

Insurance companies are still complain- 
ing of the numerous thefts of automobiles 
at Kansas City, Mo. This is one of the 
worst towns in the country in the way of 
theft losses. All companies are getting 
touched up and there is considerable com- 
ment about it. 

F. Herrmann & Co. of New York have 
been appointed managers of the automo- 
bile department of the Security of New 
Haven and Merchants Fire of New York in 
the United States excepting the Pacific 
Coast and mountain field. The metropoli- 
tan district of New York is excluded as 
regards the Merchants. 


“One way to keep a boy on a farm,” says 
an observing farmer, “is to have a neigh- 
bor with a pretty daughter.” 





gross income—all net 





POINTERS ust 


FOR LOCAL AGENTS. 








ADDITIONS NOT 
MENTIONED IN FORM 


Question—Would a one-story frame 
addition or the contents thereof be cov- 
ered when policy described the building 
as a “two-story brick” and made no 
1eference to additions? In other words, 
if a building of a given height and con- 
struction is mentioned without refer- 
ence to additions, would an addition be 
held a legal part of the building, espe- 
cially if height and construction of the 
addition were different from those of 
the building described? 

Answer—Technically, we believe, the 
policy does not cover the additions. Ad- 
justers would probably take this stand 
under the decision of the Southern Mu- 
tual Insurance Company vs. Yates, 6 
Insurance Law Journal 625, in which it 
was held that a policy of insurance is 
regarded as the sole evidence of the 
contract and the parties are supposed 
to have rejected everything that it does | 
not contain, except where the agent 
misleads the insured or misdescribes the 
property after a correct description by 
the insured. 

If the addition existed at the time | 
the policy were written and the error 
in description was on the part of the 
agent, we assume that the average court 
would hold that the pclicy covered. If, 
however, the addition was built there- 
after, it is possible that the court would 
hold otherwise. Furthermore, if the ad- 
dition increased the hazard and the in- 
surance company had been given no 
notice of this addition, either directly 
or through the agent, the company 
might deny liability under the entire 
policy on the ground that the hazard 
had been increased. 

There are so many phases to this sub- 
ject that it is pretty hard to answer 
your inquiry positively. 











“Fishermen are not likely to have any 








The 
NATIONAL 


THE LARGEST EXCLUSIVELY AUTOMOBILE 


MUTUAL IN OHIO 





MUTUAL 


Insurance Co. 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 








CELINA, OHIO 


E. J. BROOKHART, 
Secretary 


OVER 9,300 MEMBERS AND OVER $5,000,000 


Live Agents Wanted in Ohio and Indiana 


INSURANCE IN FORCE 














DIRECTORY OF. 
Independent Adjusters 


ILLINOIS MISSOURI IOWA 
Quincy Adjustment 
& Serwice Bureau 
Welis Building, Quincy 
GEORGE C. GILL, Manager 














ILL., WIS., IND. 
C. H. TAYLOR 
829 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 
ILLINOIS 
BEN C. COOPER 
_ _, Central Life Bldg., Ottawa, III. 
Adjusts Losses for Fire Insurance Companies 
30 Years in Insurance Work 
ILLINOIS 


ww. H. REMICK 


Kewanee, III. 
ADJUSTER OF FIRE, TORNADO 
AND AUTOMOBILE LOSSES 
ILLINOIS 


Sek et ieeecees INDIANA 
H. SP 

201 First Nat'l Bank Bldg. ia Hoy i 
Western Union or Long Dist. Phone (Off. 147, Res. 


A 458) facilitates prompt service. 
INDIANA, ILLINUIS, KENTUCKY, TENNESSEE 


Ie H. Odell & Som 
_ 110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 


arine Losses 
IOWA 


=. G MOORE 
204-205 Securities Bldg., Des Moines 
. ; one Walnut 1589 
Adjuster of Fire, Tornado and Automobile Losses 


KANSAS 




















R. B. WARREN, Manager, Wichita 


MICHIGAN 
FREDK. M. CHAWPLIN 
629 Michigan Trust Building 


Grand Rapids. Mich 
‘NINCTER OF PIRE 1 OSSES 


MINNESOTA 
CHARLES E.BRADEN 
419 Northwestern Bank Bldg. 


Minne lis 
ADJUSTER OF FIR E AND CASUALTY LOSSES 
MINNESOTA, DAKOTA, WISCONSIN 
LYMAN HANES 
925 New York Life Building, Minneapolis 
Phone Main 4 
FIRE, AUTOMOBILE, TORNADO 
OHIO 
stephen 














.J-Massinzghar 

fs 259 Mair St.. Ashtabula, Ohio 
ADJUSTER OF FIRE LOSSES. Territory—Ashtabula, Lake, 
Geauga and Trumbull Counties. Also iaspections 
made at very reasonable rates. 


IIO—MICHIGAN—INDIANA 
CHAS. E. CURTIS 
1202-3 Second Nati. Bank Bldg., 
Toledo, Ohio 
FIRE AND AUTOMOBILE LOSSES 
WESTERN FIELD 
Shiriew & Brewfogie 
AUTOMOBILE LOSSES A SPECI 


305-6-7-8 Victor Bldg., Kansas City, Mo. 
Pioneer Automobile Adiustere 


STUDY THE DEAN SCHEDULE 


Taught by Mail in 20 Lessons 
FIRE PROTECTION 


403-4 Lincoln Inn Court, Cincinnati 
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NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 








EDGAR J. HAYNES, Pres. | THOMAS L. FARQUHAR, Sec'y. JAMES G. MACONACHY, Agency Supt . 


ie - ees ee 


Capital . > se ©. © Ye 500,000.00 
Surplus to Policyhelders - = = = = = 906,788.03 
WESTERN STATE AGENTS 
Responsible Agencies W. E. COLLINS, Michigan and Ohio - Union Trust Building, Detroit 
Solicited W. J. WENDT, Illinois. Indiana ond Wisconsin, 2021 Insurance Exchange, 
icago 











PITTSBURGH UNDERWRITERS 


GEO. R. DAVIES, Manager Commonwealth Bldg., Pittsburgh, Pa. 
UNDERWRITTEN BY 
Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co. 


all of Pittsburgh P: 


Capital, $1,700,000 Assets, $8,173,146 Surplus to Policyholders, $3,572,680 


F. H. Westmeyer, Toledo, Ohio, Special Agent for Indiana and Chio 
Eliel & Loeb, Chicago, Ill., General Agents tor Illinois 


New Agents Solicited. Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS > - ~ - - $1,643,174.45 
SURPLUS TO POLICYHOLDERS - - - 1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California 





A Reliable, Progressive Agency Company Representatives solicited 














Herbert Buxton General ikanaead 


States and Canada 


92 William St., New York 


Excess Insurance placed in all parts m the United 





geass enreen cae 





Detroit National Fire Pnsurance Co. 


M.O.ROWLAND, President DETROIT J.EDWARD READY, Secretary 


Join the forces of a live, active, growing, strongly backed western company, 
progressive, yet operating along sound lines. Licensed in New York, New Jersey, 
Connecticut, Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota, 
Michigan, Rhode Island, Iowa, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
TURNER, Vice-President and Managing Underwriter 











nv NRDEUEDNNEMET RUT 














ir “Oi Merchants National 


| = Five Insurance Co. 
to Rn 3 | | CHICAGO 
: ‘| Wants Good Agents in 
Michigan 





Illinois and Wisconsin 














The Equity Mutual Fire Insurance Association 


SIOUX CITY, - IOWA 
ORGANIZED 18398 
A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 








LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE 


TWENTY PER CENT COMMISSION. 


TODAY 805-6 Pioneer Bidg., St. Paul, Minn. 





TERRITORY OPEN IN ALL NORTHWEST STATES. 


WRITE — ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 


RICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 
January |, 1914......... $ 920,961.16 $181,374.66 
January 1, 1915......... 935,693.93 200,120.21 
January |, 1916......... 1,020,369.41 211,057.76 
January |, 1917......... 1,178,606.00 212,243.00 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 

















Assets $1,116,968 ORGANIZED 1853 Surplus $514,026 
LOSSES PAID $11,400,000 


THE FARMERS’ FIRE INSURANCE CO. 
ident “< nian) ‘ae — Sec’y & Treas. 


SHC URITY 


Fire Insurance Company, of Davenport, Ia. 
Ss. F. GILMAN, Pres’t M. Ce HINSCH, sec’ y 
CASH CAPITAL $200,000 
This Company has had 33 years of successful business experience, and is now doing 


business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good c fea ot for the 
— because in addition to writing a general business, it accepts practi all classes. 





farm risks. We want agents in the above states, and would aoereltate 
nanstaad from agents desiring to represent us. Address the Secretary. 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 





United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 


DEE A. STOKER 


ACCIDENT AND HEALTH REINSURANCE 
No Company Too Large; None Too Small 





‘| 1200 Federal Life Bldg. CHICAGO 








GEORGE E. FEENEY, President ; 
EDWARD T. LYON S, 'Secretary-Treasurer The L. S. MacENANEY, Managing Underwriter 


Columbian Jnsurance Co. 


of Indiana, 1008-9 Hume-Mansur$Bldg.,’Indianapolis, Ind. 
Capital . . . $294,605.36 


as L. LIND, State Agent, 719 Linn St., and CHESTER H. 
OLT, Special Agent, 803 Columbia Terr., PEORIA - Illinois,"Indiana, Wisconsin and Minnesota 
CHAS. H. HARRADEN, State Agent, 220-21 Hammond Bldg.{DETROIT - Ohio and Michigan 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, AWISCONSIN andJMINNESOTA 


ORIEN T The CONCORDIA FIRE 


INSURANCE COMPANY 
INSURANCE OF MILWAUKEE, WIS. 


COMPANY 


Cash Capital - - $ 600,000.00 
OF HARTFORD, CONN. ceticmineiieaie: ~~~ aed 


Reserve for all other Liabilities 111,534.54 
A.G. McILWAINE, Jr. - - President | Surplus to Policyholders —_1,015,168.55 
be saeieonmnceiaciate Total Assets - - - 2,587,558.08 


Sccnnaenieeamel 
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CHARLES E. DOX, Manager 
WESTERN DEPARTMENT Writing 


39 S. La Salle St., Chicago, III. | Fire Tornado 


eee 











Sprinkler Leakage 
SAM B. ee ea 
ae FRANCISCO a Rents Use and Occupancy 
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HOW SYSTEMATIC WORK 
WINS FOR AGENTS 


William Ford Johnson Believes in 
Steady, Constant Canvassing 
in Life Insurance 








SELLS ON MERIT PLAN 





Some of the Methods Employed in 
Gaining the Confidence of 
the Prospect 





William Ford Johnson, connected 
with the First National Bank building 
branch of the New York Life in Chi- 
cago, has been in-the business just a 
year. But during that period he has 
demonstrated, to himself at least, the 
value of certain lines of work in life 
insurance soliciting. In the first place, 
Mr. Johnson is a believer in system. 
He was formerly in the structural iron 
business in the sales end. He worked 
on a salary, had to report at a certain 
time in the morning, worked during his 
regular hours, and followed a definite 
line of procedure. When he entered 
the life insurance business he felt that 
if he followed this exacting regimen 
for some one else he could do it for 
himself. If it were possible to work 
along these lines for another man, he 
determined to do it on his own account, 
with himself as boss, when the returns 
went to him alone. He has shown, 
therefore, that it pays to work six days 
in the week, which means Saturday. A 
number of agents do not count Satur- 
day morning as a favorable time to so- 
licit, but Mr. Johnson finds it just as 
important as any other day. His work 
in the office is done before 9 or 9:30 
o’clock in the morning, during the noon 
hour and after 5 p. m. The rest of the 
time he puts in faithfully at work. 


Starts With Twenty Cards 


Mr. Johnson starts out every morn- 
ing with twenty prospect cards in his 
book. He has adapted the W. E. Nich- 
ols prospect card to suit his case: 
Name 


igi Boo Seer ee eae rrr rr te. 
Residence address .......scccccccccece 
BGT O Cke PRRs 6 cetstc cas oes. ca sesandadsenense 
Wite—Date Of BIFth. 0... ccccscsvecces 
CUMIN 60th Ga Cad oa isc candcnuseanucease 
INSUPANCE CAFTIEd 2... ccc cc cccccccecees 
Calls 
He makes a note of his calls and 
when he returns to his office he lists 
his calls in his daily calendar book, 


- (CONTINUED ON PAGE 6) 
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AMICABLE LIFE BUILDING 
42 Stones High—Owned Wuhout Debt by 


,AMICABLE LIFE INSURANCE COMPANY 


WACO, TEXAS, U.S. A 


ABTEMAS R. ROBERTS, Founder, Preudeas & AGuary 





AMICABLE 


Life Insurance Co. 
WACO, TEXAS 


ONE MILLION DOLLARS 


Deposited With the State Treasurer of Texas 


Insurance in Force December 31st, 1916 . $16,130,362.00 


Gain during year 1916 2,702,566.00 
Insurance written during 1916 . 4,541,716.00 
Gain over 1915 2,387,732.00 
Admitted Assets December 3lst, 1916 . 2,663,804.74 
Gain during year 1916 214,031.51 
Policyholders’ Reserves December 31st,1816 905,626.48 
Gain during year 1916 196,396.00 
Total Agency Balances December 31st, 1916 8,446.68 
Actual to Expected Mortality during 1916 29.6% 


It is believed that the Amicable Life has 
made a new record for a company less than 
seven years old in having in force December 
31st, 1916, $16,130,362 of paid-for insurance, 
and at the same time having gained $107,340.30 
in surplus, in addition to the total surplus 
originally paid to the company by the stock- 





holders. 


ARTEMAS R. ROBERTS 


PRESIDENT 
























A FARM MORTGAGE BEHIND EVERY POLICY 
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LIFE INSURANCE SECTION 








WHY OUR 
AGENTS 


SUCCEED 


We place in every Agent’s hands both 
Participating and Non-Participating Policies— 
the very best we can make, the Non-Par- 
ticipating on a very low rate, the Participating 
paying splendid dividends. 
oughly modern and up to date in every way, 
including disability clause. 


Both forms thor- 


Every agent will realize the advantage of hav- 
ing both plans in the sale of business and in 
meeting Competition. 


GOOD CONTRACTS TO LIVE 
CLEAN AGENTS 


INSURANCE 
COMPAN Y 
ILLINOIS 


PART TWO 


$3.00 per Year, 15 Cents a Copy 


ACTIVITY AND METHOD _ 
MAKE PEIRCE’S SUCCESS 





Life Insurance Wizard Forms His 
Plans Carefully, Then Acts 


with Energy 





31 YEARS WITH RATE BOOK 





Man Who Wrote $2,500,000 Morgan 
Line a Veteran—Book Collecting 
Is His Fad 





Harold Peirce, the wizard of the 
Philadelphia agency of the New York 
Life, who sharply focused the atten- 
tion of the life underwriting community 
by his $2,500,000 coup on the J. Pier- 
pont Morgan personal line, placing him 
at the pinnacle among the world’s indi- 
vidual workers in life insurance, is a 
man whose every movement suggests 
rapidity of thought and action. His 
step is quick, his brain is quick and his 
mental processes are endowed with 
extraordinary clearness of vision. 

With narrow, gold-rimmed glasses 
astride his visage and a closely trimmed 
beard, dappled with gray, he has the 
thoughtful air of a scientist 6r scholar, 
a man of abstract mentality until the 
signal for work is sounded, and then 
his whole being is crowded with ac- 
tivity. And not only activity, but 
method. He has a method in his work 
that is all his own. He plans a move- 
ment, sketches it in outline, fills in the 
detail like a chart, and with this chart 
goes to work. The rest is energy, nerve 
stretching, bristling energy until the 
task is finished. And he seldom fails. 


(CONTINUED ON PAGE 7) 








The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “take-off” on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- 


cies and a contract that spell suc- 
cess. Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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c. H. ELLIS 
President 


Address: 





COMPAN 


PAN-AMERICAN LIFE INSURANCE 


NEW ORLEANS 
LOUISIANA 


E. G. SIMMONS, . 
Vice-Pres. and Gen. Mgr. 


Insurance in Force (over) $40,000,000.00 


Total Resources 


(over) 


The recent merger of the Meridian Life with the Pan-American Life has jo gr wire up several rich and important territories in the South 
and North Central section, which will be assigned to q c 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


E. G. SIMMONS, Vice-Pres. and Gen. Manager 


Managers capable o 


5,250,000.00 
handling and inspiring an agency organization of high 


Whitney Central Bank Building, New Orleans, Louisiana 








PATTERSON TELLS OF 
COUNTRY CANVASS 


Some of the Methods Used in 
Soliciting Farmers for 
Life Insurance 


HELPERS ARE NECESSARY 


Men in Agricultural Districts Insure 
With the Agent and Not the 
Company 


John B. Patterson, district manager 
of the Central Life of Illinois at Strea- 
tor, Ill., has been the company’s leading 
personal producer for the past six 
years, with an average annual produc- 
tion of $300,000 of paid-for business. 
About three-fourths of this business 
was written upon the lives of farmers, 
Mr. Patterson soliciting in Streator 
only. when inclement weather made the 
use of the country roads impossible. 
As Mr. Patterson has charge only of 
Livingston county and the southern 
part of La Salle county his work is a 
remarkable example of intensive cul- 
tivation. 


Finds Helpers Necessary 


Mr. Patterson finds the use of part- 
timers or helpers to be almost neces- 
sary in working among farmers. He 
was for some years a clerk in a grocery 
store before going into the life insur- 
ance business, and has secured as help- 
ers in many cases clerks in grocery 
stores in the smaller towns or the gen- 
eral store at the country cross-roads. 
He finds that while these men cannot 
go out and close business themselves 
they are almost invaluable in securing 
leads. A trip to town is more or less 
of an event with the farmer and he usu- 
ally spends considerable time talking 
to other farmers and whiling away the 
time in the general store. In this way 
the clerk or the man who has charge of 
the store is able to obtain detailed in- 
formation about the finances and gen- 
eral affairs of almost every farmer in 
the community. Mr. Patterson finds 
that to be introduced by such a man 
and have him assure the prospect that 
the company is all right and one that 
is patronized by others in the commu- 
nity goes a long way toward putting 
the prospect in the proper frame of 
mind. 


Should Be Careful as to Dress 


Mr. Patterson feels that the man who 
is working among farmers should be 
careful not to overdress. Good, but 
ordinary, clothes should be worn and 
be of a kind that the average farmer 
would not feel as if the agent were try- 
ing to make an impression in the way 
of personal appearance. Farmers, he 
said, are not prone to invite an agent 
into the house and it is often necessary 
to discuss the matter with a prospect 
at any place he may happen to be stand- 
ing. This may be in the barn or in 
the field. Mr. Patterson recalled one 
instance where he went down to the 
field to talk to a man who was driving 
out a load of manure to the next farm, 
two miles distant. He interviewed him 





for a time standing on the ground, 
while the man sat on a board on the top 
of the wagon. Things were not going 
satisfactorily and Mr. Patterson jumped 


Fup on top of the pile, sat down and 


closed the case. He feels that his abil- 
ity to make the farmer feel at home and 
at ease during the solicitation closed 
this particular case. 


Best Months for Farm Work 


June and September, Mr. Patterson 
finds, to be the best months for work 
among the farmers. ‘These are the 
months when the plowing is being 
done and Mr. Patterson has closed 
more business during plowing time 
than at any other particular season. 
He finds that if the farmer can be in- 
terviewed just as he has finished a turn 
around the field on a hot day with the 
plow, he will be inclined to stop, rest 
and listen for a few minutes before 
starting out around the field again. 
The savings feature in life insurance ap- 
peals to the farmers very strongly and 
in soliciting Mr. Patterson always em- 
phasizes that he is discussing a banking 
and insurance contract rather than 
simply a life insurance policy. He 
specializes on 20 payment life business, 
finding the average farmer to be wary 
of a policy containing no investment 
feature. 


Insures With the Man 


“The farmer,” said Mr. Patterson, 
“above all other people who can be 
solicited, knows the least about the life 
insurance companies that are doing 
business in the state. If he already 
carries a policy and is asked with what 
company he will invariably reply, ‘Oh, 
I took a policy out with John Smith’s 
company.’ ” 

A careful account is kept by Mr. Pat- 
terson of all his calls made by the use 
of a card system. He finds this neces- 
sary in that the farmer is usually able 
to remember very clearly what occurred 
at a previous solicitation and it is im- 
portant for the agent to be able to 
recall distinctly what took place at 
the first interview in order to have the 
farmer feel that he is actually in- 
terested and remembers all about his 
particular case. 


Dangerous to Leave the Case 


Because of the fact that the average 
farmer knows so little about life in- 
surance, Mr. Patterson finds it danger- 
ous to have the prospect put off taking 
out a policy with the statement, that 
he will talk it over with his wife. This 
usually means that he explains in a 
very clumsy fashion what the policy 
will do and knows very little about it, 
except that it costs so much per year. 
The wife will usually object to pay- 
ing out this amount of money and 
when the agent returns to write the 
business he is greeted with the state- 
ment that he has talked it over with 
wife and decided not to do anything. 
Mr. Patterson closes the great majority 
of his business on the first interview 
and finds this necessary because of the 
fact that trips are long and it is not 
possible to make a return call, prob- 
ably for a week or two. 


George P. Rust, one of the best known 
life insurance men in Cleveland, died at 
his home there last Saturday, after a short 
illness. He had been connected with the 
Northwestern Mutual Life for twenty-five 
years and was one of its big producers a 
few years ago. 





The Acid Test for Strength, 


Liberality, Service and Low Cost 


CAPABLE AGENTS WANTED 
J. C. CAMPBELL, State Agent for Ohio and West Virginia 
S. W. Cor. State and Third Sts., COLUMBUS, OHIO 











Popularity’s Persistent Progress 


_The greatest of all great years in delivered business for this Company—1916 ! 
Without need of urging or pleading, our representatives, with vigorous and 
self-directed industry, were the enacters of this glistening achievement. 

The tide of new business is flowing strongly in the New Year. We expect 
that 1917 will be another golden period of widely increased protective service 
of the homes and the businesses of the United States. Home Office and Field 
in the Massachusetts Mutual are a unit in their determination to be front-rank 
contributors. 

Occasionally we have a General Agency opening for a quality man. 

Joseph C. Behan, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 


Springfield, Massachusett: 
Incorporated 1851 











44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. 











STATE MUTUAL LIFE 


ASSURANCE COMPANY 
OF WORCESTER. MASS. 


Men with ambition and ability who represent this Company, now in its 
SEVENTY-THIRD YEAR, become business counsellors and profes- 
sional insurance advisers. 

An honorable record of SEVENTY-THREE YEARS gives our representatives great 
prestige with the insuring public 
Additions are made to our Agency force when the right men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Inspector of Agencies. 

















FOUNDED 1865 


The Provident Life and Trust Co. 


OF PHILADELPHIA 


A LIFE INSURANCE POLICY 
DRAWN UP LIKE A WILL 
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| Extracts From 


Horner’s Book 











agent of the Provident Life & 

Trust at Minneapolis, has added 
to the “Training Series,’ published by 
J]. B. Lippincott & Co., with his book, 
“Training for a Life Insurance Agent.” 
During the past five years life insur- 
ance literature and text-books have be- 
come rather numerous. It is often the 
case, however, that a big producer is 
able to tell what he did, rather than how 
he did it. In “Training for a Life In- 
surance Agent” this attitude is not 
found. Mr. Horner lays particular 
stress tipon the fact that the business 
should be sold in a systematic, scientific 
manner, and emphasizes many times 
that it is a man’s business and offers no 
opportunities for a mollycoddle or 
shirker. The book is written primarily 
for those directly interested in the life 
insurance business, but in a nontech- 
nical manner, so that it can be easily 
understood and appreciated by the lay- 
man, especially those interested in sales- 
manship. The book is not so long as 
to be tiresome and can be read with 
profit by both agent and manager. Mr. 
Horner’s material is all of a practical 
nature. He does not believe that any 
man can sell life insurance or that 
every one in the world is a prospect. 
Among the striking sentences are: 


The truism cannot be too often told 
that a salesman should know his own 
goods thoroughly, and those of his com- 
petitor as_ well. It is quite important, 
however, that he should learn the art of 
creating sales by playing up the strong 
points of his own goods, and not the weak 
ones of his competitors. | 


W “sent « M. HORNER, general 


It is hard to devise where to start and 
where to stop in the matter of personal 
advertising or publicity through the per- 
sonal equation, in connection with at- 
tending social functions and joining clubs 
and societies. 

It is a matter of common knowledge that 
many agents depress their worth by over- 
doing both the social and club side. It 
is a safe rule to follow that where one 
would not otherwise be welcome, it is 
folly to seek admittance for business mo- 
tives. 

* * * 

Advancement in income, or to mana- 
gerial or official positions, is a matter of 
evolution and revolution. No one ever 
attains to a thing worth while without 
burning up a tremendous amount of energy 
during some particular period. 


A studied approach is a poor approach. 
Inherent good breeding, not ball-room 
ethics, will tell a real salesman how to 
approach each client or customer. Origi- 
nality of approach, thought and expression 
in each individual interview is the real 
way. No really efficient salesman _ will 
shake hands until the one on whom he js 
calling indicates a desire or readiness to 
srasp his hand. eg 

Rebating has the same effect upon the 
efficiency of the agent as an immoderate 
use of liquor. He may be inspired mo- 
mentarily by success, thus disreputably 
attained, but he suffers reaction in pro- 
portion. He soon is incapable of attempt- 
ing a difficult transaction without the 
use of this false stimulant, and finally is 
incapable of doing anything creditable to 
his calling. No matter what a man’s 
views may be as to the use of liquor, if 
he is honest with himself, he knows that 
the last thing he should attempt is an 
important transaction when using it in 
any form. Also, that a hard, effective 
day’s work can never be performed after 
a night of the bowl. So, whatever the re- 
bater’s moral obliquity, or his disregard 
of law or the interests of his clients, he 
is simply digging his own grave. It is 
impossible for anyone to rebate in life 
Insurance and not hang himself in the 
long run. 

* a * 

The thing that a man does when at busi- 
ness, during business hours, are far more 
important in business building than those 
ne may do, or attempt to do, outside of 
business, It is the intention to convey 
the idea that an agent, by active, earnest 
endeavor, should put himself in the very 
best relation with those with whom he 
comes in contact, at all times, but more 
especially in a business way, during the 
business day. 

* * z 


oe first essential for a beginner is to 
: oroughly understand the business, in its 
road economic aspects. This means study 
at the start, and study all the way through 
to the end—study the economic and benefi- 
cent value of life insurance, study of 
pman nature, study of self and systems 
of work applicable to the individual. The 
agent should not TRY the business. It 
should be taken up as a life’s work, with 
a determination to stick. It is a man’s 











job, and will not mix with anything else. 
It is ethically and fundamentally wrong 
to mix it with anything else. 

* s * 


Acquaintanceship through social con- 
tact is not valuable unless allowed to take 
ample time for measuring one’s worth and 
ability. Furthermore, as an individual ad- 
vances in his life’s work, there comes a 
realization that it is far more satisfactory 
to be entirely independent socially, and to 
seek only those associations that are con- 
genial, thus avoiding the expense and 
weariness of exacting social duties. 

* s kK 

In this matter of system and efficiency, 
too few connect the words, or that which 
they imply, with results and accomplish- 
ment. Any system or efficiency method 
which an individual applies to himself, but 
which does not raise him toa higher level in 
elimination of lost motion and in increased 
results, is the wrong method, or there is 
something out of joint with the individual. 
Frequently both the plan and the indi- 
vidual are wrong, and this is where the 
general agent or salesmanager comes in. 

* i * 

The reasons given for life insurance fail- 
ures are public aloofness, unscientific 
methods and lack of time-accountability, 
together with the fact that the agent must 
always be pulling up-stream in keeping at 
work. However, these reasons are only 
surface, and not fundamental. The real 
reason so many fail is that life insurance 
is the “acid test” of salesmanship. It 
ealls for superior ability in discernment 
of human nature, backed by industry and 
intensive power to sway people to har- 
monious action. Without these, contin- 
ween and cumulative success is impossi- 
a * ¢ « 

Where doubt exists in regard to be- 
coming a life insurance salesman, study 
the characteristics of Ex-Presidents Taft 
and Roosevelt, and Ex-Premier Asquith 
and his successor, Lloyd George, as op- 
posites, and then Woodrow Wilson as a 
composite, in some degree, of all these 
personalities. 

Mr. Taft’s highly-specialized, judicial 
mind, lacking executive positivenesss, does 
not possess the requisites necessary to 
success in life insurance field work. Mr. 
Roosevelt, with his many-sidedness, but 
with these qualities toned down, is fine. 
Mr. Asquith, with his great judicial and 
parliamentary ability, is too cold. Lloyd 
George, in quick grasp, human responsive- 
ness and positiveness, is ideal. 

Woodrow Wilson is enough of a com- 
posite to not be set aside like Taft and 
Asquith, and too austere to be classed 
with Roosevelt or Lloyd George. 

It is the intention to convey to the 
reader that personalities resembling, to a 
preponderating degree, the characteristics 
of Ex-President Taft and Mr. Asquith are 
not adaptable to the business; and_ that 
personalities, with a leaning toward the 
qualities of Ex-President Roosevelt and 
Lloyd George, are equipped to an unusual 
degree for success. 

Furthermore, that there are a large num- 
ber of individuals who possess the adapta- 
bility of President Wilson, without either 
the preponderating negative qualities of a 
Taft or an Asquith, nor the overwhelming 
positive requisites of a Roosevelt or a 
Lloyd George, who can still attain very 
ereditable accomplishments. 

* s = 

A good salesman is a born gentleman 

who is not lazy. 





Iowa Fraternal Bill Passed 


The Mantz bill, which permits the cash 
loans on fraternal policies, passed the 
senate of the Iowa legislature Saturday. 
The house had already passed it and with 
the governor’s signature it becomes a law. 


he Central Life 


Insurance Company 
of Illinois 





"THE COMPANY writes both participating and non-participating 

business. A new dividend scale has been adopted which places 
the net cost of insurance very low. On all business issued in 1917 a 
dividend will be paid at the end of the first year, contingent on the 
payment of second premium. Exceptional opportunities for agency 
men in Illinois, Missouri, lowa, South Dakota and Minnesota with 
direct contracts with the Home Office. 





IT WILL PAY YOU TO 
INVESTIGATE 


Ottawa, - - Illinois 











| The Cleveland Life 


A COMPANY FEARLESSLY RIGHT 
IN ALL OF ITS DEALINGS 


Has gained the esteem of honest men in every walk of life 
because of its courageous stand in defense of the “legitimate” in 
life insurance enterprise. 


Insurance in Force (Ordinary) - $12,732,607.00 
Assets - - = = = «= « 1,387 ,264.28 
Surplus to Policyholders - - 301,678.05 


GUARDIAN BANK BUILDING 


CLEVELAND, OHIO WILLIAM H. HUNT, President 











THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh *"ge7s,2s"* Pittsburgh, Pa. 




















NOW IS 


































THE TIME 
TO DIG 


new men in unoccupied territory that is fertile and possesses great possibilities. 
like life men to write us about our proposition during the next six weeks. 


VERY life insurance man should be 
making money these days. This is 
the time to hit and hit hard. Our 

country is enjoying an unparalleled period 
of prosperity. Let us all take advantage 
of the times. It is a great day to sell life 
insurance. We are now putting on some 


We would 


Inter-Southern Life Insurance Company 


Louisville, Ky. 
JAMES R. DUFFIN, President 
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W. W. LANE, Secretary 








LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 








WILL SOON BE COMBINED 


PLANS OF LINCOLN NATIONAL 





Reinsurance of the Business of the Pio- 
neer Life Shortly to Be 
Completed 





Arthur F. Hall, vice-president and 
general manager of the Lincoln Na- 


tional Life of Fort Wayne, Ind., for |. 


himself and others interested, now owns 
all the stock in the Pioneer Life of 
Fargo, N. D. The hearing has been 
set for next Monday, at the office of 
the insurance commissioner of North 
Dakota, on the petition of the Pioneer 
Life to reinsure its business in the Lin- 
coln National. The Pioneer Life pol- 
icyholders will be protected more sub- 
stantially and all hands will have the 
benefit of the combined resources of 
the two companies. 

The Lincoln National Life manage- 
ment has been one of the most suc- 
cessful among the western companies, 
composed of experienced men who 
have built up a life insurance company 
along correct lines. The insurance in 
force, when the merger is completed, 
will be at least $52,000,000. The Lin- 
coln Life will have written $4,500,000 of 
new business the first three months and 
the Pioneer $1,000,000. With the com- 
bined agency force it is thought that 
the Lincoln National Life’s new busi- 
ness will show $20,000,000 at the close 
of the year. 


Will Have Branch at Fargo 


The Fargo office will be conducted as 
a branch office of the Lincoln National, 
premiums will be collected there and all 
the correspondence conducted, except 
actuarial, with the Pioneer Life policy- 
hoiders. T. D. Hughes, second vice- 
president and manager of agencies of 
the Pioneer, has been elected fourth 
vice-president of the Lincoln National 
and will be manager of northwestern 
agencies, with headquarters at Fargo. 
W. Wright Scott, treasurer of the Pio- 
neer, will remain in charge of the Fargo 
office, and C. J. Dignam, auditor of the 
Pioneer, will be in charge of the ac- 
counting at Fargo. The agents of the 
Pioneer Life are remaining loyal to the 
organization and will continue with the 
Lincoln National, thus enabling it to 
conserve the business that has been 
written. 

The merger thus will soon be hap- 
pily completed and should be the means 
of stimulating the agency force to do- 
ing even greater things for the Lincoln 
National. 


Peoples Life of Indiana 


The Peoples Life at Frankfort, Ind., 
one of the progressive companies of 
that state, in issuing its annual state- 





ment shows assets $847,832, gain $171,- 
044; surplus $167,163, gain $21,712; 
insurance in force $8,660,352, gain $1,109,- 
621. The increase in premium income 
is $27,554. The Peoples Life has made 
a great hit in its home town through its 
new office building. It is gradually 
building up a fine agency plant and its 
business is profitable. E. O. Burget, 
the secretary, is the insurance man of 
the company in charge of the field work 
and underwriting. 


LIFE RETURNS 


‘The following shows new business 
written last year by life companies in 
the various states and business in force 
at the end of the year: 


ILLINOIS 
New bus. _ In force 
Mfrs. & Merchants, Ill. 21,500 874,898 


ASSESSMENT COMPANIES 


Bankers Mut. Life, Ill. 580,500 4,231,500 

Catholic Knights of Ili. 252, - 1,561,850 
Commonwealth ...... 179,000 
Clover Leaf Mut. — PR 130° 300 ‘ 489, 965 
Expressmen’s Mut. Ben., 

Eh RESO e 130,500 611,000 
Guarantee Fund ..... 188,000 2,440,000 
Globe Mutual, Ill. .... 478,288 7,649,280 
Hotel Men’s Mut. Ben. 14,400 68,000 
Illinois Bankers ..... 4,740,000 34,151,750 
Mutual Life, Ill. ..... 243,500 237, 500 
ge Reserve ..1,151,000 3,254,500 

. W. Traveling Mens, 

| Pe rere nae 21,000 790,000 
Reilw ay Mail Mut. Ben. 252" ,000 1,512,000 
Swedish Meth. Aid 53, 000 2,011,000 
Swed. Baptist Mut. Aid 60,5 500 717,000 
Swed, Mission Friends 

NT RR RR ony as 24,000 605,000 

Western Life Indem.. 747, 244 2,912,887 

10WA 
Register, Iowa ....... 1,998,888 13,002,213 
TOwa Tile: ..66ssexees 797,289 2,989,956 
MISSOURI 

Capitol, (010: «06/6820 248,943 681,073 
Central, TOWA: .6:0:0:50:.% 288,600 929,770 
orci oS Ep || eS aa ee 164,320 317,820 
Columb. National ....1,253,781 2,244,840 
Commonwealth, Neb.. 224,500 176,000 
Continental, Ill. ..... 1,643 232,94 
os EC) See 36,140 569,695 
Far. & Bankers...... 382,785 468, "635 
Great Republic ...... BEIOED. | sig wiss 
Guaranty, Iowa ...... 35,50 aa 
International ........ 2,651,065 7,537,832 
RSIISRUONTD 0.00.0. 6in's 00:0 171,604 1,912,554 
PP errr rere 90,000 2,824,470 
Minnesota Mut. ..... 325,532 2,421,203 
Occidental, N. M. .... 66,500 107,300 
Reserve Loan ....... 360,000 1,397,825 
Security, Chgo. ...... 234,215 73,446 
Standard, Ga. . ...206 186,000 248,470 
oe CS a eee 268,003 1,960,898 


United Life & Acci... 135, 500 132,500 


Agent Cashed Premium Check 


The North Dakota supreme court has 
ordered the release of J. R. Spriggs of 
Lisbon, N. D., who had been charged 
by A. E. Jones with obtaining money 
under false pretenses. Jones applied 
for a five-year term policy for $10,- 
000 in the Mutual Life and gave his 
check for $228 premium. Spriggs 
cashed the check, but no policy was is- 
sued. Jones caused Spriggs’ arrest, but 
the supreme court holds that “false pre- 
tense is a misrepresentation as to ex- 
isting fact or past event, and not a mere 
broken promise to do something in the 
future.” 








ECRET OF OUR 
UCCESS IS 
ERVICE 


One 


Cash Capital $200,000.00 








We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY 


V. D. CLIFF, President 


DETROIT 
MICHIGAN 








PRODUCERS— 
RICH ILLINOIS TERRITORY 


ATTRACTIVE AGENCY CONTRACTS 
AGENCY OPPORTUNITY OF GREAT MERIT 
SALABLE, SATISFACTORY, SPLENDID POLICIES 


LUTHER FERRISS COMPANY 
WRITE ROOKERY BLDG., CHICAGO — GEN’L AGENTS 


_TINCOLN A JATIONAL FE 


INSURANCE COMPANY 


eaves ~ [ Yornine~Jackine 


























Central States Life Insurance Company 


St. Louis, Missouri 


Insurance in Force, $24,000,000.00 
JAMES A. McVOY, Vice President and General Manager 

















THE AVERAGE EARNINGS OF THE AGENTS OF THE 


Standard Life Insurance Company 
OF PITTSBURGH 


are higher this year than ever before. Our attractive Accident 
and Health Policies have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 


FRANK A. WESLEY 


Vice-President and Director of Agencies 

















Thirty-three Years Old and Hitting on all Sixes 
PAID TO POLICY-HOLDERS AND BENEFICIARIES 


$8,000,000.00 


GUESS THAT’S GOING SOME 
FOR 


The Old Reliable Western Life 
Indemnity Company 


Real Life Insurance Salesmen for a Real Life Insurance Company, 
wanted for choice territory in Illinois, Indiana 
and Pennsylvania. 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 


Masonic Temple, Chicago, Illinois 
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NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
q Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.50 


MILITARY CLAUSE OMITTED 




















Metropolitan Life Has Revised Its 
Total and Permanent Form— 
Provision Left Out 





The Metropolitan Life has just gotten 
out a new form of its limited payment 
life policy, with total and permanent 
disability provisions. One of the prin- 
cipal changes is the omission of the 
war clause, which was incorporated in 
the limited payment policy gotten out 
a year ago. The clause which was then 
—" and which is now discontinued 
read: 


Military or naval service in time of war 
is a risk not assumed under this policy 
unless a written permit therefor at a rate 
of extra premium to be fixed by the com- 
pany shall be granted, and if the insured 
without such permit, signed by an execu- 
tive officer of the company, shall enter or 
be be engaged in any military or naval 
service in time of war and dies while en- 
gaged in or as a result of such service, 
the liability of the company under this 
policy is limited to the amount of the full 
legal reserve to the credit of the policy. 





WHAT EXCESS INTEREST DOES 





How Much It Will Increase the Re- 
turn Under Monthly Income 
Policy in Mutual Life 





Many monthly income policies pro- 
vide that excess interest earnings shall 
be paid to beneficiaries on instalments 
and increase the income guaranteed by 
the policy. In other words, incomes 
are paid from sums set aside which are 
computed on a discounted basis, usu- 
ally 3 percent, but with some companies 
3% percent. Such sums will, of course, 
earn more than 3 or 3% percent under 
present conditions, and if these excess 
earnings go to the credit of the bene- 
ficiary substantial “dividends” continue 
after the death of the assured. 

A representative of the Mutual Life 
of New York has carefully computed 
what these dividends would amount to 
on a policy providing a monthly in- 
come of $100 for twenty vears, provided 
the present interest scale is maintained. 
These, together with the guaranteed 


— are shown in the following 
table: 


Year Income Dividend Total 
Ist -.-$ 1,200 $ 1,200.00 
2d_.... 1,200 plus$ 240.72 1,440.72 
3d... 1,200 plus 231.12 1,431.12 
4th 1,200 Plus 221.28 1,421.88 
th 1,200 Plus 210.96 1,410.96 
6th F Plus 200.64 1,400.64 
ith 1,200 Plus 189.84 1.389.84 
8th 1,200 Plus 178.56 1.378.56 
9th 1,200 Plus 167.28 1,367.28 

10th 1,200 Plus 154.56 1,354.56 

11th 1,200 Plus 143.36 1,343.3 

12th 1,200 Plus 130.80 1,330.80 

13th 1,200 Plus 117.84 1,317.84 

14th 1,200 Plus 104.64 1,304.64 

15th 1,200 Plus 1,290.96 

16th 1,200 Plus 77.04 1,277.04 

17th ,200 Plus 62.40 1,262.40 

18th 1,200 Plus 47.52 1,247.52 

19th 4 Plus 32.16 1,232.16 

20th 1,200 Plus 16.32 1,216.32 








Ttls ..$24,000 $2,618.00 $26,618.00 
“<_" $1,200 annually for remainder of 





Metropolitan Life 


The Metropolitan Life has issued an 
entirely new rate book, containing all 
changes and additions since 1912. The 
new book is enlarged over the old vest 
pocket size and shows twelve ages on 
a page, instead of four. The tendency 





in rate books has been towards the vest 
pocket size, but the Metropolitan evi- 
dently feels that the ordinary pocket 
size serves the purpose as well or bet- 
ter. There is an advantage in this, as 
the book is thinner and does not bulge 
in the pocket, as do the vest pocket 
books. 





New York Life 


The New York Life announces that 
its disability benefit will be offered only 
to women, married or single, who are 
self-supporting and are therefore de- 
pendent solely on their own unaided 
effort for a livelihood. 


Marshall Made Supervisor 


The Gem City Life of Dayton, Ohio, 
announces the appointment of P. Reade 
Marshall as agency supervisor. Gen- 
eral Manager Stapp has heretofore han- 
dled the agency department personally, 
but the company’s substantial progress 
now requires assistance in that work. 

Mr. Marshall has been connected with 
the company for the past two years, in 
charge of its Lima, Ohio, district, in 
which he has developed in that time a 
larger number of producing agents than 
any of the other districts in Ohio, to 
which the company confines its opera- 
tions. His promotion is in line with 
the stated policy of the Gem City Life 
in giving preference to qualified men in 
its own ranks as broader opportuni- 
ties open up in the course of the de- 
velopment of the company. 


Establishes Group Department 


Owing to the constantly increasing 
interest in group insurance by business 
men, the Prudential established a de- 
partment of group insurance at the 
home office, in charge of Edward S. 
Andrews, formerly manager of the At- 
lantic division, ordinary agencies. 

The popularity of this plan is due to 
the fact that entire groups of employes 
may be insured at low cost and without 
medical examination, in amounts from 
$250 to $3,000. 


Home and Term Conversions 


In connection with the conversion of 
term policies and the fact that some 
companies do not allow the prorata 
dividend credit, at any other time than 
the anniversary, attention is called to 
the fact that the Home Life is one of 
the companies that not only gives 80 
percent of the net reserve on the term 
policy up to the date of its conversion, 
but also gives credit for the unearned 
premium and the prorata dividend for 
the time which the policy has run since 
its preceding anniversary. 


Legislation in Texas 


A bill to check the wilful wrecking of 
life companies was enacted in Texas by 
the legislature which recently adjourned. 
It grew out of request made by the Ami- 
cable Life of Waco. It prohibits any 
voluntary assignment and any preference 
to creditors, besides giving the -insurance 
commissioner power to liquidate com- 
panies. 

A bill authorizing the writing of life in- 
surance in favor of a business firm, part- 
ner or corporation died on the calendar. 
The bill authorizing domestic insurance 
companies to hold the stock of state banks 
also failed. 

An appropriation of $70,000 for rural 
health work was made, and a bureau of 
vital statistics crgated. It is aimed to im- 
prove conditions in the eastern Texas 
hookworm and malaria belt. 

The bill permitting whole family insur- 
ance, desired by fraternais, was passed. 


The Ohio senate bill empowering frater- 
nal societies to write insurance on the 
lives of children above 2 years of age, 
has passed the house and with the gover- 
nor’s signature will become a law. 





A NEW DEAL FOR ACTIVE LIFE 
INSURANCE PRODUCERS 


To those who can produce business, General Agency of one of the best Life 
Insurance Companies in the Middle West is prepared to assist financially, furnish 


leads, and give exclusive territory. 


Address 96=A, care The National Underwriter. 








AMERICAN 
CENTRAL 
LIFE 


Insurance Co. | 














INDIANAPOLIS, IND. | 
Established 1899 | 


HERBERT M. WOOLLEN 
PRESIDENT | 

















NDUSTRIAL CONCERNS throughout the land are proving the 
patriotism of business by insuring entire staffs of employees. The Pru- 
dential will lend a hand—make it easy for firms to insure their workers. 





Family Insurance has placed America First 
in Life Insurance, and Group Insurance will 
help to keep it there. 


_ _ The Prudential has a fine Group plan. 

' Group Insurance is endorsed by every concern 
that has tried it. Send for brief, forceful de- 
scriptive circular. 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FOREST F. DRYDEN, President 





HOME OFFICE, NEWARK, N. J. 














OLD COLONY LIFE 


INSURANCE COMPANY 
OLD COLONY BLDG. CHICAGO, ILLINOIS 


Insures man, woman and child from ages 2 to 60 inclusive, under 
Legal Reserve, Standard Provisions Policies (for amounts as small as 
$100 for children), with annual, semi-annual and quarterly (not weekly) 
premiums, same for male and female. Ordinary (not industrial) in- 
surance for the entire family. Greatest variety of contracts. 
Participating and Non-Participating. 


Such insurance facilities widen the Agent’s field and increase his 
opportunity. 


Write for a general agent’s contract to 
B. R. NUESKE, President 
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DR. ALBERT SEATON, Vice-President and Medical Director 


CENTURY LIFE INSURANCE CO., inotanapouts 


Capital, $200,000 
NO ORGANIZATION EXPENSE 
Owned by less than a score of substantial business men of 


Indiana who believe in the ability of the management to build 
a real life insurance company. 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
If you want to be affiliated with an institution that has real red blood in its veins—that has all the elements of growth and permanency— 
Tell us where you want to work. 





CLAUDE T. TUCK, Secretary 


Law Building 


NOW READY Surplus, $100,000 


Managed by men experienced and familiar with all depart- 
ments of life insurance work. 








HOW SYSTEMATIC WORK 
WINS FOR AGENTS 


(CONTINUED FROM PAGE 1) 


showing after each name just what 
happened, whether the man was out, 
whether he was out of town, whether 
he was in the market later on, whether 
a definite appointment was made at a 
certain time, etc. Out of these twenty 
names, on an average there will be 
thirteen calls made and probably two 
or three good, clean cut interviews. 

Mr. Johnson does not work at night 
unless an appointment is made by spe- 
cial request. He desires to present his 
proposition during business hours, to 
business men, because it is a business 
deal. Business men are not accustomed 
to taking up affairs of this nature at 
their home and after hours, so Mr. 
Johnson quits work at 5 o’clock in the 
evening, so far as his soliciting is con- 
cerned. 

Sells Strictly on Merit 

In speaking of his experience, he says 
that when he entered the field he found 
that most of his friends carried some 
life insurance and believed down deep 
in their hearts they needed more, but in 
almost all cases they argued to them- 
selves that they could not afford it. He 
has not found much prejudice against 
life insurance. Since he has been in the 
business one-third of his applications 
have come from friends and the rest 
from chance or mere acquaintances or 
strangers. 

Mr. Johnson sells his proposition 
strictly on its merit. He believes that 
it is essential for a life insurance man 
to have a good prospect list and when 
he started in he jotted down a list of 
all the names in Chicago that. he could 
remember with whom he had come in 
contact or knew something about. He 
refreshes this list all the time. As he 
meets people or hears about them and 
thinks they may be a business asset, 
he jots their names down in his memo- 
randum book and later on transfers the 
names to a card when he gets a little 
more information. He probably meets 
some man on the street whom he has 
forgotten to put on his prospect list 
and immediately notes his name in his 
book. He is on the lookout all the 
time for new names. 


Bunches Up His Prospects 


In starting out on his day’s work, 
Mr. Johnson takes out cards of people 
that are located in some special dis- 
trict, so that he will not lose time in 
covering a wide territory and trying to 
get in touch with men scattered here 
and there. He feels that it is necessary 
to economize on time in every possible 
way. He has his twenty names in his 
case and wants to see as many of them 
as possible. Time, therefore, with him 
is a very important factor. . 


Cannot Lose 


Mr. Johnson emphasizes two things 
in his soliciting. One is that during 
certain years of life a man has depend- 
ents who look to him for support. They 
should be protected. Later on, his in- 
surance should come to him as a fund 
for his own support. It should be, in 
other words, “Old Man’s Money.” 





This, when used with the total disabil- 
ity clause, makes a man a sure winner. 
He wins if he dies, if he lives, or is 
totally disabled. There is no chance 
for loss. He shows that the net outlay 
is really very small for what has been 
received. Mr. Johnson finds that this 
kind of an interview impresses a man 
and there is revealed to him a function 
of life insurance that probably did not 
occur to him before. 


Does Not Waste Time 


Perhaps one of the chief features in 
Mr. Johnson’s work that should have 


‘a very great bearing and influence on 
!those in the business is his system for 


not wasting time. Mr. Johnson feels 
that every moment that he stays in his 
office during regular business hours is 
time wasted. He says that every man 
with intelligence who works continu- 
ously so many hours a day, and pos- 
sesses any gift of salesmanship, is 
bound to win. He thinks that the great 
trouble with life insurance men is their 
tendency to loaf. They are simply 
cheating themselves. 


Refreshing the Prospect List 


Mr. Johnson has many ways of re- 
refreshing his prospect list. The other 
day he took out of the city directory 
twenty or twenty-five names of men by 
the name of “Johnson.” He eliminated 
all those that did not look like good 
prospects and took those whose locality 
and title seemed to indicate that they 
could purchase life insurance. He 
therefore went out on a straight can- 
vass among these Johnsons because 
they had names like his and expects 
ultimately to close some good business. 
Mr. Johnson reads the daily newspa- 
pers, not only for information, but for 
prospects. 
Caught on the Fly 


The other day he was reading the 
news and found an interview with an 


official of a manufacturing company. 
He knew nothing about him except 
what he saw in the paper. He called 


on the man, telling him he saw that 
he had gotten in the newspapers and 
was interested in his interview. He had 
a brief chat and found that the man 
was in the market for life insurance. 
He made a date for a week ahead. 
During the brief time he was in the 
office Mr. Johnson remarked he ought 
to consider business insurance for his 
manufacturing concern. The man said 
he was interested in such a project and 
would like to have Mr. Johnson work 
out a plan for him. 

Mr. Johnson says there are tips as 
to prospects in every direction if a life 
insurance man will keep his eyes and 
ears open. He feels that it is just as 
necessary to keep on the alert for pros- 
pects as it is for ways and means of 
closing a man for insurance. 

“E Can’t Afford It” 

Mr. Johnson says that in his life in- 
surance career he finds that the most 
formidable objection is, “I can’t afford 
it.’ A man will tell him how he has 
all his money tied up in this thing or 
the other and he simply can’t get to- 
gether the cash to pay for life insur- 
ance. Mr. Johnson finds that he can 
overcome many of these objections by 





telling a man that those who are mak- 








The Great Western Life Insurance Co. 


{ Now organizing with $500,000 Capital to write Life and Accident Insurance. 
{ Efficient High Grade Salesmen wanted to Place Stock. 
and Terms to pushers. 


Hartman Building 


COLUMBUS, OHIO 


4 Good territory 


Address all inquiries to the company 
Columbus, Ohio 











is open in the STATE OF ILLI- 
NOIS for one of the best Old Line 


GENERAL Companies in America. 
AGENCY 


Address, 98-Y, 


Care The National Underwriter. 





AMERICAN NATIONAL INSURANCE COMPANY 


OF GALVESTON, TEXAS 


Operating in Seventeen States and the Republic of Cuba 


I 8 i kta eo ods ed pele a ak le Se $ 4,336,054 
Surplus to policy holders .............................. 1,035,867 
en ee 64,218.697 


General Agency openings in Missouri, Kansas, New Mexico 


and California. Correspondence invited. 




















We Specialize in the Stock of 


Life, Fire & Casualty 
Insurance Companies 


JOHN BURNHAM & CO. 


| Chicago 


NATIONAL LIFE 
ASSOCIATION, Des Moines, Ia. 





Agency Openings 
in 
Chicago and 
Vicinity 


Quotations and informa- 
tion furnished promptly. 








Chicago Office 


New York 812 Insurance Exchange Bldg. 
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JOIN OUR RAPIDLY GROWING 
AGENCY RANKS 


ATTRACTIVE POLICIES TO SELL 
LARGE ANNUAL DIVIDENDS 


1867 1917 
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ing money are cash poor, so to speak, 
all the time. They have their available 
money working in this direction or that 
and do not keep it idle. They are the 
very ones that need insurance. He de- 
clares that they will be in the same con- 
dition, so far as ready cask is con- 
cerned, in six months or a year as they 
are now. He tells such men that be- 
ing cash poor and having their money 
tied up in various enterprises, their 
families would probably be in a pretty 
bad condition if they should die and not 
have ready money at hand. It would 
take some time to dispose of the in- 
vestments, and if they were liquidated 
at once it might mean much sacrifice. 


People Are Generally Courteous 


Mr. Johnson was asked how he had 
been received as a life insurance man 
by the prospects on whom he had 
called. He hesitated for a moment and 
then said that he had only met with one 
rebuff. That came from an English- 
man and he believes it was due to his 
manner, and not to any intention to be 
impolite. He says that he finds the 
people are ready and willing to listen 
to a straight, meritorious life insurance 
proposition. They do not want to be 
bored or hounded. Mr. Johnson says 
that he tells the men on whom he calls 
that it will be a great courtesy to him 
to say right out whether they are inter- 
ested or not. If they are not interested 
in any way, he does not want to take 
his time in calling on them, and take 
their time. He tells his friends that if 
they are “stringing him” along simply 
to be polite, it is the wrong kind of 
politeness. If he finds a man is inter- 
ested and will tell him when to call 
again, he will do so. 


Wants a Definite Answer 


Some men are rather brusque in say- 
ing that they are not interested. Mr. 
Johnson replies at once that he is glad 
to receive such an answer because he 
knows exactly how they stand, that his 
time is worth money also, and hence he 
will not tarry with them. This reply 
often changes the man’s attitude and 
has resulted in business being written. 

Mr. Johnson says that when a man 
says “No” he endeavors to find whether 
he really means it or whether he is us- 
ing that means to get rid of the agent. 
Here is where Mr. Johnson’s knowl- 
edge of human nature comes in. If he 
is convinced that the negative answer 
is sincere and final, that ends it and Mr. 
Johnson leaves him alone. When a 
man really says the ultimate word, that 
shuts the door; Mr. Johnson says to 
him, “I am glad to know it. I simply 
want to know whether you are inter- 
ested or not. Now I can come to see 
you once in a while, smoke a cigar with 
you, but will not count you a business 
asset.” 


Des Moines Companies Boom 


There are nine life insurance compa- 

nies with home offices in Des Moines, 
and they are figuring upon writing 
$160,000,000 of new business in 1917. 
Last year the new business of all of 
the home companies totaled $119,820,- 
000. The companies base their belief as 
to total business upon the fact that for 
the first three months in 1916 they 
wrote $23,851,000. For the first three 
months of this year they have written 
approximately $35,000,000. This is an 
increase of 30 percent. 





EMA 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 


‘‘Suggestions for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 





ACTIVITY AND METHOD 
MAKE PEIRCE’S SUCCESS 


(CONTINUED FROM PAGE 1) 


In more than half the thirty-one years 
since he struck the trail of the dotted 
line his annual income from life agency 
work is said to have averaged $20,000, 
year in and year out. 


Associated With Family Ties 


While the Morgan $2,500,000 feat is 
still holding the gaze of the life under- 
writing firmament, few, perhaps, are 
aware that it was distantly associated 
with family ties. A niece of Mrs. Har- 
old Peirce married Junius S. Morgan, 
a son of J. Pierpont Morgan. Mrs. 
Peirce, who inherited a large fortune 
from her father, is a niece of E. C. Con- 
verse, president of the Bankers Trust 
Company of New York, a multimillion- 
aire director of the United States Steel 
Corporation and former principal 
owner of the American Tube Company. 
She comes of an old New England 
family of Converses, who trace their 
ancestry back to the early settlers on 
the shores of Massachusetts Bay, and 
who are linked by marriage in succeed- 
ing generations with several other noted 
families of New England. Her brother, 
Frederick’ W. Converse, father-in-law 
of Junius S. Morgan, is widely known 
as a musical scholar and composer. 


Began in Woolen Business 


Harold Peirce was the son of Charles 
W. Peirce, a woolen manufacturer of 
Bristol, Pa., where he was born Sept. 
28, 1856. He matriculated at the Uni- 
versity of Pennsylvania in the class of 
1876, afterwards entering the manufac- 
turing business of his father’s firm, C. 
W. & J. Peirce. In 1880 he went to 
Boston with the old commission dry 
goods house of Converse, Stanton & 
Davis, New England, selling agents of 
the Peirce Woolen Mills at Bristol, and 
on June 21, 1882, married Charlotte 
Converse, daughter of the senior mer. 
ber of the firm. 


Lure of the Dotted Line 


Returning to Bristol in 1885, Mr. 
Peirce was attracted by the first lure 
of the dotted line. In that year a young 
man of 26, engaged in managing four 
states for the New York Life, Pennsyl- 
vania, Delaware, Maryland and Illinois, 
with 2,000 agents under him, was in the 
ascendency of a career from which he 
retired in 1894 at the age of 35, with a 
fortune of a million and a half of dol- 
lars accumulated in the business of life 
insurance agency. This was the late 
Louis Vanuxem, a classmate at 
Princeton of Woodrow Wilson. He 
was a cousin of Harold Peirce. Mr. 
Peirce’s mother, Mary Vanuxem, was a 
granddaughter of James Vanuxem, an 
associate of Stephen Girard in the early 
underwriting of marine risks in Phila- 
delphia and afterwards the first presi- 
dent of the American Fire of Philadel- 
phia. 

Started With Vanuxem in 1886 


Harold Peirce joined L. C. Vanuxem 
in the agency of the New York Life 
in 1886, going to Pittsburgh in the sum- 
mer of that year and establishing the 
agency of Vanuxem, Peirce & Co., a 
short time after the Illinois agency of 
Vanuxem, Waller & Co. was estab- 
lished in Chicago, with J. C. Waller at 
the head of it, also a graduate of 
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DISTRICT AGENTS 


WANTED 
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KANSAS «= NEBRASKA 


\ 


Excellent Renewal Contracts 
Direct with the Company 


Guaranteed Low Cost Policies 





Address 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


—— Springfield, Illinois a 




















| Another Year of Progress— 








Dec. 31, 1916 GAIN 
yee . $ 11,943,641 $ 1,664,007 
Surplus to Policyholders . 1,141,900 133,149 
Insurance in force 104,989,362 15,392,529 
Income . 4,485,710 597,021 


TheWESTERN andSOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 





Attractive Opportunities 


open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 








The Character Company 
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mediate Field. 











The same as every REAL Insurance Salesman are interested in making your ability and time count for the most. 
Being the Largest Company ever organized in Iowa and having Five Hundred and Fifty Influential and Enthu- 


siastic Stockholders, together with a Crisper line of Policy Contracts, offers an IMMEDIATE Opportunity 
worthy the IMMEDIATE attention of the best brains in the business. Iowa and South Dakota is the Im- 


NATIONAL FIDELITY LIFE Ins. Co. of Iowa, Sioux City,U.S.A. 


BE SURE—WRITE TODAY 








Ralph H. Rice, President 
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Princeton in the class with President 
Wilson. Mr. Peirce came back to 
Philadelphia in 1892. Two years later 
L. C. Vanuxem withdrew from the 
agency of the New York Life with a 
large fortune, to take up the study 
of law, in the practice of which he en- 
gaged during the remaining nine years 
of his life. He died in 1903, at the age 
of 44. 
One Fortune Impaired 


With the retirement of Mr. Vanuxem 
the star of Harold Peirce as one of the 
world’s master geniuses of life under- 
writing started on its ascending path. 
He made one fortune, which was im- 
paired about fifteen years ago by the 
sensational failure of a large industrial 
corporation, resulting in widespread 
catastrophe to investors. Mr. Peirce 
sold at the time part of his library, 
which was one of the largest collec- 
tions in the country. He had erected 
a separate building for it on his coun- 
try seat at Ardmore, Pa. According to 
current accounts the auction netted a 
large profit on the works disposed of, 
the sale attracting book lovers and col- 
lectors from many parts of the country. 

Apart from the chosen sphere of his 
life’s work, Harold Peirce’s absorbing 
passion is books. He has been a stu- 
dent of literature and a collector of 
volumes from his youth, and is known 
to the book vendors of two continents. 
Since the partial sale of his library it 
has been gradually restored to more 
than its original bulk, and is still rated 
as one of the largest private collec-. 
tions in the United States. Mr. Peirce 
has never lost the fad of a collector. As 
an evidence of his love of books, he is 
a member of the Bibliophile Society, the 
Philobiblion Club of Philadelphia and 
the Grolier Club of New York. 


Lives at Haverford, Pa. 


Mr. Peirce lives in a delightful home 
at Haverford, Pa., in the fashionable 
suburban district along the main line 
of the Pennsylvania Railroad, dwelling 
in the charm of a domestic circle com- 
posed of his wife and three unmarried 
daughters, the Misses Margaret, Mary 
and Elizabeth Peirce. He has, besides, 
two sons, Dr. George Peirce, a graduate 
of the special department of chemistry 
at Johns Hopkins, and Edmund Con- 
verse Peirce, a graduate in engineering 
at Cornell, who is now with the Bald- 
win Locomotive Works. 

About a year or two ago Mr. Peirce 
wrote a policy in the New York Life 
for $1,000,000 on Alba B. Johnson, 
president of the Baldwin Locomotive 
Works, and has placed about half a 
million more on other members of the 
corporation. It is currently said that he 
has written every man of wealth in the 
main line district where he lives, for 
amounts varying from $100,000 to $500,- 
000 in each case. 

Has Wide Interests 


Besides his studious love of books, 
Mr. Peirce is a profound student of na- 
ture and a patron of science. He is a 
fellow of the American Association for 
the Advancement of Science, a member 
of the American Academy of Natural 
Sciences and a member of the Geo- 
graphical Society of Philadelphia. 
is also a member of the Phi Kappa 
Sigma fraternity, the American History 
Society and the Historical Society of 
Pennsylvania. In addition to the Phi- 
lobiblion and Grolier Clubs, he is a 
member of the Union League, the Uni- 
versity, Art, Contemporary, City and 
Racquet Clubs of Philadelphia, the 
Merion Cricket Club of Haverford and 
the Duquesne Club of Pittsburgh. Mr. 
Peirce takes an active interest in church 
affairs. He is a trustee of the Bryn 
Mawr Presbyterian Church and a mem- 
ber of the Presbyterian Social Union. 
In politics he is a Republican. 


Mrs. Essie McCrary Wilson of Pine 
Bluff, Ark., will receive $7,125 from three 
life companies in which her husband, Fred 
Wilson, carried policies for a total of 
$9.500 when he disappeared from his home 
about four years ago. Suits recently 
brought to force payment of the insurance 
on the allegation that Wilson was dead 


He |' 


COMPANY STARTING WELL 





EXPENSE LIMIT PLAN USED 





National Life of the Southwest, Lo- 
cated at Albuquerque, Backed by 
Excellent Men 





The National Life of the Southwest, 
located at Albuquerque, N. M., that 
was incorporated under the New Mex- 
ico laws last year, is establishing itself 
on a very sound and sane basis. Its 
authorized capital is $200,000, and al- 
ready $100,000 has been subscribed 
among the directors and some of their 
friends. The amount available for or- 
ganization expenses is 15 percent and 
this is stipulated in the stock subscrip- 
tion blank. There are to be no notes 
taken in payment of stock subscrip- 
tions. The by-laws provide that no 
officer shall receive any salary until the 
company is actually earning a dividend. 
Has Good Backing 


The company has substantial back- 
ing, drawing as it has, for its officers 
and directors, from some of the promi- 
nent men of the state. John Becker, 
president of the First National Bank 
and the Becker Mercantile Company of 
Belen, N. M., is president; Nathan 
Jaffa, a banker and merchant at Ros- 
well, N. M.; R. H. Hanna, presiding 
justice of the New Mexico supreme 
court; B. C. Hernandez, congressman; 
M. L. Stern, a capitalist at Albuquerque, 
are vice-presidents; J. einman, 
proprietor of the Golden Rule dry 
goods store at Albuquerque, is treas- 
urer, and E. T. Chase, vice-president cf 
the Stockmen’s Guaranty Loan Com- 
pany of Albuquerque, is secretary. W. 
C. Reid, general counsel of the Santa 
Fe road, is general counsel of the new 
life company. In addition, there are a 
number of bankers and business men 
on the board. 


President Roberts Reelected 


A. R. Roberts has been reelected 
president and A. R. Wilson secretary of 
the Amicable Life of Waco, Tex. The 
directors ratified the action of the 
stockholders in electing Mr. Roberts as 
general manager for a term of fifteen 
years. Mr. Roberts has been the big 
factor in building up the Amicable Life 
and the stockholders desired the same 
successful policy to continue which he 
originated and for which he is respon- 
sible. 





The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets...............2...005 $ 2,220,534.72 
Insurance in Force..................-- 21,329,698.00 
Surplus to Policyholders.............. 358,399.47 


New Continuous Monthly Income Policies | , 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 











A Penn Mutual Premium, less a Penn Mutual Dividend, pur- 
chasing a Penn Mutual Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the sum of all its Bene- 
fits, is unsurpassed for net low cost and care of interest of all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


ON JANUARY 1, 1909, RATES WERE REDUCED AND VALUES IN- 
CREASED TO FULL 3% RESERVE 














International Life 


Che Big Life Company of TODAY 
with Methods of TOMORROW 


‘ Write us about our T. O. Policies. ; 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 


MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies 











J.0. LAUGMAN, President‘ B. O. BERGE, Secretary 


Lutheran International 


Insurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 

















The Puritan 








ARCADE BUILDING 
COLUMBUS, OHIO 


Life and Annuity Company 


A NON-PARTICIPATING LEGAL RESERVE 
LIFE INSURANCE COMPANY 


....Now Organizing 
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have been compromised. 





Indiana National Life Insurance Co. 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


INDIANAPOLIS 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 




















917 


a? 











l 


March 29, 1917 


THE NATIONAL 


UNDERWRITER 











ASSOCIATION ACTIVITIES 
CHICAGO BODY IS WAKING UP 


First Meeting Under New Administra- 
tion Is Held—W. D. Wyman and 
Harold Dyrenforth Speakers 


Plans for the coming year were out- 
lined at the first meeting under the 
new administration of the Chicago Life 
Underwriters Association, held last 
week. The new administration pro- 
poses to make each meeting an inter- 
esting one and of such a nature as to 
be as profitable to the soliciting agent as 
it will be to the general agent and man- 
ager. At the next meeting, for instance, 
the topic to be discussed is, “Is the or- 
dinary life policy the best form of con- 
tract to sell, and if so, why?” A limit 
will be put on each speaker of five min- 
utes, and anyone asking for it will be 
allowed the privilege of the floor. Each 
meeting hereafter will have some por- 
tion of it devoted to a discussion of a 
topic that is practical and interesting 
to life men, and it is felt that such a 
program will stimulate attendance. Wm. 
F. Crawford, president, and Dr. H. C. 
Castor, chairman of the executive com- 
mittee, were in charge at the first meet- 
ing. 

It was announced that in the near future 
the officers and executive committee will 
meet at luncheon with the directors of the 
Chicago Life Insurance Field Men’s Club— 
the special agents’ organization. A move- 
ment is on foot to consolidate these two 
organizations and it is hoped that some- 
thing definite can be accomplished. 


President Wyman Speaks 


W. D. Wyman, president of the Berk- 
shire Life, was the chief speaker at the 
meeting. Mr. Wyman began his life in- 
surance career in Chicago and was intro- 
duced as a raember of the Chicago asso- 
ciation as well as ex-president of both 
National and Chicago associations. Mr. 
Wyman discussed the early days of the 
Chicago association and told of first meet- 
ings which were held in a small room in 
the Grand Pacific hotel. Taking as his 
subject, “Cooperation Between Agents and 
Home Office,” Mr. Wyman pointed out that 
the company is at all times appreciative 
of the efforts put forth and the results 
accomplished by the men on the firing line. 
Mr. Wyman at one time carried a rate book 
and emphasized the fact that the officials 
of the majority of life companies have 
graduated from the ranks of the producers 
ana are fully aware of the obstacles con- 
fronting a soliciting agent. 


Harold Dyrenforth’s Talk 


Harold Dyrenforth of the Illinois Life 
had as his subject “Service.” The respon- 
sibility of the agents he pointed out does 
not end, but begins with the writing of 
the application. The agent should em- 
phasize when selling the prospect that the 
service the company is able to render be- 
gins with the delivery of the policy. 

President Crawford announced that a 
serious membership campaign would be 
maugurated and with the probable consoli- 
dation with the field men’s organization, 
an effort will be made to increase the 
membership to at least 400. 

The resolution approving the bill now 
before the legislature, giving authority to 
the insurance commissioner to regulate the 
organization of new life companies as re- 
sards the selling of stock was  unani- 
mously passed, as was a resolution com- 
mending the action of Superintendent 
Potts in protecting as far as possible the 
policyholders of the North American Union 
of Chicago, which attempted to merge re- 
cently with the Fraternal Aid Union of 
Kansas. Upon resolution it was decided 
to send letters to the Chicago “Tribune” 
protesting against its carrying the adver- 
tlsement of the Merchants Reserve Life of 
Chicago, an assessment company. It was 
maintained that the advertisement is mis- 
leading and a concerted effort will be made 
by the Chicago association to have it elim- 
inated from the advertising columns of all 
of the Chicago dailies. The subject at the 
May meeting will be “How to Use Divi- 
pn ane bei git and at the June meeting 
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_ Kansas City, Mo.—The Kansas City as- 
sociation has extended an invitation to the 
St. Joseph, Mo., association to attend its 
next meeting in Kansas City. The asso- 
clations at Joplin, Mo., Springfield, Mo., 
and Topeka, Kan., have also been invited. 


Por eorta Ill.—The first meeting of the 
corla association under the newly elected 
officers was held last week. W. E. Osborn, 
general agent at Indianapolis of the Provi- 
dent Life & Trust gave a talk on “Sand, 
— How to Apply It to the Wheels.” 
yames W. Cameron, Peoria manager of the 
Elliott-Fisher Company, gave a talk on 
Fundamentals for Developing Salesman- 


campaign planned by the association at 
its inception was started last week, when 
H. O. Pattison, general agent of the Home 
Life, gave a lecture at the Peoria High 
school. The next monthly meeting of the 
association will be held April 27. 


Racine, Wis.—The full roster of officers 
of the newly organized association at 


Racine is as follows: 
McCaughey, North- 


President—W. J 
western Mutual Life. 
Vice-President—Edward N. Rice, Metro- 


politan. 

Second Vice-President—John Overson, 
Equitable. 

Secretary—W. F. Kisow, Great North- 
ern. 8 


Treasurer—Nat Gales, New York Life. 
The charter membership is thirty. The 
association has voted to affiliate with the 
National association. The organization of 
Racine life underwriters doubtless will be 
followed by an organization at Kenosha, 
Wis. D. K. Dorr, Kenosha, was present 
at the last meeting of the Racine body to 
obtain details and, information. 


Toledo, Ohio—The March meeting of the 
Toledo association was held Saturday 
noon, over eighty being present. The 
guest of honor and speaker, W..H. Biers, 
Jr., of the Mutual Benefit Life at Roches- 
ter, N. Y., talked on the sale of life in- 
surance. Mr. Biers stated that every 
agent should eliminate a large number 
of the names on his list, and then having 
good, live timber, should, after careful 
preparation of each case and by having 
an average of 2.4 interviews per day, sell 
63 percent of these prospects on first 
interview and 24 percent on the second 
interview. He also said that if a man 
cannot be sold on the first or second in- 
terview, he should be eliminated from 
the prospect list. 





With Industrial Men 











New District at Kalamazoo 


The Western & Southern Life has 
opened a new district at Kalamazoo, 
Mich., and placed in charge as super- 
intendent, H. C. Cramton, formerly with 
the company in Cincinnati. 


Good Persistency Record 


At the annual convention of the Met- 
ropolitan Life superintendents, one of 
the announcements made that caused 
much interest was the percentage of 
business persistency. It was stated that 
84.01 percent of the industrial business 
issued during 1916 and 92.84 percent of 
the ordinary insurance has been kept 
in force. 


Public Savings Appointments 


The Public Savings Life announces the 
following appointments: Agent J. W. 
Robinson promoted to superintendent at 
Clinton; Agent E. H. Wynkoop promoted 
to superintendent at Terre Haute; Super- 
intendent G. J. Purcell transferred from 
Muncie to Indianapolis; A. E. Hopper ap- 
= to a superintendency at Evans- 
ville. 


Industrial Life Notes 


William Theis, agent of the Metropoli- 
tan Life in Covington, has been elected 
vice-president of the Covington-South Gate 
Loan & Building Association. 

The Irvington, N. J., office of the Pru- 
dential has been changed to a full fledged 
district and George D. Freeston has been 
made superintendent, having been trans- 
ferred from Philadelphia No. 1. 


Ruling on Exemptions 


The North Dakota law exempting the 
proceeds of life policies and fraternal cer- 
tificates from the claims of creditors of 
the insured has been held constitutional 
by the state supreme court. The state 
constitution has a provision on the ex- 
emptions of debtors which was alleged to 
invalidate the life insurance exemption 
law. The latter exempts not merely poli- 
cies payable to a widow or children, but 
those “made payable to the personal rep- 
resentatives of a deceased, his heirs or 
estate.” 


Field Men at Springfield 


The legislative committee of the Chi- 
cago Life Insurance Field Men’s Club was 
in Springfield, Ill., this week, at a hearing 
given by the subcommittee of the insur- 
ance committee of the House over the 
qualifications bill and the ninety day pro- 
hibitive bill fathered by the association. 
The field men are strong for an agency 
standard and believe that a license should 
mean something. They are trying to ele- 
vate the business and get better men en- 
gaged in it. 





_ The Lincoln National Life and the Amer- 
ican Life of Iowa have been admitted to 





ship.” The comprehensive educational 


Minnesota. 








on previous editions. 


I am well pleased with the work and 
you deserve credit for its completeness. 
Should I want any other copies will 
gladly order the same. Yours very 


truly. 
Wm, T. Alford, Camden, Ala. 


I am inclined to think that it is the 
best book of its kind published. . . . 
I will try to have as many of my agents 
as possible buy it. 
John Hughes Blackman, Mgr., 
Mutual of N. Y., Scranton, Pa. 


A book I consider of great value to a 
life insurance man. ,. 
George I. Brown, Freeport, Til. 


It is some book and would be a great 
help to anyone looking for insurance. 
A. F. Chris ,» Asst. Cashier, 
Far. & Merch. State Bank, Sarles, N. D. 


I like the DIGEST and especially the 
1916 copy, because I think it is the best 
ever. 

John Singleton Crowder, State Mgr., 
Central, Ia., Indianapolis, Ind. 


It is the most complete insurance “Di- 
gest” that I have ever had, and I could 
not have done without it. I have been 
with the Mutual Life for over 25 years. 

W. S. Croy, Spec. Agt., 
Mutual of N. Y., Toledo, O. 


I am certainly delighted with your 
great book of information and_ find it 
very valuable in my canvass for Life 
Insurance. Thanks to Mr. Henry Pow- 
ell, our manager of the Equitable Life, 
for giving you my name. 


. S. Cunningham, Agt., 
Equitable Life, Thomson, Ky. 


Your DIGEST has been just the book 
all life men need and as it has been used 
by the writer for several years past and 
has been improved each year, no doubt 
you have done the same this year. 

D. Geyer, Spec. = 
Mutual Life, Pomeroy, Ohio. 


I am very much pleased with the DI- 
GEST. It is very concise, still contain- 
ing all the information a person could 
want or need. It is so arranged that 
any information needed is easily found. 
Taken as a whole, I think it is a very 
valuable book and one every “LIVE” in- 
surance man should have. 

L. E. Goldsby, Spec. Agt., 
Equitable Life, Ardmore, Okla. 


I have found your book very valuable 
and do not intend to be without it from 


now on. 
I. T. Heard, Gen. Agt., 
Penn Mutual, Augusta, Ga. 


It is most valuable and I would not 
be without it. 
William W. Hill, Agt., 


Northwestern Mut. Life, Boston, Mass. 
Your book is worth more than the —— 
from every standpoint, and I am glad I 


bought them. 
R. H. Hitchins, 
Bloomington, Ill. 


I have gone over this edition very 
carefully and in my opinion it is the 
most helpful life insurance book that I 
have ever had occasion to see. 

I. Will C. Holman, Gen. Agt., 
Guaranty Life, Davenport, Ia. 


It is the one best investment, at any 


price. 
John F. Johnston, Dist. Mgr., 
Mutual Benefit, Derby, Conn. 


I am more than pleased with the POL- 
ICYHOLDERS’ DIGEST and the most 
complete work of the kind issued by any 
company, and of wonderful assistance to 
every agent in the field. Wishing you 
abundance of success. 

John G. Lewis, Dist. Mgr., 
Security Mut. Life, Alliance, Neb. 


I think you have the best all-round 
book on the market, and I will be glad if 
you will send your circular to the fol- 
lowing men: .. . 

T. E. McDonald, Portland, Me. 


I am pleased indeed with the book. 
Ss. L. Mains, Agent, 
Bankers Life of Neb., Crete, Neb. 


Rapid Fire Comments 
from the “Rank and File” 


culled from some of the hundreds of unsolicited letters re- 
ceived on the DIGEST after publication last year. 
not an office reference book; it is for the rank-and-file agent 
in town and country out on the firing line. 
are all on last year’s book, and they are only a small pro- 
portion; besides, there are in our files many hundreds more 









































































This is 


These letters 


. 

Please send me a copy of the 1916 edi- 
tion of the POLICYHOLDERS’ DIGEST. 
Can’t keep house without it. It is the in- 
surance man’s condensed Encyclopedia 
of information always ready for the busy 
man who is always on the job. 

J. L. Mitchell, Gen. Agcy. Mgr., 

Western Life Indemnity Co., Chicago. 


It certainly is a book of real informa- 
tion on insurance for an agent, and 
can use it to good advantage. It is just 
as good for the buyer as for the seller. 

A. H. Moyes, New York Life, 
Ogden, Utah. 


This book contains very helpful infor- 
mation and I certainly would not like to 
be without it in the future. 

. O'Bryon, Supt. of Agencies, . 

Bankers Life of Neb., Pittsburgh, Pa. 


I have used guides and manuals for 
over 20 years, but have found none as 
satisfactory as the POLICYHOLDERS’ 
DIGEST for 1916. 


Geo. F. Patch, Agt. 
Equitable Life, Croghan, N. Y. 
I think the book is one of the best I 


ever saw, and I think a lot of it. 
J. Gilmore, Penn, Saltville, Va. 


This is the first copy I have ever used 
and I can assure you I will be an annual 
subscriber for it as it is a source of 
much valuable information to me. The 
price is surely reasonable and I cannot 
understand why every agent should not 


have one. 
R. E. Duffy, Scranton, Pa. 


Am very much pleased with it. It will 
be a great help to me. 
Mrs. Lola E. Ray, Cadiz, O. 


I like the DIGEST very much, and ex- 
pect it will prove valuable in my work 
as an agent. I have had occasion sev- 
eral times already to consult it for cor- 
rect information. Am pleased with my- 
self for having bought it. 

. B. Robinson, Agt., 
Equitable Life, Brockport, N. Y. 


I find this book is well filled with de- 
tailed information in regard to the life 
insurance companies, both new and old, 
and large and small, arranged in a very 
convenient form for quick reference. 

George M. Ross, Dist. Agt., 
Union Central Life, Grinnell, Ia. 


I consider this publication more valu- 
able than ever in its completeness. 
Burton H. Saxton, Gen. Agt., 
Conn. Mutual, Fort Dodge, Ia. 


May 8, 1916. 
I received the copy on the 6th inst., 
and regard it a complete library on the 
subject of life insurance. 
W. C. Snyder, Agt., 
Indianapolis, Ind. 


I wish to express my appreciation of 
both the material that is embodied in 
this book and its convenient arrange- 
ment. W. S. Truax, Agt., 
Conn. Mutual, Springfield, O. 


I have your 1916 DIGEST. Every life 
insurance agent should have one. It is 
cheap to the agent at $2.50. 

W. E. Weldon, Agt., Paris, Tenn. 


It is all you claim and would never 
do without it. H. G. Werner, Agt., 
Bankers Life, Oshkosh, Wis. 


Your book the most complete I ever 
saw. Does not seem to me you charge 
enough to get out on it. 

W. C. Mimbish, Spec. Agt., 
Equitable Life, Birmingham, Ala. 
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PRESENT OPPORTUNITY 

AT no time in recent years have life 
agents been afforded such an oppor- 
tunity to write business as now pre- 
sents itself. The events of last week 
have made it almost certain that when 
President Witson calls the special sese 
sion of Congress, April 2, he will ask 
it to declare war against Germany. 
This has been broadly discussed in the 
daily papers and practically every one 
feels that on or shortly after April 2 
a state of war will exist between this 
country and the Central Powers. 

The fact that war is so soon to be 
declared has had a very disturbing cf- 
fect upon the minds of the general pub- 
lic. Compulsory military training and 
universal service are being discussed 
and advocated from almost every side. 
It is being pointed out that because of 
the fact that our army and navy is so 
largely undermanned it will be neces- 
sary, in the event of actual hostilities, 
to call upon, not only the National 
Guard, but thousands of volunteers. 
The possibility of conscription is not 
at all remote. 

With these facts to face, the average 
man is giving some serious thought to 
the future, and the agent who is not 
taking advantage of the uncertainty of 
the day, which exists in men’s minds, 
is missing one of the greatest opportu- 
nities which has ever been presented 
to life insurance salesmen. 

The time to go after this business is 
now. After war is actually declared the 
companies will be forced to adopt a 
very conservative policy regarding ap- 
plicants. The majority of companies 
will no doubt attach immediately a war 
clause, ranging from $30 to $50 per 
thousand. It is only reasonable to sup- 
pose that if this country sends troops 
to continental Europe the companies 
will attach to such applicants a war 
clause carrying an extra premium of.-at 
least $100, or refuse the risk entirely. 

The majority of company officials at 
the present time state that in the event 
war is declared they do not know what 
they will do. Their attitude will de- 
pend entirely upon the gravity of the 
situation. However, that something 
will be done, there is no doubt. It is 
only fair to the companies to protect 
themselves and their policyholders 
against high mortality, and the very 
fact that measures of some sort must 


6,000,000 
New Policyholders in 1917 








certainly be taken is the one point on 
which life insurance should be sold to- 
day. 

Young men are ordinarily the hardest 
life insurance prospects to write. Here 
is an opportunity to present them with 
an argument that they cannot get away 
from. Men below 30 years of age will 
certainly be called out first, and it is 
to these that the most forceful argu- 
ment can be presented at the present 
time. After war has been declared, ap- 
plications will begin to come in over 
the counter. Companies will be exam- 
ining their business very closely, how- 
ever, and the opportunity for the agent 
to do his best work will be gone. 








GRASPING OPPORTUNITIES 


Tue difference between men who 
make the greater success and those who 
make the less success is not so material 
after all. It is simply one of detail. 
The successful man never overlooks a 
little thing in life; in fact, he began 
with small things and gained his confi- 
dence in himself by tackling those little 
things. Success, after all, as some one 
has put it, is nothing but a multiplica- 
tion of little opportunities. The men 
who made their millions in this coun- 
try first learned how to make dimes, 
quarters and dollars. 

There are opportunities abroad for 
every one. The salesman who has been 
grasping the small opportunities, the 
common ones about him, is the one who 
has prepared himself to grapple with 
the greatest one. Each individual ex- 
perience is important to the success of 
the life agent. One territory is about 
as good as another. There are men to 
be insured everywhere; human life is 
just the same the country over. The 
needs are not different; people live 
about the same, are working towards 
the same goal, have the same demands 
to meet, and need the same kind of 
protection. The salesman who can, 
therefore, take advantage of the oppor- 
tunities all about him, who can see 
them, recognize them and grasp them, 
is the man who will win. 








GETTING PROSPECTS 


AN agent must always keep in mind 
the fact that he should have running 
into his stream new prospects. He 
should have definite ideas as to how to 
get prospects and when they become 
scarce an agent should do some straight 
canvassing in order to refresh his list. 
It is necessary, in order to enlarge his 
acquaintance, for an agent to belong to 
clubs, become identified with civic or- 
ganizations and make himself useful in 
many ways. He should tactfully se- 
cure as many friends and acquaintances 
as he can make. 

When he meets people that have the 
appearance of being good prospects, he 
should secure some information about 
them and index them in his card sys- 
tem. Within a month’s time these men 
should be called upon and some defi- 
nite proposition made to them. Old 
policyholders are most excellent pros- 
pects, and probably most agents depend 
on this source more than any other for 
help. Old policyholders should be 
worked over and over and never lost 
sight of, either as prospects for more 
insurance themselves, or being able to 


give suggestions as to relatives and 
friends who probably are in the market. 





Personal Glimpses of 
Life Underwriters 


The agents of the Kansas City Life 
honored President J. B. Reynolds on 
his birthday anniversary, March 22. The 
sales department held an open field day 
and everybody was out getting business 
in honor of the big chief. The Okla- 
homa agency led in volume with 229 
applications, aggregating $596,000 in, 
business, The Missouri agency was 
second with 322 applications, the busi- 
ness amounting to $571,000.. President 
Reynolds received a number of tele- 
grams and letters of felicitation from 
the field force and friends of the com- 
pany. He is held in high esteem, not 
only as the chief executive of the com- 
pany, but as the agency head and a 
good friend. 


Fourth Vice-President Henry L. Ro- 
senfeld of the Equitable Life of New 
York, who has returned from England, 
having been abroad on business for the 
company during the last six months. 
Since the war began, Mr. Rosenfeld has 
visited the belligerent countries several 
times, passing through a number of in- 
teresting experiences. His last voyage 
was through the war zone. He has 
made about twenty trips abroad. On 
his return passage in 1909 Mr. Rosen- 
feld was a passenger on the “Baltic” 
when it rescued the passengers of the 
“Republic,” which had been rammed off 
Nantucket by a freighter. 


S. J. Rosenblatt, manager of the State 
Life in Chicago, again heads the front 
page of the company’s bulletin as a 
leader for February, a position he has 
often occupied with the company. In 
fact, Mr. Rosenblatt is a chronic first 
place man. He is entering on his tenth 
year of service with the State Life and 
he is up and doing. The company says 
of Mr. Rosenblatt that lapses in pre- 
mium payments in his territory are few 
and far between, death losses are un- 
common and his policyholders are an 
army of satisfied supporters who are 
pleased with the service that he renders 
them. 


Herman Kramer, city manager of the 
Penn Mutual Life in Chicago, will give 
a dinner next Friday evening in honor 
of Manager C. J. McCary of the com- 
pany. Mr. Kramer has invited a num- 
ber of Mr. McCary’s friends to meet 
on this occasion and has issued the fol- 
lowing very unique invitation to the 
affair: 

AN INVITATION 


Ye Gueste of Honoure Clyde J. McCrary, 


Esq. 
Most Honourable & Excellent Sire 


A certayne gentleman yclept, Herman 
Kramer, during this—ye Lenten Tyme— 
will forgathre a goodly compaignie of ye 
goode & olde tyme Masters, by appoynte- 
ment, to assemble at ye Central Manufac- 
turing District Club, 1110 West 35th 
Street, Friday ye XXXth daye of Marsche, 
at VII P. M. Ye goodly hoste has ar- 
ranged a Royall Olde dynner of Sumpteous 
fine Vitailes and delicate meates, to be 
served with choyce Wynes and olde musty 
Ales for ye stomacke—Ye Hoste promises 
eating and drynking in plentiful abun- 
dance. Noble feasting and chere will be 
made. At ye appointed houre and by vir- 
tue of his position he will appoint ye a 
Toastmaster who will preside at ye feast 
and protect ye compaignie from any ache, 


-| whether it be physical or mental. 


M. F. Belisle of Kansas City has 
been elected vice-president in charge of 
agencies by the American Central Life 
and assumed his new duties last Mon- 
day. Mr. Belisle has been general 
agent at Kansas City, where he made 
a notable success and built up a large 
agency. A complimentary luncheon 
was given him last Saturday by 
the life men of Kansas City, prior 
to his departure for Indianapolis. 
Among the speakers were J. B. Rey- 
nolds, president of the Kansas City 
Life; J. P. Somerville, Penn Mutual; 
J. R. Farney, Bankers Reserve; J. S. 
Barrow, National Life, and Ira B. 
Mapes. A. P. Osborn, president of the 





Kansas City Association of Life Un- 
derwriters, presided. 


Claud W. Fairchild is Colorado’s new 
commissioner of insurance. He was 
secretary to Governor Ammons two 
years ago. Governor Ammons is presi- 
dent of the Farmers Life of Denver. 
The appointment is accepted as satis- 
factory by insurance men, Mr. Fair- 
child being among those named by the 
Insurance Federation as acceptable to 
insurance interests. There still is spec- 
ulation regarding the deputy, Mrs. D. 
M. Rolph. She was destined to suffer 
as others have suffered at the state 
house by tthe clean-up on politics, but 
pressure brought by insurance men to 
induce her retention may change that 
situation. 


Rufus W. Weeks, vice-president and 
chief actuary of the New York Life, on 
March 20 celebrated his fiftieth anniver- 
sary with the company, receiving con- 
gratulations from his friends all over the 
country. He was just 21 years of age in 
March, 1867, when he started with the 
New York Life. The company at that 
time was just 21 years of ago. At noon 
on March 20, about 90 of the home office 
staff, department heads and officials all of 
whom had served 25 years or more with 
the company, assembled to do honor to 
Mr. Weeks. He was presented with flow- 
ers and a gold watch. His own depart- 
ment sent him flowers, a book of exquis- 
itely engraved resolutions and a silver 
traveling case. x 

Mr. Weeks’ father was a mathematician, 
for many years having been connected 
with the actuarial department of the Mu- 
tual Benefit Life. While yet a clerk the 
son devised a formula for calculating the 
premium on a return premium endowment 
policy, a feat over which Elizur Wright, 
the famous Massachusetts life insurance 
actuary, expressed great interest. Mr. 
Weeks is a charter member of the Ac- 
tuarial Society of America, and was presi- 
dent in 1905-6. In 1900 he was appointed 
official delegate of the United States gov- 
ernment to the International Congress of 
Actuaries that was held in Paris. 


Alfred MacArthur, Chicago general 
agent of the National Life, U. S. A., who 
recently retired as president of the Chi- 
cago Life Underwriters Association, is re- 
ceiving the condolences of his many 
friends, owing to the death of his wife this 
week at Mayo Brothers hospital, Roches- 
ter, Minn. Mrs. MacArthur’s funeral was 
held at the family residence in Oak Park, 
Ill, Wednesday. Mrs. MacArthur was a 
young woman of many charms and her 
early passing is deeply deplored. She was 
30 years of age and leaves two children. 
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Real Salesmanship 
Is Illustrated 
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Bill Brown is a real salesman. His 
friend, Tom Jones, is not. The two 
met on the street the other day, and 
after exchanging the usual courtesies, 
Jones said: “A friend of mine has 
offered me a position to sell hats.” 
“Well, that looks good; are you going 
to take it?’ “No, what’s the use? 
Everybody has a hat already.” 

That’s just why Jones is a*poor sales- 
man. Had Brown been offered the job, 
he would probably have said: “Sure, 
I’m going to take the job. Anybody 
can go out and sell some splendid, 
brand-new product that nobody has 
yet, but it takes a real salesman to sell 
something everybody’s got already. 
And I want to be a real salesman!” — 

The poor salesman wants a job which 
will do the work for him—he wants 
money and advancement without the 
price—he wants to receive without giv- 
ing. The notion that one can drop into 
some position where all he has to do to 
make money is to sit still and look wise 
has ruined more men than drink. 

A man should be glad to have a hard 
job, for that’s the only kind of a job 
that will ever make anything of the 
man. 

With such a standard, a man can go 
out and sell hats to the hatless and 
hatted—can sell life insurance to the 
uninsured and the insured.—Reliance 
Bulletin. 








They were very happy that evening, sit- 
ting close together in the garden sum- 
mer house, when he remarked, “What 4 
pity it is that happiness can’t be insured! 
With a closer snuggle, she replied, ‘Mine 
is—in your company,” . 
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POINTS FROM AGENCY MEETING 


Mid-West Representatives of the Massachusetts 
Mutual Discuss Various Methods of Selling and 
of Giving Policyholders Most Efficient Service 


Tt THE recent midwest group 
A meeting of the Massachusetts Mu- 

tual Life men in Chicago, there 
were many points brought out of gen- 
eral interest to agents in the field. Part 
of this symposium was given in THE 
NATIONAL UNDERWRITER Of March 8. 
ESPRIT DE CORPS WORTH MUCH 

TO AN AGENCY 


“The measure of a man’s greatness is 
not the amount of the service he could 
command by wealth or power, but the 
amount of service he could give by 
reason of ability or opportunity,” said 
A. W. Kruemeling of Detroit in a very 
excellent paper on “Esprit de Corps.” 
He pointed out what an advantage it is 
to every man in the office to have this 
spirit in the organization exist, a splen- 
did spirit of team work, which makes 
every man work not only for his own 
advancement, but to bring credit to 
the office. Esprit de corps is not orig- 
inally a cause, but the effect of many 
causes. When it once becomes existent 
it then becomes a cause of great ac- 
complishments. ‘ 

GETTING A SETTLEMENT WITH 

THE APPLICATION 


John H. Dingle of Chicago says that 
a salesman must have ambition, man- 
hood and the ability to read men. 
Salesmanship is the biggest word in 
the dictionary. In filling out an appli- 
cation Mr. Dingle turns back the bind- 
ing receipt, reads the questions and gets 
them answered, with the exception of 
the question, ‘Have you paid the first 
premium?” Then he turns to the pros- 
pect and says in effect, “The company 
has arranged to cover a man from the 
time his application is signed, provided 
he has paid the first premium.” He 
then calls attention to the advantage of 
getting this additional insurance and 
protecting his family against the pos- 
sibility of his being killed before the 
policy actually reaches him and thus 
endeavors always to get a settlement. 

Securing a settlement with the ap- 
plication gives less time for an unfavor- 
able change of mind on the part of the 
prospect and affords him a greater 
amount of protection, It helps the 
agent also by giving him a mental pic- 
ture of an application and money to- 
gether. It clears his mind and gives 
him the opportunity often to sell more 
insurance when the policy is delivered. 
Agents should endeavor to get a set- 
tlement with every application. 


Men Who Get Them Tell How 


L. S. McWilliams, who has a record 
of getting a settlement with about 95 
percent of his applications, said that 
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an agent is derelict in his duty if he 
fails to get a settlement. He illustrated 
with several instances in his own ex- 
perience, where applicants objected to 
paying anything until they secured the 
policy, but consented to do so after he 
had given arguments showing why they 
should. He said that he urges the set- 
tlement with the same degree of per- 
sistence as he does the signing of the 
application. If the policy is not actu- 
ally in force from the date that it bears, 
the assured is not getting value re- 
ceived from his insurance money. 

Mr. Dunkelberger, an agent of Sedg- 
wick, Kan., said that in three years that 
he has worked for the company he has 
never sent in an application without 
some kind of a _ settlement and has 
never failed to deliver a policy. He be- 
lieves that settlements can almost al- 
ways be secured if the agent is insist- 
ent. He writes acquaintances almost 
exclusively, but that fact does not pre- 
vent his making them “come across” 
when they give the application. 

kk x 


PROPER INTRODUCTION VERY 
IMPORTANT 


Joseph C. Behan, superintendent of 
agencies, who closed the business part 
of the meeting, made one especially 
good point, which had been brought 
out by an agent at Atlanta. 

“When you go into a town for work,” 
said this agent, “be sure you are in- 
troduced by the proper person—one in- 
terested in you and in life insurance, 
and one of unimpeachable character.” 
The agent had illustrated this by an in- 
cident in General Gordon’s campaign 
for the governorship of Georgia. In 
one town nobody would undertake to 
introduce him as the county was almost 
solidly for his opponent. 

Going along the street Gordon was 
met by an old Confederate soldier, who 
saluted him and called him by name. 
Gordon remembered his name also as 
Grimes and asked him to introduce him 
at his public meeting. Grimes was no 
public speaker but he knew and ad- 
mired the General, had perfect confi- 
dence in him and he spoke from the 
heart. The introduction secured Gor- 
don a favorable hearing, and when the 
returns came in they showed he had 
carried the county almost unanimously. 

* * * 


POINTS AS TO CORPORATION 
INSURANCE 


Carleton M. Vail of Chicago read a 
very able paper on “Corporation Insur- 
ance.” H. M. Byllesby of Chicago, 
head of the great engineering company, 
says that any of his employes worth 
$5,000 a year is worth insuring in the 
interest of the corporation, as it would 
entail a $5,000 loss to fill his place. It 
has been firmly established by courts 
that corporations have an insurable in- 
terest in the lives of their officers and 
more responsible employes. 

Mr. Vail says that prospects for cor- 
poration insurance are secured partly 
through banks, commercial paper 
houses and the like, from which it is 
learned at times that certain corpora- 
tions are borrowing considerable money. 
These loans often are made on notes 
indorsed by a wealthy officer or di- 
rector, and the value of the paper de- 
pends largely upon his continued life. 
In some cases banks have been known 
to require the indorsement of an officer 
of a corporation, holding that its fu- 
ture success depends upon his contin- 
ued life and service as an officer. 


Producer Worth More Than Product 
Mr. Vail pointed out that property of 


various kinds is insured by all business 
men and property is only the result of 
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man’s labor. How foolish then to in- 
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sure the results of a man’s labor and 
neglect to insure the life which creates 
the result. The speaker explained in 
what way he makes a ledger account of 
corporation life insurance. 

To write this class of insurance the 
agent should get a proposition in good 
shape, based on such information as he 
is able to secure, and then take it with 
the one man most interested in the 
welfare of the institution. If he can be 
won over, then the proposition should 
be presented to the executive commit- 
tee, board of directors or members of 
the firm, whose action is necessary to 
confirm it. 

In the discussion following it seemed 
to be the consensus of opinion that the 
most satisfactory form of corporation 
insurance is that providing for the pay- 
ment of the premiums by the corpora- 
tion or firm itself and the payment of 
the proceeds from the policy to the 
corporation for the purpose of buying 
out the interest of the deceased partner 
or stockholder, thus preventing his fam- 
ily or heirs from interfering with the 
management of the institution. 

* ca * 


BUILDING AN INCOME FROM 
SEVERAL POLICIES 


One of the most practical papers 
read at the meeting was that of Law- 
rence C. Whitten of Cincinnati on the 
best method of combining old policies 
with new ones, arranging for an in- 
come for the beneficiaries. 

Pointing out the needs of income in- 
surance, Mr. Witten told of the case of 
one widow who, being left with $50,000 
lump sum insurance, was flim-flammed 
out of it in a short time and now is a 
cabaret singer. Another, who was left 
$5,000, immediately bought a grand 
piano and other luxuries and shortly 
had nothing to live on. 

“Our business,” said he, “is to see 
that old and new policies be used to 
give the largest possible income for 
the longest possible period.” 


Specific Cases 


Take the case of a man with $2,500 
income, carrying $3,000 insurance. He 
does not feel that he can carry any 
more. Mr. Witten works out a propo- 
sition by which his present insurance 
will pay a certain monthly income and 
then puts up to the owner the proposal 
that he pay so much more a year in or- 
der to secure a stipulated amount of in- 
come for his wife for, perhaps fifteen 
years. In the handling of such cases he 
does not talk to the man about taking 
additional insurance, but simply about 
buying additional income for his family. 
He has sold such cases where the as- 
sured did not even inquire as to the 
amount of additional insurance he was 
taking until several months after the 
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policy had been delivered. Mr. Witten 
says that to a man of ordinary income 
the agent should not talk about the 
amount of insurance. Talk about thou- 
sands scares him. Talk about $50 a 
month income on the other hand and it 
sinks in. 

Arguments for Income 


Everett C. Ettinger of the Chicago 
office, who discussed Mr. Witten’s pa- 
per, said that where a life insurance 
agent comes in is in making the assured 
realize the seriousness of the question, 
“What will become of my wife and 
family after the lump sum insurance I 
carry has been exhausted, say in two 
or three years?” Mr. Ettinger believes 
strongly in selling income insurance, 
with ten years guaranteed. 

R. H. Sabin said that where a man 
is carrying only a small policy and can- 
not possibly take more, it is well to 
make the payment upon an income 
basis. Frequently his wife and family 
will have to go to live with relatives 
and it is a fact that they wifl be made 
much more welcome if they have even 
as much as $100 a year cash income. 

x OK Ok 


USE OF OPTIONS AS FACTOR 
IN SELLING 


Fritz A. Litchenberg of Columbus 
said it is irony for an agent to talk 
about service when he does nothing 
about showing the assured how the 
proceeds of the policy should be han- 
dled. He believes in making even small 
policies payable on the monthly income 
plan. For a mechanic who can carry 
32,000 of life insurance he suggests that 
this amount of premium will pay $50 
a month for probably forty-two 
months. Instead of talking principal 
sums he talks income, amounting to 
about $50 a month for a certain num- 
ber of months. Mr. Lichtenberg said 
there is no stronger way of tying an 
assured to the agent than to be the one 
who started him on the income plan of 
insurance and showed him that the 
agent was no insurance peddler, but a 
giver of service. 

Joseph W. Briggs of Milwaukee often 
gets a man’s interest by telling him 
that he has a proposal for cutting down 
his life insurance cost one-third. This 
sounds like a good thing. When the 
prospect wants an _ explanation he 
shows him that the cost of a policy, 
payable in a certain number of install- 
ments, which will aggregate a certain 
amount, is about one-third less than a 
policy calling for the payment of the 
same amount in a lump sum at death. 
Mr. Briggs says that agents do not 


study installment options as_ they 
should. In them is much that can be 
used as a lever for getting business. 


J. P. Morgan’s Insurance 


The New England Mutual Life an- 
nounces that it promptly issued its 
policy for $50,000 on the life of J. Pier- 
pont Morgan, when application was 
made to it. Mr. Morgan’s $2,500,000 of 
life insurance was applied for on the 
ordinary life plan. The total premium 
is about $112,000. Reinsurance was ap- 
plied for in almost all the larger com- 
panies. 


The Chicago agency of the Provident 
Life & Trust has organized a _ bowling 
league. The two teams are pretty evenly 
matched. They meet every Tuesday after- 
noon. 
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News About Companies 








Provident, Bismarck, N. D.—The com- 
pany will enter South Dakota April 1 and 
will establish an Office at Aberdeen. 


First Prudential, Galveston, Tex.—The 
First Texas State of Galveston, Tex., has 
filed an amendment to its charter changing 
its name to the First Prudential. It took 
over the Prudential of San Antonio last 
year. <2 

Germania Life—The fifty-seventh an- 
nual statement shows $21,061,000 of new 
paid-for business, a gain of nearly $6,000,- 
000 over 1915, and a gain in business in 
force of $7,875,844, the total in force 
Dec. 31, 1916, -being $158,839,852. The 
assets show a gain of $1,213,481, the total 
now being $53,795,043, while there was a 
saving of $511,000 to policyholders on 
account of the very favorable mortality 
experienced, namely, 61.12 percent of the 
expected, as compared to 66.56 percent in 
1915. The new business applied for up 
to March 26, 1917, amounted to $8,768,868, 
representing a gain of 41 percent over 
the same period of 1916, which was the 
most successful year in the company’s 
history. 

a * * 

Northwestern National—The Minnesota 
department has made its report on the 
company as of Dec. 31 and says in_ part: 
For the purpose of this examination I have 





obtained a valuation of the ground, exclu- 
sive of buildings (home office property) 
and from such valuation there still re- 
mains an excess in market value over book | 
value amounting to $190,000, which is not | 
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considered in this report. The loans were 
carefully examined and as a result I am 
of the opinion that the company is amply 
protected. It is evident that the company 
applies good and conservative judgment 
in this department. The records are com- 
plete in every detail. The company is 
voluntarily carrying as a liability the sum 
of $100,000 to cover any future contin- 
gencies. The unassigned fund (surplus), 
as determined by this examination, is 
$1,538.34, in excess of the surplus as 
claimed by the company. 

The result of this examination shows 
that the affairs of the company are being 
efficiently conducted. There is an evident 
desire on the part of the officers to at all 
times safeguard and properly conserve the 
interest of its policyholders. During re- 
cent years it has made marked progress 
and at this time the condition is most sat- 
isfactory. The books and records in all 
departments were found well kept. 





Life Agency Changes 











Ellis and Young Named 


B. E. Ellis, Pacific Coast supervisor 
for the Equitable Life of Iowa, has also 
been appointed general agent for the 
company in northern California, with 
headquarters at San Francisco. Chap- 
man Young, formerly associate general 
agent for the Equitable at Louisville 
for two years, and a large personal pro- 
ducer for the Northwest Mutual, is ap- 
pointed general agent for the Iowa 


company in southern California. 





Takes the Capitol Life 


J. W. Hawk, for the past year an 
agent of the Pittsburgh Life & Trust 
at Kansas City, has been appointed gen- 
eral agent there for the Capitol Life 
of Denver, Colo. Mr. Hawk will prob- 
ably organize agency forces in both 
Kansas and Missouri. 


Meyerfeld Made Manager 


Sigmund W. Meyerfeld has been ap- 
pointed Illinois state manager of the 
North American Life of Canada with 
headquarters at Chicago, succeeding 
George E. Garvin. Mr. Garvin’s im- 
paired health made it impossible for 
him to continue active work. Mr. 
Meyerfeld has a record as a producer 
to his credit, having been with the 
Bankers Life of Des Moines for many 
years. He was the first president of 
the Bankers Life $100,000 Club. Mr. 
Meyerfeld was at one time manager of 
the Chicago office and also the New 
York office of the Bankers Life. He 
has put on six new men since assum- 
ing charge of the Chicago office and 
plans to develop the territory outside 
of Chicago as rapidly as possible. 








LIFE AGENCY NOTES 


W. H. Wehrman has been appointed man- 
ager of the Toledo Travelers Life at Co- 
lumbus, Ohio. 

S. J. Hirstio, of the Chisholm Insurance 
Agency, has been appointed district agent 
of the Great Northern Life of Wausau, 
Wis., at Chisholm, Minn. 

Miss Eddie Osborne of Winchester, Ky., 
has been made district agent of the Pa- 
cific Mutual Life, and reports to H. G. 
— general agent at Mt. Sterling, 

y. 

R. B. McGuire, formerly industrial as- 
sistant superintendent for West Coast- 
San Francisco Life at Los Angeles, is 
appointed general agent for Kern county, 
with headquarters at Bakersfield, Cal. 

B. W. Boyd and L. T. Boyd, comprising 
the firm of Boyd & Boyd, have been ap- 
pointed general agents of the Equitable 
of Iowa at Kokomo, Ind., and will have 
supervision over the greater part of north- 
ern Indiana. 

F. W. Titterington of Kansas City, Mo., 
who for the last eight years has been with 
the Guarantee Fund Life as_ state mana- 
ger, has contracted with the Reserve Loan 
Life as manager for western Missouri and 
southeastern Kansas. 


Crawford Elected President 


Illinois general agents of the Equit- 
able Life of Iowa met in Springfield, 
Ill., last week and formed a permanent 
organization. The officers elected were 
William Franklin Crawford, Chicago, 
president; Ben Block, Peoria, vice- 


president; M. C. Nelson, Decatur, sec- | 


retary and treasurer. 


The Century Life of Indianapolis has 
been licensed in Ohio. 








K. A. FERGUSON HONORED 





ROUNDS OUT TWENTY YEARS 





Union Central Life Manager Is One 
of the Successful Agency Leaders 
of Today 





Edward A. Ferguson, Illinois man- 
ager of the Union Central Life is cele- 
brating 20 years of continuous service 
with the Union Central this week. On 
Monday the Chicago agency force and 
many men from various points in the 
state surprised Mr. Ferguson with a 
luncheon in his honor. 

Mr. Ferguson has been in the life 
insurance business in Chicago since he 
graduated from Harvard. His early ex- 
perience was with the Mutual Life of 
New York. He later became manager 
with supervision over six states for the 
Nederland Life, and in 1897 went with 
the Union Central. In 1906 he was ap- 
pointed manager of the state. When 
he went with the Union Central there 
was in force in Illinois only $400,000, 
with a premium collection of $10,000 
and no agency force. He took with 
him two men from the Nederland Life. 
The growth of the agency and the 
company’s business in Illinois, is best 
indicated by the figures of Jan. 1, 1917, 
showing $46,497,000 of insurance in 
force and a premium collection during 
1916 of $1,600,000. 


Agency Is Unique 


In many respects the Chicago agency 
of the Union Central is unique. Last 
year the average production of its 18 
men was $209,000 a piece. No part time 
men are employed in the Chicago 
agency and probably as high a produc- 
tion per man is not to be found in any 
other agency in the country. Mr. Fer- 
guson’s ability as an agency manager 
is reflected in the length of time his 
men stay with him, and the fact that 
if a man stays one year with the agency 
he will invariably become a permanent 
fixture with the organization. 

Mr. Ferguson has the gift of selecting 
and inspiring men. He is sincere and 
sympathetic. He ties men to him and 
loyalty is a big asset in his organiza- 
tion. 


To Have Agency Meeting 


The Standard Life of Atlanta, Ga., 
owned and operated by negroes, will 
hold its first annual agency meeting at 
the home office of the company on 
April 5-6. 

Hugh M. Willett of Atlanta, Ga., of 
Bagley & Willett, general agents of the 
Penn Mutual Life and former president 
of the National Life Underwriters As- 
sociation, and W. Woods White, gen- 
eral agent of the Northwestern Mutual 
Life at Atlanta, will be among the 
speakers. 

Under the direction of Henson E. 
Perry, president, this company is mak- 
ing good progress. It now operates in 
nine states and arrangements are being 
made to enter Illinois, Ohio and Mary- 
land. 
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CEDAR RAPIDS 
LIFE INSURANCE CO. 


FOR GOOD MEN 
CBRobhi ns, Pres. CBSvoboda, Secy. 
HOME OF FICE 
CEDAR RAPIDS, IOWA 




















a 
Yourgreatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 


For Information Address 


LOUIS H. KOCH, Vice-Pres. and Gen. Manager 











THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson 
President 

Chicago ~~ 





Home Office Building 
Chicago 














Bankers Mutual 
Life Company 


Freeport, Illinois 
PURE PROTECTION 








Annual Premium per $1,000 
WHOLE LIFE 


Age25 ... . - $12.20 
Agewe i ccs es 1S 
Age50 .... . 25.44 


Other Ages in Same Proportion 


AGENTS WANTED IN 
Illinois, Indiana, Michigan, 
Kentucky and Missouri 














AREYOU ALIVE AGENT? 
Can You Produce Business? 


WE want a man who can show a good clean 
record—large or small producer, for large 

itory— teour Guarant 
Premium Reducing — Pays Double the 
Face on Accidental Death. Total Disability. 
20-Pay Plan Guaranteed Paid up in 15 years. 
Address Jas. H. Jamison, Pres. 


Q 
” Jsurance Company 


OF OES MOINES.IOWA. 








14 LIFE 





THE NATIONAL 





UNDERWRITER 








March 29, 1917 








TWO MILLION IN MARCH 
DAY’S AGENCY MADE RECORD 


High Figure On Paid-for Business 
Reached By Big Chicago Office 
of Mutual Life 


During the first twenty-eight days of 
March, the Chicago agency of the Mu- 
tual Life of New York produced $2,000,- 
000 in paid-for business. The written 
business for the entire month will run 
considerably over this. Although the 
agency has for the past fifty-three 
months, produced over $1,000,000 of 
paid-for business per month, this is the 
first time that the $2,000,000 mark has 
been reached. Darby A. Day, manager 
of the agency, will celebrate his sixth 
anniversary as manager of the Chicago 
office next Monday night with a ban- 
quet. For the past month the men in 
the agency have been divided into two 
teams and the losing team will have to 
pay for the dinners for the winners. 


Field Is Thirteen Counties 


Mr. Day assumed charge on April 1, 
1911, and since October, 1912, the agei- 
cy has produced $1,000,000 a month or 
more. The Chicago office has super- 
vision also over thirteen surrounding 
counties and claims that its record has 
never been equalled by any other agen- 
cy, having charge of a similar sized ter- 
ritory. The agency’s record by months 
follows: 
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DIRECTORY OF 
LIFE INSURANCE 


‘ILLINOIS 
_- J. McCARY & CO. 


GENERAL AGENTS 
The Penn Mutual Life Insurance Company 
Any Life Insurance Man not Already Familiar with 
Our Service Should See us at Once 
Penn Mutual Policies Sell Themselves 
CORN EXCHANGE BANK BLDG. 


CHICAGO 


YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. Co. 
of Pittsfield, Mass. 
69 W. Washington Street 


CHICAGO, ILLINOIS 


MINNESOTA 


E. ELLIS, Manager 


© EQUITABLE LIFE INSURANCE 
COMPANY OF IOWA 


419 to 423 Plymouth Bldg. 
4th and Hennepin 
Opportunity for good agents 
MINNEAPOLIS 


OHIO 


























R. BRUEHL & SON 


w.* 
e GENERAL MANAGERS 
Central Department 


State of Ohio and Northern Kentucky 
Home Life Insurance Company 
8 and 22 East Fourth Street 


CINCINNATI, OHTO 
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Conversion of Term Policies 


On Jan. 1 last, the Northwestern Mu- 
tual Life had in force $28,243,483 of re- 
newable and $124,404,980 of convertible 
term insurance. During 1916 the total 
of $20,408,570 term insurance was con- 
verted to permanent plans. The hig 
bulk was converted to ordinary life. 


Inheritance Tax Decision 


The supreme court of Massachusetts has 
just decided, in the case of Tyler vs. 
Treasurer and Receiver General, that a 
life insurance policy payable to a married 
woman, or to children, or to any other 
beneficiary except the insured’s estate, is 
not taxable under the inheritance or suc- 
cession tax law, either as a gift or other- 
wise, even when the insured has reserved 
the right of revocation and of changing 
the beneficiary. 

This decision of the highest court of 
Massachusetts should, and undoubtedly 
will, put an end to all further claims that 
the proceeds of life insurance policies pay- 
able to beneficiaries other than the in- 
sured’s estate, are in any way liable to 
taxation under inheritance or succession 
tax laws anywhere. The result of this 
decision is most gratifying to all who have 
the true interests of life insurance at 
heart.—New England Pilot. 


Interesting Situation Develops 


An interesting situation has developed 
in connection with life insurance settle- 
ments and policies carried by Canadian 
soldiers who went to the front in the 
European war. Many of these soldiers 
were reported as missing and no account 
could be gotten of them. Many companies 
hesitated about paying the death claims 
inasmuch as they felt that some of these 
soldiers might turn up later, having been 
taken prisoners or taken to some other 
country. 

The Canadian government, however, has 
ordered the companies doing business in 
the dominon to recognize as satisfactory 





evidence of proof of death the official cer- 
tificate of death issued by the department 
of militia and defense. In case, however, 
it is found that an assured turns up and 
his beneficiary cannot refund the money, 
the government agrees to pay the com- 
pany the amount by which payments made 
exceed the actuarial reserve on the policy. 


Wins on Month’s Production 


For writing the largest number of appli- 
cations during the month from Jan. 15 to 
Feb. 15, W. L. Denham of Gainesville, Fla., 
has been awarded the medal offered by 
Samuel B. Love, of Richmond, president 
of the Southern Managers Association of 
the Mutual Life of New York. He turned 
in a total of fifty-six. A similar prize was 
won by Mr. Denham last year. 

Bowlin of Memphis was second this year 
with a total of forty-two applications. 


LIFE APPOINTMENTS 
Ohio 
Aetna—Dr. W. Scott, ey Miss F. 
Dunbar, Gallipolis; K. A. Kidd, 
& Shrigley, Springfield; E. ia 
man, Cincinnati; Savage & 
aire Oliver, Logan; F. L. S 
Conner, Berlin eights; H. 
Diggi ns, Cincinnati; L. S. 
wv Land dau, Cleveland; 
Feat, Cleveland; 
Fat: Ss: 


M. 
a — 


MeMitia 
vo Bi a 
aa Akron; F. E. 
F. Finke, A 
Hildebrand, Toledo; 
G. S. Lott, Dayton; 
. Matthews, Chagrin 
Walleridge & Co., a. P. Studer, 
Toledo: Gar: Stahl, Kenton. 

Amer. Bank., TL: E: Anderson, Youngs- 


town. 

Amer. Cent., Ind.—C. J. Nachtrieb, Toledo. 

Bankers, Ia.—E. A. May, Columbus; E. Flynn, 
Middletown. 

Bankers, —— S. Clark, Akron. 

Equitable, N. Y.—F. S. Goldstandt, Cleveland; 

C. Edwards, Newark. 

, Fidelity Mut., Phila—R. H. Dunham, Cleve- 
an 

Germania—H. Isgrig, cays jomer 

Mass. Mut.—W. H. Lorain. 

Mutual Benefit—J. aa, Cincinnati; 
Shanan, Akron; W. E. Wright, Toledo. 

utual, —W. Emmert, Marysville. 

National L. & oA. oo —E. C. Hart, Lebanon. 

National of Vt.—M. B. Simonson, Cleveland. 

National U. S. A., Il. oh J. Lewis, Cleveland. 

oe ,York—O. G. Dunn, Elyria. 

Mut.—J. Galehause, Rittman. 

Piataia Mut., Ct.—Edith I. Eminger, D. J. 
Garson and Edith Louise Pratt, Cleveland; C. J. 
Dieterle, Cincinnati. 

Pitts. & T.—M. T. Ahlers, Dayton. 

Prov. L. & T.—E. K. Cecil, West Milton. 

Travelers—H. H. Hoffman, A. Hoffman, A. H. 
Linn, Cleveland; Bertha Adler and H. H. Case, 
Cincinnati; Daniel Daley, Akron. 

Aetna—P. C. Comer, Ashland; J. B. Rogers, 
Cadiz; LS P. Tice, F. Lichtenberg, Columbus; 
W. A. I ee, Cincinnati. 

Bankers, Ia.—E. D. Higgins, H. A. Swisher, 
Greenville; G. L. Glauner, Westerville; W. A. 
Weaver, H. O. Boldman, ¢. Dyer, Dayton. 

Equitable, Ia—W. James, Youngstown; W. F. 
Helman, Greenville; E. J. Short, Cleveland; J. 
R. Dugger, Bellefontaine; H. R. Luke, A’ ip 
Huber, Dayton. 

Federal, Ill--W. S. Hill, Akron. 

Germania—P. R. Goering, Cleveland; F. M. 
Wegman, Wilmington. 

——_ Nat’I—C. E. Jeremias, Sandusky; W. 
G. Webb, Van Werdt. 

Mut. Benefit—H. C. Strauss, Lima. 

Mutual, N. Y.—O. Livingston, Redwoo 

Mass. Mutual—P. K. Adz ams, Cleveland: te H. 


ye. Js 














PART-TIME MEN AND ASSOCIATION 











OME life men declare that there 
S actually exists such a thing as a 

legitimate part-time man in the life 
insurance business. At all of the re- 
cent discussions of the part-timer a line 
has been drawn between the sincere 
and earnest part-time man, who, if he 
can make the business a success, ex- 
pects to give his entire time to it, and 
the “one-time” man, plugger and helper, 
who never expects to use the life in- 
surance business for any other than 
making a little extra money on the 
side. Some interesting angles of this 
question developed at the last meeting 
of the Cincinnati Life Underwriters’ 
Association, where a new constitution 
was adopted and the part-time man ad- 
mitted to membership. 

It was pointed out by those favor- 
ing the admission of the part-time 
agent that irrespective of whether he 
is admitted to membership in the va- 
rious life underwriters’ associations 
throughout the country, or not, he will 
continue to exist and place business. 
This being true, it was urged that a 
part-time man be admitted to the meet- 
ings and membership of the various as- 
sociations, where he may receive the 
benefit of the exchange of ideas and 
become interested in the business as a 
serious life work. 





There are few men who will pay the 


annual dues in a life underwriters’ as- 
sociation ranging from $5 to $10 and 
pay for the various lunches and dinners 
throughout the year, who are not genu- 
ine in their desire to be benefited by 
the contact with the big men in the 
business. It cannot be said, therefore, 
that part-time men will join any life 
underwriters’ association in such large 
numbers as to control it, for the reason 
that they are not sufficiently interested 
in the association or the life insurance 
business to pay the dues incidental to 
joining. 

Legitimate part-time men, however, 
will, and there are hundreds ‘of general 
agents and managers who have entered 
the life insurance business in just this 
way and many would not be in the 
ranks today if they had not been per- 
mitted to join their local life under- 
writers’ association and encouraged to 
give their whole time to the life in- 
surance business. The discussion at 
the Cincinnati meeting was interesting 
and significant, in that it reflected the 
sentiment which seems to prevail in 
most of the large cities of the country 
at the present time. It will always be 
difficult to define in exact terms the 
legitimate part-time agent, but his ac- 
tual existence is being questioned less 
and less each time he is discussed. 





WISCONSIN 


is the best State 
in the Central 
Western group 
for life insurance. 


Reasons why forthe asking. 
@ 


hsurance 
Home Office: Madison 
Operating in Wisconsin Only 
Increase in Paid 


40% O New Premiums 


—that tells the 1916 story 


of Fidelity progress. 
Direct leads and the Fidelity “Income 
for Life” plan are making money for 
Fidelity field men. Any man who can 
sell life insurance can sell MORE 
Fidelity insurance. 

Write to-day— 


Fidelity Mutual Life 


Insurance Company, Philadelphia 
Inc. 1878 Walter Le Mar Talbot, Pres. 


REAL PROTECTION AT COST 
AS WRITTEN BY THE 


American Health and Accident 


Insurance Co. 
POLICIES TO MEET 
... EVERY NEED .... 

An Attractive Side Line for 
Life Men. 
ADDRESS THE COMPANY, TOPEKA, KAN. 
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Wilson, Akron; K. A. Hinig, Coshocton; L. O. 
Dunlap, Fitchville. 
age York—B. C. Strain, Hillsboro. 
W. Mutual—S. Schaffer, Toledo; Brown & 
ity Defiance; C. A. Smith, Youngstown. 
Penn. Mut.— M. Dunbar, H. C. Fetsch, 
Cincinnati; C. Ys Manning, Bellevue. 


Pitts. L. & T.—A. B. Walker, Columbus; D. 
M. McLane, East Liverpool; H. W reene, 
Canton. 


Prov. L. & T.—R. A. Sanders, Cleveland 

Royal Union—E. Olson, Cleveland; J. 
Adkins, Lima. 2 

State = Mass.—E. A. Norton, Cincinnati. 

Aetna—E Orr, Cleveland. 

Bankers, ‘Ta. ol artzell, Greenville; S. 
R. Levy, Middletown; P. D. Walbarn, Dayton; 
T,- Ee enner, Newark; L. Yeazell, Spring- 
field; F. J. Blazek, Cleveland. 

Equitable—H. Leasure, Youngstown. 

Equitable, Ia—I. O. Young, Greenville. 

George Washington, W. Va.—J. C. Wolz, Co- 
lumbus; J. J. Scott, Marysville. 

Home—G. R. qe Dayton. 

Pg Mut.—C. Overpeck, North Hampton; D. 

Hart, Toledo; C. A. ot Cleveland; W. 

De Weese, ——~ Forsythe, Akron. 

Mutual, 4h Knauger, Ashley; E. E 
jones, Siéeses : 9 . Brochtrup, Columbus; F. 

Miller, Dayton; Tidrick, Fayetteville; Mrs. 
Winifred R. artley, i? 

National, Tenn.—J. L, . Jordan, Tronton; O. M. 
Hyland, Dayton. 

National, Vt.—W. M. Gove, Brewster; M. J. 
Herbert, Cleveland; L. C. Kugel, Sandusky. 

National of U. S. A—N. J. Francis, Toledo; 
S. Stone, Columbus; T. P. Cole, Dayton; S. 
Panoa, N. Epstein, Cleveland; L. E. Hawkins, 
Berlin enter. 

Pacific Mut.—C. J. Drucker, Cincinnati. 

Penn Mut.—F. E. Trowbridge, Toledo; F. W. 
Bartcch, Jackson; C. B. Lawrence, Norwalk. 

Phoenix Mut.—C. M. Davis, Cleveland. 

Pittsburgh—J. F. Sechrist, Bellefontaine; L. 
J. Cutter, M. J. Richards, Marietta; J. H. Water- 
man, ores gg Mary Hipp, Martha L. Hipp, 
Bucyrus; J. G. Miller, Alliance; W. D. Pearce, 
Fremont; W. S. McGrath, Akron; Madge Laugh- 
lin, Canton. 

Provident L. & T—G. E. Landrey, Troy; J. 
W. Soisson, Cleveland; C. A. Brennan, Hamil- 
ton; W. F. Hershey, Lima; G. E. Landrey, Troy. 

antite Mut. Assur., Mass.—F. W. Wood, Lo- 


iinet Michael, S. S. Fishel, Lima; 
W. Drais, Columbus; C. Winter, Cleveland: 
E. H. Nieporte, Norwood. 


Tllinois 


Aetna—I. H. Ferguson and Will Moran, Chi- 
cago; J. A. Giberson, Alton. 

Berkshire—C. O’Connor, Chicago. 

Equitable, Ia—R. H. Pickering, Chicago; 
George Thompson, Pittsfield; D. C. Harris, Cisco; 
F, J. Pierce, Pana; G. I. Martin, Robinson; S. 
N. Haverfield, Assumption; F. W. Glay, Fowler. 

Fidelity Mut. —Anton, Schager, Joliet. 

Mass. Mutual—E. G. Thomas, Alexander 
Simpson, A. P. Drapekin, B. C. Miller, Nellie 
M. Peterson and Theodore Weil, Chicago; Mrs. 
Mae P. Sankey, Peoria; E. Pearl Cartmill, To- 
ledo; Joseph C. Thompson, Canton; Stephen A. 
Vright, Ashmore. 

Mutual, N. Y.—C. H. Healy, Rochelle. 

Minn. Mutual—R. H. Taylor, Champaign. 

Mut. Benefit—Carl Jackson, Shelbyville; W. 
H. Unger, Chicago. 

N. W. Mutual—E. L. Falder, Toluca; R. W. 
Fish, Milwaukee, Wis.; J. C. Austin, Ava; 
Franklin Mann, Omaha, Neb. 


New World—A. A. Brands and Lewis Tabean, | 


Prairie du Rocher. 
per, York—F. A. Cramsie, Edward Levitt, 
Quinn, Ben Ray and H. Roche, Chicago; 
B bees New York. 

New Eng. Mut. / 7 | Steinfeld, St. Louis, 
Mo.; A. M. Hinch, H. A. Johnson and G. W. 
Griffin, Chicago. 

Pacific or —J. RS Larsen, Chicago. 

Pitts. & T.—W. L. Mee, Chicago. 

Penn. a —cC. sf Philblad, Knoxville. 

State Mut., Mass.—R. Perkins, Chicago. 

Travelers—J. G. Hoffman, Chicago; I. 


Clark, Brighton. 
Michigan 


Northern—Karl Mott, Detroit; Grace E. Town- 
send, Detroit. 
Old Colony —W. E. Corey Owosso. 
‘0 


Peoria— Hosbury, ntiac, | 
en ae Mazzie, Detroit; G. R. 
Buck, Lapeer 


Roman Standard—H. A. Lewis, Frankfort. 
Scandia—Herman Stholberg, Dollar Bay. 


Minnesota 


= Colony—Loren Larson, Minneapolis. 
. Y. Life—Herman W._ Hanscom, Faribault. 
ek. W. = Graceville. 
Penn Mut.—O. Nystrom, Worthington. 
Minn. Mut. her ’R. Turner and R. E. Lar- 
son, St. Paul; Arthur Cooper, St. Cloud. 
Prudential—David H. Lonergan, Duluth; 


vee a . Walton and David S. Barron, Minne- 
apolis. 
Prov. & T.—Melvin Rolstad, Garvin; Clar- 


ence M. 7. Harmony. 
Mass. Mut.—John Baloc, Jr., Minneapolis. 
we » N. Y.—George F. Southwick, St. 


Mut. Benefit—Melville C. Stenson, Glenwood. 
N. W. Mut:—Knute Olson, Chatfield. 
Scandia—Olof S. Lowell, Buffalo. 

Penn Mut.—A. M. Champion, A. H. Coffin, 
H. G, Kixmoeller and H. G. Wyer, Minneapolis; 
G._A, Tracy, Brainerd. 

Mut. Benefit—T. J. Barrie, Paynesville; WwW. 
S. Cochrane, Madelia; Conrad Hamm, St. Paul; 
H. R. Kurth, Hutchinson. 

Old Colony—J. F. McGrath, Minneapolis; W. 

Maahs ani Ben . yer, St. Paul. 

N. W. Natl.—J. ackler. St. Paul; John 
oe Guat: W. R. aeiage Belle- 

ester 


A = 
B. P. Terry, TOG 
~ Plea Mut.—C. G. Kinstad, Winona; C. C. 





en Hinckley; J. A. Hulett, Fergus 
“alls 


John Hancock—F. H. Gores, Wadena; A. G. 
Nussbaumer, St. Paul. 
Friendly Service—E. P. Lindgren, Little Falls. 
N. W. Mutual—aA. G. Siewert, Buffalo Lake. 
New York—J. A. Kosek, Breckenridge; O. M. 
Ulseth, Bronson; W. E. Kellogg, Duluth; Al- 
phonse Fazenlin, Lake Elmo; C. E. Knudtson, 
Mentor; C. J. and A. C. Scofield, oe Grove; 
Joseph *Shackell, Winona; B. I. fadden, Du- 
luth; D. J. Campbell, Pigg cme mi é 
lohn Hancock—W. A. Lindquist, Barnesville; 
G. Bonnallie, a 
State—Charles Clear, Jr., 
Andrew H. Kessler, Melrose. 
Security Mut.—John P. Swendsen, Sandstone. 
Aetna—H. W. Spohn, Minneapolis. 
ge Mut., Mass.—N. J. Klassen, St. Paul. 
W. Mutual—W. C. Prinz, Jr., Stewartville. 
Mase Mutual—I. E. Randall, Little Falls. 
Pacific Mutual—William Wasko, St. Paul. 
Wisconsin 


Aetna—J. R. Freeman, Fond du Lac; A. W. 
Jamieson and G. J. Schweizer, La Crosse; K. L. 
Laffer, Milwaukee. 

Bankers—L. S. Le Turtle Lake; E. G. 
O’Schaughnessy, ‘Cumberland. 

Central, JIa—Carl Leuders, Jr., Madison; 
James Millar, Kenosha; R. W. Sturtevant, Ra- 


Minneapolis; 


cine; J Witte, Cottage Grove; E. J. Dooley, 
Milwaukee. 
oe gg Thompson, Jr., Blanch- 


ardville; R. L. Kane, Duluth, inn, 

Great’ North.—Mabel E. Folkman, Shawano; 

H. Savage, Milwaukee; D. A. Pington, Ra- 
cine; J. J. Klien, and J. J. Graebel, Wausau. 
Guardian—E. Norsman and W. } Wandry, 
(Madison; D. M. Phinney, Merrill; A. M. Dan- 
iels, Tomahawk. 

Metropolitan—P. N. Hoebe, Green Bay. 
Mutual, N. Y.—Stanley .Gudal, F. G. 
and Katherine Fried, Milwaukee; J. A. Ed- 
wards, Madison; R. S. Crum, Boscobel; G. ‘I. 
Kamps, Appleton; A. W. Smith, Shawano; H. 
P. Ingham, Delavan. 
N. E. Mut.—oO. z Koll, St. Cloud; E. W. 
sie Altoona; Nathan Eder, Milwaukee. 

W. Mut.—V. = Norton, Madison; H. F. 

Pr nl Rice Lake; H. Sweet, Fond du Lac; 
F. J. Salter, on a W. S. Kroch, Milwaukee. 
Penn Mut.—G. R. Wettengel, Appleton; R. 
H. Beebe, Rhinelander; Otto Bradley *, one 
Van Antwerpen, Milwaukee; E. C. 
Thiensville. 

Surety Fund—J. H. Spletter, Forest Junction. 
Travelers’—Roy Thurston, Rhinelander; Mel- 
vin Hansen, Waterford. 


Hart 


J. P. Morgan Reinsurance 


The Fidelity Mutual has accepted $100,- 
000. reinsurance of the J. Pierpont Mor- 
gan $2,500,000 risk, of which it can retain 
$50,000 under its writing limit on a single 
policy. The company’s policy carries a 
war risk clause covering outside of the 
United States up to the second policy 
year at a 30 percent increase in pre- 
mium. Harold Peirce, who is still busy at 
the task of distributing the Morgan rein- 
surance, and is said to have placed about 
$1,500,000 of it. The Phialdelphia Life 
has expressed a willingness to underwrite 
$30,000, subject to a two-year war clause, 
of which it can retain $15,000. 


Want Receiver Set Aside 


A protest against the recent appoint- 
ment of a receiver for the Pension Mutual 
Life of Pittsburgh was made by several 
score stockholders from central Pennsyl- 
vania at a hearing held in Altoona, Pa., 
March 24 by Commissioner J. D. O’Neil 
and T. D. Donaldson, receiver for «the 
company. Attorney A. S. Fisher of Al- 
toona, one of the directors of the Pen- 
sion Mutual, declared that prior to the 
opening of the war stock in the company 
sold throughout the state, the personal 
notes of the stockholders being taken, the 
state insurance department did not accept 
these notes as assets, and, as a result, 
they were taken over by a New York 
brokerage concern and the company, 
through the broker, issued treasury stock. 
When the war broke out the broker de- 
manded the payment on the notes. Many 
stockholders being unable to pay, the 
notes were cancelled and the bonds re- 
turned to the company, the company los- 
ing nothing. 

An appeal from the decision confirming 
the receiver will be taken to the supreme 
court. 





LIFE NOTES 


Wright, Crutchfield & Co. have been ap- 
pointed general agents of the Philadelphia 
Life at Hopewell, Va. 

The Philadelphia Life expects to close 
up March with a big volume of new busi- 
ness as an anniversary tribute to Presi- 


dent Andrew J. Maloney, whose birthday 
occurred March 3. 


The annual me of the Association 
of Agents of the Northwestern Mutual 
Life will be held in Milwaukee July 16-18. 

At the next meeting of the Pittsburgh 
———- Club the speaker will be 
E. P. Perrine, of Denver, Col., manager for 
the Equitable Life in Colorado. His sub- 
ject will be “‘Active Imagination in Sales- 
manship.” 

Cincinnati is to have a wireless station 
on top of the Union Central Life building 





so the city can not be cut off from the 
outside world as it was by flood in 1913. 
The Union Central Company will finance 
the project, and the apparatus will be 
located on the 30th floor. 


New York Life agents who participated 
in the recent Buckner testimonial contest 
in the central branch territory will be 
given a banquet at the Hotel La Salle in 
Chicago next Saturday evening, at which 
300 will be present. Walker Buckner, sec- 
ond vice-president, in whose honor the 
contest was given, will be present from 
the home office. 





Union Central Life Dividends 


REFUNDS PAYABLE IF PRESENT DIVIDEND FORMULA IS CONTINUED 
30-PAY LIFE 








Policy Year 
5 





















































Age Prem 1 2 3 4 6 7 8 9 10 
isa neenee $22.34 $3.18 $3.30 $3.43 $3.55 $3.69 $3.83 $3.98 $4.14 $4.30 $4.48 
Mone ceees 24.6 3.31 3.45 3.6 3.77 3.94 4.10 4.29 4.48 4.68 4.89 
: errr ree 27.50 3.51 3.70 3.88 4.08 4.28 4.50 4.73 4.96 5.21 5.47 
re 31.31 3.86 4.09 4.33 4.58 4.84 §.11 5.41 6.71 6.03 6.36 
Bvieniuce 36.53 4.45 4.75 5.07 5.40 5.76 6.13 6.52 6.92 7.33 7.76 
ee 43.87 5.46 5.88 6.31 6.76 7.22 7.70 8.18 8.68 9.19 9.71 

25-PAY LIFE 
r Policy Year. 
1 2 3 4 5 6 7 8 9 10 
$3.20 $3.83 $3.48 $3.63 $3.79 $3.96 $4.12 $4.32 $4.51 $4.72 
3.31 3.47 3.64 3.8 - 4,02 4.21 4.43 4.65 4.88 5.12 
3.51 3.72 3.93 4.15 4.38 4.63 4.88 5.15 5.42 5.72 
3.88 4.12 4.39 4.66 4.95 6.25 5.56 5.89 6.24 6.62 
4.44 4.77 5.11 5.46 5.84 6.23 6.64 7.07 7.61 7.95 
5.46 5.90 6.35 6.81 7.29 7.79 8.29 8.81 9.33 9.86 
7.14 7.70 8.28 8.85 9.44 10.04 10.65 11.26 11.87 12.47 
15-PAY LIFE 
cr - Policy Year: ~ 

Age Prem 1 2 3 4 5 6 7 8 9 10 
— ree $32.55 $3.20 $3.44 $3.67 $3.92 $4.19 $4.47 $4.75 $5.06 $5.37 $5.70 
ee 35.62 3.32 3.59 3.86 4.15 4.46 4.77 6.11 5.45 5.81 6.20 
Mkbenwekes 39.35 3.54 3.85 4.18 4.51 4.86 5.23 5.62 6.02 6.43 6.87 
MG teekecn 43.93 3.88 4.24 4.63 5.02 5.43 5.86 6.32 6.79 7.28 7.79 
(| SCOTT 49.66 4.45 4.90 5.35 5.83 6.34 6.85 7.40 7.94 8.51 9.09 
CPE 57.05 5.48 6.02 6.59 7.16 7.75 8.35 8.97 9.58 10.20 10.83 
Mb aeteaces 66.69 7.13 ue 8.44 9.11 9.78 10.46 11.18 11.79 12.44 13.07 
eee 79.76 9.71 10.46 11.23 11.98 12.72 13.46 14.17 14.85 15.49 16.08 
ee 98.14 13.55 14.42 15.28 16.12 16.92 17.69 18.40 19.03 19.57 19.98 

10-YEAR ENDOWMENT 
o Policy Year \ 

Age Prem 1 2 3 + 5 6 va 8 9 10 

25 $ 97.60 $ 3.31 $ 4.26 $ 5.24 $628 $7.86 $ 8.48 $ 9.66 $10.89 $12.17 $13.51 
kb 3.42 4.37 5.37 6.4 7.50 8.62 9.80 11.04 12.31 13.64 

5 3.62 4.58 5.58 6.62 7.71 8.84 10.02 11.23 12.50 13.81 

A 3.96 4.94 5.94 6.98 8.07 9.19 10.36 11.56 12.79 14.05 

MUS oad 2 a0 101.27 4.51 5.49 6.51 7.56 8.65 9.76 10.88 12.04 13.19 14.35 
Gkéctecss 104.03 5.50 6.50 7.53 8.57 9.62 10.68 11.73 12.78 13.80 14.78 
| ae 108.62 7.12 8.13 9.14 10.13 11.12 12.08 13.00 13.87 14.66 15.35 
Wesvacese 116.14 9.61 10.61 11.57 12.50 13.37 14.17 14.88 15.47 15.90 16.12 
Weveavnds 128.52 13.41 14.37 15.27 16.07 16.79 17.36 17.74 17.89 17.74 17.21 

15-YEAR ENDOWMENT 

c Policy Year 

Age Prem 1 2 3 4 6 6 v4 8 9 10 
| Tere $ 62.60 $ 3.25 $3.81 $ 4.40 $ 5.00 $ 5.65 $ 6.32 $7.02 $7.75 $8.51 $ 9.31 
Mv stawees 63.13 3.36 3.93 4.52 5.15 5.7 6.46 7.1 7.90 8.67 9.47 
Mi sacnsne 63.90 3.57 4.14 4.74 5.38 6.04 6.72 7.43 8.17 8.94 9.74 
OG hehe ies 65.10 3.92 4.50 5.13 5.77 6.44 7.13 7.86 8.60 9.37 10.17 
| REECE 67.14 4.48 5.11 5.75 6.42 7.13 7.85 8.59 9.34 10.11 10.88 
| Eee 70.64 5.47 6.16 6.85 7.56 8.29 9.02 9.77 10.50 11.24 11.96 
| ee 76.46 7.14 7.87 8.61 9.35 10.10 10.84 11.58 12.28 12.97 13.60 
ee 86.05 9.69 10.49 11.29 12.07 12.84 13.58 14.29 14.95 15.56 16.09 
(| eae 101.56 13.54 14.42 15.28 16.11 16.91 17.65 18.33 18.90 19.36 19.67 

25-YEAR ENDOWMENT 
co Policy Year. 

Age Prem 1 2 3 4 5 6 7 8 9 10 
AM x9 cass $35.74 $3.20 $3.47 $3.75 $4.04 $4.34 $4.66 $4.99 $5.34 $5.71 $6.08 
re 36.48 3.33 3.60 3.8 4.19 4.50 4.83 5.17 6.53 6.92 6.30 
Ge cke ewes 37.64 3.53 3.82 4.12 4.45 4.78 5.13 5.48 5.86 6.25 6.66 
WB. cccceces 39.57 3.88 4.19 4.52 4.87 5.23 5.60 6.00 6.42 6.84 7.30 
GB n cascessc 42.81 4.46 4.83 5.21 5.61 6.03 6.48 6.94 7.42 7.90 8.40 
aa 48.20 5.46 5.92 6.40 6.88 7.39 7.91 8.43 8.98 9.52 10.07 
Miveeasans 56.86 7.14 7.72 8.29 8.88 9.48 10.09 10.70 11.32 11.94 12.55 

30-YEAR ENDOWMENT 
cr Policy Year. ~ 

Age Prem 1 2 3 4 5 6 7 8 9 10 
ear $29.54 $3.20 $3.40 $3.60 $3.82 $4.04 . $4.28 $4.53 $4.78 $5.06 $5.34 
Bi cccccces 30.45 3.32 3.53 3.74 3.97 4.21 4.45 4.72 4.99 5.28 5.58 
Cl eee 31.98 3.52 3.75 3.99 4.24 4.49 4.77 5.06 5.36 5.67 5.99 
ee 34.35 3.87 4.14 4.41 4.68 4.99 5.30 5.63 5.97 4 6.72 
4B. nc ccccce 38.33 4.45 4.77 6.11 5.46 5.84 6.23 6.64 7.05 9 7.94 
DEe cctcccee 44.73 5.47 5.89 6.34 6.79 7.25 7.75 8.25 8.75 6 9.79 

35-YEAR ENDOWMENT 
co Policy Year- ~ 
1 2 3 4 5 6 7 8 9 10 
$3.19 i $3.85 $4.04 $4.28 $4.42 $4.64 $4.86 


445 4.75 5.05 5.89 6.78 6.11 648 688 7.29 7.73 
40-YEAR ENDOWMENT 











Policy Year 
Age Prem 1 2 3 4 5 6 7 8 9 10° 
25..... .. 1922.75 $3.19 $3.31 $3.43 $3.57 $3.72 $3.86 $4.01 $4.18 $4.85 $4.53 
80..... 7 "e418 «8818.44.60. 8.90 4.07 425 443 4638 4.8 
35.... 2... 26.44 3.61 3.68 885 4.05 4.24 444 465 487 5.10 5.84 
MOP 6 0csK 29:96 3.87 4.07 4.30 4.54 4.78 5.04 5.31 5.59 5.90 6.23 





Life Company Statements as of December 31, 1916 


Total Capital Surplus New Paid Gain in 
Admitted Paid Up (Not Includ’g Business Insurance 
Company Assets in Cash Capital) of 1916 in Force 

Boston Mutual............. $2,905,860 §$ 105,100 $ 63,009 $5,589,249 $1,271,736 
Columbian Natl............12,610,870 1,000,00 0 518,114 14,360,072 7,029,909 
Gt. Southern, Ala........ a 655,43 156,588 97,654 4,946,769 248,195 
Gt. Southern, Texas........ 2,659,951 500,000 109,964 13,609,083 6,131,132 
Life Ins. Co. of Va.........14,464,717 600,000 1,428,000 31,827,631 12,526,511 
Northern, Seattle.......... 1,285,222 150,000 18,512 5,205,522 2,573,539 
Peninsular-Guardian ....... 276,590 165,100 3,4 368,500 134,063 
Southern L. 5 rere eS 300,00 1,908,842 4,052,151 2,332,219 
Union Mutual.........++.+219, 096, 395 * 1,244,596 6,120,313 127,742 


*Mutual company; no capital stock. 


+Includes income and disbursements in accident and health department. 


§Guaranty capital. 


Total 1916 Total Paid Policy- Total 
Premium Income holders * Disburse- 

Income in 1916 in 1916 ments 
$ 902,507 $1,039,478 $ 429,232 $ 797,294 
2,303,225 3,271,506 814,236 71, Ht 524 
166,801 209,486 65,749 1,352 
1,161,295 1,414,457 288,178 o21, 592 
3,986,002 4,722,557 1,302,922 3,044,927 
24,2 600,945 196,889 483,731 
68,910 ass 20,944 62,547 
eis 375 643,007 156, 721 347,531 
289, 603 3,222, "837 2,528, 543 3,135,550 
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Once an 


Illinois Life 


GREATEST GREATEST 


Man 


ILLINOIS ILLINOIS 
Always an 


Illinois Life 
Man 


WANTS GOOD MEN : WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL WILL PAY THEM WELL 


COM PANY COMPANY 











A HUSTLER 


Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308.89 ; 
Death Claims Paid $2,752,963.76 Good Territory Open 











Representing © 


The Mutual Life Insurance Company 


OF NEW YORK 


you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2nd Vice-President 
34 Nassau Street, NEW YORK, N. Y. 


























FACTS—24th Year 


Over 129 Millions of Insurance in Force 

Over 14 Millions in Admitted Assets 

Over 22 Millions of Insurance Gained in 1916 

Average Rate of Interest Earned in 1916, 6.6% 
Operating in 38 States 

Issues both Participating and Non-Participating Policies 


Missouri State Life Insurance Co. 
ST. LOUIS, MO. 


The fastest growing life insurance company in America 


The Company OF the People, BY the People, FOR the People 





The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 


Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1916 


701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and, revived for $1,969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and ‘addition 
to Reserve. $220,509.26 per day in Increase of Assets. 




















MODERN AND FULLY SHARPENED TOOLS 


A workman has a big advantage when he can work with tools that are in good order, 
A Life Agent must have the best policies to meet the needs of the times. 
\® He will find them in the UP-TO-THE-MINUTE contracts issued by the 


Manufacturers and Merchants Life Insurance Company 
of ROCKFORD, ILLINOIS 


Write us for territory 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the poli holders in 1916 
$3,536,233, of which $628,406 was in dividends or premium refund. Its insurance 
reserve fund was increased by $1,300,000 and the Assets are now $32, 821,462. 


*W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Manager 
Central and Southern Ohio and Northern Kentucky For Northern Ohio 
Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 














Philadelphia Life Insurance Company 
PHILADELPHIA 
Growing larger and stronger every day 
Why not grow with us? 
AGENCY OPENINGS IN PENNSYLVANIA, OHIO, WEST VIRGINIA 





The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contr acts. 
Company is cleanly organized, well backed with 
stockholder boosters all over Kansas. 


We want good men and will pay them well. 
For territory and particulars address 


FELIX BROEKER, Secretary and Manager - SALIVA, KANSAS 














“SAFE AS A GOVERNMENT BOND 


©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT *“° MONTHLY INCOME INSURANCE. 
SEE> LATEST POLICIES AND AGENCY CONTRACT BwLag-ni 


Openings OHIO, IND., KY. and MICH. Write Columbus 





CRESCENT LIFE 


INDIANAPOLIS 
JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 


ARE YOU A BIG PRODUCER? CAN YOU PROVE IT? 
If so, you can develop a life interest with this prosperous Company. 


ONE GENERAL AGENT WANTED IN INDIANA 
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